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THE AMERICAN LUIBERIAN AND 
ITS HOPE. 

It is not as a new aspirant for favor, as a. stranger 
claiming the patronage of the: lumber trade, that the 
American Lumberman makes its appearance on this first 
Saturday of January, 1899. The first issue means merely 
the beginning of a new life for that which is already 
adult and strong in experience and the favor of the lum- 
ber trade. 

The American Lumberman was really established 
twenty-six years ago when the first number of the 
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but industries or interests connected therewith and in 
the welfare of which lumbermen are concerned will re- 
ceive appropriate recognition. Planing mill and sash and 
door factory products, cooperage, pests, poles, ties, build- 
ing paper, coal, etc., will be given due attention, while, 
as far as practicable, the great consuming industries in 
their relation to the lumber trade will not be neglected. 
The policy of the American Lumberman will be to pro- 
mote the interests of the lumbermen of the United States 
first and always. Secondarily, it will give the industry of 
other countries, particularly those in which American 
lumbermen as exporters are interested, suitable atten- 





Northwestern Lumberman appeared; reinforced more jon and space. 
than twelve years ago, when the 
spirit which it is hoped will ani- 
maie the American Lumberman 
had a fresh expression in The Tim- 
berman. 
Neither paper alone could have 
‘made the American Lumberman, 


but out of the rivalries and the 
experience and strength gained in 
striving for supremacy arises, fully 
equipped for the service of the lum- 
ber trade, the American Lumber- 
man. 

The American Lumberman hopes 
to be better than either of the 
papers it sueceeds simply because 
of its greater resources and its 
more complete covering of the lum- 
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ber trade field; for where the one 
paper was weak the other was 
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strong; what qualities one lacked 
the other supplied, so that in 
the combination of the two a more 
complete representation of the 
lumber trade of the United States 
may be secured. 

While both the Northwestern 
Lumberman and The Timberman 
were general lumber papers, cov- 
ering more or less perfectly the en- 
tire country and all departments 
of the lumber business, neither 
covered all departments equally 
well. Fortunately, in almost every 
instance the weakness of one was 
compensated by the strength of 
the other. This was true in svb- 
scription lists, in correspondence 
and attention to particular lines 
of trade. The subscription list of 
the American Lumberman, com- 
bining as it does the subscribers of 
both its predecessors, covers the 
entire country so theroughly that 
in every town of importance in the 
United States and in every sec- 
tion the paper will be found. Its paid correspondents 
Will treat of every important manufacturing section or 
market of the United States, and in its columns will also 
be represented the foreign markets in which American 
lumbermen are particularly interested. 

The American Lumberman aims to represent all sec- 
tions and all branches of the lumber business in accord- 
ance with their relative importance, neglecting none. 

Lumbermen of the north and south, the east or west, 
whether manufacturers, wholesalers or retailers, whether 
interested in soft woods or hardwoods, building woods, 
or factory woods, will find it their exponent, in which all 
Will have their due measure of attention. 

Not only will the lumber trade proper be represented, 
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THE AMERICAN LUMBERMAN AND THE “MANHATTAN.” 


The American Lumberman will not be the organ of 
any faction or clique or section or especial interest. In 
a broad way, its policy will be the greatest good of the 
greatest number of American lumbermen. It will be not 
only a lumber newspaper, and thus a chronicler of the 
current history of the lumber trade, but it. will be its 
special advocate. It will aim to keep in touch with the 
most advanced thought of the trade and will be found on 
the side of every wise movement and standing for the 
profit with honor of the leading American lumber in- 
dustry. It will co-operate with and seek the co-operation 
of reputable lumbermen everywhere and of every class. 
Its columns will be an open court wherein the matters 
vital to the trade ma be discussed. Personal prefer- 
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ences or trade animosities shall not dictate its policy, 
but it will be always independent of such influences with 
faithfulness to the great industry which it will represent. 

This is its pledge, and embodies the spirit of its New 
Year’s and birthday greeting to the lumbermen of 
America. 

The Manhattan building, which is the office home of 
the American Lumberman and the abode of the lares and 
penates of the Northwestern Lumterman and The Tim- 
berman, is located on the east side of Dearborn street, 
about 200 feet south of Van Buren street. The accom- 
panying engraving shows its Dearbcrn street front. 

The photograph of which this 
engraving is a reproduction was 
taken from the Caxton building, in 
which The Timberman was _lo- 
cated, and shows the Dearborn 
street front of the Manhattan 
building, and next beyond it the 
Old Colony building, the former 
home of the Northwestern Lum- 
berman. Just beyond the Old Col- 
ony building, cccupying Van Bu- 
ren street, is the “union elevated 
loop” used jointly by all the ele- 
vated railroads of Chicago. There 
will be noticed between the Man- 
hattan and the Old Colony build- 
ings a vacancy which is now being 
filled by a fire-proof 12-story office 
structure. Just beyond Van Bu- 
ren street are two of the largest 
office buildings in Chicago, the 
Fisher and the Monadnock. 

The Manhattan building, there- 
fore, while near the southern lim- 
its.of the present office section of 
Chicago, is conveniently located 
and is, moreover, in the line of fu- 
ture improvement. Several great 
office buildings are now to the 
south along Dearborn street. 

The Manhattan building is one 
of the “sky scrapers” for which 
Chicago is famous, though re- 
cently enacted building laws forbid 
the construction of more such edi- 
fices. It is sixteen stories or about 
200 feet in hight, and that it is as 
fireproof as a building can be was 
demonstrated a few months ago, 
when the building immediately to 
the north of it, filled with inflam- 
mable material, burned without 
causing any structural damage to 
the Manhattan or any other dam- 
age that could not easily and 
cheaply be repaired. 

Friends of the Northwestern Lumberman and The Tim- 
berman—those who found a welcome in the offices of 


either of those papers—will find as warm a greeting im 


the quarters of the American Lumberman, where the old 
familiar faces will be found and where, with due regard 


to business necessities, open house will be kept for the. 
reception of members of the lumber trade who, resident: 


in or visiting Chicago, may find it convenient to call. 

As this first issue of the American Lumberman goes to 
press there are still traces of moving day chaos, but order 
will soon prevail and an invitation is hereby extended to 
members of the lumber fraternity at large to make the 
office of the American Lumberman their headquarters 
when in Chicago. 
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CHAS. S. KEITH, General Sales Agent Kansas ( ‘Ly, Sf" 
Keith & Perry Buildiny, 


Control the Thunderbolts 
Of Competition With This Line. 





LOUISIANA 
LONG 

LEAF 

Pa. 





LITTLE 
RIVER 
SOFT 
PINE, 


We manufacture at our mills at 
Texarkana, Ark., and Keith, La., 
330,000 feet per day, and solicit 
your orders for prompt delivery 
of any variety of. product. 


Cilfal (0alé (ORE © 


R. H. KEITH, President. JOHN PERRY, Gen’!. Manager. 
J. C. SHERWOOD, Auditor. E. BE. RILEY. Treasurer. 
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= JOHN A. GAUGER & CO.,, 


MANUFACTURERS OF 


pees ee ees eeseaereness 


Sash, Doors, Blinds and Mouldings, Blocks, Interior Finish, Etc. 

















————— 








Rotunda and Office, Hotel Royal Palm, Miami, Biscayne Bay, Florida. 


The Sash, Doors, Blinds, Stair Work, all Interior Finish for this Hotel, was furnished by John A, Gauger & Co., Chicago, 
and I take pleasure in saying that of the many hotels built for the East Coast Hotel System, none was more satisfactory than 
that furnished by Gauger—not a piece missing, nor a misfit when the cars were all in. 


Yours truly, C. B, KNOTT, Gen’l Superintendent. SAAS 
Laflin and 22nd Streets, CHICAGO, ILLINOIS. 


















































We Are Specialists in the Manufacture of 


PERFECT 
MAPLE FLOORING 


End [latched, Butted, Bored, 
Hollow Backed, Polished, Oiled. 











We are so particularly well equipped 
that we constitute the very best source 
of supply for large orders of ‘*Perfect 
Maple Flooring” for quick delivery. 

Our product is kept in warm storage 
rooms, thus assuring our patrons of 
bright, clean, perfect stock. 





Forman & Curtis, | PETOSKEY, MICH. 
rs 
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“Get in Line, Folks” 


Be ‘‘in it” with the rest 
and have 


GooD LUMBER 
GooD BUSINESS 
GOOD CUSTOMERS 


We can help you. 





C. H. Nichots LumBer Co. 


ONALASKA, WIS. 
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The GaP QuEStION — : 


Doss Not Bote Us, = 


(OUTMC 


HEN prompt delivery is desired, 
\V and it is at all times more or 
less an object, you can assure your- 
self of it by submitting to us your 


orders for 


YELLOW 


PINE 


LUMBER 


Our Average Monthly Shipments Tell the Story. 


BINA 








OUR RECORD IS 7,912,955 FEET 


All of which is delivered to the car trade. 


Let us number you among the regiments of our satisfied friends. 


KANSAS GITY, MO. 


Wa. BUGHANAN, 


ST, LOUIS, MO, TEXARKANA, TEXAS. 
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Finished 
Arkansas 
Yellow Pine. 


Saw and Planing Mills 
Daily capacity, 350,000 feet. 
Band and Gang Mills. 


igh Hour, 


J. C. MIcLACHLIN, [anager. 





Combined Sales Department 
of the following mills: 


COTTON BELT LUMBER CO., Beardon, Ark. | 
W.R. PEARSON LUIIBER CO., Thornton, Ark. 
LITTLE BAY LUMBER CO., Little Bay, Ark. 
EUREKA LUMBER CO., Harlow, Ark. 





SALES OFFICE: 
Suite 914 Century Bldg. 


ST. Louis, Mo. 
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WE SHIP Goods TO ALL PARTS 0 —— 
Vm wen): THE VNITED STATE S ——y 


fre ZBLILINN 


SIN LARGE OR SMALL LOTS: 


W6 Advertise 
10 Gét BUSINESS. 


We want all dealers and jobbers 





to know that we manufacture ev- 
erything usually handled by a first- 
class sash and door concern. This 
fact may not have come to your 
notice before, and that is why our 
ad appears on this page. 


In a few days you will buy 


Seren Doors, 





Why not buy them of us. We are 
making up a very fine and sub- 
stantial line. The goods and the 
prices will please you, and we can 
make prompt shipments. We are 
now booking orders for spring 





delivery. 
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E TAKE this occasion to thank our friends for the trade we received 
and to inform them that we established a wonderful record during 
the year just passed. The Greatest in our history. 

While we have established commercial relations with a very large 
number of firms, whose names were not on our books before, yet we espec- 
ially congratulate ourselves on the magnificent percentage of customers who 
have favored us with their orders during the entire year. 

We believe this was the result of the principles upon which our business 
is conducted, and we are more than ever persuaded that absolute fairness 
and honesty, utmost confidence, thoroughly complete stocks, intelligent and 
careful service, a spirit of accommodation, AND 


The best goods that money can buy are the best principles 


to build and maintain 
a business on. They will still be rigidly adhered to, and we trust will con- 
tinue to merit appreciation and enable us break all records in 1899. 


E.L. ROBERTS & CO., 
22nd Street and Union Place. CHICAGO, ILLINOIS. 
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OAREY-HALLIDAY LUMBER OOMPANY. | 


CAIRO, ILL. 


HARDWOOD LUMBER AND BOXES. 


OUR SPECIALTY: 


High Grade COTTONWOOD for building purposes, guaranteed not to warp, twist or split. Will ho! pant e «al 
to anv wood known. We practically QUARTER SAW IT to obtain these result.. 
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We have yours of the 7th inquiring regarding how Se. 


ry we find your special cut of cottonwood siding. In reply we beg to 
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~— Room 51 Baldwin Block, 0 $ Ger y 
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Missouri Soft Pine 


| OAK TIES AND PILING. i 
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LARGE STOCK ON HAND, 
2 PROMPT SERVICE GUARANTEED, 


ViEW OF PLANT AT GREENVILLE, MO. 
: Annual Gapacity, 40,000,000 Feet. Gapital Paid in, $600,000.00. 





with yellow pine production will convince you of the facility with 
which we can make extraordinarily prompt delivery, and of the perfec- 
tion of our manufacture and material. Mail all orders and inquiries to 


H. N. HOLLADAY, Pres. aud Gen’! Mer. 


St. Louis Office. : 


GREENVILLE, Mo. 
R. J. MEDLEY, Vice-Presideut, 


v= Hotladay-Klotz Land and Lumber 60. 


2 er at the map and inquiry among those who are acquainted 


Mills at WILLIAMSVILLE, MO., and GREENVILLE, MO. 


GEO. K. SMITH, Ass’t Sec’y and Manager. es ‘a M 
Sales Office: Room 3, 2d Floor, Equitable Building. 2 is OU IS, O. | 
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qT Established 1859 
Incorporated 1878 
Alex C. Soper, Prest. Jas. P. Soper, V.-Prest. and Treas. 
Chas. G. Poggi, Sec’y. C. W. Rudderham, Ass’t Sec’y. 


We have 50,000,000 feet of 
good lumber in stock, and we =@ 
still continue to deliver 2,000 
feet for every twenty hundred 
feet ordered. 














PLANING MILL OFFICE, YARD AND DOCK (? 
22nd and Loomis Sts. Cor. 22d and Laflin Sts. HICAGO 
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The Marsh & Bingham Co. 
TIMBER 


We don’t handle timber this way— 
It would take half the elephants in india. 


9,000,000 Feet 


of Pine, Oak, Fir and Hemlock Timbers in our 
yard here—handled by steam. 
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If you want anything quick in the timber line, from 6x6, 12-foot, to 20x20, 70-foot, 
send for our stock list and prices. 


OFFICE, 1415 Old Colony Building, h & ‘ 
MILL AND YARD, 37th and Iron Sts., i icago, | i. 
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FRED W. UPHAM 
LUMBER GOMPANY, 


WISOONSIN 
nardwoods. 


eae 


Telephone Cable Address 
Harrison 781. ‘ ‘‘Upham, Chicago.’’ 


we 


Office, 1445 Old Colony Bldg. 





——_GHIGAGO, ILL. 
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superior grades of 


FLOORING, CEILING, ) 
FINISH, ETC., 


but also for 
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TIMBERS ? 
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“MRS. SIPPI LONGLEAF”? ? 
YELLOW PINE. : 
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MRS. SIPPI LONGLEAF. 
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For Dealers Only = 


Alt Whit e Pin e You may be doing business in a locality where 


your trade prefers all white pine, and, if you are, 
we would like to have you bear in mind that our entire output of pine lumber 
is of the white pine variety. 


Shop Common. ___. Our output of shop common lumber last year 


aggregated a five million feet. We have it on 
hand at all times in almost every thickness and grade. What we are 
specially interested in is to cultivate the trade of planing mill men who like 
to know where they can get just what they want at any season of the year 
and get it dry. We have a great many customers of this kind, but can easily 
take care of more of them. At this particular time we have a complete 
assortment of the following : 


2 -inch No. | and 2 Shop Common. ¢ 14-inch No. | and 2 Shop Common. 
1'4-inch No. | and 2 Shop Common. ’ C Select 182 Sauls inch 


1, 1%, 2, 2 and 3 inches. 


ond 














The retailers throughout the country are aware of 
Barn Boards. the fact that at some time during every year, even 


the dullest, it is a difficult matter to get their orders filled for 18 and 20-foot 
barn boards. We make a specialty of keeping a complete stock on hand at 
all a of 18 and 20-foot barn boards in the respective widths of 8, 10 and 
12 inches. 


Tank Stock and Frame | umber. — !°«¢ is no profit to us 


in manufacturing our 
white pine into tank stock or into frame lumber. We realize, however, that 
every retail dealer needs these varieties of lumber; and while we do not want 
to solicit your trade if you are going to call on us for carload lots, we in all 
probability will be in a position to give you 25 or 30 pieces of anything that 
you may want in select common white pine suitable for tank purposes or for 
framing purposes. 


H emlock —._ Our output of Hemlock lumber last year represented in the 

° neighborhood of fifteen million feet. This is not a very 

large quantity of hemlock, but it is doing a world of good in assisting many 

a retail dealer to meet competition that is bothering him from some neighbor 

who does not maintain prices very well on pine dimension. We can sell you 

hemlock at least $1.50 per M cheaper than you can buy pine dimension, and 

; it will be no trick at all for you to satisfy your trade that it is equally as good 
for the ordinary purposes for which piece stuff is used as the best of pine. 


__.. We do _ not pretend to handle any great quantity of 
Hardwoods. hardwood, but we are handling some varieties that give 


avery great deal of satisfaction to the trade. We understand thoroughly 
how to manipulate basswood so as to give a retail dealer a very choice 
article of finishing lumber, worked either to base, casing, ceiling or beveled 
siding. We, of course, handle only the Wisconsin red oak, which is gen- 
erally recognized as the best red oak in America. Our red oak flooring is 
unexcelled and the quarter-sawed variety which we turn out is hard to equal 
in the product of any hardwood flooring manufacturer, In white oak, we do 
not pretend to keep avery large assortment, confining our products chiefly 
to such items as wagon tongues, wagon reaches and all of the dimension 
sizes, such as 2x4 to 2x12, such as the ordinary retailer sells to his retail trade. 
Weare turning out large quantities of birch flooring, and wherever our trade 
has used it alongside of either oak or yellow pine, it is pronounced a much 
handsomer wood, and we can sell it to you cheaper than any other kind of 
hardwood flooring. We are also manufacturers of both ash and elm, and 
keep a complete stock on hand at all times for the wants of the retail trade. 


Northwestern Lumber Co. 
Pine and Hardwoods. ~wtts=_ EAU CLAIRE, WIS. 
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Eastman, Gardiner & Co. 
Long Leaf Yellow Pine 
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PRODUCTION, 36 MILLION FEET DRESSED LUMBER PER ANNU™mM. 
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MISSOURI SOFT PINE. 


: AWARDED GOLD MEDAL AT TRANS-MISSISSIPPI AND INTERNATIONAL EXPOSITION. 


Annual Mill Capacity, 150,000,000 Feet. Dry Kiln Capacity, 75,000,000 Feet. 
Planing Mill Capacity, 100,000,000 Feet. Yard Stock, 40,000,000 Feet. 


~O many lumbermen are interested in knowing something about the character of Missouri Soft Pine that, for the benefit of those who have neither 
S tested it by an order, or seen it at the Trans-Mississippi Exposition at Omaha, we will state the points that won for it the gold medal award. 

It shows how, by its texture and grain, it is adapted to interior finishing uses, whether in natural color or painted. Its color and grain are both at- 
tractive and yet not glaring or obtrusive, so that the eye becomes weary of it; while its freedom from pitch enables it to take paint perfectly without the 
danger found in some southern pines of having the surface marred under heat by the exuding of pitch. Missouri pine is not only adapted to casings, 
basing, moulding, wainscoting, partition, etc., but it is an excellent sash and door material, rivaling white pine in this particular. Furthermore, for 
all dressed lumber purposes it is eminently satisfactory. As siding, whether bevel or drop, it is a favorite material with the hundreds of retailers 
and consumers who have tested it. 

® It is not, strictly speaking, a southern wood. It grows in Missouri—one of the border states—and thus is as much 2 home product to the dealers 
of lowa, Kansas, Nebraska, Ohio, Indiana, and Illinois, as is the white pine of Wisconsin. 
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Mido Lumdlbec Lane 





J. H. BERKSHIRE, President. O. W. FISHER, Vice-President. 
2 ‘ SOLE AGENT FOR THE FOLLOWING MILLS: 
Missouri Lumber and Mining Co. Cordz-Fisher Lumber Co. Ozark Land and Lumber Co. 
| Grandin, Mo. Birch Tree, Mo. Winona, Mo. 
sha 7 KANSAS CITY, MO 
Seincadh ities. 309 Keith & Perry Bldg. 9 e 
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* 
Aw a iT &. Y O T By Judicious Investments | 
In Southern Timber Lands. | 
We are now classifying and estimating the 800,000 acres in the | 
Tensas Delta of North Louisiana, recently purchased by the | 


Tensas Delta Land Company, Ltd., from the Tensas Basin Levee 
Board, and will soon have‘them ready to offer in tracts to suit 





investors, millmen and colonists. A large portion of this land is 
timbered with choice hardwoods, and the soil is rich alluvium 
capable of producing in the highest degree all varieties of farm 
products grown in that latitude, with cheap rates of water and 
rail transportation. 


Write for Particulars. 


I \ | 
I LSS | 

( We control and have for sale the largest and most desirable | 
C YPRE SS | tracts for operation and investment in Louisiana, Florida and the | 


Carolinas. Also a large tract of Pine and Cypress in Berkerly 
[ and Charleston Counties, South Carolina.’ 


your attention to a compact body of 56,000 acres of the cele- 





IN 
LONGLEAF 
PINE 


brated “Louisiana Longleaf,” between the “P. G.” and “Watkins” 
Railroads, in Calcasieu and Vernon Parishes, Louisiana. 

Also a smaller tract of 18,000 acres near Meridian, Miss., on 
the Alabama & Great Southern Railroad. 

35,000,000 feet of Longleaf Yellow Pine Stumpage immed- 
iately on the line of the North Eastern Railroad, 70 miles North 


of New Orleans. 


| We can give you what you want; but more particularily direct 


LANDS 


Bought, Sold and Estimated for Buyers or Sellers on Reasonable Terms. 


ADDRESS OR CALL ON 


J. D. Lacey & Co. 


Room 603 Hennen Building, . NEW ORLEANS, LA. 
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0. A. Patzer Lumber Oo. 


ARCHER AVE. AND QUARRY STS., 


CHICAGO. 
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SEND US YOUR MAIL ORDERS. 
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No. 4 
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We have a complete stock of 


LUMBER, LATH and SHINGLES 
on hand. 


COS 


GRADES GOOD. 
SHIPMENTS PROMPT. 
PRICES REASONABLE. 
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Boards 


WE HAVE THES. 
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Ross Lumber Compa 
ARBOR VITAE, WIS. 


Manufacturers of 


FOR THE CAR TRADE. 





WM. R. MAC KENZIE, Wisconsin. ) { §( GEO. W. EICHOLTZ, Indiana. 
CHAS. F. RBA, Illinois. " SALESMEN ( D. J. PETERSON, Ohio. 


on you write us. 


Stock on Hand January Ist, 28,770,943 


SOROS ESOS SEES re sss 


Lil 


WHITE PINE AND NORWAY LUMBER 


We are having a big business, but can do more. If our travelers don’t call 


ny, 


Feet. 
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Fis OUR BEST ADVERTISEMENTS 


OUR BEST ADVERTISEMENTS 


Are the Goods We Ship. 


Are the Goods We Ship. 





TRUE & TRUE COMPANY, 


CHICAGO, 


a 


* WHOLESALE MANUFACTURERS OF 


SASH, Doors, BLINDS, MOULDINGS, BLOCKS, 


And all forms of Woodwork for Buildings, 





ee) I 
1); 28 





No. 212, GRAINED. FOUR PANEL GRAINED DOOR. FIVE PANEL GRAINED DOOR. 


No. 21234, GRAINED. 
(Photographed ) (Photographed. ) (Photographed. ) 


(Photographed. ) 
We also Grain Nos. 210, 211 & 213. 


Exact representations of "Our Graining.” 
If you order Grained Doors of us, you will get such graining, 
All our Grained Doors have a fine gloss finish, 

They cost you no more than doors without gloss finish, 


THE TRUE DOORS 
ARE COOD DOORS. 


OUR BEST ADVERTISEMENTS OUR BEST ADVERTISEMENTS 


Are the Goods We Ship. Are the Goods We Ship. 
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THE KEITH LUMBER 60. 


HARDWOOD, POPLAR so SOUTHERN PINE | UMBER 














MAHOGANY 
REDWOOD 
RED CEDAR 
CYPRESS 
CHESTNUT 




















SPRUCE 


SPANISH CEDAR 
WASHINGTON CEDAR 
WASHINGTON FIR. 


PRIMA VERA 


HARDWOOD FLOORING, OAK TIMBERS AND WAGON STOCK. 


FOURTEENTH AND WOOD STREETS A TAKE METROPOLITAN ELEVATED (DOUGLAS 
CHIC GO. PARK BRANCH) TO FOURTEENTH PLACE. 





Pie eit ti iA AA AA AAA AAAI IAL IAL LAL LALA LALLA AL A i i i 


AT IAT IATA AAT IAT IAT IAL IATA ATLA LAL ALATA LALLA LAL al hs hl hl hs ss es he oe ed 


Francis Beidler & Co. 


West 22nd and Loomis Sts., 


CHICAGO. 
White Pine and Norway. 


ASH, 
MAPLE, 

we BIRCH, 
SOFT ELM, 


Shingles — Dimension and Promiscuous Widths. 
| PINE, 


CYPRESS, 
YELLOW PINE, 
BASSWOOD, 
ROCK ELM. 


CYPRESS, 


» WHITE CEDAR, REDWOOD, 
ot RED CEDAR. 
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J. W. BROWN, President. 


G. W. MILES, Vice-President. Manufacturers 


JOHN T. BURKETT, Sec’y & Treas. . 
__-P, C. BLAIN, Manager. 


4 and 
Wholesale Dealers 
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Mill No. 1, ELLIOTT, ARK. ¢ Mill No. 3, TAYLORSVILLE, ARK. 
Mill No. 2, HAYNESVILLE, ARK. Mil! No. 4, FRENCH POINT, ARK. 
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ANNUAL CAPACITY, 50,000,000 FEET. 


Planing Mill Capacity, 150,000 Feet Per Day, 





J. J. COCHRAN, is - TELEPHONE, 
Manager Sales Department. Long Distance, “‘Main 1361.”’ 





CHEMICAL BUILDINC, 
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"THE WARO LUMBER CO 


~ HARDWOOD LUMBER 
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SHINGLES... 


, .We wish to announce to the trade that we have 
on hand, DRY and in sheds, a full stock of 18 and 
16-inch Pine and Cedar Shingles. Realizing that there 
is always a shortage of Dry Shingles for the Spring 
Trade before Winter-cut Shingles are in shipping shape, 
we had a full stock manufactured, consisting of: 


18-inch Thick x xxx Pine. 16-inch Sound Butt Cedar. 


18 * Thick 6-inch C. B. Pine. 16 “ xxxx Cedar. 
18 * Thick xxxx Cedar. ‘ 16 “ Extra Star A Star Pine. 
1S «“ Thick 6-inch C. B. Cedar. 16 “ 5-inch Clear Butt Pine. 
16 * xxxx Cedar. . 

§ 16 “ Extra Star A Star Cedar. WE INVITE 

§ 16 “ Star A Cedar. CORRESPONDENCE. 


5-inch Clear Butt Cedar. 


Winchester & Daniels, wien**°"*™ 




















; 
| 
! 
| 
| 
! 
| 
| 
| 
| 





WE ARE HEADQUARTERS FOR § 
® 


Thick Maple. 


If you want any write us. 


W. 0. KING & CO. oops Street CHICAGO. 
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We Will From $30 to $50 per car 
S a Vv e Y ou on each carload of 


SASH, DOORS, BLINDS, 
POPLAR TURNED WORK, ETC. 


This represents the cost of soliciting carload trade by traveling men. 
We do our soliciting by ‘‘printers ink” and ‘postage stamps,” and save 
you the difference. Ask us for prices and see. . 


CREAM CITY SASH & DOOR CO., 


Park St. and 7th Ave., MILWAUKEE, WIS. 
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BOILERS, 
REFUSE BURNERS 


Brick Lined and Water Space. 


STAND PIPES, 
TANKS, 6t6., 666. 


WRITE FOR PRICES 


MUSKEGON BOILER WORKS, 


E. Sondheimer 
& Co. 
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CAIRO, ILL. 
WAUSAU, WIS. 


Main Office Chicago, Ill. 


("We are prepared to ship these goods 
in quantity or car lots. 


sent us by reliable lumber salesmen 
given consideration. 


COTTONWOOD serait 
———o | 
rep... BIRCH wuite Hi ar enelancainon y solicited. 
BROWN ASH == Orders from Export Buyers given 
ROCK ELM j promp saapenieenneneiregatieae 
SOFT ELM t# Written orders from responsible frms 
; 


OUR SPECIALTIES. 


PRE WORE, Ast, BaSSReOU a 8 Gbint 
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OUR BELTING_.VW}. 


ADAPTED TO ITS SPECIAL WORK. 


For Quality of Write for 
Stock and Finish Catalogue 

It is Let Us Quote 
Unexcelled. You Prices. 





Office and Factory: 
67, 69, 71 South Canal Street, 
CHICAGO. 


NEW ORLEANS. MEMPHIS. ST. LOUIS. 
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ESTABLISHED 1873. 


WHOLE NuMBER 1233. 


The Exponent of the American Lumber Industry. 


PUBLISHED WEEKLY. 
OFFRCES: 217-226 MANHATTAN BUILDING, 
CHICAGO, ILLINOIS, U. S. A. 


J. E. DEFEBAUGH, 
EDITOR. 


W. B. JUDSON, 
MANAGER. 


Terms of Annual Subscription, Postage Paid: 
N THE UNITED STATES, CANADA AND MEXICO, $3; IN THE UNITED 
KINGDOM, 2314 SHILLINGS ; IN GERMANY, 24 MARKS; IN FRANCE, 
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Without specific instructions to the contrary, all subscriptions 
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Index to Advertisements on Page 55. 
Copy for new advertisements should be in this office not later 
es changes in current advertisements not later than 
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SUBSCRIPTION NOTICE. 


This, the first issue of the American Lumberman, is 
sent to all those whose names were on the subscription 
lists of the Northwestern Lumberman or The ‘limberman. 
\Ve find that a small percentage were subscribers to both 
of these papers; and as far as possible in such cases one 
subseription has been discontinued and the date upon 
tle other subscription has been marked forward or back- 
ward according to the period when the discontinued sub- 
scription was paid in advance of January 1, or the 
wimount due upon it up to that date. ‘The first subscrip- 
tion bill which the subscriber will receive will explain this 
matter fully. 

In the necessarily somewhat hurried consolidation of 
the lists, it has not been possible to recognize and ad- 
just every duplicate subscription; particularly where a 
firm address appears upon one list and an individual ad- 
dress upon the other. In all cases, therefore, where two 
copies of this issue of the American Lumberman are re- 
ceived, when but one is desired, the subscribers should 
at once send notice, giving both addresses in full, so that 
the matter juay at once be properly adjusted. Please 
also advise us of any misspelling or other error in the 
address, so that it may be remedied promptly. 





It is reported from Fort Smith, Ark., that the saw 
mills of the Choctaw Nation, mostly operated at that 
point, have been notified from Washington that the pres- 
ident had formally disapproved of an act of the Choctaw 
council prohibiting the sale of timber after January 1, 
IS99, and decreeing that saw mills shut down indefinitely 
from that date. The saw mill people, of course, are 
greatly relieved by this action of the government. Con- 
gressman Little, of Arkansas, has introduced a bill in 
ccngress authorizing the interior department to collect 
and pay over to the Choctaw nation all accrued royalties 
due on account of timber. 





The American lumber trade and its interests in pref- 
erence to those of any other country whatsoever, will be 
the motto of the American Lumberman, and the de- 
fense and promotion of those interests against all ad- 
verse influences will be its especial care. In _inter- 
national lumber trade matters the American Lumber- 
man will stand first and always for the interests of the 
United States, but its aim will be, as far as consistent 
with American interests, to promote the highest degree 
of international trade comity. It will promote the for- 
mation of amicable and mutually profitable relations 
with lumbermen the world over, and it will not be 
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found narrow in its conceptions or contracted in its 
sympathies. As the lumber product of the United 
States expands in volume and becomes more varied in 
kind, and as its lumber manufacturers and merchants 
become better acquainted with the requirements of for- 
eign markets, our relations with the outer world become 
more intimate and profitable. An open door through 
which the surplus forest products of the United States 
may find profitable sale abroad will be demanded by this 
paper. To the end of promoting this closer trade rela- 
tion, the foreign department of the American Lumber- 
man will be maintained, with due regard to the best in- 
terests of our domestic trade. 


_—o_o__——r"'_——wwrekw’' 


Timber buried in the earth several thousand years is 
experimentally proven to have acquired enhanced beauty 
as well as durability. Some cedar timber of abnormal 
growth has lately been exhumed in a New Jersey swamp 
after a period of burial exceeding, so the geologists say 
they believe, 4,000 years. This manner of treating tim- 
ber for the enhancement of its finishing sightliness and 
lasting qualities, so far as can be learned, is, however, not 
assured of general adoption in the lumber circles of 
this country. 


——OoOoOOOOOr 


A tract of Oregon timber has just been sold at $7 an 
acre; the new owners at once claimed that the same 
timber was worth $15 an acre. No wonder that a Wis- 
consin newspaper should be moved to remark that “Tim- 
ber in Oregon is now rapidly advancing in price.” The 
same authority goes on to say, for what it is worth, that 
“It will be but a short time when western timber will 
be as far out of reach as Michigan and Wisconsin timber 
now is and has been for a long time.” 





The American Lumberman’s office is not on the ground 
floor of the Manhattan, but the next thing to it. 





The bill introduced during the last session of congress 
by Senator Frye providing for the establishment of an 
executive department to be known as the “Department 
of Commerce and Industries,” whose secretary shall have 
a seat in the cabinet, is one which had the absolute 
approval of business men and manufacturers of the 
country and should have their cordial and active sup- 
port. The bill provided that the new department should 
have jurisdiction over the foreign and internal commerce 
of the United States except in so far as relates to the 
collection of revenue and the administration of the cus- 
toms and internal revenue laws, and should concern itself 
particularly with promoting the manufacturing inter- 
ests of the United States and the extension of the for- 
eign trade of the country. The bill was referred to the 
committee on commerce, where it has slept ever since. 
But the new interest in the foreign trade of the country 
should lead to this bill being taken from the committee 
and favorably acted upon, as doubtless it will be if the 


commercial and industrial interests of the country should 
interest themselves in its behalf through their various 


organizations. 

Lumber manufacturers operating at the head of the 
lakes are reported as expressly averse to the purchase of 
logs in that region by saw mill men of other quarters. 
The Duluth Lumbermen’s Association is reported to have 
addressed a circular letter to lumber commission men 


notifying them that they should either stop selling logs 
to competing manufacturers or not expect to sell to 


Duluth mills. The commission men, on the other hand, 
claim that the Duluth lumbermen deny them the busi- 
ness of handling and scaling logs, which they also say is 





THE TIMBERMAN 


ESTABLISHED 1886. 


YEARLY SusscriPTION, $3.00. 


nearly all done through the surveyor general. Tides 
are subject to lunar influence; business currents to con- 
siderations of paramount expediency. 





Dearborn street, south of Van Buren, is the publishing 
quarter—the Park Row—of Chicago. 





A special legislative commission raised last year by 
the general assembly of New York to investigate the 
advisability of acquiring additions to the forest preserve 
in the Adirondacks has filed its report. The latter, a 
voluminous document, criticizes past extravagances upon 
the part of the forest department and charges too much 
politics in its conduct. The commission recommends the 
purchase of certain virgin timber lands for the exempli- 
fication of projected timber culture by the state and 
commends the system of German reforestation; also 
that the ownership be vested jointly in the state and 
nation, and that the property be made a national health 
resort after the manner of Baden Baden, Germany. * 





The annual convention days are come, the busiest—for 
the lumber papers—of the year, and the time when the 
editor wrestles with the problem of how to assign ten 
men to twenty places, and little things like that. 

The time was in the misty past when a holiday season 


brought such measure of satisfaction to the lumber trade 
as that of 1898-9. 





There are three phases in the lumber commission busi- 
ness. When trade is brisk and lumber practically sells 
itself the lumber commission man doesn’t cut much ice 
with the manufacturer and jobber. There were many 
times when it was expedient to tolerate him, but the 
active trade period is not the time. There were times 
when he was indulgently referred to as a commission 
man, but in the active trade period he is simply a 
blankety blanked scalper. The secend phase is during 
the normal trade conditions. Then it is when he is 
permitted to enter the private office of the wholesaler 
and hold confidential chats with him; then it is when 
he marches forth with a price list that enables him to sell 
lumber and make some money. The third phase is when 
everything is rotten dull; when salaried men cannot sell 
lumber enough to pay their expense accounts; when 
prices, quality or the persuasion of an angel would not 
sell lumber. Then it is that the commission man is 
popular; then it is when the wholesaler makes love to 
him, and buys him wine and red neckties; then it is 
when he is sent out with a stock sheet and no accom- 
panying price list, with the single injunction to “sell 
lumber.” The commission man has passed through all 
these conditions of his business in various orders. The 
second one is the sole phase in which he ever made any 
money. Right now it looks as though he is face to 
fece with the first phase again, one which presents very 
little promise for him in 1899. 


——e—eeoowoerre 


The maple flooring situation is without change or need 
of any. 

The following shows what a one-time lumber section 
may become when agriculture succeeds the primitive 
industry: Oceana county, Michigan, in 1898 turned out 
3,000 carloads of fruit, 3,000 carloads of potatoes, 2,500 
carloads of grain and 1,500 carloads of wool and lumber, 
making 10,000 carloads of products shipped from a 
county that a year ago was primeval forest, scarred 
here and there by lumber operations. Yet but one-half 
of the county is under cultivation. 





APROPOS OF THE NEW YEAR. 


In felicitating the lumber trade and kindred interests 
upon the outcome for 1898, the American Lumberman 
congratulates those peerless industries upon the outlook 
for 1899. The record for the former is made up and sig- 
nalizes the deliverance of the trade from preceding stag- 
nation; the prospect in the light and by virtue of every 
conceivable eriterion and test of judgment betokens that 
1899 will surpass in the magnitude of its operations any 
previous year in the history of American lumbering. This 
conviction is based not upon any single circumstance or 
the opinion of anybody in particular, but upon a conjunc- 
tion of circumstances generally relevant and thé undis- 
senting opinions of the highest as well as practically all 
other authorities in a position to see, note and under- 
stand. 

If there is anywhere in the horizon a cloud promising 
to render the above forecast seriously at fault it is today 
too diminutive for discovery, and nobody believes it to 
be there, except an occasional ultra pessimist whose opin- 
ions are warped by disordered liver or some other chronic 
derangement quite apart from the clear headed, conserva- 
tive reasoning by which wise men trace the law of cause 
and effect to logical ends. 

Conditions were never more propitious than at the 
present moment and the man or institution failing to 
garner some share of the general fruitfulness of things 
during the year will either have to account himself or 
itself derelict, or in some exceptional manner the victim 
of peculiarly adverse circumstances. 

It is not the intention here and now to go into any 
minute exposition of the situation to show whereby the 
above conclusions have so generally and confidently been 
reached. The fact that such a sentiment exists with 
such singularly almost literal unanimity, linked with pre- 
vailing material conditions, is in itself the best possible 
* assurance of the outcome above outlined. 

The channels through which foreign outlets flow are 
without unusual impediment; the material resources of 
the country are practically unlimited; the industrials are 
alert and enterprising with unstinted facilities; labor is 
universally employed at a fair average wage rate; credits 
are generally upon a stable basis; banking accommoda- 
tion is in ample supply at low rates of discount; the cur- 
rency is the same as gold and in sufficient volume, and, in 
short, confidence is fully and unequivocally restored with 
all that the term implies in a country such as this. 

With renewed congratulations, the issue is left to the 
atbitrament of coming events. 





THE SITUATION AND OUTLOOK. 

According to a standard reviewing authority, 1898 
went to its close with a record for business volume un- 
paralleled in the history of the country. During recent 
years, 1892 has been held up as the banner year and the 
The advent of 1899, therefore, 
marks the inauguration of a new cra of commercial 
advancement, destined, it is confidently believed, to re- 
tain its tenure as such during another of the cycles of 
properity that have long distinguished the flow from the 


basis of comparison. 


ebb of commercial tides. 

The grand totals of the record for 1898 were without 
reasonable question materially impaired by the inter- 
vention of the war with Spain, and especially in the 
region of the Atlantic seaboard. On the other hand, 
the emission by the government of large sums of money 
incidental to the maintenance of expanded military and 
naval establishments and operaticns without doubt 
served in a considerable measure to offset the otherwise 
depressing influences of the war upon the industries and 
commerce. 

The current era had its rise in the autumn of 1897, 
with what was known as the wheat bulge of that period, 
and was most pronounced in the region of its fountain 
head, the wheat-growing west and northwest. In the 
meanwhile, the processes of percolation have proceeded 
gradually until practically all sections of the country 
have come within the charmed circle of prevailing ac- 
tivity. 

It is a favorite theorem of economists that good and 
bad times are in large part creatures of public senti- 
ment, or that good times are made and unmade by the 
fcrce in a measure of the popular feeling at the moment 
uppermost. It cannot be said that the germs of finan- 
cial panics inhere primarily in public sentiment, but it 
is undeniable that they are precipitated and maintained 
by the impairment or destruction from any cause of 
public confidence, By the same token, panics and their 
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accompaniment of blighting influences are banished by 
and succeeded through the same agency. 

Much as conservatives may deplore the prevalence of 
the speculative mania, it remains that speculation is in- 
separable from and an unfailing incident of good times. 
When speculation is dead, the legitimate departments of 
business have been scotched. Spirited trading and the 
high exchangable values of speculative stocks and other 
securities denote the presence of general business buoy- 
ancy. 

The particular industries most severely affected by 
both the panic and the late war included real estate, 
lumber and other building material. Mindful, then, that 
lumber in every great financial crisis of the past has, 
with real estate, been the last of the leading industries 
to respond to the effects of panics and the last to re- 
cover from them, the recent and present state of the 
lumber trade plainly denotes the passage of the last 
effects of the panic of 1893 and the advent of clear com- 
mercial sailing for a series of years to come. The com- 
mercial instinet is set unerringly in that direction and 
an impetus has been gained against which there is no 
visible possibility of serious impediment. 

Attention has been called to the effect of popular sen- 
timent upon impending conditions, as practically infalli- 
ble. By that token there can be no earthly doubt about 
what is ahead of us today. There never was a sentiment 
more absolutely unanimous than that reflected in the 
within forecast. No man doubts, every man proclaims 
it, and there is nothing within the range of human 
vision to obstruct a trend amounting in the present 
instance to the quality of a decree as irresistible as fate 
itself. 

In this general survey, we entertain no purpose of a 
special or specific kind, but, noting that all classes of 
trade are known to have become involved in the now 
universal and unparalleled betterment, conclude—as the 
reader himself doubtless already has dcne—that all 
doubts about the future of trade have been dissipated by 
the logie of events, an arbitrament that heeds no appeal 
and knows no power of reversal. 





LOGGING PROSPECTS AND PRICES. 


It is a fortunate thing for the lumber trade and indi- 
cative of the strong position occupied by white pine 
that prospects of a heavy log input during this winter 
cause no apprehensions as to the strength of the lumber 
market during the year. In this phase of the case there 
probably has been no parallel to the present situation, 
for in other years when prospects were as bright as 
now the leg crop and the lumber product were both 
much larger than now. 

The white pine industry has come to the point where 
the product will permanently be smaller than the nor- 
mal demand. If white pine were to be had there is no 
apparent reason why the requirement for 1899 should 
not be as large as for 1892, but there is not the supply 
there was then and cannot be; consequently the product 
should all be marketed at firm prices. 

Prophecy is a dangerous venture, for it is the unex- 
pected that happens, and no one with experience of last 
year can say with certainty that another year will go 
by without war or rumors of war; but, as far as can 
be foreseen, there is no cloud on the business horizon, 
and nothing in sight or reasonably to be apprehended 
that should cause the least disquiet to the commercial 
world. Under these circumstances, therefore, the pros- 
pects of a very large log input or, rather, as large a 
crop as can be gathered, lead to no apprehensions as 
to the stability of the market when it shall have been 
turned into lumber. 

There is no question about the activity in logging 
circles. “Every jobber who can raise the money to pay 
for supplies is at work and every manufacturing concern 
that does its own logging is crowding things to the 
utmost. But with all that can be done the crop will 
fall far short of the banner years of the white pine 
industry—is almost certain to lack 2,000,000,000 feet 
of the record. Moreover, logging is being conducted at 
a somewhat higher cost than in a number of previous 
years. Early in the season, before the mills closed down 
and the laborers were entirely out of the harvest fields, 
the preliminary woods work was done at an extremely 
high price; but wages have come down recently until 
they are only a moderate percentage in advance of 
those which usually prevail. But, on the other hand, 
supplies are higher than they have been for years. The 
advance in bacon and the like adds a perceptible amount 
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to the cost of logs, while there is a generally higher 
range of prices on logging equipment. 

These things mean that new logs will cost more at 
the mills in 1899 than for a number of years past and 
will necessitate a higher average range of lumber values. 
This should sustain the market even in lack of other 
strengthening influences, but such influences are not 
lacking. Every prospect is favorable for a large, steady 
and even insistent demand, which, failing to be satisfied 
with light stocks of lumber, will absorb the new crop 
practically as fast as it shall be produced and ready for 
shipment. 
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PROFITS DURING THE PAST YEAR. 


Who in the lumber business has made money during 
the past twelve months? It goes without saying that a 
large portion of the trade has made money. This result 
is compatible only with a constantly advancing market. 
Month after month the manufacturer has received a 
little more for his stock. He surely has had a fair return 
for his investment and labor. The retailer, working 
largely from hand to mouth, has done fairly well. While 
he has paid constantly increased prices for his lumber, 
it was for current wants, and he has obtained a profit 
on each transaction. The books are not yet closed in 
a majority of cases, but the prediction may be ventured 
that the class of lumbermen whose relative profits are 
the smallest of any for the year are the lake port 
jobbers. ‘They have been between the devil and the 
deep sea all the season. Early last spring, from Chicago 
to Tonawanda, almost to a man they insisted that the 
advance in lumber prices was all a bluff; they sold at 
old prices or less, and eventually were obliged to pay 
the first advance. They continued these same tactics all 
the season, failing absolutely in breaking the price of 
bulk stocks, with the result only of selling lumber alto- 
gether too near cost for commercial safety or profit. 
The only exceptions to this result were the fortunate 
few who were the holders of good purchases, on which 
handsome profits have accrued. In other words, the 
jake jobbers waited altogether too long before buying, 
much to the advantage of the manufacturer, and with 
the general result that they have all the season sold at 
just about the price they have been obliged to pay to 
replace stock. 


MAINTENANCE OF RAIL RATES. 


One of the greatest commercial problems of the pres 
ent time is how to prevent demoralization of railroad 
freight rates without legalizing rules or permitting forms 
of organization which have been declared violations of 
the letter and spirit of the federal statutes and the laws 
of many individual states as well. Our readers are 
familiar with the fact that a strong effort recently has 
been made to legalize pooling by act of congress. «As 
far as the lumber trade is concerned, there is a strong 
desire for uniform and steadily maintained rates. Lum- 
bermen would prefer rates higher than justified by the 
cost of the service to unstable and fluctuating rates, no 
matter what temporary advantage the latter might seem 
to give. 

This problem is one which has perplexed the railroads 
and for which they have found no adequate solution 
except by the formation of pools, which is now for- 
bidden them, but which they have sought to have made 
legal. Strangely enough, the remedy provided by the 
interstate commerce act for the regulation of freight rates 
or, rather, for providing that they shall be raised or low- 
ered only on due notice, and that no private or special 
rates shall be made, which either constitute or lead to 
the chief evils of which the railroads themselves com- 
plain, has seldom been taken advantage of by the roads. 
Private individuals have sought the assistance of ihe 
commission, but seldom with success, for the reason that 
the railroads usually possess the information without 
which conviction is impossible. The powers of the com- 
mission have thus been curtailed until they amount to 
but little. But if brought into play by those who could 
furnish the necessary testimony, the penalties of ihe 
interstate commerce act would suffice to remedy many, 
if not all, of the most perplexing difficulties which rail- 
road managers have to confront. 

Some time ago an association was established on the 
basis of a pledge to bring all claimed eases of freight 
rate discrimination, secret cuts, ete., before the com- 
mission; but the agreement amounted to nothing, and 
we believe that not a single case out of the hundreds 
which have vexed the railroads was ever thus brought 
before the commission. Now, however, the Baltimore & 
Ohio railroad, through its receivers, is out with a direct 
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netice to its competitors and to the public, through a 
letter to the chairman of the interstate commission, that 
it purposes to adopt just this remedy in the future. 

It has been intimated in some quarters that this move 
of the Baltimore & Ohio is a clever advertising dodge. 
\Vhether that be so or not, the remedy is a reasonable 
one, and though it may offend the oflicial proprieties 
of railroad life it will commend itself to the common 
sense of the people. This communication, which bears 
date of December 21, strongly sets forth the condition 
of things at the present time, the difficulties under which 
the railroads labor and the position purposed to be taken 
by the receivers of the Baltimore & Ohio. Some quota- 
tions from this letter may be of interest. It starts off 
with this statement: 

Within the territory north of the Ohio river and east 
of the Mississippi, the railroad carriers are transporting 
the larger part of the interstate traffic at rates less than 
those shown on the published tariffs filed with your com- 
mission, Which are by statute the only lawful rates. 
While this condition continues there will exist the unjust 
liscriminations and the unjust preferences and advan- 
tages between persons, localities ana particular descrip- 
tions of traffic, the prevention of which is the main ob- 
ject of the act of congress establishing your commis- 
sion. 

Attention is then called to the fact that the various 
jcint agencies, associations, and agreements which were 
organized to maintain rates have been declared illegal 
under the antitrust act, so that now there is no impar- 
tial body to investigate the complaints of one com- 
pcting carrier against another and to check. illegal rate 
cutting if found to exist. 

The letter then compliments the Interstate Commer- 
cial Commission for its ability and impartiality, claims 
ihe aid of the commission in the effort to prevent com- 
petition taking the form of illegal concessions, and says: 

We see no reason why the carriers should not seek the 
aid of the commission in such an effort by reporting to 
the commission any departure from published rates, to 
the end that the facts may be fully ascertained and the 
illegal practice stopped. 

The receivers then declare that after January 1, 1899, 
they will maintain rigidly the tariffs published and filed 
with the commission as required by law and that they 
believe most of the roads within their territory will do 
the same; but the letter closes with the following sig- 
nificant statement: 

To prevent a relapse, however, to the conditions now 
existing, it is necessary that no important carrier shall 
long depart from the published tariff of rates. Should 
such a departure occur to the detriment of the interests 
in our charge, we shall invoke the aid of the commission 
to stop it. We hope and believe that many other carriers 
will do the same. In the anticipation that the other 
railroad carriers formerly associated with the Baltimore 
& Ohio Railroad Company in traffic associations will 
adopt the course decided on by us and above outlined, 
we have taken the liberty of transmitting to each such 
carrier a copy Of this letter. 

Such a procedure as outlined in this communication 
constitutes a radical departure and may cause adverse 
criticism, but it is logical, consistent and brave. If 
every railroad in the land would meet illegitimate com- 
petition in this manner, instead of fighting fire with fire, 
there would be a more honest and liberal profit in the 
operation of railroads, and the business interests of the 
ccuntry would be better subserved. 





REPORT ON THE NICARAGUA CANAL. 

Recent developments indicate that the proposition con- 
tained in Senator Morgan’s bill, that this government ac- 
quire the right under the concession of the Maritime 
Canal Company to construct a canal between the Gulf of 
Mexico and the Pacific ocean, will not be adopted. It is 
practically assured, however, that such a canal will ulti- 
mately be constructed, and, in all probability, will be 
under the direct control of the United States government. 
A resolution adopted last June authorized the ap- 
peintment of a commission to investigate the question of 
the proper route, feasibility and the cost of construction 
of the Nicaragua canal. It was understood that this com- 
mission should give consideration to all routes heretofore 
proposed, and also to any new routes that might appear 
to have merit. In short, the entire question of canal 
pessibilities was to be examined with sufficient thorough- 
ness to enable a just and comprehensive comparison of 
the various routes to be made and the most desirable one 
selected. 

With this understanding the members of the commis- 
sion visited Nicaragua and personally examined the entire 
canal region, employing about seventy engineers with 
their laborers and helpers for ten months in making care- 
ful surveys and examinations. The required field work 
having been obtained, two months have been spent in the 
compilation and comparison of former surveys, going back 











nearky fifty years, and on Friday of last week the com- 
mission made a preliminary report, giving its conclusions 
in a general way. 

The commission believes that the construction of a ca- 
nal across Nicaragua is entirely feasible. The estimates 
for the best known two characteristic routes have been 
nearly completed. These routes are known as the Mari- 
time Canal Company’s route and the Lull route. Their 
estimated cost is approximately $124,000,000 and $125,- 
600,000, respectively. 

The assumed dimensions are considerably greater than 
ever before proposed, in length of locks and in width, 
depth and radius of curvature of canal. These increased 
dimensions have been made necessary by the demands of 
modern commerce, size and draft of modern ships, etc. 
‘This necessarily has made a corresponding increase in the 
estimated cost, and is in no way inconsistent with the 
estimates made in former surveys, which contemplated a 
much smaller and cheaper canal. In the opinion of the 
commission, a canal of smaller dimensions, just sufficient 
for present needs, would cost considerably less than the 
estimate for a canal suitable for modern necessities, such 
as is referred to above. An estimate of the cost of such 
smaller canal is now being made. 

Of the two routes mentioned above, it is the opinion of 
the commission that the Lull route is the mere desirable, 
because it is easier of construction, presents no problems 
not well within good engineering precedents and will be 
a safer and more reliable canal when completed. The re- 
port also states that it is believed the dimensions and 
form of the construction preferred by the commission are 
better than the cheaper form with smaller dimensions, 
which undoubtedly would call for extensive improve- 
ments within a short time after it was completed. 

Both of the routes referred to admit of variants which 
may reduce the cost. These are now being considered by 
the commission. The work necessary for an exhaustive 
discussion of the reports upon the entire canal problem is 
being pushed as rapidly as its great magnitude permits, 
and when completed the report will be submitted without 
delay. ‘The only difference of opinion that exists among 
members of the commission is in regard to the estimated 
cost. One of the members, Peter G. Haines, who is colo- 
nel in a corps of engineers, thinks that, in view of the in- 
creased size of the canal estimated for and the difficulties 
incident to work in tropical countries, the estimates given 
above should be about 20 percent higher. 


YELLOW PINE DEVELOPMENT. 


The introduction of yellow pine into the markets of 
the north as a regular commodity, except for the trade 
that was done in the so-called Georgia pine on the east- 
ern seaboard, is a matter that is covered by the last 
twenty years, and it was the year 1888 that witnessed 
the first efforts to bring yellow pine into the middle 
north, including Chicago. 

Due credit should be given to the Illinois Central rail- 
road, through its lumber agent, Mr. T. K. Edwards, for 
reforming the then careless and inefficient methods of 
the southern mills and securing such product as would 
meet the requirements of the northern markets. But 
among the early individual operators and who did prob- 
ably more than any other private individual was Mr. 
Henry N. Mann, of Chicago, who about seventeen years 
ago introduced yellow pine as a material for long and 
large timbers as a substitute for stuff ther becoming so 
difficult to obtain in the northern forests. The one effort 
was along the line of dressed lumber, in the shape of 
flooring, ete., and the other to develop the capabilities of 
yellow pine for timber purposes. 

Longleaf yellow pine is essentially a timber wood— 
that is to say, while desirable for many other uses it is 
notably adapted for uses where strength is required. 
Mr. Mann in his early campaign found it necessary to 
assist the mills to secure new machinery such as timber 
planers, ete., and the first large planer that was sent to 
Mississippi for that purpose was by Mann Bros., and is 
still in operation at Meridian. Then began the steady 
and rapid growth of consumption of yellow pine in Chi- 
cago, its environs and through the central north. 

The ‘first shipments of dressed lumber to this market 
from the south were rejected because of the inferior 
quality of manufacture, and the early shipments of tim- 
ber were often subject to heavy and ruinous culling; but 
what a change there has been! Now, while norway pine 
and to a certain extent hemlock have large use as tim- 
ber, the timber material par excellent of the whole 
north is longleaf yellow pine, and southern facilities have 
so increased that practically no yellow pine, whether 
longleaf or shortleaf, is brought to the north in rough 
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condition except an occasional car of finish; for every- 
thing is dressed in the south where the planing mills 
have equipments second to none. 

The northern business in yellow pine began with the 
Georgia product. Then Alabama developed some rail 
shipments to the north, but the next and most import- 
ant development was in Mississippi, which for years had 
almost a monopoly of the central northern trade. Now, 
however, yellow pine timber, boards and finished product 
find their way from every yellow pine state to almost 
every northern consuming state. The blanket rate sys- 
tem of transportation charges has had much to do with 
this advancement. It has put the yellow pine of west 
Louisiana or east Texas as near in cost to Omaha, Chi- 
cago or Detroit as that of Mississippi or Alabama. With 
this encouragement to investment, mills have sprung up 
which dot the piney woods of the south throughout the 
entire extent of the timber belt. 

The advance in consumption north has been as rapid 
as of production south until yellow pine is the leading 
material through fully half the territory which once 
consumed white pine exclusively, while it competes with 
the northern product almost under the shadow of the 
white pine mills. 

The primary incentive to this increased use was the 
lower price of yellow pine which came into the market 
at about the time that the supply of white pine was 
manifestly decreasing and its prices were advancing. 
But fellow pine has sold on its merits as well as its 
price, for the latter would not have sufficed to move it 
if it had not answered the purpose. The time seems to 
have come, however, when it no lcnger is to be the 
plaything of buyers, when it will be put on a substantial 
basis as to values and will command something like the 
price which its merits warrant. This change in condition 
is already evidenced by the increased price of stumpage, 
which within two or three years has practically doubled. 

Thus the little experimental business of seventeen or 
twenty years ago has .developed into the encrmous in- 
dustry and wonderfully extended commerce of today. 








THE EASTERN REBOUND. 


One of the most surprising developments of the year 
just past, as far as the lumber trade is concerned, was 
seen in the east where, after a long period of depression 
which lasted through the greater part of the year and 
where prices for a long time refused to yield to the 
pressure from without, there was a sudden expansion of 
trade and advance in prices which changed that section 
from one of the dullest in the country to one of the 
most active and satisfactory. 

Such a sudden change seems almost unaccountable, but 
only be likened to the gradual contracting of a spring 
which, when released, extends itself with instantaneous 
ferce. There had been at work ever since the middle 
of 1897 influences which were not allowed to show their 
natural effect until near the close of 1898. The latter 
half of 1897, which resulted in such wonderful pros- 
perity to the agricultural communities of the west,.had 
its natural effect on the manufacturing interests of the 
entire country and notably of the east. This industrial 
activity, however, succeeded such a long period of de- 
pression, during which wages were either at a low point 
or non-existent, that it took time for the laboring classes, 
upon whom the prosperity of the community is founded, 
to recover their buying power. But by the beginning of 
1888 it seemed that the new era of prosperity in lines 
affecting the lumber trade had at last come and that 
the new year was to be one of lumber requirement. But 
the war intervened and all the rosy anticipations of the 
opening month were disappointed. 

The alarm in the east was unnecessary and, even if 
the early results had been as disastrous as was feared 
by some, absurd. Nevetheless, the semi-panic prevail- 
ing along the Atlantic seaboard had its effect, and so, 
in spite of the general prosperity elsewhere and the 
activity in the factories of New England, New York and 
Pennsylvania, the lumber trade was restricted in vol- 
ume and no response was mzde to the demand for higher 
prices. But when this pressure was relieved the lumber 
trade sprang up with a bound, until the year closed with 
that section of the country the most urgent in its de- 
mands of any and showing a willingness to pay the 
prices asked. by manufacturers and wholesalers. 

That the present favorable situation of things will 
mark the future seems assured. The great industries 
are all flourishing. Iron and steel particularly furnish 
the basis for an almost unparalleled prosperity in Penn- 
sylvania, where there is not a furnace idle that could 
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be put in blast and where rolling mills and machine 
shops of all descriptions are running over time. Prac- 
tically the same condition of things prevails in most of 
the leading lines of manufacture and there is being piled 
up a reserve of earnings which will be distributed as time 
passes, no small portion of which will be found of benefit 
to the lumber trade. 


CONDITIONS OF CAR TRADE STOCKS. 

If conditions of wholesale stocks at the present time 
mean anything to the student of lumber values they 
mean advancing prices all along the line in white pine, 
nerway and bemlock. In illustration, a retailer less 
than a month ago addressed an inquiry to thirty of the 
most prominent manufacturers of the northwest for 
about a million feet of yard sized bill stuff. It was largely 
2-inch, and not a piece longer than twenty feet. He was 
a man whom anybody would have been glad to sell, 
yet he found but one concern that was able to quote 
him a price on the shipment complete. This condition 
is one that has arisen in years past in the spring, but 
never lias before the first of December. Every one knows 
of the shortage in all grades and sizes of coarse white 
pine lumber and the certainty of higher prices. Dry 
hemlock is also clear off the map. The principal of one 
large Wisconsin concern states that he is running day 
and night, and that his December shipments will exceed 
his ®utput by more than a million feet. This case is 
not an exceptional one in the northwest. The low open 
rail rate from the Ashland district to Chicago, in view 
ol the shortage of coarse stock at this point, should 
certainly clear the docks of the Chequamegon field before 
the opening of navigation. Early supplies of coarse 
stock for the lower lake ports will therefore be much 
curtailed. Shop and better is only in normal supply at 
any point, and prices are firm. From the side of the 
retailer one can see not one feature of stocks and con- 
ditions that would point, between now and the opening 
of the building season, to anything but increasing values. 
Still further, early purchases look like a speculation that 
will yield handsome returns. 


THE NORTH CAROLINA PINE FIELD. 

“It is a long lane that has no turning.” and North 
Carolina pine after a wearisome period of profitless effort 
seems at last to have found deliverance. 

It is not a fact that absolutely no money has of late 
years been made in this industry, but it is a fact that 
in a general way it has lacked the profit which it should 
have yielded and profitless results have been intermit- 
tent or in some special lines. The situation has been a 
particularly trying one, for North Carolina pine has 
been a disappointment to its promoters ever since the 
panic of 1893. They have at times thought that busi- 
uess Would revive or that prices might be advanced, only 
to be disappointed. 

Not only is there a lagging demand at home as well as 
abroad, but, at times when the west was enjoying pros- 
perity and yellow pine prices were at a profitable point, 
North Carolina pine received no benefit. ‘This was so be- 
cause it must find almost its exclusive market in the 
east and abroad, and the east has not been a good buyer 
for several years. 

In 1898 North Carolina producers were encouraged by 
early promise in the east only to have their hopes dis- 
pelled by the advent of war, which almost paralyzed 
business in that section. The earliest recovery, however, 
was felt in the foreign trade, which was of increasing mag- 
nitude throughout the year except when interfered with 
The next branch which showed pro- 
nounced activity was box material, but the requirement 
for general yard stock was for the most of the year slug- 
gish and not to be lured even by low prices. 

As late as November 21 a promirent Baltimore oper- 
ator wrote of the situation: “We are running along 
down here in the same old ‘happy go lucky’ kind of 
style, with rather more happiness than luck. We 
think nearly everyone in this district is finding little 
trouble in marketing his sutput, but at such prices as 
will scarcely afford him a good ‘turkey living.’ ” 

With the assuved passage of the war cloud a new order 
of things ensued and eastern business took on a brighter 
hue. The trade of that section has been reawakened and 
is its old self again. What is the result? North Carolina 
was forthwith redeemed and is almost itself again and 
in its natural markets. In fact, there is no building wood 
that shows more activity and strength than North Caro- 
lina pine. Its natural markets include not only those 
of the Atlantic seaboard but European and the Latin- 
American and other foreign countries. The demand is 
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not only for immediate consumption but for future de- 
livery, and every saw and planing mill producing North 
Carolina pine is kept busy in the efforts of operators to 
meet the current requirement. Such a condition in the 
face of shrunken stocks would enable the operators 
further to advance prices during the present month, for 
prices, while better than they were, are still materially 
below the old time standard. 

It is to be hoped and is believed that the North Caro- 
lina pine contingent, than which none in the lumber 
trade is more capable, will see its way clear to get and 
stay out of the woods in a manner to secure permanently 
some tardy reparation for past shortcomings. 


TO, AND IN BEHALF OF, THE ADVERTISER. 

The advertising in this, the first, issue of the American 
Lumberman gives evidence gratifying to its publishers of 
the favor with which the consolidation of the Northwest- 
ern Lumberman and The Timberman is received by the 
trade. ‘The evidence is more marked because the orders 
for special advertising in this issue were either entirely 
unsolicited or came as the result of a mere suggestion. In 
very few instances was it possible personally to see the 
advertisers and urge representation in it. 

The publishers feel that they are justified in making 
strong claims for the advertising advantages which they 
offer in the American Lumberman. It has at the start 
a bona fide circulation greater, it is believed, than that of 
all other lumber journals in the United States combined, 
after duplicates have been eliminated—that is to say, the 
American Lumberman is believed to reach more different 
lumber institutions and lumbermen than all other jour- 
nals together. 

The American Lumberman will, therefore, be a 
medium such as never before has existed for bringing to- 
gether lumbermen and those who are interested in the 
lumber trade. Its advertising pages constitute the 
medium through which more cheaply than in any other 
way matters of interest to lumbermen can be brought to 
their attention. ‘This is so partly because the rates have 
been reduced, in fact if not in form, inasmuch as they 
have not been advanced materially from those charged by 
either of the papers which the American Lumberman suc- 
ceeds. The basis of the advertising rates in both the 
Northwestern Lumberman and The Timberman was 
$1,600 for one page weekly for one year. Under the con- 
solidation, considering the subscription list of the Ameri- 
can Lumberman and the actual circulation given to ad- 
vertisers, the new rates should have been $2,900 for one 
page, but as the rate has not yet been advanced it is 
equivalent to a reduction of 45 percent. 

We invite our readers to a careful perusal of the adver- 
tising pages of this issue. They cover practically every- 
thing of interest to lumbermen—not only lumber of all 
kinds and many lumber products, but machinery and mill 
oflice supplies. The advertising pages in themselves are 
a compendium of the lumber trade. 


PARTICULARLY CONCERNING POPLAR. 

Any dissent regarding the status of poplar today is 
directly traceable to special and not general considera- 
tions. Divergence of expression reflects private interests 
in some measure and indicates that, as one manufacturer 
expresses it, while “it isn’t a question any longer of price 
in the poplar business, but how much stock you can 
get,” there are, as a well known dealer puts it, at the 
same time “all kinds of prices in vogue on the road.” 
We do not doubt that there is truth in both of these 
statements, for there never was a time when markets 
were rigid enough to be proof at all times against all 
price cutting. 

Divested of all conflicting testimony an reduced to a 
matter of simple fact, there is no apparent reason for 
questioning a proposition like this. The state of the 
trade in poplar lumber at this time justifies asking prices 
up to the point that it will bear in its relation to other 
woods available for the same uses. From this it appears 
that the man selling poplar at less than outside prices. is 
impelled thereto by either ignorance of the true situation, 
or some ulterior purpose entirely alien to any legitimate 
business necessity. Conversely, the man now able to 
buy poplar at less than outside prices is to be congratu- 
lated as either extremely lucky or extremely shrewd. 

The above applies more particularly to low grades of 
poplar of which most mills are practically bare. In this 
connection it is cited that at West Virginia points prices 
are firm at $19 for No. 1 common, $10@11 for shipping 
culls and $6 for mill culls in inch. In some cases, we 
believe that even higher prices than these have been 
realized in the same region. Referring to the latter sec- 
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tion, 1898 was something of a banner year, despite the 
fact that at least three of its manufacturing concerns of 
considerable importance meanwhile went to the wall. 
This incident, by the way, is believed in certain quarters 
to have resulted from the blighting effect of the Wilson 
bill upon low grade poplar, now happily corrected by the 
operation of the Dingley tariff. 

The upper grades in poplar no doubt are relatively 
lower and of slower sale because less urgently required, 
but, as has been stated, the limit here, tco, is determina- 
ble mainly by considerations of the relative market val- 
ues of competing woods. 

In the light of the prospective supply of poplar lum- 
ber, coupled with the outlook for the ensuing year, it can 
consistently be affirmed that there is legitimately no 
limit to the price except the limit placed upon the mar- 
ket by competitive woods. 


EMPLOYEES SHOULD READ THE PAPER. 

There are comparatively few instances where any 
number of a paper like the American Lumberman fully 
completes its mission of usefulness. It is read by the 
head of the house which receives it; perhaps by two or 
three of his business associates, occasionally by some of 
the office men, and then too often is filed away or taken 
possession of by some individual. 

The fact is that the paper should have a wider circula- 
tion within the personnel of any business than is usually 
the case. ‘There is hardly an employee of a lumber man- 
ufacturing or dealing institution who would not be 
wcith more money to his employer if he were a regular 
reader of the American Lumberman. If he lack sufli- 
cient interest to subscribe for himself or if he feel 
unable to do so, it would in most instances be a profitable 
investment for his employer to subscribe on his behalf. 
In any event, a copy of the paper should be where the 


leading employees may find it and they should be in- 
vited to avail themselves of that privilege. They should 
be urged to do so, for within his narrower limitations 
any yard or mill foreman or shipping clerk can secure 
relatively as much benefit from the columns of a re- 
liable and progressive trade journal as his principals. 

‘1400 many mill men of proficiency in their employment 
fail of the best results to their employers simply be- 
cause they are confined in too narrow a groove and are 
not given that outlook into the world which broadens 
the mind and quickens the perceptions. The American 
Iumberman is not designed especially for the sawyer or 
mill foreman or the superintendent any more than it is 
for the lumber merchant, but it is to be hoped that there 
will not be an issue of the American Lumberman in 
which everyone connected with the lumber business, 
even in an humble capacity, may not find something to 
his profit. Even if that something be not directly in 
line with his own particular work it is well for the 
ambitious, and therefore useful, employee, to know what 
relations his particular work bears to the whole; what 
lies outside and yet within reach of him in other de- 
partments of the business. 

Reading a paper like the American Lumberman shoul 
make every woodsman or mill superintendent or corre 
spondence clerk better fitted for his task and therefore 
more profitable to his employer. 


BEECH AS LUMBER. 


A prominent hardwood man calls attention to beecli 
as a coming wood for furniture and other uses. Beech 
and maple were the firewood of our daddies. In the 
old days beech never was considered as a source of luni- 
ber. Now maple has become the material for the best 
flooring the world has ever known. Up to this time the 
use of beech has been confined to a very limited number 
of purposes, notably plane stocks and tool handies. From 
this time forward its uses will widen. The beech of the 
northern section of the country offers very little that 
is alluring from a lumberman’s standpoint. It generall, 
is short bodied and with spreading branches and foliage. 
In the middle south hardwood section fast opening to the 
lumber world it is a noble and stately tree. There are 
forests largely interspersed with beech where the average 
s ze is not far from forty inches in diameter, seventy 
feet to a Jimb, and with bodies as smooth as the pillar 
of a church. Many individual specimens are giants, 
running from fifty to sixty inches in size. Lumber from 
suce timber will surely be appreciated by the furniture 
trade and for many other uses besides. When quarter 
sawed, this wood has all the beauty of quartered syca- 
more, and in fact in very similar in appearance and 
texture. 
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AMERICAN LUMBERMAN. 


IN THE EYES OF OUR FRIENDS. 





Messages of Congratulation and Wishes for the Success of the American Lumberman 
from Lumbermen of all Classes, and in all Sections. 





The appearance to-day of the initial number cf the 
American Lumberman signalizes the culniination of plans 
ly no means hastily or rashly concluded. The event was 
not jumped at; on the contrary, it was approached with 
deliberation and is a result of very mature reflection in 
large part impossible for others than the principals them- 
selves to appreciate fully. Each of the latter in his in- 
dependent capacity had, by dint of long years of devoted, 
laborious and honest endeavor and purpose, created and 
e-tablished a journalistic identity recognized throughout 
ihe lumber world, which was to each as the apple of his 
eye—a thing to be cherished devoutly and of which each 
was keenly jealous. Consolidation meant the extinction 
of journalistie titles that throughout all the years gone 
Lefore had been at once to each a beacon and an inspira- 
ton. 

However valid the consolidation might be from a 
strictly business standpoint, it meant back of all a tug- 
ving of heart strings and a counter impulsion entirely be- 
yond the ken of anybody save the parties most immedi- 
ately concerned. In so far as the business aspect of the 
matter seemed to be concerned, but little reflection was 
needed to settle that—the advantages to be derived were 
citirely patent and unmistakable from the beginning. 
‘hat seemed to be fortified invincibly at every point. So, 
as this conviction, under continued reflection, grew more 
und more impressive the earlier negative impulse yielded 
to considerations of expediency, or, as one friend expres- 
sed it, “horse sense;” and the reader has before him the 
first fruit of the consolidation as an accomplished fact. 

It almost at once had been assumed that for reasons 
too clearly apparent to call for enumeration here the 
union would be welcomed in a general way by that 
matchless industrial domain the lumber industry and its 
kindred and auxiliary trades. It was seen, of course, 
that the larger and better service to accrue from the al- 
liance must prove a source of saving to a large class of 
patrons and possibly, at the same time, of profit to the 
publishers, the latter, by the way, something to which 
both had long been strangers. Nobody, in short, seemed 
able or disposed to invent or otherwise interpose any 
earthly means whereby anybody could conjure so much 
as a ghost of a valid objection. 

Very briefly and candidly, these reflections mark the 
lines upon which the final conclusion was reached. Never- 
theless, the reception of it all after the fact, in every 
branch and section of the trade and its allied interests, 
has proven an overwhelming revelation of cordiality as 
deeply gratifying as, candidly, it was unexpected. Much 
liad been hoped for; immensely more was realized. For 
ihe reception of the consolidation has so far exceeded the 
bounds of expectation in the extent and temper of its ex- 
pression that the temptation is irresistible to present 
here and now a symposium of it. The subjoined array is 
of a character and scope which, it is believed, no living 
man or men could contemplate, himself or themselves be- 
ing the subject of it, without a sense of justly profound 
and altogether pardonable pride as well as of grateful 
appreciation. 

egardless, then, of any conscious order of selection or 
of precedence, it is with very great satisfaction that 
ilere are here presented extracts from some of the con- 
giatulatory letters received by the American Lumber- 
man: 

TO BENEFIT ADVERTISERS. 


Kansas City, Mo.—No doubt better results will be ob- 
tained by those who advertise in the columns of the 
paper, and I am sure all of the friends of both papers 
will wish you success in the new departure. 

R. A. Long 





THE PATRONAGE OF ALL LUMBERMEN. 

New Haven, Conn.—We congratulate you that two 
“sood fellows’ should hereafter sail under one flag, 
doing better and more effective work for the lumber 
interests than ever before. With the name American 
now so glorious, we hope that all lumbermen will 
become your patrons. The Ezra D. Fogg Company. 





PROUD OF HIS INSTRUMENTALITY. 

Cairo, 11.—Feeling that I am, in some measure at 
least, instrumental in bringing about this consolidation, 
it is not necessary for me to extend to you both my 
sincere wishes for your future prosperity. It will be a 
great pleasure, I assure you, for me to receive from you 
the first issue from the press of the American Lumber- 
man, and IL shall have it framed and hung up in my 
office, F. E. Creelman. 





THE MERGING OF THE GREATEST. 
Willard, Tex.—We congratulate you on the combination 
of the greatest lumber journals of the world, and feel 
that the result cannot fail to be to the satisfaction of 
both you and your subscribers—friends, for we are that. 
Thompson & Tucker Lumber Company. 





TWO GOOD THINGS IN ONE. 

Hazelhurst, Wis.—For years it has been hard for us 
to decide which paper we liked the better, and now we 
Will receive two good things under one cover. 

Yawkey Lumber Company. 





IN BEHALF OF THE ENTIRE TRADE. 
Savannah, Ga.—All hail to the American Lumberman 
and its worthy proprietors. It certainly has prospects of 


a brilliant future and will cover the ground completely. 
If you continue as alert and aggressive in the new com- 
bination as you have individually in past years, your suc- 
cess will be grand and of great benefit to all engaged in 
any way in the lumber business, 


H. P. Smart. 


THE GREATEST ON EARTH. 

Oshkosh, Wis.—I believe that by this consolidation the 
influence of the American Lumberman will be felt and 
appreciated in the territory it will cover as the greatest 
lumber journal on earth. Wm. J. Wagstaff. 


WISHING EVERY SUCCESS. 


Buffalo, N. Y.—I have felt for some time that there 
should be one good paper in Chicago; there is not room 
for two. I wish my friends every success in this venture 
and shall always be pleased to have the American Lum- 
berman on my desk, H. M. Loud’s Sons Company, 

C. H. Stanton, Manager. 


RICHLY DESERVED SUCCESS. 
Cosmopolis, Wash.—We wish to express our apprecia- 
tion of the good efforts of our old friends in behalf of 
the lumber trade for the many years that we have been 
subscribers to each journal, and bespeak for the Ameri- 
can Lumberman the success and prosperity that it so 
richly deserves. Grays Harbor Commercial Company. 





COVERING THE WHOLE FIELD. 

Bay City, Mich.—I am glad that you have gotten to- 
gether and consolidated, as one paper practically cov- 
ered the whole field. I wish the new paper all the suc- 
cess imaginable. E. B. Foss. 


GREAT BENEFIT TO SUBSCRIBERS. 
Grayling, Mich.—There is no doubt about this being of 
great benefit to the subscribers, as they will get the ad- 
vantage of a larger field. Salling, Hanson & Co. 


THE HIGHEST ATTAINABLE POINT. 
Muskegon, Mich.—This certainly will be the leading 
lumber paper and the highest attainable point in lumber 
journalism in the world. Barcus Brothers. 


A MUCH MORE VALUABLE JOURNAL. 

Buffalo, N. Y.—The ability with which your papers 
have been edited combined in one paper will certainly 
produce a very much more valuable journal in the lum- 
ber interests than you possibly could have attained un- 
der separate organizations. You have both been so 
earnest and energetic in behalf of the lumber interests of 
the country in all matters pertaining to tariff, improved 
machinery and the dissemination of news concerning the 
lumber trade and markets, that I feel that we owe you 
an especial debt of gratitude. I hope that the new ven- 
ture will meet with the hearty support of all lumbermen, 
for you richly deserve their patronage. 

Cc. W. Goodyear. 





STRENGTH IN COMBINATION. 
Bay Mills, Mich.—The combination appears to be a 
strong one, and you have our best wishes. 
The Hall & Munson Company. 


“WHEN GIANTS CONSOLIDATE.” 
Plaquemine, La.—I am pleased to see that the two 


giants have consolidated, and I hope the new venture 
will prove a financial success. Frederic Wilbert. 





CONGRATULATED FROM THE COAST. 
San Francisco, Cal.—We congratulate you on the con- 
solidation and wish the new paper every success. 
Union Lumber Company. 





ADDITIONAL ADVANTAGES TO ADVERTISERS. 

South Boston, Mass.—The alliance of two such leaders 
should certainly represent a suitable exponent of the 
American lumber industry. We believe that by the 
united efforts of your two forces the various industries 
advertised in your columns may derive even additional 
benefits over those obtained in the past from individual 
sources, S. A. Woods Machine Company. 


A MOST SUCCESSFUL FUTURE. 

Winona, Minn.—We think you have made a wise move 
in effecting the consolidation of the most prominent two 
lumber journals * * * and we predict for the Ameri- 
can Lumberman a most successful future under its 
present management. Winona Lumber Company. 


A GREAT AMERICAN LUMBER PAPER. 
Tacoma, Wash.—It seems to us this move is a highly 
proper one and should result in making a great Ameri- 
can lumber paper, 
St. Paul & Tacoma Lumber Company. 





MORE THAN EVER A NECESSITY. 


Baltimore, Md.—The patrons of both papers have been 
educated to expect much, and the promise to give them 
in this consolidation something better than either and 
as good as both will, I have no doubt, be made good, 
and the busy lumberman more than ever before will 
need his paper to refresh his memory, that he may keep 
up with the progress of trade and understand properly 
the events of the day. Lewis Dill. 





GOOD WISHES FROM THE WEBFOOT STATE. 
Bridal Veil, Ore.-—We are pleased to note the consoli- 
dation and wish the American Lumberman a happy and 
prosperous New Year; yes, many of them. 
Bridal Veil Lumbering Company. 





SURPASSING A HIGH STANDARD. 
Philadelphia, Pa.—The combination of two such able 
journals naturally leads us to expect much, but I have 
no doubt the experience and ability which the American 
Lumberman commands will reach or surpass the high 
standard of excellence which will be expected of it. 
Here’s to the supremacy of the new venture and to the 
prosperity and happiness of its publishers and patrons. 
John E. DuBois. 





A WELCOME CO-OPERATION. 
Chicago.—We hope the future of the American Lum- 
berman will be fully as satisfactory to the editor and 
the manager as the two prior papers were. We will at 
all times do our best in its interests. 
The T. Wilce Company. 





LOCATING ITS CLASS. 

Tacoma, Wash.—We have always considered both pa- 
pers first-class and know that the consolidation will not 
result in any contraction, but really in an “expansion,” 
as the combined paper, now manned with such re- 
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sources and ability, will take a place among the great 





papers of the country. Wheeler, Osgood & Co., 


W. C. Wheeler, President. 


GRATIFYING TO THE ENTIRE INDUSTRY. 

Minneapolis, Minn.—Your announcement is indeed im- 
portant to the lumber trade. It will be a gratifying 
surprise to the entire lumber industry. The well earned 
success of both papers simply insures in advance an 
equal or greater success for the combined paper. That 
you have the best wishes of the Northwestern Lum- 
bermen’s Association and the Retail Lumbermen’s In- 
Surance Association, as well as of the writer, their 
secretary, you may be assured. May the subscription 
lists and advertising pages keep pace with the ambitions 
of its editor and its manager. W. G. Hollis. 





A BRIGHT AND SUCCESSFUL FUTURE. 
Philadelphia, Pa.—From what I have seen of your ef- 
forts to help the lumber trade in the past it certainly 
promises a bright and successful future for the com- 


bination, Robert C. Lippincott. 
WISDOM TO BE COMMENDED. 
Xenia, O.—We take the opportunity to extend con- 


gratulations not only to yourselves and colleagues but 

to ourselves and the lumber trade in general. We 

think this a display of wisdom that is to be commended. 
McDowell & Torrence. 


A FINE TEAM. 
Michigan City, Ind.—The team is a fine one, and we ten- 
der you our heartiest congratulations. 
Maxwell Lumber Company. 


DOUBLE ADVANTAGES FOR ONE PRICE. 
South Omaha, Neb.—We certainly are compelled to 
congratulate you on the consolidation, * * * offering 
us a medium of reaching probably the same readers 
through one paper where we were compelled to pay 
price in advertisements for two. We trust and are sure 

that the new venture will be a ‘“‘howling success.” 

Bradford-Kinsler Lumber Company. 


PRACTICAL BUSINESS COMMON SENSE. 


Omaha, Neb.—We believe this move is evidence of 
good, practical common sense. M. A. Disbrow & Co. 


A HEARTY SHAKE OF THE HAND. 

Millville, Ark.—Of course, I hasten to congratulate 
you, as will every other lumberman in the country. 
Putting two good things together ought not to make 
a bad mixed drink. If I had been consulted, as I ought 
to have been, this thing would have happened long 
ago, * * * so here is a great big a ge for the new 








concern. A. Freeman. 
A GREAT BENEFIT TO ALL. 
Minneapolis, Minn.—We believe that a good business 


move has been made—one that cannot be otherwise 
than a great benefit to subscribers, advertisers and 
publisheers. J. H. Queal & Co. 


“IN UNION THERE IS STRENGTH.” 

Laurel, Miss.—I wish to congratulate you both upon 
the consummation of so grand a combination. ‘In 
union there is strength,” and I bespeak and predict 
for both of you and your great enterprise a long period 
of prosperity and usefulness—all of which is most 
cordially approved by the entire staff of Eastman, 
Gardiner & Co. Silas A. Gardineer, Geo. S. Gardiner. 


IMPROVING ON A NECESSITY. 
Philadelphia, Pa.—Both journals were first class and 
a necessity to every lumberman. We subscribed to both 
because we felt we could not do without either. We 
assure you of our very best wishes and feel sure that 
you will have a better journal than ever. 
W. Righter’s Sons & Co. 


TO MEET THE SUCCESS IT DESERVES. 
Ashland, Wis.—We wish the American Lumberman 
a prosperous year; in fact, a great many of them. It 
must meet with the success that it certainly deserves. 
Ashland Lumber Company. 


THE EFECT OF JOINT TALENT. 
Waco, Tex.—We know that with the joint talent of 
the two journals the American Lumberman will be the 
best trade paper on earth. 





Brazelton & Johnson. 


REMINISCENT AND COMMENDATORY. 


Detroit, Mich.—I have read both the Lumberman and 
Timberman from their first issues to this date, ob- 
taining much useful information thereby. The North- 
western Lumberman was born in Bay City, Mich., some 
25 or 26 years ago. The Timberman saw its first day- 
light in Chicago some 14 years later, absorbing the 
Lumberman’s Gazette, of many years prior birth.. I 
take twenty-one different papers, and pardon me if 
I say that the Northwestern Lumberman and the Tim- 
berman are now and have long been much the most wel- 
come of any, and will leave in my mind a stinging void 
when they miss coming. Yes, they largely take the 
place of my old friends of seventy, sixty, fifty, forty, 
thirty and twenty-five years ago, who are now about 
all in their graves, 

Allow me to go back to 1832—sixty-seven years ago— 
to the first season I accompanied my father in looking 
and surveying land in “York state” for Judge Peter 
Smith, the father of Garrett Smith, the famous abo- 
litionist of the John Brown-Harper’s Ferry raid times. 
Since 182 I have devoted the most of my time to land 
surveying, timber exploring and the lumber business. 
and I am still cutting and getting out a few cork pine 
logs and exploring timber lands a little, as one rather 
longs to “turn up Jack” and have “high, low, Jack 
and the game” again in timber exploring and purchas- 
ing; so much so that I have lately, through my timber 
fanaticism, visited California twice in exploring and 
purchasing moderately of timber lands on the Pacific 
coast, with little or no prospect of such purchases be- 
ing of value in my time. Perhaps I am the oldest tim- 
ber exploreer and lumberman now in this field of busi- 
ness, 

I trust your consolidation will meet with the success 
it is sure to merit, long after I have been gathered to 
my fathers. You will both please receive more than my 
thanks and gratitude for the many years of your faith- 
ful, arduous labor and worry for the interests and bene- 
fit of the timber and lumber fraternity of the United 
States, and oblige, David Ward. 





FOR GREATER AMERICA. 


Fort Scott, Kan.—A good name and one that keeps up 
with the present times, as this is the age of alliances. 
I am sure you should make a strong team to pull the 
new enterprise along. American Lumberman! The 
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name should bee a popular one and is appropriate. 
* * * A name that means no north, south, east or 
west and takes in the entire lumber interests of this 
great America, including the newly adopted Cuba, Porto 
Rico, the Philippines and Hawaii. I predict a grand suc- 
cess for your new enterprise. I must say that I think 
you have in this consolidation the keynote to success 
* * * Jt would not surprise me if you should have 
to issue an extra edition to accommodate the congrat- 
ulatory letters of all your subscribers. 

C. W. Goodlander. 


GREATER VALUE FOR SUBSCRIBERS. 
Minden, Neb.—May the good hand of prosperity take 
care of the American Lumberman and all its interests. 
We subscribers cannot help getting the most valuable 
service with such able men behind tne journal. * * * 
Long live the American Lumberman. 
H. Hanson & Co. 


APPEALS TO PATRIOTISM. 

Cincinnati, O.—The name American seems to have 
more uses this year than formerly, and we should pride 
ourselves in the lumber trade on having it adopted as 
the consolidated head of a trade journal with the be- 
ginning of a new year. Success attend the newspaper, 
and may its circulation not only be as broad as its name 
but go to the uttermost parts of the earth where Ameri- 
can trade and commerce exist. In the consolidation of 
the two papers I want to congratulate myself as weil 
as all advertisers in both. W. <A. Bennett. 


GREATEST IN THE ENGLISH LANGUAGE. 

Meridian, Miss.—This move cannot but prove profitable 
to both of you, as well as to the lumber fraternity 
throughout the country. I bespeak for the American 
Lumberman the largest circulation and widest sphere 
of usefulness of any trade paper published in the Eng- 
lish language. It ought to be taken by every lumber 
dealer and manufacturer in the United States. 

M. R. Grant. 


A KINDLY PROPHECY. 

North Tonawanda, N. Y.—We extend congratulations 
and good wishes for the new enterprise and bespeak for 
it a prosperous future. 

W. H. Sawyer Lumber Company. 
THE PROPER TENDENCY. 

Kansas City, Mo.—I believe this is a move in the right 
direction. I wish you both the success you deserve. 

C. J. Carter. 


A PROPHET WITH HONOR IN HIS COUNTRY. 

Kansas City, Mo.—If you will look back six months you 
will find a letter that I addressed to you with reference 
to consolidation of both papers. * * * May the enter- 
prise prove beneficial in the matter of money making as 
well as giving better service to your patrons. May the 
old flag wave over the consolidated office, for its suc- 
cess as well as that of the greatest workers and hustlers 
on the continent, the lumberman and the sash and door 
man. William Huttig. 


LUMBER’S LEADING REPRESENTATIVE. 

Pollock, La.—We greet the American Lumberman as 
the leading representative of the lumber interest, west 
and south, and feel assured that under the able man- 
agement of Messrs. Defebaugh and Judson our antici- 
putions of its splendid success will not be disappointed. 
You will please count us among the first subscribers to 
the new institution, Big Creek Lumber Company. 


TAKING THE FOREMOST PLACE. 
Newark, N. J.—The new enterprise has our warmest 
wishes for success, and we know it will take the fore- 
most place in the lumber trade. We feel sure that the 
lumber interests of the country will appreciate this. 
J.S. H. Clark & Co. 


INVINCIBLE AGAINST THE WORLD. 

Mound City, Kan.—You have done just the right thing. 
While you were each issuing a separate journal, your 
energies were to a great extent scattered and your re- 
sults duplicated, and though I never wanted to give up 
either for the other, I always felt I did not want them 
both. But now, as in the case of the Anglo-American 
alliance, you will be invincible against the world. It 
will be better for your advertisers and better for your 
readers, E. M. Adams. 


JOURNALISM FOLLOWS THE FLAG. 

Eau Claire, Wis.—We congratulate you upon the con- 
solidation of interests and the publication of the result 
in the shape of an up-to-date journal devoted to the in- 
terests you represent. We shall now be looking for en- 
largement and expansion and editions devoted to the 
timber interests of Cuba and then of Porto Rico, and 
shall glance over your ‘‘aurora borealis’? edition with in- 
terest to find if any of the box men there have suc- 
ceeded in Improving our methods for utilizing slabs, but- 
tings, ete. We hope that 

We never may be missed 
From your paid subscription list. 
The Linderman Box & Veneer Company. 


A STRONG COMBINATION. 

Allegheny, Pa.—You have done the right thing. * * * 
The new year promises many things, and I sincerely 
hope that the American Lumberman will come in for its 
share of prosperity. The combined efforts of a Judson 
and a Defebaugh will be equal to the occasion. 

Wm. Ahlers. 


“AN AGGREGATION OF GIANTS.” 

Warren, O.—With such an aggregation of editorial 
giants, the American Lumberman will be a power, and 
its columns an intellectual feast suitable for the gods. 
Long live the American Lumberman! B. F. Packard. 


SUCCESS NECESSARILY TO FOLLOW. 
Cleveland, O.—We hasten to congratulate the American 
Lumberman, wishing it all the success * * * which 
will necessarily follow such a strong combination. 
F. R. Gilchrist & Co. 


THE ABLEST TRADE JOURNALISTS. 
Marshalltown, Ia.—It gives the subscriber and adver- 
tiser better service for less money and brings together 
* * * the ablest lumber trade paper men in the coun- 
try. Any ‘kick’’ I have coming is for auld lang syne; I 
wanted it the ‘‘Northwestern Timberman.’ 
A. A. Moore. 


A GOOD NEW YEAR’S GREETING. 
West Bay City, Mich.—We wish you a long, happy and 
prosperous life. W. D. Young & Co. 
ASSURED OF GREAT SUCCESS. 
Chicago.—We are greatly pleased with the announce- 
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ment and are well assured of the great success which 
your journal will meet under the new conditions, and 
personally we desire to extend our congratulations to 
you with our best wishes. True & True Company. 


CONGRATULATING THE LUMBER TRADE. 
Chicago.—I believe this is a move in the right direc- 
tion and in the interest of the lumber trade generally. 
Allow me to congratulate you and all others interested 
in the lumber trade. A. A. Carpenter. 


CANNOT FAIL TO SUCCEED. 

Grand Rapids, Mich.—This is a ‘‘good pair to draw to” 
and ought to “‘bluff’? any ordinary opposition. I expect 
to double my information, as concrete wisdom is easily 
absorbed, * * * and the joint enterprise cannot fail to 
succeed, as well as be sure of the hearty good will of 
your numerous cooperative friends. T. Stewart White. 


THE BEST IN THE WORLD. 

Minneapolis, Minn.—I always knew that you had a 
large amount of good business sense, but did not give 
you credit for the wisdom you have displayed in bring- 
ing the two papers together as one. The American Lum- 
berman will be the best lumber paper in the world, and 
I congratulate you on the prospective success of the 
deal. H. C. Akeley. 


COMBINING DIGNITY AND ENTERPRISE. 

St. Louis, Mo.—I think the Lumberman and Timberman 
may be very sanguine of success, especially so if the 
salient features of both journals are preserved in the 
combination of dignity and enterprise. C. I. Millard. 


THE LUMBER JOURNAL OF THE WORLD. 
Detroit, Mich.—Certainly, with combined staff and cir- 
culation, the American Lumberman will be the lumber 
journal of the world, and we extend our best wishes for 
its success, Hunton, Myles & Weeks. 


REACHING EVERY PURCHASER OF MACHINERY. 
St. Louis, Mo.—The uniting of the interests of these 
two well known publications offers to the trade a me- 
dium by which those having machinery for sale can 
reach practically every purchaser connected with the 
manufacture of lumber. The medium of this character 
is one that no doubt all who are interested will take ad- 
vantage of by advertising with you. We congratulate 
you on your enterprise and wish you every success. 
Moses P. Johnson Machinery Company. 


DOING THE PROPER THING. 

Omaha, Neb.—Judson and Defebaugh, both such good 
fcllows, we wonder how you kept apart so long. You 
doing are just the proper thing, and we congratulate 
you. C. N. Dietz. 


BETTER SERVICE AT REDUCED COST. 
Petcskey, Mich.—We believe that this is a move in the 
right cirection. * * * It will give the public as good 
o. bLetler service at a reduced cost. It is the desire of 
our firm to be foremost in offering you congratulations 
cl your wise act. Forman & Curtis. 


FOR RIGHT AND PROGRESS. 

Pittsburg, Pa.—The two journals have always stood for 
everything that is best and most progressive in the lum- 
ber business, and now that they have combined their 
interests, from Our acquaintance with the promoters of 
the new enterprise we feel safe in predicting continued 
success for the American Lumberman. 

Flint, Erving & Lindsay. 


COMPREHENSIVE FELICITATIONS. 

Cincinnati, O.—We congratulate J. E. Defebaugh on be- 
ing associated with W. B. Judson; we congratulate W. 
B. Judson on joining forces with J. E. Defebaugh. The 
consolidation of two leading lumber trade journals un- 
doubtedly will lead to better service to their retinue of 
subscribers and advertisers, who also should be con- 
gratulated. M. B. Farrin. 


THE COMBINATION A SURE WINNER. 
Memphis, Tenn.—We consider the combination a great 
one and a “sure winner,’’ and extend our hearty con- 
gratulations and best wishes for the prosperity of the 
American Lumberman. Williams & Co. 


A VALUABLE BUSINESS AID. 
Cleveland, O.—We believe the paper will prove, as its 
predecessors have in the past, a valuable business aid to 
the jobbers and manufacturers as well as to the retail 
trade. Cleveland Window Glass Company. 


A PUBLICATION OF UNEQUALED MERIT. 
Muscatine, Ia.—The combined talent of the two old 
organizations will no doubt result in producing a publi- 
cation of unequaled merit in your special field. 
Muscatine Sash & Door Company. 


AN ADVANTAGE TO PAPER AND PATRONS. 
Shelbyville, Ind.—The consolidation I trust may prove 
an advantage to both yourselves and your patrons, and 
extend to you my hearty greeting. Coming as it does 
with the ushering in of a new order of things for our 
country, I trust your new departure may be as glorious 
for you as the other is for us all. G. C. Pratt. 


A VALUED SUPPORT. 
- Kansas City, Mo.—I wish to congratulate you on the 
consolidation and wish to assure you that so far as my- 
self, personally, and the Central Coal & Coke Company 
are concerned, we shall be only too glad to support the 
new trade journal. Chas. S. Keith. 


IN THE INTEREST OF THE WHOLE TRADE. 

New York, N. Y.—I assure you that I am pleased to see 
this combination of interests, the outcome of which must 
necessarily be to the interest of the whole trade in gen- 
eral. * * * IT am sure you can convince your readers 
that under your new management they will not only get 
double the quantity of information, but will get it in a 
more concise form. E. F. Perry. 


“THE POOLING OF BRAINS.” 

St. Louis, Mo.—I beg tto acknowledge receipt of your 
advice of the wedding of the maple and the oak, and de- 
sire to express my earnest wish that the fruit of this 
union will be such as can be cashed in over a national 
bank counter. I congratulate you on there being no 
federal statute against the pooling of brains. 

Louis Werner. 


THE SUPPORT OF LUMBERMEN. 
Baltimore, Md.—I scarcely know whom to congratulate, 
you or your readers. Undoubtedly the consolidation of 
the greatest lumber papers is on the right line, and I am 
sure will meet with approval and hearty support from 
the lumbermen, H. Clay Tunis. 
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ALL LUMBERDOM TO BE BENEFITED. 

Bay City, Mich.—We believe that with your combined 
energies you will make a great success of this new enter- 
prise, and that it will provee of great benefit to the lum- 
ber interests of the northwest and of the country in gen- 
eral, The M. Garland Company. 


PRACTICAL HELP TO ADVERTISERS. 
Saginaw, Mich.—We are glad this consolidation has 
taken place and believe that together you can sell for 
us more Mershon band resaws than the two of you could 
separately, though you have been “great stuff,’’ both of 
you. We feel it is our duty as lumbermen to heelp sup- 
port a great lumber paper. W. B. Mershon & Co. 


TO SHARE IN COMING PROSPERITY. 
Cleveland, O.—We hasten to extend to you our hearty 
congratulations, wishing you the prosperity which is 
evidently in line for all the lumber interests during the 
next four or five years. 
The Cleveland Saw Mill & Lumber Company. 


THE AMERICAN SPIRIT OF EXPANSION. 

La Crosse, Wis.—We are pleased to learn that you have 
caught the American spirit of expansion, and that you 
purpose to and will attain it by consolidating your inter- 
ests. We greet you with best wishes for a useful and 
prosperous future. Sawyer & Austin Lumber Company. 


MUTUAL BENEFITS INCREASED. 

Grand Rapids, Mich.—Both papers have been very wel- 
come visitors at our office and have been of benefit to us, 
both as sources of information on all subjects pertaining 
to the lumber and shingle trade and as means of adver- 
tising our business, and we hope that under the new 
title the mutual benefits may be increased. 

Wagner & Angell. 


THE MONARCH OF LUMBER JOURNALISM. 
Cairo, Ill.—Permit us to extend greeting to the new 
monarch of lumber journalism. The new journal should 
indeed be a monarch of its kind. Wishes for its success 
are superfluous. When it does not thrive, there will be 
no place for lumber journalism. Dodge & Sundbery. 


A POWER FOR GOOD TO THE TRADE. 

New Orleans, La.—I feel that with such talent, energy 
and push, * * * the American Lumberman will be in 
the future as the Timberman and the Northwestern 
Lumberman have been in the past—a power for good to 
the trade. W. H. Howcott. 


OF BENEFIT ALL AROUND. 
Winona, Minn.—We cannot see why this move should 
not be a profitable one for both, and also of benefit to 
the lumber trade. Empire Lumber Company. 


A CREDIT TO THE LUMBER INDUSTRY. 

Hollins, Ala.—We are pleased to note that the two 
leading lumber papers will be consolidated into one pub- 
lication, the American Lumberman. We predict a very 
brilliant future for the new enterprise, and have every 
reason to believe that the publication will be a credit to 
the lumber industry as well as to yourselves. 

Sample Lumber Company. 


RELIEVING THE DIFFIDENT. 

Detroit, Mich.—We note the announcement of the wed- 
ding. We congratulate both bride and groom and their 
many friends. We have subscribed for the Northwestern 
Lumberman from ‘‘the time when the memory of man 
runneth not to the contrary,’ and for the Timberman 
ever since it was born. Our affections have been divided 
and at times we have felt that 

How happy could we be with either, 
Were t’other dear charmer away. 

The present union, however, will spare any embarrass- 
ment in this regard. We congratulate both, and the 
American Lumberman will be a welcome visitor with us. 

Robinson & Flinn. 


GREATER VALUE TO PATRONS. 

St. Louis, Mo.—We hope and believe this consolidation 
will not only be a profitable and successful enterprise 
for the new journal, but also of greater worth to its 
patrons and subscribers. 

Huttig Sash & Door Company. 


AN ASSURED SUCCESS. 

Ashtola, Pa.—We know quite well that an enterprise 
with J. E. Defebaugh and W. B. Judson at the head will 
be a success. Notwithstanding that fact, we wish for 
the American Lumberman the greatest of success. 

Babcock Lumber Company. 


THE CHANGES IN SPORTING PARLANCE. 
Wapakoneta, O.—I would as soon think of doing with- 
out insurance on my stock as doing business without a 
good lumber journal. It is a 100 to 1 shot that the 
American Lumberman will keep pace with the times. 
J. Wilson, jr. 


THE STRONGEST OF COMBINATIONS. 
Minneapolis, Minn.—A combination such as will result 
from this arrangement should be one of the strongest in 
any line of business on this continent. You are, in our 
judgment, to be congratulated, and we are confident that 
the future will demonstrate the wisdom of your arrange- 
ment. C, A. Smith Lumber Company. 


AN ADVANTAGE TO THE NORTH. 
Lewiston, Mich.—It will surely be an advantage to 
us in the busy north woods. We have always felt that 
we could not afford to file away either of those papers 
without a pretty thorough search for the good things 
they contained. 
The Michelson & Hanson Lumber Company. 


HAVE CHOSEN WISELY. 


Grand Rapids, Mich.—We are sure this is a move in 
the right direction. * * * We see there will be two 
families who naturally feel they have grown a little 
and have probably moved into larger flats, who will also 
want a new office and new clothes. We expect all this 
and are willing to pay for it, for we know we shall re- 
ceive a better paper with better reports, larger circula- 
‘tion, and from our high regard for and long acquaintance 
with both Mr. Defebaugh and Mr. Judson, we say you 
have chosen wisely. Mecosta Lumber Company. 


A UNION FOR THE TRADE. 

Winona, Minn.—Believing that the union of these tw90 
very excellent journals will advance not only their own 
interests but those of the trade, we congratulate you 
very heartily upon the move and wish you a continuance 
and increase of the marked success which the papers 
have had in their separate careers. 

Laird, Norton Company. 
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Coming Together. 


It always pleases me to see the retail and wholesale 
lealers get together. They ought to be a happy family. 
ltefore now I have heard retail men metaphorically skin 
the fellows who sold them lumber, and on the other hand 
| have heard wholesale men assert that certain retail deal- 
ers were the toughest customers out of jail. It won’t do 
to swallow everything we hear, though. Unfortunately, 
the reputation of our neighbors is not properly considered 
by us at all times. We ought to regard that reputation 
as sacred, but instead we do not hesitate to drive a knife 
into it clear to the hilt, and give a grunt of satisfaction 
as we push it in. 

These tongues of ours are very malicious occasionally, 
if not oftener, and really ought to be burned with hot 
irons to teach them better manners. Not long ago a 
salesman was talking to me about a yard man. He said 
there was no business in him; that he took advantage of 
a little technicality to repudiate a transaction. As chance 
would have it I know this retail man very well. I have 
lung around his place, talked with him, watched him do 
business, and I would say he is a good sort of man. The 
salesman didn’t raise himself in my estimation by this 
tirade, and I think as much of the yard man as I did be- 
fore. This salesman isn’t < cautious man. If he were 
he wouldn’t talk in that way to anybody except his prin- 
cipal. He might tell the old man just what he thought 
about his customer, and there it would end. For, you see, 
when a man pours his woes into our ears it is as natural 
as breathing for us to think, “That’s his story; but what 
is the other side of it?” 

The interests of the wholesale and retail dealers are 
mutual, and I have been thinking of late that if the other 
great wholesale markets would take a cue from the sys- 
tem which has been inaugurated in the upper Mississippi 
district, as represented by the great retail and manufac- 
turer’s associations of that section, it might benefit them. 
‘The wholesale dealers in that section were worried by all 
sorts of kicks. “And by George!” said a yard man, “we 
were justified in making all sorts of kicks.” But let that 
be as it may, it is the remedy we are after. The best men 
in both lines of trade simply got tired out. They said, 
“It is utter foolishness. We will devise some way to ad- 
just these difficulties, to do away with them to as large 
an extent as possible.” It does me good to say that the 
plan is working first rate. 

Now, you will admit that some of us are a little scaly. 
Mind you, I don’t say “you,” but “us.” I am in the 
crowd with you, and at times feel very human myself. 
Any man who claims to be a pink of perfection is either 
i. fool or a base hypocrite. Not one of us is absolutely 
plumb. We cut the corners when we ought to leave them 
square. We try to “come it” slightly on the fellow we 
deal with. Our poor conscience never rises to smite us 
because we may have the best end of the bargain. More 
of us are eager to live than to live and let live. But we 
mustn’t permit these seeds of human imperfection which 
are sown in our natures to sprout and get too big. We 
should keep hacking them down. I heard a story that a 
retail man made a claim on a bill of lumber, an inspector 
was forthwith sent to the source of complaint, and was 
there before the car in which the lumber was shipped had 
been opened. That will never do. If anybody is bound 
to play sharp he must be slicker than that. Then I have 
heard some mean stories about the wholesalers—a whole 
bagful of them. But, as I said before, there is coming 
about a better end of things. The clouds are rolling 
away. The two branches of trade are grasping one an- 
other’s hands more warmly than of old. 


Investigating Complaints. 


The methods employed in bringing about these results 
are, of course, old to the most of the yard men in the ter- 
ritory in which the plan is in operation, but there are 
thousands of retail men who will read this who know 
nothing about them. Some of the good men in the whole- 
sale trade said, “If there is a complaint that comes from 
a retail man we will investigate it.” “Aye! Aye!!” 
shouted some of the best men who are running retail 
yards. It was decided that the inspector sent to make 
this investigation should not be one who was in the em- 
ploy of the man who sold the lumber—that wouldn’t be 
fair—but independent, and not attached by strings to 
anybody. Not long ago one of the inspectors had occa- 
sion to revise the work of a manufacturer whose name is 
a regular Jumbo in the lumber world. The manufacturer 
didn’t like it; he got mad, he swore, he told the inspector 
that he might know more than he did about inspecting 
lumber, and what do you think the inspector did? Did 
he crouch down before this mighty man of pine lands, 
Saw mills and lumber piles? Not that day. He told the 
great manufacturer to go to paradise—you may invert 
the term—told him that he knew his business, and pro- 
posed to attend to it. You see, the manufacturer wasn’t 
paying him, and he cared no more for the big manufac- 
turer than he would for one of us. Oh, but that is the 
kind of stuff! I detest a fellow that will squat in the 
Corner every time some man comes.along whose highest 


religion has been to catch the eagle on our half dollar 
by the tail and snake him in. 

Then the committees of the two branches of trade said: 
“Tf the fault is with the wholesaler or manufacturer, he 
must stand the expense of investigation. If it is the 
fault of the retailer he must stand it. If the inspector 
who makes the investigation and the yard man get to 
pulling hair and can’t agree, then the case shall be sub- 
mitted to a board of arbitration. The decision of this 
board shall be final, and the man on either side who 
doesn’t abide by the decision and opens his mouth about 
it we'll crack his head.” 

Arbitration—that is good. In fact, when it comes to 
settling disputes there is nothing like it. If you and I 
lived neighbors and went to pulling noses and kicking 
shins, and three cool headed men should come in, after 
feeling of our pulse and taking the evidence it wouldn’t 
take them long to tell who was the jackass. Often the de- 
cision would probably be that there was a pair of them. 
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“We are going to kick softly.’” 


Then, don’t you see that the certainty of an investigation 
in case of complaint is a brake on the wheels of all con- 
cerned? Up in the wholesale and manufacturing district 
that slick inspector who thought he could run in extra 
knots and cracks, and that his ability to do so would 
make him more valuable in the sight of the old man, has 
virtually lost his job; or if he hasn’t lost it he has re- 
formed. The old man isn’t going to have any of that 
kind of inspectors on his piles now; he is going to have 
honest men, for he knows if he doesn’t they will simply be 
a bill of expense to him. And we fellows who retail lum- 
ber—we are going to kick very softly unless we know we 
are dead right. Knowing that, why, then we will up and 
kerslam’er with both feet, for, don’t you see, we may look 
upon it as a perfectly legitimate way of getting even with 
that up river robber whom we have accused of stuffing 
cur goods, and didn’t know until now how to get back at 
him. We are not, however, going to kick just for the 
fun of it, and then have to pay like thunder for doing it. 
It seems to me that is an easy proposition. 

The effect is to make the members of both trades more 
cautious; to illustrate that it is not the proper thing to 
go off half cocked. It makes better business men of those 
dealers who are under this comparatively new regime. It 
teaches them twice before they act once; and that is 
what we all should do whether in the lumber trade or 
cut of it. 


A Defect in the System. 


I am not here to shield any of the defects of the sys- 
tem, however; I am going to stand up for the rights of the 
retail dealer, inspection committee or no inspection com- 
mittee; arbitration committee or no arbitration commit- 
tee; no matter whether one star or two stars fall out of 
the sky and hit me on the head. I heard of a transaction 
the other day that I don’t like. A concern bought some 
No. 1 boards and complained they were not O. K. An 
inspector was dispatched to the seat of war, went over 
the lumber in question and made three grades of it—Nos. 
1,2, and 3. Then the expense of the inspection was sad- 
dled on the retail man largely. If I were that retail man 
I would have kicked until my toe probed the clouds and 
brought down rain. The boards were bought for No. 1; 
as the inspection proved, they were not all No. 1, thus 
showing the complaint of the yard man to have been a 
just one. If the lumber was an off lot of No. 1 boards 
the retail man had the case as plain as day. The yard 
inan bought no No. 2 nor No. 3 boards, but both those 
grades had been shipped to him, smuggled into what had 
been billed as No. 1. 

I spoke to a man who stands high in association circles 
about the matter, and he said, “Oh, yes, that was all 
right. ‘The claim was probably made by the purchaser 
that the lumber was No. 2, and then the inspector found 
it was not No. 2; that it was, say, 75 percent No. 1, 20 
percent No. 2 and 5 percent No. 3. It then followed that 
the yard man would have to stand 75 percent of the cost 
of inspection.” 

Well, I don’t know. My head is very thick at times. 
After all, maybe, there is a heap of difference between 
tweedledee and tweedledum. If the purchaser had 
claimed the boards were culls I don’t see how such a claim 
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would do away with the fact that, as the outcome 
showed, the man who sold him the lumber either con- 
sciously or unconsciously imposed upon him. It might be 
proper to fine the yard man for lying, but the equity of 
the case would not be affected by any story the yard man 
might put up. When it reached a point where there was 
a conflict the yard man might say that the entire lot was 
culls, and the manufacturer might say it was C stock; 
the word of neither of them would count—it was the in- 
spector that was going to decide it. 

If the boards were not No. 1, then by every law, 
“human and divine” as fiery orators so often assert, the 
manufacturer or wholesaler, should have paid the shot. 
‘the yard man was forced to pay the inspector for what 
he had alleged to know, namely, that the boards as a lot 
were not up to grade. The point on which the yard man 
was beaten may have been, as stated above, that he 
claimed the lumber was No. 2. Now, that very statement 
would put a flea in my ear. If [ know that boards 
bought for No. 1 were not wholly of that grade I would 
not say they were No. 2. I would say, “Gentlemen, Mr. 
Man of the river has shipped me some boards for No. 1 
which I know are off grade, and I want you to send an 
inspector around and see if I am right.” Then if I was 
not right I would settle the bill, but if the inspector 
skinned out No. 2 and No. 3 boards, thus proving my as- 
sertion that the lumber was not up to grade, there is no 
association that would get a penny from me to help pay 
the inspection fees, unless it took it by force frem my 
pocket. 

Suppose I buy a suit of clothes for an all wool cassi- 
mere, and then find there is cotton in it. I say to the 
clothier, “Here old man, make this matter good.” “All 
right,” he responds, “but you must get down to detail. 
Hire a man to count up the threads, ascertain how many 
each of wool and cotton there are, and then, if it turns 
out that three-quarters of the threads are wool, why, 
you pay about three-quarters of the cost of counting. Be- 
cause I didn’t give you an all wool suit I am going to tax 
vou for telling me of it, and fix you so that the next time 
you won’t kick when you find a few cotton threads.” 

You see, I might stand the lion’s share of the expense of 
counting the threads once or twice, but after that I 
should rebel. I should simply throw it to him as a whole 
that the suit was not all wool and he was expected to 
make it so. I see mighty little difference in the two 
propositions. 

It must in fairness be said here that the inspector is 
not in any event supposed to be informed of the nature of 
the complaint. He is commissioned to inspect such and 
such a lot of lumber and goes and does it. Don’t think 
for a minute that I would charge unfairness to those 
men who have this matter of adjustment in hand. They 
would be infinitely above any such little trick. What I 
think is that possibly there may be some rule, some 
method of adjusting, that might properly be adjusted 
itself. 


A Way to Save [loney. 


I don’t write these articles for the fun of it, and I know 
ycu don’t read them just for fun. If I didn’t think I 
could make suggestions which would be of use to you in 
a financial way I would break short off. Seeing it is the 
beginning of the year I want to say something about in- 
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“Got there before the car had been opened.” 


surance. To insure is a part of your business religion, it 
is safe to say. There is here and there a man that does 
not insure, but you would find that the man’s bump of 
caution was poorly developed. The Astors, of New York, 
don’t insure, but they are worth their millions, and if one 
of their tenement houses should burn it would affect them 
no more than it would one of us to lose a penny. They 
don’t have to insure. But not many of us can show up 
millions, and consequently we are anxious to guard 
against losing by fire the little we have. 

This talk is not intended for retail association members. 
They already know, or ought to know, all about it. There 
are thousands of retail men who will read this, however, 
who belong to no association, and it is for their benefit 
the information is given. If they act on it, it will save 
them a good many dollars yearly. Does that sound so 
easy that you think Iam joking? Let’s figure a minute. 
What are you paying for insurance at present? I know 
ycu don’t get it for less than 50 cents on the $100—a hun- 
dred to one you do not get it for that—and you may be 
paying $1.50. It depends on how the old line companies 
have been pushed by lumbermen’s associations. In some 
sections where the old companies charged $1.50 they drop- 
ped to $1, and in a few instances to 50 cents, always be- 
cause the lumbermen’s company forced them to do it. 
Therefore, if you are getting a rate of $1 or thereabouts 
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from the old companies it is wholly by virtue of the ex- 
istence of their competitors. 
The Cost of Insurance. 

Do you know what insurance will ccest you in the Re- 
tail! Lumbermen’s Insurance Association? Thirty-six 
cents per $100. I will put in figures so you will remem- 
ber it—36 cents. If you are paying a rate of $1.50, see 
what a jolly amount the difference would be. If you are 
paying $1, figure it out and see how much fun you could 
have on the difference. If you are so fortunate as to get 
a 50-cent rate see how many sacks of flour and pounds of 
sugar the difference would buy. 


“‘Tf one of their houses should burn.” 


You don’t particularly care for the old line companies, 
do you? Or do you think it is your duty to contribute a 
certain amount for their support, regardless of your own 
interest in the matter? Then I want to say another 
thing—those 9ld line companies have been socking it to 
you year after year. Why? Because your lumber yard 
risk is the best in existence—provided there is a fence 
around it to keep tramps out. If it wag the custom to 
insure stone walls, may be that risk would beat yours, 
but yours is the best anywhere to be found in inflammable 
material. Then let me tell you something you ought to 
feel proud of—there is practically no mora] fazard in- 
volved in your risk. The retail lumberman does not go 
out and touch a match to his piles, which simply goes to 
show what I have said before, that we fellows are the 
salt of the earth—fellows who think they can get a liv- 
ing without beating insurance companies. 

The old line agents may shake their heads. Wouldn't 
you shake your head if it was a matter of bread and but- 
ter with you? Of course you would. But don’t consider 
that shake at all omnious. Colonel Fahnestock, a gray 
haired old war horse, is with this lumbermen’s company. 
Really all his life, until a few years ago, he was an old 
line man. He thought the sun rose and set in them. 
These things, however, are a matter of education, you 
know—just as cannibalism is. If we had been brought up 
to think it was proper to eat our grandmother we would 
pick her bones and call her sweet. There is such a thing 
as conversion, though. You ought to see and talk with 
the colonel now. Does he still think that the old line 
companies are the Alpha and Omega? Not much. He 
has outgrown them precisely as you will outgrow them 
in time if it takes twenty-five years to bring it about. 

My modest little mansion is insured; still, do you know 
there are times when I get to thinking about it I do not 
feel perfectly at ease? If my house should burn I would 
expect that the insurance company would take the 
eround that it was not worth the money it was insured 
for; that my carpets were worn out: that my piano was 
simply an old tin pan affair; that my lace curtains were 
an imitation; that my bed ticks were stuffed with straw; 
that my books were heterodox and therefore of no value; 
that my alleged oil paintings were chromos, and so on 
to the end. 

I say I would look for just that thing. and it is simply 
expecting what nine-tenths of the people who insure do 
expect. It is the policy of some of the insurance com- 
panies in this wicked world to pay as little, in case of a 
loss, as they can. You know that as well as Ido. They 
take their premiums with smiling faces but fight to the 
death their losses. Ifyou insure where you ought to in- 
sure, if your yard should burn you would get to the 
extent of your policy, if you lost that much. Isn’t that 
a point of itself worth thinking about? 

Do You Know the Amount of Your Stocks? 

Another point I want to touch on right here. You 
who for years have borne with me in the columns of the 
old “Northwestern,” as everybody called it, know that I 
pounded away on the necessity of the yard man so keep- 
ing his books that at all times he would know the 
amount of stock on hand. I was talking with the secre- 
tary of this lumbermen’s insurance company and he held 
up both hands and said that was the right thing to do. 
He likes to insure those stocks the owners of which keep 
their books in that way. Then, in case of fire, the books 
tell the story, and there is no trouble in getting at the 
exact loss. But tell me, you who do not keep your 
books in that way, how you would know how much your 
loss was: You would take your invoices, deduct your 
sales the best you could get at them, and by fiddling 
around in some such way you would arrive at some con- 
clusion, but not one that would be perfectly satisfactory 
to anybody concerned. In my opinion, you ought not to 
think of going to bed unable to tell how much stock you 
have on hand any more than you would of turning in 
without your supper. 

To get this cheap insurance you would have to do one 
thing—become a member of some state retail association, 
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a thing that you ought to do before you are six days 
older, even if you expect never to insure another cent’s 
worth. 

I feel that this evening I have dene you good service 
by pointing out how you may save a good deal of money, 
which, in effect, amounts to the same as making it. For 
your good I hope you will think it over, and if you turn 
on it the light of your best judgment you will surely act 


on it, I believe. 
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OF CURRENT RETAIL INTEREST. 





Where Corn is King. 

Lincoln, Neb., Jan. 2. With regard to trade, it is al- 
most at a complete standstill; that of 1898 was scarcely 
up to 1899 in volume. 

As to prices, we can always buy under the “combine” 
most of the stock we need. Prospects for spring are yet 
so indefinite as to be extremely uncertain, Early winter 
caught nearly half the corn in field and it is still there. 
The short line railroads to the gulf from this section 
have done more to raise the price of grain here than 
all the politicians in the country, the gold standard and 
free silver combined. Compare prices here with those 
in the east, for a minute: Corn in Pennsylvania at 32 
to 35 cents and here in Nebraska, 28 to 31 cents. That 
is what makes it prosperous here to some degree. Our 
farmers can make more money on corn at 28 to 30 cents 
from land that can be had at $30 to $40 per acre than 
the eastern farmer can at 32 to 35 cents on land that 
cests $50 to $125 per acre. If this shall keep up, our 
farming population will in a few years be the most pros- 
perous in the country and, of course, that means new 
houses, barns, cribs, granaries and, in fact, everything 
usually found on a well improved farm. We feel like 
blowing our horn for the Missouri valley farmer. There 
is more in the future for this section than anywhere else 
in the United States. Lincoln Lumber Company. 


Promise of Prosperity. 

Milo, Ta., Jan. 2—Our lumber trade has been very 
satisfactory the fall through, the bad weather commenc- 
ing in October and continuing cut the last end of it 
somewhat short, but, taken altogether, it has been a 
very successful year. 

Of course, it is somewhat difficult to keep pace with 
wholesale prices when the advance comes in the midst 
of the building season, and still we have been able to 
keep up a fair margin on white pine, which is the 
principal thing handled here. Yellow pine is used 
largely for inside finish. Red cedar shingles are all the 
go and prices on these are well maintained. This com- 
bination of building material is no detriment to the 
lumbermen. 

I look on the coming year as one giving promise of the 
greatest prosperity that the country has ever expedi- 
enced—not a year of fictitious booms, but of substantial 
business progress—and the wideawake lumbermen will 
be in the procession. Business is on a sound basis; con- 
fidence is restored; money is easy and everywhere seek- 
ing investment, and the farming community are in 
easy circumstances and very independent about disposing 
of their produce, even at the good prices we are now 
having. And this will be a year of improvements in the 
country trade. 

Coal makes a very nice side line where it does not 
come in competition with mines, as it does here. 

G. J. Stewart & Co. 


The Department Store Fallacy. 

Reference has been made by The Timberman to the 
reported introduction of a large department store at 
Logan, Ia., by the Green Bay Lumber Company, of Des 
Moines. The animus of this enterprise is said to have 
been found in the prior introduction of a sort of co- 
operative lumber yard in the same town by merchants 
doing business at that point. Without any reference 
here to the wisdom or unwisdom of the lumber com- 
pany’s policy in the premises, this incident may, how- 
ever, be referred to as indicating a natural consequence 
of wanton interference with the regular channels of 
trade. A set of business men at a given point going 
outside of their regular pursuits to destroy some par- 
ticular branch of local traffie by selling at cost, or with- 
out regard to legitimate considerations, is radically 
wrong in principle and pretty sure to induce a long 
train of evil consequences. The sort of competition of 
which this is a flagrant example cannot but cut both 
ways or fail in the end to injure all of the parties im- 
mediately concerned. 

That the original offenders in this case have brought 
disaster upon themselves by an inconsiderate and ill ad- 
vised stroke of what doubtless was originally conceived 
to be a shrewd stroke is now apparent. Until the con- 
flict so inaugurated shall have been neutralized as a 
result of bitter and costly experience, the town, in so far 
as its mercantile interests are concerned, must suffer the 
consequences. Possibly, while the trouble lasts, some 
other portions of the community there and thereabouts 
will derive a modicum of apparent benefit from the sit- 
uation, but that is not at all what the original offenders 
contemplated in first applying the mateh to the fuse. 
Their purpose was devoid of anything but the purest 
selfishness and the reflection that it has so signally mis- 
carried will, or should, bring sorrow to nobody but them- 
selves, their immediate allies and a few sympathizers. 
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THE CALENDAR SEASON COME AGAIN. 


The American Lumberman is in receipt of a great va 
riety of advertising calendars for 1899 from as many 
sources. Some of these inventions are striking specimens 
of gorgeous and elaborate designs, others are genuinely 
artistic; some are bold and big, others modest and tiny ; 
some are ornamental, others merely attractive—all will 
be courteously acknowledged, without attempt at de- 
scription or more than the most general characteriza 
tien. 

With no regard to any order of precedence or other 
wise, calendars received to date include the following: 


Flint, Erving & Lindsay, wholesale lumber, Pittsburg, 
Pa.; hanger, colored illustration, “Tory or Continental.’ 


Heath, Witbeck & Co., kiln dried hardwood lumber, 
Chicago; hanger, illuminated bust of female against 
background of national volors—Old Glory. 


Grund & Gillett, lumber inspectors, Traverse City 
Mich.; hanger, half-tone reproduction of painting, “The 
Day’s Labor Ended.” 

xeorge Niemeyer, dimension cypress shingles, Little 
Rock, Ark.; card, illuminated bust of female with em- 
bossed floral border in colors. 

George H. Rice, knife cylinders, knife gages and deale: 
in mill supplies, Green Bay, Wis., same as last. 


The ‘T. Wilece Company, polished hardwood flooring 
Chicago; card, fine steel engraving of Young America 
vith sword in one hand, flag in the other and bearing 
other warlike accoutrements, in the foreground of a bat 
tle scene, entitied “l’se no ’Paniard.” 

Curtis & Yale Company, sash, doors, moldings and in- 
terior finish, Minneapolis, Minn.; card, colored print 
with embossed gilt border showing brace of fine hunting 
dogs, “On a Point.” 

W. K. Guild’s Sons, dealers in lumber, Wheaton, III. ; 
card, several samples, including view of Niagara Falls, 
wild west scene, lassooing wild horses, view in foreign 
village, young woman with ankles in an apple tree, all 
in colors without underlines. 

E. E. Price & Bro., hardwoods, poplar and logs, Balti 
more, Md.; card, etching, “Noon Time.” 

J. W. Boyd & Co., hardwood and poplar lumber, 
Scottsville, Ky.; card, illuminated child and dog, with 
embossed floral border in bright colors. 


J. S. Haskins Lumber Company, wholesale lumber, 
Baltimore, Md.; hanger, colored print in embossed gilt 
berder, entitled “A Florentine Girl.” 


Orange Leader, Orange, Tex.; hanger, bust of female 
with border in floral and gilt scroll designs, all highly 
colored. 


Lock, Moore & Co., Limited, Calcasieu longleaf yelloy 
pine, Westlake, La.; hanger, brace of feminine bathers 
in very red suits with marine background. 


W. Righter’s Sons & Co., manufacturers of lumber, 
Philadelphia; hanger, printed in colors, with no at- 
tempt at pictorial embellishment whatever. 

Sanders & Egbert Company, manufacturers of hard 
wood lumber, Goshen, Ind.; hanger, figure of young 
woman reading, with embossed gilt border, entitled, 
“Tales of Chivalry.” 

Roach & Musser Manufacturing Company, sash, doors, 
blinds, ete., Kansas City, Mo.; hanger, very golden 
haired, pink faced fisher maiden. 

Moses Dillon, lumber, coal, grain, wood, Sterling, IIl.; 
hanger, wee tot of a maiden playing tourist, highly col- 
ored. 

T. Sullivan & Co., wholesale hardwood lumber, Buffalo, 
N. Y.; hanger, colored pastoral landscape; two little 
girls in foreground. 

Willson Brothers, wholesale lumber, Pittsburg, Pa.; 
hanger, “A Florentine Girl” again. 

John J. Ganahl Lumber Company, manufacturers ani! 
dealers in lumber, yellow pine a specialty, St. Louis, Mo.: 
hanger, above legend worked in branches with base of 
pine trees below calendar cards. 


Sample Lumber Company, longleaf yellow pine lum 
ber, Hollins, Clay county, Ala.; half-tone reproduction of 
painting, “An Old Water Mill in Germany.” 


Poehlmann & Schnepfe, dealers in lumber, Baltimore, 
Md.; card, half-tone view of firm’s office and yard. 


Richard P. Baer & Co., hardwood lumber, Baltimore, 
Md.; card, print in simulation of oil painting, with em: 
bessed gilt border, entitled “Among the Lilies.” 


F. F. Crannell, jr., successor to Rodney Vose, whole 
sale dealer in lumber, Albany, N. Y.; card, family scene, 
with gilt border. 

The Keith Lumber Company, hardwoods, Chicago: 
card, print showing rambling old country seat, embow- 
ered among clump of great trees. 

Price & Heald, hardwoods, poplar and cypress, Balti- 
more, Md.; card, pair of dogs, “On a Point.” 


Chicago, Milwaukee & St. Paul railway, card; cou- 
densed map of the system; another card illustrated with 
golf scene. 

Fred W. Upham Lumber Company, wholesale hard- 
woods, Chicago; ecard; picture of retriever hunting dog, 
with partridge in mouth, entitled “Reliable.” 


Hardwood Lumber Company, manufacturers and deal- 
ers in all kinds of hardwood lumber, veneers and im- 
ported cabinet woods, Milwaukee, Wis.; hanger, Ameri- 
can beauties, human ‘and floral, 
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A Convenient Trial Balance Book. 


J. R. Swearingen, one of the three lumber dealers at 
Perry, la., believes in keeping his books up in good 
shape as an important part of his daily business life. 

Below we give his trial balance book, which is a com- 
pact year book showing the status of ledger balances at 
i glance. It is adapted from the banking system and 
the feature consists of a short alternate leaf carrying 
three months’ account between the two pages carrying 
each three months’ account and space for names—these 
being wider leaves by the width of the name space. By 
the alternate short leaf arrangement the book carries 
virtually a year’s balances on the open flat pages and 
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J. R. Swearingen’s Balance Book. 


enables one to see at a glance the standing of any one 
connected in a business way with the firm. 

For instance, James May, whose ledger account is on 
page 135, owed the firm $27.90 at the end of January. 
He paid nothing on account evidently and in May he 
hought enough more goods on account to bring his 
debit to $32.05. What his account is at the end of De- 
comber will be shown in the columns of that month. 
s. Small, whose ledger account is page 137, has bought 
~13.20 worth of goods in May and in June he has paid 
that and paid $12 in advance on something—that is, he 
lias a $12 cash credit on hand with the firm. 

These examples, I think, are sufficient to show the 
lian who understands ordinary bookkeeping how this 
ilance book is used and more explanation is not neces- 


sury. 





Piling Lumber in Open Sheds. 

The B. L. Willis Lumber Company, of Webster City, 
lu., has its own ideas regarding the piling of lumber in 
open sheds. The foundations are so arranged that the 
hack of the pile is from 6 to 8 inches higher than the 
hont, with the idea of giving the pile a slope toward 
the front instead of back. 

Mr. Willis says he piles it just the same as a pile is 
put up out of doors, except that he changes the slope 
toward the front so that any rain that may be driven 
in by the wind will drain out, instead of running back 
down the length of the pile, as it would if piled with the 
slope toward the rear. 
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How Willis Piles His Stock. 

Of course, there is not a great deal of rain driven 
into the piles in an open shed, generally speaking, but it 
certainly will do no harm to pile lumber in such sheds 
So that what does drive in will not run back and wet 
even the rear ends of the boards. 

_ There are a great many such apparently trivial things 
in the retail business that are not given the attention 
they should be given, and the dealer who overlooks 
them only works to his own disadvantage. The dealer 
1s altogether too apt to say, “I don’t need it, I’ve got 


along so long without it that I find it isn’t neces- 
sary.” In reality, there are many things which are not 
absolutely necessary but which can be used to great 
advantage just the same. 





Building Sheds From a [lodel. 


The Z. Roberts Lumber Company, of Greenfield, fa., 
has a line of several yards in different parts of that 
state and the sheds at all the yards are built on the 
same general plan. Instead of drawing plans for the 
carpenter to work from, this concern builds a model of 
two bents of its shed, every stick cut to scale just as it 
would be if represented in a drawing. This model is then 
given to the carpenter with instructions to build so 
many bents in length just as represented in the model. 
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were built in crosswise of the wall and form part of it, 
the rock being fitted in around then and built up solid 
with mortar. 





Préviding Ventilation Through wwe Foundation. 


They were let in quite close tegether but not close 
enough to weaken the wall in any way and the result is 
a row of port holes the full length of the shed on both 
sides, placed clear down below the lumber sills where 
the piles rest and they insure a current of air at all 
times under the piles. 

This is an idea that may be adopted with profit by 
others. 





OBSERVATIONS AT OFIAHA, 
Omaha. Neb., Jan. 3—Now that lumbermen have their 
business for 1898 about straightened out they find that 
their profit column is much longer and wider than is the 
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The shed is the ordinary open sided double decked 
shed, with a driveway on each side. The total width is 
32 feet, with bents 10 feet wide and the shed length de- 
pends on the needs of the yard. 

The drawings presented herewith are made from pho- 
tographs of the model shed and show the arrangement 


oc 
o 
Side View 


of each stick used even better than a photograph direct 
from the framework of the shed itself would. The fig- 
ures for each timber are also given on the drawings, so 
that comment on that score is not necessary. 

The cost of this building is from $350 to $400 for a 
shed 100 feet long. 





Ventilation for Sheds. 


The question of under ventilation in closed sheds is 
an important one and is handled in various ways in 
sheds all over the co r. We present herewith an 
Iowa idea along this ind it is probably as good a 
way to get air under tue piles inside the shed as any 
other. 

When the foundation was built a number of big tiles 





End View 


less column. They also find that, in spite of the fact 
that trade all the fall was much smaller than antici- 
pated, the volume of business for the calendar year com- 
pares very favorably with previous years. One jobber 
remarked that trade had been better than in any year since 
his company was incorporated and other dealers made 
similar statements. There can be no doubt that local 
lumbermen feel well pleased with their year’s work and 
are starting out the new year full of hope and confidence. 

Just at present there is, of course, but little doing. 
Traveling men are staying close at home and so are the 
country retailers. The .najority of jobbers are, reporting 
business as dead, but one dealer said he had the biggest 
December trade on record. Everyone, however, is: look- 
ing for a nice run of spring business and lacal jobbers are 
well supplied to meet any demand that may .be made 
upon them. Their assortment is larger and- better than 
ever before. 

The market at this point is in excellent condition. 
Cedar shingles have advanced during the past ten days 
from 10 to 15 cents. The restoration of freight rates on 
the first of January has put white pine prices back 
where they were before the cut was made and the market 
is now very strong. As a result of the firmness in white 
pie prices in yellow pine are also developing some 
strength. 

ee ee ee ee ee 

The “American Trade Index, descriptive and classified 
membership directory of the National Asscciation of 
Manufacturers of the United States, arranged for the con- 
venience of foreign buyers,” has been received and, con- 
taining the names of two hardwood, one hemlock, one 
pitch pine and one white pine lumber concern, discloses 
a plentiful lack of interest in that great organization 
upon the part of lumbermen. The association, judging 
from the index, seems to derive its chief support from 
producers of machinery, among whom those in lumbering 
and woodworking lines are well represented. The as- 
sociation maintains at B 21 Produce Exchange, New York 
city, an International Freight and Transportation Bu- 
reau, for the benefit of commerce. 


OPBBALB LEE LILI IN 


C. B. Kelley & Co., the hardwood lumbermen, with 
headquarters at 321 Rookery building, this city, have 
discontinued the planing mill at their Newport, Ark., 
plant and are offering the machinery for sale. The 


equipment is in good shape, having been in use only 
about two years, and consists largely of modern ma- 
chines. 
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THE COAL TRADE. 


Market Conditions, 

Continued strength is the predominant feature of bi- 
tuminous coal. A number of plausible reasons might be 
recited for the probable weakening of prices and for an 
ampler supply in the near future. Sconer or later those 
conditions must come, but for the present an invigorat- 
ing spirit“irmly holds the trade. Demand exceeds sup- 
ply, and as long as that state of affairs maintains the 
tone of the market cannot be mistaken. 

The mystery involved in the 25-cent reduction of the 
freight rates on coal from the Hocking valley to Chicago 
and other western territory is as profound as ever. But 
its cause is certainly apart from a hunger for traffic, the 
usual provocative. For the roads had mere coal offered 
them than they could handle. One suggested explanation 
is that the Central Coal & Coke Company, the association 
of Hocking valley railroads and coal operators, has been 
dissolved and its restraining influence thereby destroyed. 
‘he decision of the United States supreme court last 
November, declaring railroad pooling associations illegal, 
was a blow to the organization, which apparently has re- 
sulted in a lingering death. There were other internal 
causes which made easy the dissolution. The east and 
west lines that were members of the asseciation shared 
generously in the large western trade of West Virginia 
coal, whereas the north and south lines, confined to the 
traffic of the Hocking valley district, had no correspond- 
ing or compensating feeders. This disturbed the nicely 
adjusted arrangement of the railroads for the apportion- 
ment of the business and led to some slight unpleasant- 
ness. It is admitted that the Central Coal & Coke Com- 
pany is now, in the year 1899, a thing of the past. But 
it is not certain that the present 25-cent reduction in 
the freight rate will continue. Intimations are made 
that by February 1 or about that time a restoration of 
the old tariff may be made. 

Coal receipts at Chicago are showing gains from every 
contributing state and district whence increased ship- 
ments are possible. But the fuel is readily absorbed. 
The railroads are still buying from the operators of 
Ohio, West Virginia and Pennsylvania large lots of 
coal for consumption west of Chicago, unusual purchases, 
the only explanation apparently being that they are 
burning nearly 50 percent more than ordinarily and that 
the western producers cannot fill the demand. But tlhe 
call from this source is not quite so urgent and a per- 
ceptible slackening is expected within a very few days. 
Some western operators, whose output has been appro- 
priated almost entirely by the carriers, hope to put some 
coal on the commercial market this week. The railroads 
restored freight rates January 1 to full tariff, the only 
exception being grain from the Missouri river to Chicago. 
This restoration will be followed, temporarily at least, 
by a diminished traffic and unless the reads begin to 
accumulate coal the demand from that source will drop 
off considerably. 

The scarcity of coal this winter is leading to the 
development of coal properties in a number of districts, 
where the mineral exists in quantities doubtfully sufli- 
cient to be mined economically at the range of prices 
which formerly prevailed. Some large undertakings are 
under way for the openings of new mining lands in 
West Virginia, and in the west there is activity of a 
prospective sort. Production of bituminous coal in the 
United States for 1898 is believed to have exceeded that 
of any previous year, reaching the aggregate of about 
148,000,000 tons. Almost every coal producing state 
showed gains. One notable improvement was in the 
output of Michigan, which has climbed from only a 
few thousand tons several years ago to about 400,000 
tons in 1898. 

Interest is centering in the Pittsburg convention of 
operators and miners. It is questicnable whether any 
decisive action will be taken at this time.. The most 
serious problem is the freedom of the West Virginia 
field, the product from which has been making great 
inroads upon the market both east and west, and in 
which the miners seem wholly unable to effect an organi- 
vation. The West Virginia trade made heavy gains last 
year to the upper lakes at the expense of Ohio and 
Pennsylvania and the sentiment among the operators of 
the latter states is very strong against a continuance 
of the present agreement unless West Virginia competi- 
tion can be met. There are other important issues but 
they are less talked about than the above question. The 
miners will meet in annual convention at Pittsburg next 
week and the joint convention of operators and miners 
will be held the week following. 

New Year circulars have been issued by prominent 
anthracite coal shippers, announcing a price of $4.75 a 
net ton for egg, stove and chestnut sizes, and $4.50 for 
grate, effective at once. This is an increase of from 25 
to 50 cents over the level of several years ago, but there 
had been some intermediate gains upon the low range 
before the official announcement was made. It is notable 
that nut is placed on the same level with egg and stove, 
for it has been selling for several months at an advance 
of about 25 cents over those sizes, Nut coal is still 
scarce and the re-established parity of values may be 
taken as an evidence that shippers do not regard the 
scarcity as permanent and that time will equalize the 
demand among the sizes. The new quotations apply 
not only to Chicago but to Milwaukee, Duluth and to all 
upper lake ports. The Buffalo quotation is also higher— 
$4.50 a gross ton. 

Following a fresh alignment of values, until their 
permanence or firmness can be established there is usu- 





AMERICAN LUMBERMAN. 


ally a dullness of trade, and there is now no exception to 
that rule. Orders have been moderate this week in both 
number and size. 

For 1898 the production of anthracite in the United 
States barely held its own in comparison with 1597. 
The tonnage for the last year is estimated at 41,625,143 
tens, against 41,637,864 in 1897 and 46,511,477 in 1895. 
There had been a gradual shrinkage for several years 
and 1898 would probably have been no exception of the 
rule had there not come the radical reduction in price 
last summer which stimulated buying and to some degree 
restored the use of anthracite where bituminous coal 
had been substituted. 





News of the Coal Field. 


The output of the coal mines of Washington for 1898 
is estimated by a state authority at 1,775,257 tons, as 
against 1,350,192 tons in 1897. The figures include the 
aggregate of small mines not specifically enumerated. 
The number of men employed in 1898 is given as 3,337 
and the number of days operated as 4,660. The greatest 
increase of activity was in King county. With uninten- 
tional cold bloodedness a statistical estimate is made of 
the number of fatal accidents “per tons mined.” These 
aggregated 9 for 1898 or, as coldly calculated, one to 
197,251 tons of coal mined; for 1897 the fatalities were 
7, one to each 190,027 tons mined. The number of in- 
jured in 1898 was 78. 

Carlinville, Il., miners have returned to work after 
settlement of the recent disastrous disputes at that point. 

John Holdridge, of Humphrey & Holdridge, coal dealers 
of Honeoye Falls, N. Y., died recently at that place, aged 
51. 

The General Coal & Coke Company, of Columbus, 0O., 
held a meeting at that city December 29, for the purpose 
of winding up its existence. The organization was com- 
posed of the coal carrying and coal mining companies of 
Ohio, formed for the purpose of maintaining equitable 
rates.. The competition of West Virginia coal resulted 
in the disruption. The roads having mines in both states 
are held responsible in that they could maintain rates 
and still fill contracts at competitive points with the 
cheaper coal. It was arranged at the meeting that the 
mine operators would form a new and separate organiza- 
tion. The railways have an equivalent in the Ohio Coal 
Traffic Association. 

The union mine ‘vorkers at DeKoven, Ky., after being 
out on a strike for over four months, have gained their 
point and operators signed an agreement last week to 
pay them the scale demanded. 

The Citizens’ Coal Company has succeeded the Citizens’ 
Coal & Coke Company at Denver, Col. 

The Chesapeake & Ohio Company, Chicago, has certi- 
fied to a change of name to the Daniels Coal & Coke 
Company. 

The death is reperted of John Burke, of Burke Bros., 
coal dealers of St. Louis, Mo. 

At Ashland, Neb., W. A. Harnsberger has been suc- 
ceeded by J. O. Meyer, and G. Hoagland has succeeded 
McCullough & Plimpton at Schuyler, Neb. 

The Chicago Lumber & Coal Company, of Des Moines, 
Ta., has been licensed in Illinois. 

A. G. Homer has succeeded W. 8. Sturgeon, coal dealer 
at Gillum, Tl. 

The Indianola & Rathway Coal Company, with capital 
stock of $90,000, has been incorporated at Poteau, Ind. 
Ter. 

The dissolution is announced of Prowning & Bellfield, 
coal dealers of New Market, Ia., William Browning con- 
tinuing. 

Pitcher & Allen, of Earlville, Ia., have been succeeded 
by H. J. Pitcher. 

John G. Hillegass, coal dealer at Pennsburgh, Pa., died 
recently. 

Recent, incorporations in Washington were the Chinik 
Bay Coal & Fish Company, Seattle, with a capital stock 
of $150,000, and the Roslyn Coal Company, Spokane, with 
capital of $50,000. 

The Bryan Coal Company incorporated recently at 
Trankfort, Ky., with capital stock of $2,000. 

Charles H. Haines has succeeded Wood & Fortney, 
coal dealers of Vicksburg, Mich., and Elmer E. Barnes 
sueceeded Hosbin & Barnes, of St. Joseph, same state. 

Charles Dudte has succeeded E. P. L. Dow, of Loudon- 
dale, O. 

Among recent incorporations were those of the Missoula 
Coal Company, Missoula, Mont., with capital of $10,000; 
the Mountain Side Coal Company, Bozeman, Mont., with 
capital of $10,000; the United Miners’ Coal Company, St. 
Louis, Mo., with capital of $10,000. 





B. & O. IMPROVEMENTS. 


In accordance with the plans formulated two years 
ago by the receivers to place the Baltimore & Ohio rail- 
road in first class physical condition, considerable work 
is being done on the trans-Obio divisions. The improve- 
ments are being made with a view to using 70-ton loco- 
motives on all portions of the line, and since July 9,290 
tons of 75-pound and 12,943 tons of 85-pound steel rails 
have been laid on the central Obio, Lake Erie and 
Chicago divisions. About seventeen miles of new side 
tracks have been constructed, five telegraph towers 
erected, a new freight depot built at Mansfield, O., an 
interlocking plant installed at Plymouth, O., and five 
water stations, to expedite freight traffic, constructed. 
Further improvements of a more extensive character 
are being planned, in order to increase materially the 
ton mile haul, 
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A WISCONSIN LOGGING RAILWAY. 


The Washburn, Bayfield & Iron River railway, which 
was placed in the hands of a receiver last week, is one of 
the important logging roads of northern Wisconsin. It 
now has under contract for 1899 the hauling of 127,000,- 
000 feet of logs, which are to be delivered to the mills 
at Ashland, Washburn, Bayfield, Duluth and Superior. 
The road is backed by a syndicate of Chicago and Mil- 
waukee capitalists, and it is understood that the re- 
ceivership is a friendly one, the application having been 
made for the purpose of protecting the syndicate’s inter- 
ests. In this connection a brief history of the road from 





Wisconsin, Bayfield & Iron River Railway. 


its conception to the present time, and the causes leading 
up to the building of the road, may be of interest to 
readers of the Lumberman. 

Early in the summer of 1895 a company was organ 
ized at Ashland to build a road from Ashland to St 
Paul and Minneapolis, to be called the Ashland, Min 
neapolis & St. Paul railway. To aid in the construction 
of this road a bonus of $100,000 was asked frem Asli 
land county, and also a bonus of $100,000 from Bay 
field county, the company agreeing to run at first from 
a point near the head of Chequemegon bay to Washi 
burn, but Bayfield county refused to grant the bonus. 

A short time after this the people of Bayfield count) 
called a meeting and immediately took steps to build a 
road from Washburn and Bayfield to Iron River, a dis 
tance of about sixty miles, including the Bayfield branch. 
After the usual preliminaries, a vote was taken in Bay 
field county on the question of the issue of $240,000 in 
county bonds to aid in the construction of such road. 
This was done in September, 1895, and according to the 
terms of the proposition the company was given. three 
years’ time in which to construct the road. It is said 
that 95 per cent of ‘he entire voting population of the 
county concurred in the voting of the bonds. On account 
of the hard times little progress was made for scmething 
over a year, but in October, 1896, the company receive! 
propositions from different concerns which looked favo1 
able to the construction of the road. But about thai 
time opposition began to develop and shortly after suit 
was brought in the name of the taxpayers to set aside 
the bonds on account of overissue. A decision was 
promptly given in the lower court before Judge Farris 
in favor of the railway company, and upon the case 
being carried to the supreme court a decision was rev 
dered early in the spring of 1897 establishing the validit) 
of the issue of the bonds in the amount of $185,000 to 
aid in the construction of the road from Washburn 
to Iron River, and $30,000 to aid in the con 
struction of the Bayfield branch. During the winter 
of 1896 and 1897 arrangements were made wit!: 
Hon. D. M. Sabin to finance the enterprise ani 
build the road. About July 1, 1897, Mr. Sabin entere:! 
into an arrangement with Chicago contractors to buil! 
the road from Washburn to Iron River, and the row 
was completed and put in operation July 1, 1896, one 
year from the time construction was begun. 

The railroad company then supposed the opposition 
would cease, but it is claimed that some of the attorneys 
engaged in the previous litigation still resorted {0 ever) 
means in their power toward securing the appointment 
of a receiver, thereby damaging the credit of the riil- 
way company, and for no other reason than that they 
hoped to have a voice in the appointment of a receiver 
in case such appointment was deemed necessary, tli\!s 
enlarging the field for securing further fees. It was ou 
this account that the capitalists back of the road pre- 
sented an application for a receiver on December 24, 11''! 
their request was granted, it being agreed that Senator 
Sabin should have charge of the road, but that it shou! 
be financed and operated by the Chicago and Milwaukee 


syndicate. 
—e—oornn—n—eeeaeeeeeeeeerms 


EARLY SPRING TO BE QUIET. 


Three Rivers, Mich., Jan. 3.—Trade has been fair {or 
the past year in lumber. At present we are dependilg 
on the coal trade, which is very good. The prospects ‘or 
spring trade are as yet not so encouraging as we would 
like to see, there being absolutely nothing in sight, \¢' 
we look for some trade when the proper season sets 11. 

The farmers, on whom we mostly depend, are holding 
their crops for better prices and collections are core- 
spondingly slow and uncertain. F. M. Case & Co. 
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From the Queen’s Domains. 


Once in a. while one of the enterprising lumbermen 
from the country to the north of Minnesota comes down 
into “the states” to hobnob a bit with the people on this 
side of the line. D. C. Cameron, manager of the Rat 
Vortage Lumber Company, Rat Portage, Ont., was one 
who dared’ the effect of a warmer climate upon his con- 
titution and came south to Minneapolis New Year’s 
day. He was starting in the new year by going on a 
irip to ‘Toronto, via Minneapolis and Chicago, anc was 
‘ccompanied from Winnipeg to Minneapolis by ‘. R. 
Case, of Winnipeg, who for some years past has repre- 
sented the Pine Tree Lumber Company, of Little Falls, 
Minn., in Manitoba and North Dakota. 

Mr. Cameyon is a Canadian lumberman whose nature 
nd disposition have not been chilled by the rigor of the 
winter vlimate of his country. He is an interesting con- 
versationalist, a good traveling companion, and an en- 
terprising and up-to-date business man. His mills at 
Rat Portage usually manufacture about 60,000,000 feet 
of lumber, but this year, owing to logs being held up by 
low water in the driving streams, only 40,000,000 feet 
was manufactured. A large part of the logs sawed by 
the Rat Portage Lumber Company are cut in northern 
Minnesota and towed across the lake to Rat Portage, 
hut this year Mr. Cameron says that they put in about 
75,000,000 of their timber on their own side of the inter- 
national boundary. Mr. Cameron looks for an excellent 
trade in the province this year, and thinks that lumber- 
men generally are on the eve of an era of general pros- 
| erity. 

There will be some lively times in Hoo-Hoo, conven- 
tion week, at Winnipeg, for the thirteen Canadian lum- 
bermen that the crowd of Hoo-Hoo fiom the “states” 
initiated into the mysteries of the Black Cat order have 
not forgotten their repeated threat to get even at the 
first opportunity, and Vicegerent John C. Graham and 
lis brother Hoo-Hoo are, so I am told, planning an ex- 
tensive campaign for “bonspiel” week at the provincial 
capital. They will make the welkin ring, and from all 
| can learn a class of fifty or sixty the first night would 
not be surprising. 

Mr. Graham is manager of the Winnipeg business of 
tle Rat Portage Lumber Company, in both sash and 
doors and lumber. He will have as assistants in the 
Hoo-Hoo work Ernie Phillips, John Dick, D. C. Cameron, 
young Sprague, Campbell, and others of the newly made 
lloo-Hoo at Winnipeg, Brandon, Portage la Prairie and 
Dauphin, and probably Dick “Dignity” Vigors, of Port 
Arthur. A number of American lumber and sash and 
door salesmen who make the northern territory are also 
figuring on being present at Winnipeg the big week. 


The Famous Knight Hotel. 

It has been chronicled that the directors of the Red 
Cliff Lumber Company enjoyed a little banquet at the 
Knight hotel, at Ashland, the other day, on their return 
from Red Cliff, where they held the annual meeting of 
their company. Any mention of the Knight hotel makes 
the mouth of the traveling man who has ever stopped 
there water for the good things that are served on its 
richly loaded tables. There are 100 retail lumber dealers 
down in Nebraska who will agree to the last statement, 
for last winter they participated in the good things that 
“Johnnie” Mann served at his hostelry on that memor- 
able excursion to the white pine regions of the north. 
There are lumbermen along the lake ports from Buffalo 
to Saginaw and in the far east, too, who welcome a 
buying trip to Chequamegon bay just because they can 
stop at the Knight. 

Speaking of the Red Cliff Lumber Company brings to 
mind the fact that it is, although a new concern, coming 
to the front as both a water and rail shipper of lumber 
from Chequamegon bay. Not long ago F. IL. Gilbert, 
presidenit of the company, while in Minneapolis ap- 
plied for admission to the uniform grading work, and in 
1899 this company will be heard of more than ever in the 
lumber trade. The mill is on the Indian reservation, two 
miles beyond Bayfield, at what is now known as Red 
Cliff. Besides Mr. Gilbert, the company numbers among 
its members such well known lumbermen as E. A. Foster; 
president of the Merrill Lumber Company, his son, Harry 
H. Foster, manager of the same company, and A. P. Love- 
joy, the veteran Janesville lumberman. 


Reservation Lumbering Successful. 


Out at Odanah, nine miles east of Ashland, is another 
lumber concern that has made a success of sawing Indian 
timber. Under the management of L. K.-Baker, the J. 
8. Stearns Lumber CSompany has during the last few 
years built up a large and I believe profitable business. 
The plant is located on the Bad river Indian reservation, 
as is well known, and the mill saws largely Indian tim- 
ber, for which the Indians are paid individually as the 
timber is cut; or, if it is timber that has not been al- 
lotted, the money paid by the lumber company goes into 
the tribal fund. It is a businesslike way of disposing 
of the Indian timber to the best advantage for the beneiit 





of the Indians, and results in no scandals such as are 
springing up continually in Minnesota. The work is all 
done under government inspection and there is yet to be 
made a claim that the Indians are not well treated. Mr. 
Baker is an old Michigan lumberman, and is also, by 
the way, a brother-in-law of H. H. Fester, of Merrill. 


Mr. Foster Very Hopeful. 


Not long ago I took a night’s trip with Mr. Foster. 
That is, the trip consisted largely of sitting up waiting 
for trains—it is necessary in going from Merrill to Min- 
neapolis. I had an excellent opportunity to sound him 
on business questions; and to keep him from going to 
sleep when | knew he wanted to I did so. Mr. Foster 
is very confident that the people of the United States are 
going to have a period of prosperity such as never befcre 
has been experienced. How long it will last depends 
upon the gait at which we get agoing. If not too fast, 
its duration will be longer. 

In the lumber line in particular Mr. Foster leoks for 
a great year’s business in 1899. He does not think that 
stocks generally throughout the north are large, while 
the demand promises to be great. As an instance, the 
company with which he is connected at Merrill has less 
stock on hand to go into winter with than it had last 
spring when it started sawing. Cheap money is going 
to stimulate improvements and investments of all kinds, 
and building material will be one of the chief things 
needed, in his opinion. ‘There is no doubt but what Mr. 
Foster has the right idea. It seems to be the rather 
general opinion of lumbermen throughout the north that 
1899 is going to be the banner year for the lumber 
trade. 


New Portable House. 

In times past there have been many efforts to con- 
struct and put on the market portable houses that 
should be of permanent and substantial value, and at 
the same time be produced at a cost that would commend 
itself on the point of economy —to users of temporary 
structures. This is a problem that has engrossed a good 
deal of the attention of W. B. Mershon, of Saginaw, 
Mich., for a long time. He has solved the problem, and 
the evidence now may be seen in the form of several 
specimen structures of this sort which adorn the lawn 
surrounding the offices of W. B. Mershon & Co. Asso- 
ciated with Mr. Mershon in this venture is J. M. Morley, 
an experienced business man long ecnnected with Mor- 
ley Bros. The essential features of the Mershon & Morley 
pertable house is a light grooved frame work, into which 
are inserted made up panels, approximately 3x7 feet. 
This is covered by an interlocking roof made somewhat 
after the fashion of car roofing, but much more securely 
impervious to rain. Eight bolts and a couple of dozen 
wood screws fasten the entire structure together, and 
it is one of remarkable strength and absolutely wind 
proof. The characteristic of sectional construction makes 
it possible to supply the structures in a variety of sizes 
to suit requirements. For example, a child’s play house, 
among the samples shown, is 6x9 feet; a hunter’s cabin 
9x9 feet, an‘l portable houses run from 9x9 feet to 12x15 
feet. The structures are made entirely of white pine. 
They are finished complete with doors, windows, screens, 
weoden awnings, folding wire cots, and thoroughly 
painted. 

While it is expected that a large proportion of the 
product will go into South American and African export 
trade, where vast numbers of small corrugated iron 
houses are now used, the domestic demand can not fail 
to be large. Among the suggested uses to which the 
houses will be put are cabins for hunters and fishermen, 
summer cottages, children’s play houses, summer kitch- 
ens, miners’ cabins, gate tenders’ shelters, temporary 
hospitals, army officers’ quarters, temporary railroad 
depots, houses for railroad contractors and surveyors, 
bath houses for summer resorts, cabins for sheep and 
cattle rangers, voting booths, fruit stands, photograph 
galleries, plantation cabins, annex sleeping rooms for 
summer and winter resorts, and suburban waiting rooms 
for trolley lines. As the hunter’s cabin as made by 
Messrs. Mershon & Morley weighs only about a thou- 
sand pounds and can be put together in an hour’s time 
by the aid of a wrench and a screw driver and the 
corresponding structures are equally light and easy of 
erection, and as they are very low in price and at the 
same time substantial and absolutely wind and weather 
proof, it would seem as though the firm had a winner 
as a Selling commodity in a comparatively new line. 


The Car Trade Jobber. 


I had an interview a few days ago with L. C. Slade, 
of Saginaw, on the subject of the car trade jobber. In- 
asmuch as Mr. Slide has been associated with the 
wholesale yard trade for upwards of a quarter of a 
century, has had a very wide experience and has been 
successful in lines of absolutely straightforward dealing, 
I value his opinion very high on nearly all features of 
the distributing lumber business. He has very kindly 
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given me permission to quote him on this subject. He 
says: 

“There are a great many car trade jobbers in com- 
mercial centers who do business on correet lines, are 


honest, industrious and capable. There is another ele- 
ment of the same trade which is doing business on lines 
almost diametrically opposite. ‘he difficulty the whole- 
saler has to encounter in selling lumber to this class of 
trade is accurately to differentiate between the element 
that is right and the one which is wrong. He must needs 
be able to do this, inasmuch as the trade of the one is 
valuable and the trade of the other is surely going to cost 
him smartly. In fact, 90 percent of the losses I have 
made since I have been in business have been through 
the car trade jobber. I have sold some of them for long 
periods of time and have considered them valuable cus- 
tomers, to wake up all of a sudden and find that I have 
been ‘stuck’ for from one to three thousand dollars, and 
that all the assets in sight were an office desk and 
a typewriter. 

“f regard the car trade jobbing business as entirely 
legitimate, and I do not want to go on record as inti- 
mating anything to the contrary, but I do think that 
the element of the trade that desires to be right and stay 
right should adopt every precaution for the protection 
of the people from whom they buy and insure and per- 
petuate the reputation of this line of business. His 
assets are portable, and at best his commercial risk is 
hazardous. 

“Primarily, the car trade jobber should either see and 
superintend the loading of his purchases, and thus know 
exactly what he is buying, or make purchases from 
houses of such character and reliability that he will 
know that the grades and quantities will be accurate, 
and also should know that these grades will suit his 
trade. Presuming that he does this, he should then 
make his goods stand on their own bottom. In other 
words, he should never ask a shipper to make an allow- 
ance by reason of the fact that the grade was not satis- 
factory to his customer. 

“Again, he should not ask the individual from whom 
he buys to capitalize his business. He should have 
money enough in it, in order to be considered a legitimate 
car trade jobber, to be able to discount his bills promptly. 
He should discount every invoice at ten days from ship- 
ment, regardless of the fact of whether the lumber had 
been received or not. A legitimate manufacturer or 
wholesaler would be just as willing to entertain a claim 
for a shortage or incorrect grade after settlement was 
made as before, if it were fully understood that the cus- 
tomer was remitting for lumber which perhaps had not 
arrived within hundreds of miles of its destination when 
paid for. 

“The time has come when the irregular car trade job- 
ber must be forced out of business. In this class I would 
include people who mix two or three grades together 
and sell the total for the higher grade; the ones who 
steal thirty to sixty days’ time and then insist upon 2 
percent discount; and those who foist the claims of their 
customers, irregular or otherwise, back on the individual 
who supplied the stock. This element of the trade cer- 
tainly must go out of business, or the manufacturers 
and wholesale men of the country are going to be forced, 
in self defense, to cease selling to any of them.” 





A LUMBERMAN’S OPINION ON THE TARIFF. 


Saginaw, Mich., Jan. 3. The publication of a letter 
written by Hon. Albert Pack, of Alpena and Detroit, late 
candidate for United States senator, to a western Mich- 
igan lumber firm, defining his position on the lumber 
tariff, was a surprise, inasmuch as he has been receiv- 
ing the solid support of the lumbermen who are opposed 
to the $2 duty. Mr. Pack comes out squarely and un- 
equivocally in favor of the duty as at present fixed in 
the Dingley tariff law. Some months ago in a private 
talk with the writer Mr. Pack expressed himself as he 
dces now, but the fact could not have been given out 
without violating confidence. Mr. Pack in his letter 
says: 


“T have always been an ardent protectionist on lumber 
as well as on other American products, and am strongly 
in favor of the $2 tariff-on lumber. My i -terests will be 
subserved by having the $2 tariff stand as it is. The only 
interest | have in Canadian pine is a small holding esti- 
mated at about 18,000,000 feet, worth, perhaps, $50,000, situ- 
ated well up toward the head of the streams, where it 
should not be lumbered for years, and which I am per- 
fectly willing shall stand there until American white pine 
is practically exhausted. 

“T dislike to speak in a personal way of my timber and 
lumber business, but as I intend to write you frankly in 
this matter I will have to do so. I have about 50,000,000 
feet of yellow poplar timber in Virginia, worth, perhaps, 
about $100,000; I am the largest individual owner of pine 
timber in the Thunder bay waters at Alpena, Mich. I 
also have on my cut-over lands a large amount of hard- 
wood and hemlock timber, and expect to operate my 
saw mill there for several years to come in manufactur- 
ing. I am about closing a deal for a substantial interest 
in 125,000,000 feet of pine timber and a saw mill in the up- 
per peninsula of Michigan, which investment, with capi- 
tal required to operate it, will be upwards of $500,000 and 
will make an operation there lasting a half dozen years 
at least. I have other timber interests that are identified 
with keeping lumber well protected, ard so would not if 
I could, break down the tariff on lumber.” 


The timber and saw mill purchase to which Mr. Pack 
refers in the upper peninsula is the timber in which 
Penoyar Bros., of Au Sable, are interested, and it is lo- 
cated on the Shelldrake river, in Chippewa county. It is 
understood the deal is practically closed and the consid- 
eration reported is half a million dollars, although the 
writer is informed that Mr. Pack has held an interest 
in the timber for some time. 







ASSOCIATIONS. 


DATES OF MEETINGS. 

Nebraska Lumber Dealers’ Association, Lincoln, Febru- 
ary l4and 15. 3 

Illinois Lumber Dealers’ Association, Chicago, Febru- 
ary Sand 9. 

Missouri & Kansas Lumber Dealers’ Association, Kan- 
sas City, January 24, immediately adjourning and pro- 
ceeding in a body to St. Louis, where the session will be 
concluded. 

Michigan Retail Lumber Dealers’ Association, Detroit, 
February 7 and 8. 

tetail Lumber Dealers’ Association of Indiana, Indian- 
apolis, January 17 and 18. 

Northwestern Lumbermen’s Association, Minneapolis, 
Minn., January 18, 19 and 20. 

Union Association of Lumber Dealers, Columbus, O., 
January 24 and 28. 

Retail Lumber Dealers’ Association of Mississippi, 
Jackson, Miss., April 18. 

Central lowa Retail Lumber Dealers’ Association, place 
undetermined, February 24. 

Southern Lumber Manufacturers’ Association, Mem- 
phis, Tenn, January 17 and 18. 

North Carolina Pine Association, Norfolk, Va., Febru- 
ary 14. 








Northwestern Retailers’ Annual. 


The ninth annual meeting of the Northwestern Lum- 
bermen’s Association, that great organization which em- 
braces the trade of Minnesota, lowa and the Dakotas, 
will be held at Minneapolis on January 18, 19 and 20. 
Secretary Hollis has issued a special call to members of 
the association containing much information in regard to 
the object of the meeting and directions for obtaining 
reduced rates, ete. From the call for the meeting of the 
association proper, we quote the following: 

Pursuant to instructions from President Young and 
our executive committee, I hereby notify you that the 
ninth annual meeting of this association will be held 
in the Lumber Exchange, Minneapolis, on January 18, 
19 and 20, 1899, commencing at 2 o’clock p. m., Wednesday, 
January 18, 1899. 

The first session of the meeting on the afternoon of 
Wednesday will be devoted to the annual reports of the 
president, secretary and treasurer, together with the 
appointment of committees, ete. 

Thursday morning the first work in hand will be the 
annual meeting of the Retail Lumbermen’s Insurance 
Association, which will take but a short time, and wil} 
be immediately followed by a second session of the 
Northwestern Lumbermen’s Association. 

At this session papers will be read and discussions had 
on live topics, all of which will be set forth more in de- 
tail in the printed program. Other sessions of the meet- 
ing will be announced as determined by the members, 
the final session of the convention probably occurring 
on Friday. 

One of the chief topics of interest to the members which 
will be under consideration at the coming meeting will 
be the work of what is now known as the Joint Con- 
ference Committee, the action of which committee it is 
hoped will be unanimously ratified by our members. 
Never in the history of the association have the re- 
lations between wholesaler and retailer been as har- 
monious as since the inauguration of this new plan, and 
while the scheme is yet open to improvement and de- 
velopment, it is believed by those who have had actuai 
experience with its workings to be the best plan which 
has yet been devised for solving some of the problems 
which have confronted us from year to year since our 
organization. 

It is a pleasure to announce, as we do elsewhere, the 
invitation for an entertainment which is now being pre- 
pared by the traveling men’s association. 

The usual reduced rates have been granted by the 
railroads. ‘ 

As it is desirable to interest in our association as many 
bona fide retail lumber dealers who are not now mem- 
bers of the association as possible, we would request 
every member of the asociation who has a friend in 
the retail lumber business who is not a member to 
bring him to the meeting, and we believe his interest 
can be aroused by thus associating with us so that we 
can secure his co-operation and membership. 

We now enjoy the distinction of having the largest 
organization of the kind in the world: its influence is a 
factor in the lumber trade in the territory which we 
cover, and its ninth annual meeting should be in all 
respects as enthusiastic and successful as any of the 
meetings which have gone before it. The work of the 
association during the year will be laid before the mem- 
bers, and every opportunity given to every member to 
voice his thought in regard to the work, and suggestions 
for the improvement of the work will be gladly con- 
sidered and discussed. Let every member who is at all 
interested in the success of his organization, and the 
good of the trade, be present and attend every session 
of the meeting. 

In the above is mentioned an entertainment by the 
Mississippi Valley Traveling Lumber & Sash & Door 
Salesmen’s Association of the northwest. This organiza- 
tion has made it a point to entertain retailers at its 
annual meetings in Minneapolis. The entertainment of 
last year, held in the Commercial club, was a grand 
success, and the plan for this year is on an even more 
elaborate scale. The announcement is as follows: 


The traveling lumbermen and sash and door salesmen 
of the twin cities and adjacent territory will give the 
retail dealers a banquet and entertainment on Thursday 
evening, January 19, 1899, at 8:15 sharp. The Masonic 
Temple Hall, the finest in the west, has been secured. 
This hall is large and commodious, and there will be 
plenty of room for everybody. The salesmen hereby 
extend a cordial invitation to all retail dealers, and 
promise you a great time. Don’t miss it. 


The regulation regarding the manner of securing re- 
duced fare should be given attention by all those who 
attend the meeting. The principal points embraced in 
Secretary ilollis’ instructions are as follows: 


The Rates of Fare, 


All roads terminating in Minneapolis, with connecting 
lines in the territory of Minnesota, Iowa, North Dakota, 
South Dakota, and Wisconsin, have granted the reduced 
rate, 

The rate will be a fare and one-third for the round 
trip which is known as the certificate plan, which is as 
follows: 

On this plan the passenger pays full fare coming to the 


AMERICAN LUMBERMAN. 


meeting, and secures by request on his local ticket agent 
at time of purchasing the ticket, a certificate or receipt, 
and this certificate or receipt when countersigned by 
the secretary of the meeting, and stamped by the joint 
agent of the Western Passenger Association, becomes 
good for two-thirds the price of the return ticket over 
the same road between the same points, thus making 
one fare and a third for the round trip; provided, how- 
ever, that at least one hundred tickets showing the pay- 
ment of full fare shall have been presented to the joint 
agent of the Western Passenger Association at Minne- 
apolis, who will be in attendance at the meeting, and 
who will endorse certificates with his official stamp. 
No certificates will be available unless one hundred shall 
have been presented and stamped, and no certificate will 
be counted for tickets which cost fifty cents or less each. 

Delegates should ascertain from their local agents what 
portion of their journey can be covered by certificates 
procurable of him, and if his certificates will not cover 
the entire distance between the starting point and Minne- 
apolis, he will instruct what additional certificates to 
procure, and where to get them. No stop-over privileges 
will be allowed either coming or going. 

No certificate will be honored which is issued to cover 
the sale of more than one single trip ticket. This means 
that two members traveling together should get separ- 
ate, individual certificates. 

Certificates which show the purchase of tickets not 
earlier than January 14, and not later than January 
20, may be honored if presented not later than Janu- 
ary 24, 1899. In other words, tickets may be procured 
three days before the meeting (not counting Sunday), 
and certificates will be good three days after the meet- 
ing (not counting Sunday). 





The Missouri and Kansas Convention. 


St. Louis, Mo., Jan. 3.—For the first time in the history 
of St. Louis a big vetail lumbermen’s convention will be 
held here—-January 24, 25 and 26, on which dates the 
Missouri & Kansas Association of Lumber Dealers will 
invade the town, transact business, visit the breweries, 
take trolley rides, and perform divers and sundry acts 
in Missouri's metropolis. Indications point to a rousing 
good time. 

Many wholesale conventions and many manufacturers’ 
meetings have been held here in years gone by, but it 
remains for the famous Missouri and Kansas people to 
break the ice, so far as retailers are concerned. They 
will come, 500 or 600 strong, with their wives and their 
daughters just as soon as they can hold a preliminary 
meeting at Kansas City and adjourn to St. Louis, by 
special train over the Missouri Pacitic railway—a day- 
light run of about ten hours. 

Well, this is a big association, and the delegates will 
be warmly received here. The writer attended one of its 
conventions at Kansas City a few years back, when 
“Jim” Lane was secretary, he who later was “cut- 
glassed” by the boys upon his retirement in favor of 
Harry Gorsuch. There must have been 300 delegates 
there, crowded into a little room in the Keith & Perry 
building, and fully as many lumber newspaper men. 
There may be a little mistake regarding the latter fig- 
ures, but it seemed as though every lumber journal on 
the face of the globe had at least ten representatives 
there, all smoking big cigars, filimg “specials” to their 
journals and looking wise, like war correspondents. In 
fancy, it might then and there have been imagined that 
this body of transmississippi retailers was the biggest 
association in the country, and possibly that is right. 

At all events, in following the career of the Missouri 
& Kansas association since then, the writer is satisfied 
that it stands away up near the top. Last year they 
were disporting themselves at Port Arthur and Galveston 
and other Texas towns, taking rides on steambeats out 
past the jetties at Sabine Pass; frelicking in the surf at 
Galveston beach; getting outside of roast oysters at 
Tykeman’s and collecting sea shells and other non- 
intoxicants at the island city, and just as the Galves- 
tonians were beginning to like them they suddenly stole 
away in the middle of the night on a special Pullman 
train. This vear they will positively appear in St. Louis 
and sample Missouri hospitality. 

Harry A. Gorsuch, the secretary of the Missouri & 
Kansas association, was in the city for several days last 
week, in consultation with President Robinson, regard- 
ing the arrangements for the coming meeting. There 
are a thousand and ene little details pertaining to such 
a gathering, and the genial secretary has been on the 
jump ever since reaching here. He and President Robin- 
son have been closeted together in consultation and the 
plans are now practically completed. He returned to 
Kansas City last Friday night. 





Some Details of the Meeting. 


I had a long talk with Secretary Gorsuch at the Lin- 
dell hotel, where he registered and where the meetings 
of the convention will be held. He had just drafted the 
official circular which will be mailed to every member. 
He spoke enthusiastically of the success attained by his 
association, in point of membership, and also as to the 
gratifying results obtained during the past year. He 
stated that the membership has passed the 900 mark 
and will doubtless reach 1,000 very soon. Speaking of 
the arrangements for the St. Louis meeting, he said: 

“The Missouri & Kansas Association of Lumber Dealers 
will open its eleventh annual convention on Tuesday 
morning, January 24. The delegates will assemble at 
8:30 a. m. at Kansas City, at a place to be designated 
in the official circular, and from there adjourn immedi- 
ately to the union station to take a special excursion 
train to St. Louis via the Missouri Pacific railway. 

“The excursion train will leave the union station 
promptly at 10 o’clock Tuesday morning, January 24. 
Stops will be made at Holden, Sedalia and Jefferson 
City, in order that members in Missouri who can get 
on the train at either of these points may do so, in this 
manner avoiding the necessity of a trip to Kansas City. 
This train will run as the second section of the regular 
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train No. 2, Missouri Pacific, and arrive in St. Louis at 
7 o’clock in the evening. 

“Regarding transportation rates to Kansas City, all 
lines entering there have granted and authorized one fare 
for the round trip, applying from all points in Kansas 
and Oklahoma, and from all points in Missouri west of 
a line drawn through Kirksville, Moberly, Jefferson City 
and Rollo. Tickets will be on sale on January 21, 22 
and 23, and from trains arriving in Kansas City on the 
morning of January 24. They will be good for return 
passage until and including January 25. 

“We have arranged with three leading hotels of St. 
Louis for rates for members of the association and their 
friends. ‘These hotels are the Lindell and Laclede, Euro- 
pean plan, and the Southern, American plan. In the 
Lindell and Laclede the rate is $1 a day for rooms, and 
in both of these hotels there are first class restaurants 
attached where meals are served a la carte at moderate 
prices. The Southern hotel rate is $3 a day and upward, 
which includes both room and meals. 

“The Lindell will be the headquarters for the associa- 
tion during its convention, and by courtesy of the man- 
agement of that hotel the large dining room on the 
second floor which was used when the Lindell was being 
conducted on the American plan but has recently been 
abandoned will be used for ineetings. This is a magnifi- 
cent room, capable of holding several hundred people 
and with fine acoustic properties, and, in the opinion of 
the committee in charge of selecting a room, was the 
best obtainable in the city. 

“The first session will begin promptly at 10 o'clock a. 
m., January 25; the second session at 2 p. m. the same 
day; and the third, or final session, at 10 o’clock the 
following morning and continue until all business of the 
association has been transacted. All of these meetings 
will be devoted strictly to business, and every delegate 
is expected to attend them. 

“IT understand,” continued Mr. Gorsuch, “that some 
elaborate preparations are being made to entertain our 
association during their stay in St. Louis, but as that 
matter is in the hands of our friends, of course I have 
nothing to say on the subject. 


Necessit es of Attendance, 

“Those of our members who wish to make application 
to participate in the excursion from Kansas City to St. 
Louis must lo so in writing and send the applications to 
me at 509 Heist building, Kansas City. They must give 
their full names and the initials of each individual for 
whom application is made, and if any of the members 
wish to bring their wives or daughters with them their 
application must s0 state. 

“An important thing to remember is the time limit 
for members filing applications. In order that sufficient 
arrangements may be made for cars on the excursion 
train, the railroad must know a number of days in ad- 
vance just how many are going. The excursion com- 
mittee, therefore, has set January 15 as the final day 
for receiving applications. This is an important thing 
to remember, and all members are urged to have their 
applications in my hands by that date; otherwise the 
committee will not be able to consider them. 

“Another important matter is that touching creden- 
tials entitling delegates to places on the excursion train. 
They will be in the form of a regular railroad ticket, 
with going and returning coupon. ‘They will be issued 
in the name of the individuals who will use them. They 
will be signed by the secretary on the face and must 
be signed on the back by those using them. They will 
be collected on the train, and must be presented to the 
conductor the same as a regular ticket. He will tear off 
the going coupon and hand back the returning coupon, 
which will be collected on the return trip. They are 
positively not transferable and will not be honored for 
passage if they are transferred. In addition to this, any 
person getting on this special train without the proper 
transportation issued by the secretary will be refused 
passage. This is imperative and in compliance with the 
rule laid down by the railroad company, in crder to 
guard against impositions by parties who are not en- 
titled to participate in this excursion. 

“[ shall mail the credentials to each member whose 
application has been received and placed on file before 
January 15. 

“Regarding those who may attend the excursion, | 
would state that all members in good standing, up to and 
including January 24, with their wives, are entitled to a 
place and are cordially invited. If a member prefers to 
bring his daughter this may be done by applying to 
me. All dealers not members may go by joining the 
association and becoming members in good standing, and 
a cordial invitation is extended to those who may be 
thinking of attaching themselves to the association to 
do so at once.” 

From the above it is easy to see that a very large 
convention will be held. Already about 300 have sig- 
nified their intention of coming, and it confidently is ex- 
pected that double that number will be on hand, mak- 
ing one of the largest attended retail lumber conventions 
ever held in the history of the trade. 


Entertainment on a Large Scale. 


The entert inment of the retail }umbermen, their wives 
and daughters and invited guests will be one of the 
features of the convention. St. Louis, a typical conven- 
tion city, is used to handling such matters and offers a 
variety of attractions for the visitor. This meeting, be- 
ing the first ever held here by. retailers of lumber, has 
given the local mill representatives, wholesale dealers and 
citizens an opportunity which they have seized. The 
committee in charge of this feature includes the best 
known lumbermen in St. Louis, and as the time draws 
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near for the meeting new names are daily being added 
and subcommittees are appointed to decide upen what 
kind of hospitality shall be extended to the visitors. 
‘Thus far it has been practically agreed upon to carry out 
the following: 

1. A theater party to the entire party. 

2. A smoker and lunch. 

3. A trolley ride through the city, visiting the various 
points of interest, including a trip through the famous 
\nheuser-Busch brewery, the largest brewing plant in 
the world. 

4, A large Hoo-Hoo concatenation. 

Something special is being considered for the visiting 
ladies, but up to this writing it has not been decided 
definitely. It is understood that 100 ladies are already 
hooked for the trip, and probably twice that number will 
attend, so there is no doubt that a special entertainment 
will be given them. It will be announced in a few days. 

In addition to the Missouri and Kansas visitors, the 
local committees have decided to send invitations to the 
retail lumber dealers of Hlinois and Indiana to visit St. 
Louis on the same dates and be the guests of the en- 
iertainment committee. This invitation is a general one 
and nearly every lumberman in the city is enclosing a 
slip suggesting it in every business letter sent out. One 
of the dealers told me that he looked for a total of fully 
1.000 people from all sources, and the entertainment com- 
mittee is estimating cn that basis. If this figure shall be 
reached the gathering will be a record breaker in point 
of numbers for any retail lumber assembly yet held, and 
the big lobby of the Lindell will hold a crowd seldom 
seen even in this convention city. 

Several thousands of dollars will be subscribed and 
spent on the guests, and there will be no lack of pleasure. 
lhe committees are working with a will and the visitors 
will long remember the St. Louis meeting. 





Meeting of Indiana Retailers. 

The fifteenth annual meeting of the Retail Dealers’ As- 
sociation of the State of Indiana will be held on January 
17 and 18 at the Dennison Hotel, Indianapolis, Ind. 
Kvery effort is being put forth to make this one of the 
largest gatherings of retailers ever held in Indiana, and 
indications now point to a big attendance. The Central 
Association of Traveling Lumber, Sash & Door Salesmen 
will meet at Indianapolis on the same date, and on the 
evening of January 17 the two organizations will join in 
a banquet at the Dennison. To this banquet one free 
ticket will be issued to each paid up membership, with 
the privilege of being accompanied by one guest, either a 
lady or gentleman (and it may be added parenthetically 
that a lady is preferred.) Tickets for guests will be $2 
each extra. 

The program for the two days is as follows: 

TUESDAY, JANUARY 17. 

The members are invited to assemble 
of the Dennison hotel at 11:30 a. m., to march to the 
Deutche Haus to be entertained by the Indianapolis 
members with an informal warm lunch and bowling, 
to adjourn at 2:30 for the regular meeting. 

Call to order at 2:30 p. m. ; 

Reading of the minutes of the last meeting. 

Report of the secretary. 

Report of the treasurer. 

Appointment of committees. 

“Progressive organization,’’ a paper by H. T. Ben- 
nett of Indianapolis, followed by general discussion. 

“Reciprocal Relations Between Wholesaler and Re- 
tailer. Papers by L. L. Barth of Chicago, Eugene Shaw 
of EuaClaire, Wis., and George D. Sisson of Indianapolis, 
in behalf of the wholesalers, and Will C. Pulse of 
Grensburg, Henry Dresden of South Bend, and Chapin 
«.. Foster of Indianapolis, in behalf of the retailers. 

Followed by general discussion. 

Adjournment until 10:00 a. m. January 18, 

Banquet at the Dennison at 9:00 o’clock p. m. 


in the lobby 


WEDNESDAY, JANUARY 18. 

Call to,order at 10:00 a. m. 

President’s address. 

Reports of committees. 

*“‘New Business Conditions,’’ papers by C. S. Farnham 
of Richmond, and George Maas of Indianapolis. 

Followed by general discussion. 

“‘The Ideal Lumberman.”’ Papers by Dwight Fraser of 
indianapolis, and John Montano of Union City. 

Followed by general discussion. 

Adjournment until 2:00 p. m. 

Call to order at 2:00 p. m. 

“Insurance,” paper by C. E. Merrifield of Indianapolis. 

Followed ‘by general discussion. 

**Reminiscences,”’ I. Bosworth of Anderson, M. C. 
Rankin of Terre Haute, Peter Watts of Knightstown, 
«. E. Wilder of Brazil, Pearson of Sheridan, and 
others, 

Election of officers. 

Address of president-elect. 

Meeting of board of directors. 

Adjournment sine die. 





The Traveling Men’s Meeting. 


The seventh annual meeting of the Central Associa- 
lion of Traveling Lumber, Sash & Door Salesmen will be 
held at the Dennison hotel, Indianapolis, Ind., on Janu- 
ary 17 and 18. Several important matters are to come 
up at this meeting and a full attendance of the members 
is desired. As announced elsewhere, the association will 
join with the Retail Lumber Dealers’ Association of the 
State of Indiana in a banquet at the Dennison hotel on 
the evening of January 17. It was considered advisable 
by the committee on arrangements to limit the number 
of guests at this banquet to one for each member. 
Therefore each member will be entitled to two tickets, 
which can be secured of the secretary at the meeting at 
the rate of $2 for each ticket. Members are requested 
to advise the secretary not later than January 15 whether 
or not they will be present and whether one or two 
tickets will be required. An elaborate banquet and en- 
tertainment have been arranged for, and the ladies are to 
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participate in the festivities of the evening. Although 
the committee has made no formal announcement to that 
effect, it is the general understanding that the guest 
which each member is entitled to invite shall be a lady. 





The Wisconsin Retailers. 

The date of the annual meeting of the Wisconsin Retail 
Lumber Dealers’ Association has not been determined 
definitely. Secretary Paul Lachmund advises that a 
meeting of the directors of the asscciation will be held 
January 11, when the date for the annual will be settled. 





Annual Celebration of [Manitoba Dealers. 

The Western Lumber Dealers’ Association, which is 
made up of the lumbermen of Manitoba, both wholesal- 
ers and retailers, holds its annual meeting at Winnipeg, 
Man., each year during the week of the annual 
“bonspiel.” The bonspiel week is the week of the year at 
Winnipeg; the only other occasion coming anywhere 
near it is the annual fair week in the fall. But bonspiel 
week, everyone in Manitoba who can scare up the price 
of an excursion ticket to Winnipeg goes to the “Peg” for 
a good time. All the lumber dealers are there, and natu- 
rally it is the best time for the annual gathering of as- 
sociation members. This year bonspiel week will begin 
February 6, and the convention will very likely be on the 
7th, 8th and 9th. 





A RECORD FOR A SCORE OF YEARS. 


In this, the first issue of the American Lumberman we 
are pleased to call attention to H. C. Purmort’s advertise- 














H. C. PURMORT. 


ment, which appears on another page, and also to present 
his likeness to our readers. 

Mr. Purmort has been a prominent factor in the sash 
and door interests of Chicago for more than twenty years. 
sv his business methods he has built up a trade extend- 
ing throughout a large portion of the country, and withal 
has achieved an enviable success, being known from both 
his personal characteristics and financial ability as one of 
the most substantial men in the sash and door fraternity. 

There is a strong tendency among many commercial 
houses to break away from regular business channels and 
sell to the consumer; Mr. Purmort has built his suecess 
along different lines. Long before retail dealers’ associa- 
tions were recognized, he adopted the business principle 
of selling to the trade exclusively and has since consist- 
ently lived up to that principle, having in no instance 
sold anyone outside of the legitimate retail trade. From 
any point of view, he is abundantly able to care for his 
trade and we bespeak for his advertisement close atten- 
tien and liberal response. 

PAPAS 


As an instance of the flourishing condition of the 
hardwood trade in the Saginaw valiey it is stated that 
lately there was sold in Saginaw, Mich., 40,000 feet of 
basswood lumber at $17 a thousand, while a year ago 
such lumber went begging at $13, presumably log run, 
culls out. Other hardwood lumber has been advanced 
in price $2 to $3 a thousand. 

—_—e—ererernrrnrorn—n—or—n—nr" 

The report recently circulated that the Rat Portage 
Lumber Company, at Rat Portage, Ont., was to put in a 
mill at Winnipeg proves to be true. But it is not true 
that any of the mills at Rat Portage will be removed to 
the Manitoban capital. D. C. Cameron, manager of Rat 
Portage Lumber Company, says that the capacity of the 
present mills is being increased, and a third more lum- 
ber than heretofore will be turned out by the Rat Port- 
age mills. 
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Logical Outcome of Conditions. 

The history of the hardwood trade of 1898 might as 
well have been written at the beginning, for the signs 
of the times were too evident to be misunderstood by 
any but the heedless and blind. The winter of 1897-8 
was mild in the north and south alike, so that the 
anticipated winter's cut of hardwood logs in the north 
was not realized, and in the south current logging opera- 
tions were delayed and the output lessened. The demand 
of the closing months of 1897 was large, so the next 
year was entered upon with stocks reduced, with no 
possibility of a large hardwood product in the north 
and little likelihood of a normal output in the south. 

The apprehensions as to the short southern supply were 
well founded, though the actual hindrance to business 
far surpassed anything that was expected. The Missis- 
sippi valley particularly was hindered by month after 
month of extremely wet weather when logging in the 
swamps and low lands was practically impossible. Inas- 
much as the volume of demand was steadily increasing 
and at the beginning of the year taxed the current 
resources of the manufacturers it is not surprising that 
scarcity of stocks should be the current condition and 
that prices should show continued strength on a con- 
stantly rising scale of prices. 

The present winter will see larger logging operations 
than those of a year ago, but so strongly established is 
the market that there is no fear as to the outcome. 
The only difficulty anticipated by hardwood manufac- 
turers and dealers is in producing sufficient stock 
promptly to supply and therefore encourage the demand. 

The new year saw a great change in the relative 
positions of certain woods. Up to 1598, for several years 
previous, a number of woods, such as birch, elm and 
ash, had largely been neglected, but the standard woods 
were in such manifestly undersupply, or the demand was 
so active, that advancing prices made it necessary to 
look for substitutes. Thus were brought into popularity 
and demand several woods which had been much 
neglected. The result is an evenness of demand and 
relative values such as had not been seen for years 
before. 

The advance in prices during the year has not been 
the same in all kinds of hardwoods. There were a few 
which at the beginning of the year were about as high 
as were warranted by their use, and consequently have 
not greatly appreciated during the year. Some others, 
ordinarily less popular, have, however, been beneficiaries 
of the pronounced advance. The increase in prices dur- 
ing the year has ranged, according to variety, from $1 
to $5 a thousand feet. 

The best feature of the situation as far as manufac- 
turers are concerned is that all hardwoods are now upon 
a basis of profit to them under conditions which they 
have not enjoyed since 1893. The hardwood trade enters 
the new. year with light stocks and all important lines 
of consumption heavily contracting ahead, thus antici- 
pating their reyuirements and hoping to profit by their 
experience of the past year, when they were handi- 
capped by reason of inadequate supplies of properly 
seasoned material. Dry stocks are so searce and stocks 
of every kind so reduced that it is safe to say that they 
will be taken closer to the saw between now and spring 
than ever before, which fact, together with the generally 
promising character of the trade, bids fair to make 
the year upon which we have entered a worthy successor 
to 1898. 

BBP PLL I IIIT 


Poplar Prices at Top Notch. 

Charleston, W. Va., Jan. 2.—In the hardwood business 
this has been the banner year for West Virginia, after a 
series of very hard years under the Wilson bill, which 
cost the lives of several of the large concerns—the Burns 
Lumber Company, the Boone Lumber Company and the 
Coal River Lumber Company. This leaves but three 
large concerns to do the business formerly done by six, 
and even with this reduction the three have a hard time 
to find log stocks for next year. We belieye the Bowman 
Lumker Company and the Mohler Lumber Company 
will have full stocks and the Devereux Lumber Company 
will have probably about a half stock, though the latter 
concern is trying to increase that amount. 

It is not a question any longer of price in the poplar 
business. It is only, how much stuff can you get? 
Everybody’s yard is bare of dry steck and it will take 
us until June to fill the orders we already have promised. 
Sceme of the largest hardwood concerns in the east have 
offered to bargain for the entire output of the Kanawha 
valley. In fact, we have hard work to keep from making 
prices on next summer's business. 

Putting ‘the tariff of $2 on Canadian lumber has made 
everything in culls and low grade lumber very scarce. 
We have no doubt as to the future of the hardwood trade 
in this section. As a manufacturer we do not deem it 
advisable to ask more for common and culls than a fair 
price and we seem to have attained that price, namely, 
$19 for l-inch No. 1 common, $10 to $11 for shipping 
culls and $6 for mill culls. If we make a higher price 
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than this we make it imperative that buyers substitute 
other and cheaper woods, such as hemlock and southern 
pine. Just at present no one is going to refuse the 
highest prices he can get and we will take our chance 
on lower prices at some other time. 
~_—wew 
Pennsylvania Hardwoods. 

For a century Pennsylvania has been noted for the 
liigh character of its hardwood forests. For years even 
remote sections have been scoured for the better speci- 
mens of oak, cherry and ash. With the advent of 
railroads engaged in taking out the pine and hemlock of 
that country, it has been found profitable to follow the 
operations of the pine and hemlock lumberman with 
w close cutting of the remaining hardwoods. This 
branch of the lumber industry already has become very 
profitable and promises the best returns ever known 
in the Pennsylvania lumber business. Much of the key- 
stone state’s growth of hardwoods is the peer of any 
that ever grew in the land. This is notably true of the 
cherry and birch. Today everything in the line of hard- 
woods is giving way before the saw of the woodsman. 
In many and, it almost might be said, in most instances, 
the logs present a multitude to the thousand, but the 
luinber result is profitable. The percentage of good is 
far from large, but what is good is especially so; and 
then there is the great eastern market near at hand 
which consumes everything else in the tree clear down 
to mill culls, and that at a price which shows a good 
sawing protit. The product is diversified, and includes 
oak, ash, elm, hard maple, cherry, birch, basswood and 
walnut. The saw mills are being followed up very closely 
with cut-up factories for furniture and other small 
dimension stuff, and the state promises to supply a world 
of such material for a long time to come. 
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Ohio Valley Hardwood [latters. 

Cincinnati, O., Jan. 5. A great many things have 
been written and said about the Queen City’s standing 
as a hardwood lumber distributing center; there has 
never been anything to say about Cincinnati as a white 
pine distributing point—that it never was nor pretended 
to be. But that the traflic here in hardwood is large 
and probably growing is not a debatable question. The 
personnel of this trade is largely comprised in the mem- 
bership of the Lumbermen’s Club, of which Harry P. 
Wiborg ‘is the incumbent president, and William B. Hay 
secretary. To get these people squarely into a record, 
made notable by#the first issue of the American Lum- 
berman, the roster may as well completely be introduced 
right here: ‘he E. D., Albro Company, Bennett & Witte, 
Leland G. Banning, Ferd Brenner Lumber Company, 
Benjamin Beimforde, Cochran Lumber Company, John 
Dulweber & Co., J. W. Darling, M. B. Farrin, A. V. 
Fuhrmann, Graham Lumber Company, Hanna Lumber 
Company, b. A. Kipp & Co., Frank Littleford & Bros., 
Maley, Thompson & Moffett, T. B. Stone Lumber Com- 
pany, Charles F. Shields & Co., George M. Waters, West- 
ern Lumber Company and Wiborg, Hanna & Co. 

The policy of the trade here, largely formulated by the 
Lumbermen’s Club, has been marked by exceptional 
breadth and liberality, especially in the domain of hospi- 
tality toward customers and fellow lumbermen generally. 
‘The convention at the Burnet house in November last of 
the National Hardwood Lumber Association, William A. 
Bennett, of this city, president, afforded a striking exem- 
plification of this side of the typical Cincinnati lumber- 
man’s character, 

Tributary supplies have for the most part been in 
shrunken volume, and especially has poplar, a staple com- 
modity in this territory, been hard to get. This has in- 
duced larger recourse upon cottonwood, in which there 
has been a good deal of trading, with a prospect of more 
extended operations shortly. 

A comparatively new and a very important, feature of 
Cincinnati hardwood business is that of exports. 

The staple resources of the market are, in a sentence, 
excessive in no department and adequate in but few, if 
any, lines. Of course, prices are generally sustained;_ 

Reviewing in a general way the year just clos he 
wholesale lumber trade of Cincinnati was a big’im- 
provement on several prior years, and, it is believed, 
fairly satisfactory. In this department of the city’s 
trade no failures have occurred, and while it is true that 
the rivalry has been keen and profits frequently very 
narrow, as before stated, the pressure of enlarged de- 
mand, upon the whole, has helped out with the result 
already indicated. 

M. 8b. Farrin is on the point of installing a new and 
greatly enlarged power plant and, incidentally, wants to 
sell its predecessor. The latter is neither old nor other- 
wise less desirable than when put in, being, as it is, in 
perfect order and literally “as good as new.” It can be 
taken down and set up again with nothing requiring re- 
placement or repair. There is, he says, a bargain here for 
somebody. The new plant, including machinery, to be in- 
stalled next month will be of 600 horse-power and gener- 
ally clean up to date. Parties wanting a power plant are 
invited to call on or address M. B. Farrin, Cincinnati, O. 

It is understood that a quiet but energetic and effective 
campaign is being prosecuted by the National Hardwood 
Lumber Association, headed by its president, William A. 
Bennett, and that at the next meeting, in July, that gen- 
tleman will be in a position to render a flattering account 
of his stewardship. 


—cOocoor——rnr—serernmrn ors 
C. E. Hubbell & Co., which is a consolidation of Hub- 
bell & Ifill and John C. Hubbell, have purchased the 
stock and good will of John C. Hubbell, at Albany, N. 
Y., taking possession on December 31. The new con- 
cern will continue the handling of lumber at wholesale, 
with headquarters at No, 3 Lumber district, Albany. 
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THE MARTIN-ALEXANDER LUMBER COMPANY. 


One of the most important of recent happenings in the 
way of the organization of lumber companies was the 
inauguration on December 20, 1898, of the Martin- 
Alexander Lumber Company. This company was organ- 
ized with a capital stock of $40,000, fully paid up, and is 
a close corporation consisting of E. B. Martin, president 
and treasurer, and A. V. Alexander, vice-president and 
secretary. The company was organized under the laws 
of Arkansas and incorporation papers were taken out at 
Little Rock on the date named above. The personnel of 
this company is, without doubt, a reassuring and _ posi- 
tive earnest of success. 

Elmer B. Martin has been identified with the lumber 
trade of Chicago for many years; in fact, was born a 





E. B. MARTIN. 


lumberman and has been a lumberman all his life. E. B. 
Martin is at present secretary of the 8. K. Martin Lum- 
ber Company and executor of the estate of 8S. K. Martin 
and was the secretary and active business manager of the 
8. Kk. Martin Lumber Company’s business in Chicago for 
six years prior to the time it sold through Chicago lum- 
ber yards, which was the largest wholesale lumber busi- 
ness in Chicago at that time. The son of 8S. K. Martin, 
he has been able since the death ofthat well known lum- 
berman to pick up the threads of business of the great 
Martin estate and carry on all its alfairs to successful 
fruition. The § K. Martin Lumber Company at this 
time owns a great many retail lumber yards and is doing 
a very successful business in that line. 

A. V. Alexander has been connected with the yellow 
pine lumber trade since it was first considered a business 
serious enough to occupy the efforts of active men. Mr. 
Alexander has always been at the head of successful busi- 
ness and is altogether the dean of lumber salesmanship. 

The mill of the Martin-Alexander Lumber Company is 
located at Pike City, Pike county, Arkansas, about 
thirty miles trom the town of Smithton, Ark., located on 
the main line of the Iron Mountain road. Pike City is 
connected with the Iron Mountain read proper by the 
Southwestern Arkansas & Indian Territory railroad, 
with which the Martin-Alexander Lumber Company has 
a long time traffic arrangement secured from the receiv- 
ers of the line. 

The mill is backed by 100,000 acres of virgin pine Jand 
covered with a shortleaf article of very superior timber, 





A. V. ALEXANDER. 


being the highest type of the Arkansas variety of yellow 
pine, which has a reputation as wide as that civilization 
in which houses are builded. 

The saw mill of the Martin-Alexander Lumber Com- 
pany has an annual capacity of 20,000,000 feet, besides 
controlling the output of several other mills on the same 
line of road. As the mill is located at the end of the 
branch road referred to above, Mr. Martin has arranged 
for a telephone from Smithton to Pike City to bring the 
mill in as close touch with the lumber world as if the 
plant were located directly at Smithton. An office has 
been opened at Smithton and the arrival of all mails, 
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orders and the like will be telephoned at once to the mill 
and their contents attended to expeditiously. This tele- 
phone from Smithton to Pike City will be connected with 
the general long distance telephone of the southwest, so 
that it will be possible in a very short time for the mill 
at Pike City to be connected by telephone with Chicago, 
St. Louis, Cairo, Kansas City and all western markets. 

The management of this concern has endeavored to ac- 
complish that very desirable thing of having its office lo- 
cated at the mill, where everything can be watched care- 
fully and all orders attended to with dispatch and precis- 
ion. It does this realizing that this one thing is appreci- 
ated by the retail trade above all others. At the same 
time, the company has so arranged matters as indicated 
by the telephone connections, ete., that it is as closely in 
tcuch with the trade proper as if the company had an 
office in one of the large metropolitan cities. 

The Martin-Alexander Lumber Company is now ready 
for business. There are introduced herewith portraits of 
E. B. Martin and A. V. Alexander. 





LOGGING NEWS. 





Volume and Activity. 

Ashland, Wis., Jan. 2.—From careful observation would 
say that the stock of logs put in this winter will equal 
or exceed any amount ever put into Chequamegon bay. 
The jobbers are all busy, and at living prices. 

The advanced price of stumpage, additional cost for 
labor and supplies, (which means advanced prices for 
logging), together with the living profit, which the man- 
ufacturer and seller expects and does receive, naturally 
call for an advance in the price of lumber on Chequa- 
megon of at least $1 a thousand from the price of 1898 
and $2 a thousand over the price of 1897. 

Ashland Lumber Company, 
C. F. Latimer, President. 





Cut and Wages Unchanged. 

Menominee, Mich., Dec. 31.—We have but little snow 
here as yet, but have had some very cold weather. Little 
has yet been done in the way of hauling logs, but a fair 
amount has already been skidded and we have a good 
bottom for roads and cold weather to make ice roads. 
We think the cut will be about the same this winter as 
last and wages are about the same, although in some 
cases a little more is being paid. 

The Kirby Carpenter Company. 


A Solid Input. 

LaCrosse, Wis., Dec. 29.—Our logs are put in by con- 
tract and have been for five years past. We will get 
in about 25,000,000 feet this winter. 

Sawyer & Austin Lumber Company. 





Some Logging Notes. 

Wright Bros., of Marinette, Wis., have thirty-five 
camps along the line of the Chicago, Milwaukee & St. 
Paul road north of Iron Mountain, Mich., and about as 
many south of there. The firm has a contract to supply 
the St. Paul company with 500,000 ties besides timber 
and has also agreed to cut for the Menasha Wcodenware 
Company and the Keil Wocdenware Company 1,500,000 
feet of basswood, elm and black ash, a large quantity of 
which has been skidded. 

The Holt Lumber Company, of Oconto, Wis., recently 
purchased 560 acres of land and the timber on 320 acres 
of the Bradford estate, on the Oconto river, some of which 
will be cut this winter at Charles Smith’s camp. 

Robert Getchel is logging 1,000,000 feet of the Stevens 
Lumber Company, of Rhinelander, Wis., about six miles 
east of Tomahawk lake. 

The Cameron Lumber Company, of Torch Lake, Mich., 
has already about 4,000,000 feet skidded for delivery at 
its mill at Central Lake and will cut 2,000,000 feet for 
the Torch Lake mill. 

Liken, Brown & Co., of Central Lake, Mich., have 
nearly 4,000,000 feet of elm and basswood ready for 
hauling. 

-Lindsley Bros., of Menominee, Mich., have several 
camps at work in the woods in cedar posts, poles and 
shingle stock. They expect to put in about 50,000 poles 
and 400,000 posts during the season and are planning for 
an extensive business during 1899. 

Raber & Watson, the Chicago celar dealers, have con- 
tracted with parties at Arthur Bay, just north of Menom- 
inee, Mich., for 5,000 long poles to be delivered at their 
Menominee yard during the winter. ‘lhe firm is also 
buying large quantities of other cedar products, such as 
posts, ties, long poles, ete. 
~The Sturgeon River Lumber Company, of Chassell, 
Mich., is pushing work in the woods in that locality and 
has already closed contracts for the cutting of 6,000,000 
feet of pine and the same amount of hemlcck. A number 
of Finns settled along Otter lake are putting in small 


“Mots of pine, hemlock and cedar. 


The O’Connell Lumber Company, of Oconto, Wis., is 
now shipping logs from Clowery to its mill at Oconto. 

Andrew Hanson has banked 3,000,000 feet of logs at 
his camps near Chippewa Falls, Wis. 

The Wisconsin Timber & Land Company, of Mattoon, 
Wis., will extend the Mattoon railroad track to its camp 
at Alma, twelve miles south. 

ee 

Butterworth & Lowe, of Grand Rapids, Mich., have 
just shipped a very nice order, consisting of thirty-two 
logging cars to the East. Jordan Lumber Company for a 
new railroad which is to connect with David Ward’s 
railroad at Pine Lake. 
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Saw Mill Economics—Grinding Material— Discovery and Appiication of Carborundum— Recent 
Machinery Contracts—llechanical Notes. 





ECONOMY IN DETAILS. 


There are three operations in the average saw mill 
where, more than elsewhere, is economy sacrificed to 
peed. These are in edging, trimming and sorting the 
lumber. There is hardly a large saw mill where the 
edgerman is not required to do too much work, so 
that he is unable to get the best possible value 
out of the stock. The position of trimmer is not quite 
<0 important, but even there a good deal of money 
could be made in most mills by more care in the work. 
(here are multitudes of double band mills and sometimes 

ouble band and gang mills cutting anywhere from 80,000 
i 150,000 feet of lumber a day where only one trimmer is 
cmployed, with only one man to pass upon every piece 

at passes over the table and between the saws. This is 
joo much work for anyone man to do properly. 

Then in sorting, nine out of ten of the so-called fast 
mills give the sorters so much work to do that it cannot 
he properly accomplished. The result is seen in the 
large amount of time and labor consumed in resorting 
the lumber when it is taken out of pile for shipment, 
whereas it should be possible so to grade white pine or 
yellow pine lumber right from the trimmer that after 

months in pile it will not have varied over 10 per 
cent, and all average grade will hardly have been changed 
at all. We have seen saw mills cutting nearly 100,000 
feet a day mainly of boards, strips and two-inch where 
man did all the grading. His judgment necessarily 
niust be almost instantaneous, and often it is physically 
impossible to properly handle the pieces. The result is 
lumber misplaced in piling, requiring an unnecessary 
second handling later on. 

Fortunately the modern millwright is constantly pay- 
ing more and more attention to the rear of the mill. 
lor a good while attention was chiefly concentrated 
upon the log sawing end with the result that the rear 
of the mill was congested or the work imperfectly done. 
Every successful mill is arranged, in fact if not in ap- 
pearance, on the fan principle, opening out from the 
log haulup, so that every detail can be properly at- 
tended to, quality not sacrificed to speed and conven- 
ience in handling assured. There are many alleged first 
class mills in the United States which often have to 
shut down the log sawing department in order to clean 
away the clogged up rear of the mill, or would have 
to do so if they did not relieve the congestion by sum- 
marily “firing” the stuff through with little attention to 
monufacturing or grading. 

The well arranged mill, and consequently the success- 
ful and money making mill, gives ample room and time 
for properly finishing and grading the product. There 
is no difficulty about this, though a sorting platform for 
a large mill if adequate to the work is an expensive part 
of the plant, but money invested in this direction is 
well spent. 


ene 


———oororrorrernrnereraorns" 
A Readable and Handsome Book. 


there are catalogs that are uninteresting, flat and 
siule; in fact, the average catalog comes under that cate- 
gory. But there are some notable exceptions, one ot 
which lies before us as these lines are written. It is the 
saw mill machinery catalog of the KE. P. Allis Company, of 
Milwaukee, Wis. It does not indulge in as much ornate- 
ness in cover as some, but inside it is all that could be de- 
sired. It is a good picture book, with mechanical draw- 
invs and some scenes that are well executed and pleasing 
to the eye, as well as thoroughly instructive. It pursues 
an analytical method in its illustrations. There are gen- 
eral views of several notable mills put up by the Allis 
company, such as that of the Pacific Lumber Company, at 
scotia, Cal.; one embracing the whole plant, another 
simply the mill. Then there are interior views showing 
the Allis machinery in position and at work. Then the 
band mill itself has an illustration and then it is dissected 
and each part is shown by mechanical drawings and exact 
engravings so that it would almost be practicable to 
make a mill from the catalog. Among other plants thus 
illustrated are those of the Sierra Nevada Wood & Lun- 
ber Company, Truckee, Cal.; of Cummer & Diggins, Wadil- 
lac, Mich.; of the Sawyer, Goodman Company, Marinette, 
Wis., and of the St. Hillaire Lumber Company, of St. Hil- 
laire, Minn. The catalog, or book, deals with band mill 
machinery, circular mills, carriage, steam feeds, niggers, 
log loaders, log kickers, cant flips and all manner of con- 
veying and transfer devices, edgers, trimmers, lath ma- 
chinery, slashers, cutting-off saws and practically every- 
thing that is necessary or desirable in the equipment of 
the most up-to-date lumber manufacturing establishment. 
In addition there are many tables in regard to mechan- 
ical subjects which are of practical value. Altogether, the 
Work is one which should be on the desk of every mill 
Owner, millwright, or saw mill foreman, and we suppose 
Will be sent to everyone who applies for it. 





In its recently issued bulletin G, the B. F. Sturtevant 
Company, of Boston, Mass., illustrates and describes a 
unique generating set, in which both the engine and the 
generator are entirely closed, although perfectly acces- 
Sible through suitable doors. Such a device is of mani- 
fest utility wherever the atmosphere is laden with dust. 
This bulletin, containing information of interest, will be 
mailed on application. 
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Curiosities of and Exquisite Care in Their 
Manufacture. 

Corundum and emery have been so long upon the 
market and have become such really staple articles of 
commerce that the average user gives himself little con- 
cern as to what the articles really are, or where they 
are produced—whether they grow or whether they are 




















passed through the furnace, the iron bowl and carbon 
rod serving as terminals or electrodes. When the cur- 
rent was cut off and the furnace had cooled down it 
was opened and a few bright blue crystals were found 
surrounding the carbon rod. He at once recognized 
that if these erystals could be produced in commercial 
quantities at a reasonable cost they would make a 
grinding material far exceeding, both as to hardness 
and cutting power, anything yet discovered. So the 
experiments were continued, it might be said, until they 
were reduced to a science, and the result is the placing 
on the market of wheels that are hard enough to cut 
almost the hardest substances known. 

Mr. Acheson, having perfected the details of the man- 
ufacture of his product, secured, under United States 
patents, a full monopoly of the prcspective industry, 
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Carborundum Furnace Ready to Burn. 


mined. Ue cares little, except to order the particular 
numbers which he has found to be most useful in his 
particular business. While this is all natural, and 
therefore just as would be expected, yet it will not be 
uninteresting to know that corundum is oxide of alumi- 
num as found native in a crystalline state and shipped 
from China, the Ural, New Jersey, Pennsylvania, and 
North and South Carolina. Emery is granular corun- 
dum, more or less impure, and generally containing 
magnetic iron and is known to exist in very few places 
on the earth. At present there are but three sources of 
supply, the Grecian archipelago, Turkey in Asia, and 
Chester, Mass. These materials have been used very 
largely in the grinding and polishing of metals, stone, 
shells, glass and a variety of other things to such an 
extent that hundreds of thousands of people are en- 
gaged in the operation, their use entering more or less 
into almost every manufacturing establishment. To 


Company, a corporation under Pennsylvania laws. This 
company is the only producer in America, and carries 
the process through from the crude materials to the 
finished articles in the hands of the ccnsumer. Its fac- 
teries are at Niagara Falls, one being located on the 
United States side of the river and one on the Canadian 
side. 

The crude materials used in the manufacture of car- 
borundum are sand, coke, sawdust and common salt. All 
of these are ready for the mixture except coke, which 
has to be put through a crusher and reduced to a fine 
powder. The entire process is one which, to understandi 
even fairly well, involves not only a thorough knowledge 
of chemistry, but also a thorough knowledge of elec- 
tricity—a knowledge which it is almost needless to say 
is not possessed by the public in general nor by the user 
of the wheels. It does not follow, however, that a de- 
scription in popular language of how crystals rivaling 





Carborundum Furnace After Burning. 


lessen this.enormous labor bill and at the same time to 
produce an article which would do the work better is 
a problem upon which many are experimenting, but the 
Carborundum Company, of Niagara Falls, N. Y., is the 
only one so far to achieve signal success. 


The. Discovery. 

It was in 1891 that E. G. Acheson, in the course of 
some experiments, discovered that he could produce by 
means of an electric current and a mixture of clay and 
carbon, crystals almost equalling for cutting power and 
hardness the best diamond. ‘he furnace for his first 
experiment consisted of an iron bowl lined with carbon, 
and a carbon rod. A mixture of clay and carbon was 
introduced into the bowl and the rod placed in the 
mixture. A current sufficient to fuse the mixture, or at 
least to bring it to a very high temperature, was then 


the diamond in hardness are produced from such com 
mon every-day materials will not be appreciated. ‘The 
process may be conveniently considered under two heads, 
first, the production of the crystals, and second, the 
making of the wheels out of the crystals. 


Making the Crystals. 

The making of the crystals takes us first to the fur- 
nace room, built large enough to contain ten furnaces 
of the general appearance in cut of “A Carborundum 
Furnace Ready to Burn.” These furnaces measure on 
the inside 16 feet in length, 5 feet in width, and about 
5 feet high. The ends alone are built permanently, and 
are of firebrick about 2 feet in thickness. In the center 
of either end are the terminals, consisting of 60 carbon 
rods 30 inches long and 3 inches in diameter. The outer 
ends of the carbons are enclosed in a square iron frame, 
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to which is screwed a stout plate with 60 holes, corre- 
sponding with the ends of the carbons. The cuts will 
give a general idea of the methods by which the elec- 
trical current is connected. The current is furnished 
by the Niagara Falls Power Company and at a pressure 
of 2,200 volts, which must be transformed to a lower 
voltage. This is brought about by one of the largest 
transformers in the world, having a capacity of about 
1.100 horse-power, which reduces the 2,200 volt-current 
into one of 185 volts. A round core composed of pow- 
dered coke extends longitudinally through the furnace. 
Around and about this core the raw materials are packed 
after being carefully mixed according to the ascer- 
tained formula. When the core is completed it is about 
21 inches in diameter and 14 feet long. After the pack- 
ing is done, the side walls are raised to their proper 
hight, and the top finished as shown in the cut. The 
current is now turned on and continued for about thirty- 
six hours, producing, as inay be judged from the cut 
showing furnace after burning, a heat that is intense in 
the extreme. The heat must be regulated carefully as 
the mixture does not fuse, but will decompose instead 
if too great a degree of heat is produced. It is for this 
reason that the crystals corresponding to carborundum 
are not found in nature. <A cross section through the 
iurnace after burning shows the core tc be changed 
from coke to pure carbon, in either the amorphous or 
graphitic form, caused by the very high degree of heat. 








One of the Largest Transformers in the World. 


From the core, carborundum crystals radiate to a dis- 
tance of 10 or 12 inches: but at that distance suddenly 
cease and instead we find a layer of light green color, 
Which is the inner crust of amorphous carborundum. 
Beyond this is the outer crust of amcrphous carborun- 
dum, which ends abruptly in unchanged mixture. Each 
furnace yields at a single burning about 4,000) pounds 
of crystalline carborundum. After the carborundum has 
been removed from the furnace it is crushed and then 
treated in tanks for several days with diluted sulphuric 
acid to remove all impurities. It is then thoroughly 
washed, dried and graded into twenty odd sizes, the num- 
hers indicating the meshes to the linear inch of the 
screen through which the crystals have passed. 


The Making of the Wheels. 


The carborundum is now ready to be made into wheels 
of the various grades. ‘The bond used in the carborun- 
dum goods is a vitrified one. Carbcrundum is mixed 
with certain proportions of kaolin and feldspar, placed in 
a mold, and pressed in a 1,500-ton hydraulic press. It 
is then vitrified in a manner similar to porcelain or pot- 
tery. Atter removal from the kiln, the wheels are placed 
in Jathes and turned up with dressers or diamonds, and 
prepared for their respective uses. The mechanical 





A 1,500-ton Hydraulic Press. 


equivalent of the power required te produce a 36-inch 
wheel 4 inches thick is represented by the energy of 
1,250 horse-power hours. 


Their Safety. 


A very important consideration in every wheel used 
for grindi ng is its safety. Carborundum wheels are 
therefore submitted to tests much more severe than they 
will be subjected to in actual use. Every wheel of eight 
inches or over must go through the testing department, 
in which it is subjected to a speed of 40 percent and up 


higher than its normal minis speed, outs Aetna 
breaking strain, and none are allowed to go out that do 
not stand this severe test. The ordinary rate of a 
grinding wheel is best expressed by saying that the 
periphery or grinding surface of the wheel is going at the 
rate of a mile a minute. 


Growth of the Business. 


Beginning in 1891, the production of carborundum had 
increased to 115 tons in 1895. In 1897 it amounted to 621 
tons, and in 1898 it had further increased 795 tons. The 
original experiments and commencement of the business 
were in Monongahela, Pa. In 1894, the Niagara Falls 
plant, with 41,500 square feet floor space surface, was 








Where Carborundum Receives its Chemical Treatment. 


built, cheap power and central location having induced 
the change. The rapid growth of the industry necessi- 
tated the enlargement of the works, and in 1898 addi- 
tional buildings were erected, practically doubling the 
capacity, the floor space now amounting to 51,000 square 
feet. Machinery is now in ee for the use of an addi- 
tional 1,00 horse- power of electricity, and the production 
ot 1899 is expected to equal twice that of 1898. This 
rapid ir esa ag of a brand new industry, during a 
period a large part of which many of us know to have 
been unusually trying in financial and business lines, is, 
to say the least, an indication that the new material 
las been found eflicient and profitable to the users. 
PPA PBA LLL IOI 


SOME BIG CONTRACTS. 


During 1898 the Link-Belt Machinery Company, of 
Chicago, was very busy, necessitating running its plant 
night “and day seven months and full time the balance. 
Among representative contracts executed was that for 
the complete power transmission machinery, link-belt 
elevators and conveyors installed in the new plant of the 
Producers’ Cotton Oil C ompany, Yazoo City, Miss. Other 
notable contracts were: 

Chicago Virden Coal Company, Virden, Hl.; one 100 
KW dynamo, engine, switchboard, and eight “Link-Belt® 
chain breast mining machines. 

McCormick Harvesting Machine Company, 
sand handling conveyors for its foundry. 

Tusesloosa Wadding Company, ‘Tuse ‘aloosa, Ala.; wad- 
ding elevator. 

( ‘olorado Fuel & Iron Company, Sopris, Col.; large coal 
conveyor, used in connection with its coal washer. 

Stineman Coal & Coke Company, South Fork, Pa.; en- 
gine, 100 KW dynamo, switchboard, and 10-ton 80 horse- 
power locomotive. 

Mandell Bros., 
ing eight floors. 

National Malleable 
handling conveyors. 

Clearfield Coal Company, Tyler, Pa.; one 150 KW dy- 
namo, two 60 horse-power locomotives, switchboard, and 
three low “Link-Belt” mining machines. 

Albert Schwill Malting Company, Chicago; conveyors 
for handling coal into storage room and from same to 
boilers. 

Chicago City Railway Company, 
vator. 

Summit Coal Company, Linton, Ind.; boiler, engine, 
100 KW multipolar dynamo, switchboard, and one “Link- 
Belt” mining machine. 

Coxe Bros. & Co., Chicago; electric coal scrapers. 

Consolidated Coal Company, St. Louis; one 100 KW 
dynamo, switchboard, and one 10-ton and 26-gage loco- 
motive. 

Northwestern Gas & Coke Company, 
coke elevator. 

International Packing Company, 
system of hog conveyors. 

University of Illinois, Champaign, III. ; 
handling machinery. 

Patton Coal Company, Patton, Tll.; one 100 KW dyna- 
mo, engine, and ten “Link-Belt” mining machines. 

Julius Knack, Detroit, Mich.; retail coal pocket and 
conveyors. 

Morrisdale Coal Company, Morrisdale, Pa.: engine, 100 
KW dynamo, 10-ton, 80 horse-power locomotive. 

American Glucose Sugar Refining Company, 
gan, Ill.; char filters. 

Chase Elevator Company, Chicago; machinery for Chi- 
eago & Grand Trunk railway grain elevator, Elsdon sta- 
tion. 

Wisconsin Grass Twine Company, § 
veyors for handling hay. 

Deering Harvester Company, Chicago; 

Frankfort Chair Company, Joliet, TIl.: 

Paterson & Busby, Memphis, Tenn. : 


Chicago ; 


Chicago; merchandise elevator extend- 


Castings Company, Chicago; sand 


Chicago; coal ele- 


Evanston, Il.; 
Chicago; complete 


eoal and ashes 


Wauke- 


t. Paul, Minn.; con- 


sand elevators, 
rope drive, 
log haul. 
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Standard Belting South. 


Concerning southern affairs, James Moloney, president 
of the Moloney-Bennet Belting Company, of 111 West 
Harrison street, this city, who has just returned from an 
extended tour of that section of the country, gives a 
glowing account. 

President Moloney explains the phenomenal business 
of his company, established only a year ago, as due, aside 
from his own estimate of the character of its products, to 
perfectly legitimate causes, which, in his opinion, are 
destined to make 1899 the banner year in the whole his 
tory of American trade and commerce. 

Throughout the south country, it was noted in Myr. 
Moloney’s travels, business is pressing hard upon thi 
producing capacity, which he says is undergoing activ: 
expansion, especially in lumber producing circles. In 
that section as well as in other quarters of the country. 
the Moloney-Bennet Belting Company has found 4 
large responsive clientage of which the president is par 
donably at once very proud and very jealous. In speak 
ing of this he said to a representative of this paper, on 
Wednesday, and with characteristic emphasis, “Yes, sir: 
we think that sixty days after we started up we made as 
good a belt as anybody in the United States was making. 
and today we know that we are absolutely making a bet 
ter belt than anybody else, and our reason for knowing 
this is our practical experience in both making and run 
ning belting.” 

Continuing on this subject. Mr. Moloney added tha 
“The New Year opens up bright for us: we have a mil! 
for the Alamogordo Lumber Company, Alamogordo, New 
Mexico, to belt up, as well as a plant for the Arizona 
Lumber & Timber Company, consisting of a saw and 
planing mill and box factory; the new saw mill for the 
United States Cooperage Company, Escanaba, Mich., and 
the belting for the mill of the Fernwood Lumber Com 
pany, Fernwood, Miss., not to mention other large new 
plants remaining to be fitted up.” 

President Moloney entertains a proper conception o! 
the magnitude and commercial importance of the lumbe: 
industry, rating it, as he fittingly does, as second to agri 
culture only. 

With further reference to his line of business, Mr. Mo 
loney is not only a highly accomplished belting man in 
the strictly practical sense, but is the rather enviable 
possessor of an unusually extended acquaintance and 
great number of loyal friends and allies among the users 
of belting in this country. In this respect there is prob 
ably nobody to dispute the palm with “Jim” Moloney. 

Frank S. Bennet. the active practical man of the insti- 
tution, as is well known to the belting fraternity of the 
country, is a master craftsman to whom the most intri 
cate ins and outs of belt making are an open book printed 
in bold type. 

With Moloney out among ihe customers and Bennet in 
among the factory operatives, an ideal combination is 
the result, the further fruit of which is seen in the re 
markable progress achieved by it in a wonderfully brici 
space of time. 

Miss Nellie Moloney, whose portrait so superbly adorns 
another page of this paper, is a niece of President Mo 
loney and. the secretary of the company. This relation 
ship is suggestive of something of an innovation, is a 
trifle unique as the business world goes, in fact, but b) 
no means is it at all otherwise than a very happy one 
a relationship, indeed, in which nobody else glories so 
much as the charming secretary’s doughty but devoted 
and chivalrous uncle. The young lady is, of course, in 
charge of the company’s counting room, and it is hazard- 
ing nothing to say that her knowledge of belts is not 
confined to the sort ordinarily appertaining to feminine 
gear. 

Among well known users of the Moloney-Bennet. belt- 
ing, the company refers with a good deal of satisfaction 
to the following: Sawyer Goodman Company, Mene- 
kaune, Wis., and Chicago; E. C. Atkins & Co., Indianapo- 
lis, Ind.; The Filer & Stowell Company, Milwaukee. 
Wis.; Paine Lumber Company, Oshkosh, Wis.; Ger 
City Saw Mill Company, Quincy, Ill.; W. T. Joyce, Clin- 
ton, Ia.: Youmans Bros, & Hodgins, Winona, Minn. 


_—oeooeooraer> 





A Lumberman representative recently visited the fec- 
tory of the Saginaw Manufacturing Cempany, which fact 
will not soon be forgotten. It was not the big shop 
manufacturing washboards, band saws and pulleys: it 
was not the nicely kept machinery; nothing of that 
kind. It was in a little building adjacent to the shop, 
entering which one came face to face with the baby 
pulley being manufactured for the George H. Frien(| 
Paper & Tablet Company, of West Caruthers, O. This 
baby pulley is 138 inches in diameter, 74-inch face ari 
takes a 7-inch shaft, which for a split wood pulley 
breaks the record. 

rw 

“Circular No. 15, Jeffrey Electric Locomotives” (manu- 
factured by the Jeffrey Manufacturing Company, Coluin- 
bus, O.), is the title of a handsomely executed illts- 
trated catalog published by and receiv ed from the mining 
department of that institution, which has branches «t 
Denver, Colo., Chicago. Pittsburg, and New York ci'y. 
These contrivances are shown to be compact but wond:! 
fully massive and powerful for operations in and out of 
subterranean mining passages. The exhibit cannot fail 
to interest miners, mechanics generally and electricii)s 
especially. 





In its interesting and attractive circular entitled “Draft 
Without a Chimney,” the B. F. Sturtevant Company. of 
Boston, Mass., tells why its tall chimney has been taken 
down, how draft is now produced, and how an annual 
fuel saving of nearly $1,000 is secured, This information 
may be had for the asking, 
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RECENT ,BRITISH TRADE {CONDITIONS. 


(From Our Own Correspondent.) 

London, Eng., Dec. 21—I would have liked to have 
nade this article a resume of the trade of the United 
Kingdom during 1898, but unfortunately the various 
statistics compiled by the brokers of the chief trading 
centers will not be issued till the first week of the new 
year and without these a review of the year’s trade 
would be quite inadequate. 


Trade. 

‘he figures issued to the board of trade at the begin- 
ning of the present month show a combined shortage in 
the wood imports to the United Kingdom, the quantities 
of both logs, timber and cut stuff amounting to only 
597,000 loads, as compared with 761,000 loads during the 
same period of 1897, while the total shortage for the 
eleven months of the year that already have expired is 
given at 1,139,000 loads. As 1897 was a record year 
it could not be expected that it would be equalled by 
1898, and the decreased import must not be put down 
to a falling off in trade. The shortage is spread over all 
the chief wood producing countries of the United States 
and Canada, in common with the north of Europe show- 
ing a decreased output. Trade generally continues good, 
although at the time of writing business is slackening 
off somewhat in view of the approaching Christmas holi- 
days. Very little business has as yet been done in 
north of Europe goods for next year’s shipments, with 
the exception of certain Archangel stocks which have 
been disposed of at record figures. Swedish shippers 
appear to be holding back somewhat in order to see 
how the White sea business will shape itself before plac- 
ing their stocks on the market. 

The Pitch Pine Market. 

‘the position on this side continues to improve, while 
holders and agents for shippers hold optimistic views of 
the situation. A considerable amount of business has 
been done during the past few weeks for delivery next 
year and the head of.a well known firm of London agents 
says that he has sold more stuff during the past month 
for next year than during the whole of the previous 
eleven months. Large sales have been made tor both 
the United Kingdom and continent, (particularly the 
latter), and such large shippers as Hunter, Benn & Co., 
the Southern States Land & Timber Company and 
cthers are reported to be sold out and guarantee no 
further shipments till June or July next. There is a 
capital consumption going on all over the country and 
the only unsatisfactory factor in the situation is the rise 
in freights. Steamers are out of the market practically 
for the present, while for sailers 105s to 112s6d has 
been paid. Prices are firm on the basis of 48s 6d to 49s 
6d per load for thirty-five averages of sawed timbers. 
luyers are no longer holding offers in anticipation of 
a fall in prices and are paying the increased values. 
Generally speaking the position of the market on this 
side at the end of the year shows unmistakable signs 
of improvement. 

The Charter Party Question. 

‘The year closes with a probable settlement of the 
dispute between the owners and charterers in the near 
future, but it will not do to say too much, as at_this 
tine last year it looked on paper as if the question 
would finally be settled then, but negotiations were 
broken off in the spring. Now, however, the two bodies 
have met again, and as the terms offered by the owners 
practically cover the requirements of the trade things 
looked hopeful. At a meeting of the Timber Trade 
Federation held on December 13 the points in dispute 
Were again discussed and a small committee, representing 
all sections of the trade, was appointed to come to a 
setilement on certain terms which for the present are 
private. The attitude taken by the firms on this side 
interested in the Canadian trade with reference to the 
charter issued by the chamber of shipping for this branch 
of the trade has been much strengthened by the resolu- 
tion passed at the meeting of timber shippers held at 
Quebec on November 15, when the latter fully endorsed 
the action taken in London refusing to have anything to 
do with the new form. In the event of a compromise 
being come to over the Baltic charter the terms of the 
Canadian form can easily be arranged, as the general 
principles of both charters are identical. 

American Doors. 

A case of some interest to manufacturers of American 
doors was recently decided in a London court. The 
Plaintiffs in this action were the Paine Lumber Company, 
of Oshkosh, Wis., and they claimed to recover from 
Wems P. Cooper & Co., of London, the value of a ship- 
Ment of 3,465 doors brought to London in August last. 
It appears that the agents in Liverpool of the plaintiffs 
put the invoices of the cargo into the hands of a man 
named Thusel, in London, (said also to be an agent of 
the Paine Lumber Company), with instructions to dis- 
Pcse of the doors. Thusel sold the cargo to defendants, 





AMERICAN LUMBERMAN. 


who, when they took delivery, found that the doors 
were not “mortised, tenoned and wedged,” as are the 
bulk of the doors imported into this country, but were 
“blind-tenoned” in accordance with the plan generally 
followed in the United States. Defendants did not on 
this account reject the goods, but in order to make a 
claim for the doors not being made in the way represent- 
ed to them they allowed plaintiffs to bring the case into 
court. Judgment was given for plaintiffs on the claim, 
but an allowance of 9d a door was made on account of 
the breach of warranty, while a further deduction was 
made on account of some of the doors having arrived 
in a damaged state. Manufacturers of American doors 
would do well not to send “blind-tenoned” goods to this 
market, as they are not at all liked and dealers always 
realize a lower price than on the “mortised, tenoned and 
wedged” variety. The export trade is practically in a 
few hands, who send over only what the market wants. 
The Paine company probably manufacture only “blind- 
tenoned” doors, in which case they would probably do 
better with their goods locally than in this market. 


A Welcome Visitor. 


A well known Chicago lumberman is at the present 
moment on a little visit to this country, Allan H. 
Daugharty, a member of the firm of W. E. Kelley & Co., 
wholesale lumber dealers. Mr. Daugharty is paying a 
visit to this side partly in the interest of business and 
partly for pleasure. His firm is actively engaged in the 
white pine and hardwood trade, but has not up to the 
present time done anything in the export business, 
although it has sold consignments of goods to shippers 
in Montreal, New York and other ports for that purpose. 
Having decided, however, to go into this branch of the 
business itself, Mr. Daugharty is paying a visit to this 
side to appoint agents for the sale of his firm’s products. 
This already has been done in Liverpool, Glasgow, Bel- 
fast and London, and Messrs. Kelley & Co. expect to 
ship to this side in the near future a considerable quan- 
tity of oak and elm as well as white pine lumber 
through their branch offices at Boston. Mr. Daugharty 
has made a special study in this country of the require- 
ments of the trade on this side, which probably will 
prevent considerable loss in the future. Mr. Daugharty 
will leave London for Paris on December 24, afterward 
visiting Germany and Italy. He expects to be back in 
Chicago by the first of February. 


Miscellaneous. 


The success which has attended the efforts of Thomas 
McGill to introduce ready made chair stuff on this side 
has resulted in his company, the McGill Timber Com- 
pany of Canada, being incorporated in a larger concern 
entitled the British-Canadian Timber & Manufacturing 
Company, Limited, which was registered on December 
5 with a capital stock of £65,000. 

Another American visitor on this side at the moment 
is Freeman H. Brown, of the John L. Roper Lumber 
Company, Baltimore, Md. Mr. Brown’s visit is for the 
object of working up a considerable business in North 
Carolina pine in conjunction with bis firm’s agents on 
this side, Messrs. Churchill & Son. 

A well known hardwood exporter, Robert McLean, of 
Baltimore, Md., writes to one of the trade papers on 
this side protesting about the little amount of attention 
devoted to American hardwoods as compared with mahog- 
any. The reason is, of course, that the former business 
is now in the hands of so many people that it is almost 
impossible to find out what the arrivals, consumption, 
ete., are. This matter is of interest here, as this journal 
reaches the bulk of those engaged in the hardwood 
export trade and they may share the feeling of Mr. 
McLean. 





CANADIAN PROSIOTION. 


Ottawa, Ont., Jan. 2.—J. Burstall & Co., of Quebec, 
have bought the whole of the rafts of pine timber of the 
St. Anthony Lumber Company. These rafts are now 
wintering at Cape Rouge. The purchase price of this lot, 
it is said, will amount to $150,000. 

A statement issued by Senator Snowball, one of the 
largest exporters of lumber in the maritime provinces 
of the dominion, says that “A feature of this year’s busi- 
ness is the large decrease in the exports from almost 
every New Brunswick and Nova Scotian port, showing 
ihe reduced shipment from the former province of 82,- 
000,000 feet and from the latter of 37,000,000 feet.” Trans- 
atlantic shipments from New Brunswick ports this season 
totalled 412,000,000 feet, and from Nova Scotia 148,000,- 
000 feet. 

Lord Strathcona, Canadian high commissioner to Lon- 
don, while on a visit to this city last week made a num- 
ber of suggestions to the trade and commerce department 
which, if acted upon by Canadian producers, may result 
in the establishment of new lines of commerce between 
Canada and the motherland. One of these was that there 
is a large and ever increasing demand in Great Britain 
for a commodity known as wood flour, of which Canada 
might supply almost unlimited quantities. This wood 
flour is not coarse sawdust, but the fine dust that results 
from the manufacture of hardwood, and it can be artifi- 
cially produced by kiln-drying hardwood sawdust. It is 
used in the manufacture of explosives, taking the place 
of charcoal. 

A proposed line of railway to tap the lumber districts 
of northern Ontario has taken shape. The promoters 
claim that the new road will draw to Toronto an ex- 
tensive lumber business, and also open up a district rich 
in minerals. As soon as the charter has been obtained 
the city of Toronto will be asked for a bonus. The men 
who are behind the enterprise are well known lumbermen 
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in the Ottawa district, and they are confident that the 
road will make Toronto a distributing point in the lum- 
ber business, greater than that at Tonawanda, N. Y. 

A new industry is now being opened up to bring hard- 
woods into prominence and value. It has beer found 
that birch and maple, especially beech, cut into thin 
veneers and cemented together three-ply, the thickness of 
the whole about 5-16ths of an inch, make very superior 
packing cases for carrying all kinds of heavy and light 
merchandise. To show that this is a very large field; it 
is said about 40 percent of the pine now cut finds its way 
into packing cases. This veneer box is waterproof for 
all practical purposes. It is less bulky, more durable’ and 
much lighter than the one-inch pine packing case now in 
use. A veneer factory solely for this purpose, worked 
by an English company, has made its appearance already 
in Toronto. Another mill, by a different English com- 
pany, is being built in the easterly section of New 
Brunswick, where hardwoods abound close to the sea- 
board, from whence shipments to England can be made 
economically the year round by water. In this province 
the veneer is manufactured, cut into sizes, and shipped 
to the London factory, where the cases are put together 
and distributed. 





New Brunswick. 

St. John, Dee. 31—J. B. Snowball’s wood trade circular 
for 1898 has been issued, giving the exports of lumber 
from New Brunswick and Nova Scotia to transatlantic 
ports for the year from December 1, 1897, to December 
1, 1898. There is not much difference between that 
period of twelve months and the calendar year, for no 
lumber is shipped during December from the north shore 
and most other ports, outside of St. John and Halifax. 
The following is a comparative statement of the exports 
from New Brunswick to transatlantic ports for the year 
ending December 1: 





Port— 1897. 1898. 
We Ta... naadaedadcuucdickéuaaaxaus 244,399,066 184,954,343 
MEE & anaddadddctcadcadéaddecs 101,719,077 113,167,105 
Outports of Moncton. ........... 187, 549,783 
BANE &  Nkatadsdadaasidayetdades 24,185,011 230,563 
CONES 6 Weceneddcesdsscqueacs 14,960,267 16,249,172 
Shediac cj. Guapamgausgeawedseneetseees 14,980,765 11,740,280 
Sackville and Bay Verte......... 14,419,134 8,972,658 
Richibucto and Buctouche . .... 7,489,488 7,455,899 
RIGID ia. dad daddadgasdxcacadesides 13,864,133 12,159,857 

RGN 5. scdecsdens Didi iisvccdadod 494,204,195 412,479,660 


These figures represent superficial feet. There were 
also shipped in 1897, 11,749 tons of birch, and in 1898, 
6,987 tons. It will be noted that the last year’s ship- 
ments were about 82,000,000 superficial feet less than 
these of 1897. The only ports showing an increase are 
those on the north shore, while St. John and the ports at 
the head of the Bay of Fundy (outports of Moncton) 
show a yreat falling off. The largest shipper from the 
province was W. Malcolm Mackay, a broker. His ship- 
ments from various ports were: 






Ports— Feet. 
UU OMENS, anduvécdadeiadsacuddusacesdeessedeend 105,748,151 
MEN Sa. Kesnducddcecqaedacaddadacqucseaanas 24,944,666 
BRUM @  ddncddscsdédddaudccvesxucudutdudaddaaa 1,281,166 
Moncton outports . -+-. 2,065,777 
SHOGIMG . «<<... 2,080,903 
CEINONE c. <Jizisudenaddavédeanqdcdedadaedaded 1,758,000 
RRO UOEOE (at. ac dvassacesacanddccaccatquanesquces 540,899 

WOU o Sadadsudscaucasassuavesddacesandaaieinns 148,419,562 


Mr. Mackay thus handled over a third of the total 
shipments from the province to transatlantic ports. 
George McKean handled 41,159,400 feet. Alexander Gib- 
son & Sons, Limited, shipped 39,374,785 feet, all from 
St. John. J. B. Snowball shipped 25,103,580 feet from 
Miramichi, and the other shipments from that port ag- 
gregated 63,118,859 feet. 

While the total exports from the province to trans- 
atlantic ports were 82,000,000 feet less than those of 1897, 
they were from 40,000,000 to 100,000,000 feet greater 
than in any other year in the last ten. 

The exports from Nova Scotia to transatlantic ports 
are given as follows: 


Feet. 
WENT cca ckcastasatddvaddddedecessacaedecsaaue 62,495,956 
Parraboro (West Bay) < ..ccccccccccccsedecess 37,214,102 
BIE OI GROIN @ a cceecducantudauedenae 797,890 
SI Eo -caceccdudadendctacaccckaanaceaue 036,958 
Pe OIUG  osnn dtc ccaecdcicccaacscexens 000 
Shipp HAFHO 2 c..c.ccccccccccccccccccccccsccces 4,213,627 
TRON ie cin ic elevincdeccedsquacsasunctegaueetosades 6,446,000 
SAUGOINE 4. vccccavcuceeucececescecessedacaaeae 294,776 
VARGO 6 ance cccccadccdccccscciuccvsccssacdess 4,798,531 


Vy | SrePPererrerrcrerrrcrrtr terre 148. 239,840 

This total is 37,000,000 feet less than that for 1897, 
but is over 25,000,000 feet greater than that for 1896, 
and 40,000,000 to 70,000,000 feet greater than for any 
other year of the last ten. Where not otherwise stated, 
these figures relate to transatlantic trade only, and do 
not include trade with the United States, West Indies 
and South America. 

It may be noted in connection with this year’s trade 
that of Miramichi’s shipments 12,132,627 feet went to 
France, that country taking also 6,215,373 feet from St. 
John. Miramichi sent 2,777,593 feet to Africa; St. John, 
1,934,075 feet. St. John also sent 5,367,874 feet to Aus- 
tralia, exclusive of a December cargo; 4,712,883 feet to 
Holland and 1,903,416 feet to Spain. 

Mr. Snowball expresses the view that our exports of 
deals to the British market are still 10 to 20 percent 
too large for a healthy trade. He regards the prospects 
of improvements in the United States, West Indian and 
South American markets as most encouraging. 

The quantity of deals and logs carried over in the 
province this winter is far smaller than last year, and 
the cut this winter will be smaller than in the past two 
vears. The weather thus far has been the most un- 
favorable for some years for easy logging operations in 
many parts of the province. 
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THE METROPOLITAN DISTRICT. 


New York, Jan. 3.—The lumber dealers of the metro- 
politan district have a pleasant task in the review of 
1898, for it brought prosperity with it in spite of the 
fact that war cast its dark mantle over the nation for 
more than half the twelvemonth. Of course, the war 
is an old story, but it would be a difficult matter for 
any reviewer to ignore it totally in telling of the events 
of the old year, whether his story had a commercial tinge 
or not. 

A full share of the prosperity of the past year was 
enjoyed by the dealers in lumber, whoiesale and retail. 
The year had started in well and there were great ex- 
pectations that the winter of 1897-8 would prove a big 
money making period. It was only fair, however, but 
that was because the war cloud had already begun to 
settle down over the western hemisphere. And _ the 
war and its direct and indirect effects made a marked 
showing in the final contemplation of a year’s business. 
It was October before traffic in lumber began to get 
lively, but once it did dealers began to make up for 
the dull months. Of course, autumn generally is a good 
season anyway, for then the yards begin to stock up 
for the winter, and this year the trade was a little 
better than the ordinary. 

The past four months have been good, with the 
exception of an odd week here and there, and the lumber 
dealer’s position for 1898 is like this: He has made 
money in the year—not big money, but something— 
and he can wish his friends the compliments of the 
season with pretty good grace, as he has reason to be 
pretty well satisfied, not alone for what he has done 
but for what the future evidently has in store for him, 
a large year of 365 busy, happy and profitable days. 

The market during the year has heen full of surprises, 
among them one which has resulted in the present 
activity in and bright promise for£North Carolina pine. 

Hardwoods have shown utmost strength. Oak has 
been one of the strongest woods in the market, but ash 
has had’ its innings. Brown ash, for the first time 
in many years, has been in great demand. The great 
scarcity of oak and the sudden demands of implement 
makers placed ash in prominence and strengthened it 
mnaterially. Poplar has also been unusually active. 

White pine men in the east are hardly as well satisfied 
with the situation as are many others. In sporting 
parlance, that wood has been left at the post while 
others have set the pace. Of course, it may come to the 
front again and undoubtedly will if pushed properly. 
The peculiar situation during the summer months, when 
stocks were sold at less figures than they could be 
replaced, remedied itself later on, but a much better 
business could have been done and probably will be 
when the necessary hustling methods are adopted. 

Yellow pine has improved during the year in the favor 
of builders and others; hemlock and spruce have gone on 
the even tenor of their way and cypress has done a little 
more than hold its own in the eastern markets. That 
it will forge ahead during 1899 is not only the wish of 
many but the actual belief of those who are posted. 

Maple flooring made rapid strides in 1898 and is now 
one of the standard features of the market. Naturally 
the firm stand taken by the manufacturers and the way 
in which prices have been upheld have had much to do 
with this satisfactory condition. 

At present yard trade is fair and the markets Rere 
show little change from last week. Prices are not 
advancing as they should in several yards and an occa- 
sional opinion is that some one in this neighborhood 
will feel sorry later on that he let searce stock out of 
his keeping without the profit that might have been 
had. 

There is a good demand for North Carolina pine and 
prices hold steady. Yellow pine is also in good shape 
and the spruce market quiet but steady. Dry stocks of 
cypress are quite low at the mills and prices are stiffen- 
ing on a fair demand. 

J. C. Turner, of the J. C. Turner Cypress Lumber 
Company, this city, claims that his trade for 189S was 
fully up to that of the previous year. He is enthusiastic 
about the value of his 1899 stock and confident of a 
hig business to come. 

C. P. Vosburgh, hardwoods, has located for a time 
at 10 Wall street. 

The following committees of the Yellow Pine Com- 
pany have been appointed: Finance—R. McClure, Joel 
F, Freeman, George E. Fisher; purchasing—E. W. Mc- 
Clure, C. K. Buckley, R. McClure; sales-—-R. McClure, 
C. K. Buckley, E. W. McClure. 

The American Lumber Company has been incorpo- 
rated in New York, with a paid up capital of $15,000. 

W. D. Clarkson will conduct a general wholesale and 
commission lumber business at 73 Breadway. 

Holeomb & Caskey removed on January 1 from the 
sixth to the eighth floor of No. 18 Broadway. 

FE. H. Ogden, of E. H. Ogden & Co., retailers, left this 
city last week for a European pleasure trip. He will 
be absent about a month. 


The Week’s Charters. 
Steam tonnage.—Timber freights from gulf ports re- 
main quiet, with the nominal quotation 120s for January 
boats to the United Kingdom and continent. Time 
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boats for transatlantic trades are in moderate request 
only, but in view of the limited cfferings owners ask 
8s and 8s 6d for January steamers of a good modern 
class. February boats are obtainable at 7s 3d and 7s 6d. 
Small boats for West India trade continue in demand, 
particularly for forward loading, though few are avail- 
able. 

Sail tonnage-——Lumber tonnage for the River Plate 
continues in demand, but owners are not prompt to 
accept the rate bid by shippers. From the gulf to 
Montevideo f. o. $12.50 would be paid and from the 
provinces to Buenos Ayres and Rosario $9 and $10, but 
some advance upon these figures is required. Orders are 
in the market from Brazil and other South American 
countries, but shippers experience difficulty in executing 
them, owners firmly insisting upon higher rates to all 
ports. Tonnage for the West Indies continues in good 
demand and there is a moderately active inquiry for the 
home voyage. Rates are better, but in view of the 
generally favorable prospects owners are offering their 
vessels unreservedly. Coastwise lumber rates are strong 
and buoyant. The demand for tonnage is improving and 
rates harden under the influence. 

Fixtures for the week are as follows: 


British schooner Clifton, St. John, N. B., to Las 
Palmas, lumber, $7, United States gold. 

Ship ——— Sapelo to the United Kingdom, sawn lumber, 
97s 6d. 

Ship ——— Mobile to the United Kingdom, sawn timber, 
105s. 


Russian bark Latav, Pensacola to the United Kingdom 
or continent, sawn timber, 110s. 

Ship Sea Witch, New York to Montevideo, lumber, 
8.25. 

Schooner Chas. L. Mitchell, New York to Damerara, 
white pine, p. t. 

Norwegian steamer Helios, Tuspan coast to New York, 
cedar and mahogany, p. t. 

British schooner Elma, Wilmington, N. C., to Kingston, 
Jamaica, lumber, $5. 

Schooner Abbie G. Cole, Pascagoula to Mayaguez, lum- 
ber, $6 and port charges. 

British Schooner Genesta, St. John, N. B., to New 
York, lumber, $8.50. 

Schooner Onward, New York to South Norwalk, lum- 
ber, $3. 

Schooner John Crockford, New York to Westport, R. I., 
lumber, p. t. 

Schooner Emma D. Endicott, Norfolk to New York, 
lumber, $2.50. 

Bark E. S. Powell, Charleston to New York, lumber, 
$5.25. 

Schooner Edgar C. Ross, Charleston to New York, 
lumber, $5.25, ex wharf or lighter. 

Schooner Island City, Jacksonville to Philadelphia, 
lumber, $4.8714. 

Schooner Anna Pendleton, to New York, 
lumber, $5. 

Schooner Greenleaf Johnson, Fernandina to New York, 
lumber, $5.25. 

Schooner Montana, same voyage, ties, 15% cents. 

Schooner S. P. Hitchcock, Brunswick to Bath, lumber, 
at or about $5.25. 

Schooner W. W. 
lumber, $5. 

Schooner Madalene Cooney, 
ties, 15 cents. 

Schooner Arthur McArdle, Brunswick to Philadelphia, 
hewn ties, 15% cents and free wharfage. 


3runswick 


Converse, Fernandina to New York, 


3runswick to New York, 





CURRENT BUFFALO CONDITIONS. 


Buffalo, N. Y., Jan. 4. The good reports continue. 
‘There is but one thing out of line and that is the ap- 
prehension of a general shortage of stock. If there is a 
dealer in this vicinity who has a really good supply of 
box of any grade he is holding it very close and asking 
a fancy price for it. It is true that most of the big box 
making concerns here took the question into advisement 
long ago and laid in a good stock. The Buffalo Box 
Factory reports a matter of 7,000,000 feet and ought to 

_ be safe for the winter, and the Montgomerys have bought 
in Buffalo liberally, but the shortage in Tonawanda is 
such that it may be said to have next to none. 

It need not be supposed by any means that there is 
nothing but boxes in the count, for there is a demand 
for all sorts and grades of lumber, with promise of an 
carly revival of the demand to its full. There is no ex- 
pectation of even a falling back to a moderate demand, 
for the east has discovered that it must have lumber of 
all sorts and it has found also that the price grows 
stiffer as one goes west. An eastern buyer here last 
week was told that Memphis was asking $40 for 4-inch 
ash and confessed that he thought it would get it. When 
it is found that this market has not the courage to ask 
such a price with the freight added there.is nothing to 
do but buy of us. 

Just now the dealers are not asking for much trade, 
for, as a rule, they have had so much shipping to look 
after that they are behind with inventories and not a 
few of the dock fronts are piled full of stock, some to be 
shipped ont, but the most to go into pile. It is to be 
feared that the taking of the general stock list this 
month will disclose an unfavorable condition of things all 
around. All the hardwood dealers say without hesita- 
tion that their stocks are low and that there is next to 
nothing to be expected right away from the mills. Re- 
ports that the Memphis mills are starting up briskly are 
denied squarely and our hardwood dealers are well 
posted in that direction. The fact is that the stocks are 
not to be replenished again right away. 

Scatcherd & Son have again received a big order from 
Williams & Son, of New York, but other dealers shake 
their heads when it is discovered that it includes a round 
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million feet of quartered oak. Where is it all to come 
from? is the general inquiry. Of course, Mr. Scatcherd is 
the man to settle that matter, but it takes a big lot of 
good lumber out of this market, whoever sells it. 

The big manufacturers, D. M. Osborne & Co., of Au- 
burn, last week sent a buyer through this market, look 
ing for “anything,” as he said. It is not reported how 
much he bought, but the point is that this company has 
not been here after lumber before in years. It is pleasant 
to discover that after these many years the other fellow 
is beginning to do some of the walking. 

The reports continue that there is lumber enough sol! 
in many instances to make a very fair winter if no 
more is disposed of. Not a few of the firms will keep 
their traveling men inside right along for a time at least. 
They are too handy at inventory to be away unless there 
is urgent need of them in the eastern market, The lower 
Canadian market is also feeling very cheerful this win 
ter, for sales have been, on the whole, better than were 
expected early in the season. 

It seems too bad that the elements made up their 
mind to be ungracious a second time with the Holland 
& Emery tow, the Curtis and barges. After going to 
pieces on Lake Huron and leaving the Fassett to winter 
ashore, not to mention the scattering of considerable 
lumber, the next trip undertaken by the rest of the 
tow was not completed at all. The tow was caught in 
the ice with the rest of the belated fleet and is wintering 
in Detroit. 

If this market had the season to close up over again 
there would have been considerably more pine lumber 
laid in by lake. Some of the firms have moderate quan- 
tities waiting for spring shipment, but the amount is not 
very large, all told. 

One of the crying needs of this port this winter is ship 
timber. It is true that most of the great fleet, wintering 
here is steel built, but there is considerable wood con- 
struction for all that and thick oak is a practically un- 
known quantity, especially such as is suitable for ship 
yard work. Some wood construction has been obliged to 
drag along the entire season for want of material. It ap- 
pears that there is not to be any such thing as plenty of 
this sort of supplies again. 

The enlarged woodworking mill of G. Elias & Bro., on 
which any amount of work has been laid during the past 
year, is now running full time and appears to be in 
good order and quite satisfactory, especially the small 
dimension department. 





THE OUTLOOK AT NORTH TONAWANDA. 


North Tonawanda, N. Y., Jan 3.—While the volume 
of lumber moved from this market the past week has 
not been large, it does not follow that some of the 
firms have not been busy “from top to bottom,” so ta 
speak; this with reference to those who have been taking 
their annual inventories and figuring up their books for 
the year just past, a task which makes almost any man 
feel like taking a good long breath when it is completed. 
Of course, the holidays afford a very good opportunity 
for taking the annual inventory. 

In regard to the zondition of white pine in this mar- 
ket, John Donogh, of the Swan-Donogh Lumber Company, 
has the following to say: “Trade for December has 
been more satisfactory as to both volume and prices 
than for the same month in recent years. As yet, how- 
ever, prices in the east have not advanced in the same 
ratio as the prices paid for stock to the western mills 
this year. Before the wholesaler in Tonawanda and 
Buffalo can obtain a reasonable profit on his turn over, 
prices for all grades of stock must be advanced at least 
10 percent. 

“Some lines of stock are becoming relatively scarce in 
this market and there seems to be a disposition on the 
part of the wholesale man to hold out for full values 
and make no concessions for the sake of obtaining busi- 
ness. 

“The dealers in this market should be interested in the 
work of the reciprocity commission now in session at 
Washington. It is undeniably to the interest of the trade 
in this district to have the duty on white pine lumber re- 
duced to $1 a thousand feet, if not taken off altogether.” 

John 8. T'yler, of the Harrison M. Tyler Lumber Com- 
pany, states: “We are not doing anything and are not 
trying to do anything at old prices. We have a large 
and complete stock, and if we cannot secure the prices 
which we have placed upon it we are satisfied to have 
it remain in our yard, as we feel that we could not go 
west and replace it at old prices. We feel confident that 
the dealers throughout the east will have to pay more 
money for their lumber and we are holding our stock 
for the advance.” 

This seems to be the conclusion that the majority of 
the white pine wholesalers have come to, but as many 
of the retailers have not yet been convinced that they 
must pay more money for their stock they are not tak- 
ing kindly to the advanced prices but are holding off 
somewhat in the hopes that the wholesalers will weaken. 
On the other hand, the wholesalers are well posted as 
to what confronts them in the west. At the close of 
navigation there was very little unsold lumber left on the 
western docks and what few lots remained have either 
been sold or are being negotiated for, so there is prac- 
tically no dry lumber to be had and it will be late in 
the spring before new lumber will be in shipping condi- 
tion. 

E. W. Monroe reports a good demand for nearly all 
kinds of hardwood lumber, and especially at this time 
of year, when usually everyone is taking inventory. He 
looks forward to 1899 as one of the best the hardwood 
trade will have experienced in eight years, and reports 
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nearly all kinds of dry stock very scarce, and lumber 
sold very close up to the saw. 

The Robinson Bros. Lumber Company is taking ad- 
vantage of the present dull period and making some 
needed repairs to its planing mill. 

Robertson & Doebler have had their mill pretty well 
jorn up for the past week, putting in a new floor. 





THE EASTERN YEAR. 

Philadelphia, Pa., Jan. 1—The events which immedi- 
preceded the closing scenes of last year’s business seem to 
point towards a decisive and positive solution of many 
of the evils which have so effectively interfered with 
trade for the past four years. The conditions which have 
existed for several years have been uniformly unhealth- 
iul and unwholesome, and have largely been caused by 
ihe people’s loss of confidence in anything and every- 
thing which assumed the importance of a business trans- 
action. 

But stimulating influences have gradually worked an 
improvement in business conditions; skepticism has given 
way to confidence and the immediate past warrants some 
basis for hope in better times for the year which has 
just opened. 

Throughout Pennsylvania, New York, New Jersey, 
Delaware and Maryland the general improvement in in- 
dustrial conditions for the past eight months has been 
evadual but steady, showing no signs of diminution. In 
ithe great manufacturing industries in and adjacent to 
hiladelphia marked changes for the better are readily 
discerned. The unemployed of the past may now be found 
at their daily work and the idle have become a curiosity. 

In every locality throughout the great manufacturing 
stute of Pennsylvania, where the iron industry gives em- 
ployment to tens of thousands of laborers, furnaces which 
have had their fires extinguished for the past three or 
four years have, within the past year, been overhauled 
and reconstructed and are now in operation. 

in the agricultural districts the stamp of prosperity is 
very much in evidence, the tobacco crop of Lancaster 
and Chester counties having yielded far in excess of the 
most sanguine expectations, while a bountiful supply of 
everything the soil produces has replenished materially 
the coffers of the farmer. 

\t Reading, Lebanon, Phoenixville, Conshohocken and 
various other points where the iron industry is domi- 
nunt, a marked improvement for the better is evidenced 
by numerous outward signs. The planing mills in and 
near these various centers of activity have been un- 
usually weil supplied with orders, while the box facto- 
vies have been taxed to the limit of their capacity. 

In New Jersey trade was somewhat limited during the 
earlier months of the year by the scare attendant upon 
the war. This interruption was more pronounced along 
the coast and at points in close proximity to New York 
city. At more remote points, however, located in the 
interior of the state, business has been much improved, 
though prices have not been generally satisfactory until 
very recently. There seems to be but a single locality in 
all the eastern country which has thus far missed the 
welcome visitation of commercial thrift in a greater or 
lesser degree—the hard coal regions of eastern Pennsyl- 
vania. 

In the lumber manufacturing localities of Pennsylvania 
there has been considerable activity displayed during the 
entire year, and there has been no lack of disposition on 
the part of manufacturers to secure better prices for the 
many million feet of hemlock, white pine and hardwood 
annually produced. 

Hemlock, which, of course, constitutes the greater por- 
tion of the lumber manufactured in the keystone state, 
has not been the recipient of the honors bestowed on 
white pine and hardwoods, in that there has been less 
advance in its value. There has been, however, a decided 
tendency toward firmness recently and, notwithstanding 
the fact that there has been a perceptible falling off in 
the amount of building, prices are firmer than they have 
been for several years—a feature which is encouraging at 
least. 

Stoeks on hand at the various points of supply are by 
no means large; on the contrary, are scarcely adequate 
to the requirements of even a modest demand. Many of 
the mills have already gone into winter quarters and the 
lumber now in pile will scarcely be increased to any ap- 
preciable extent. The white pine and hardwoods which 
have been manufactured during the past sawing season 
have found prompt sale at improved prices and such stock 
as is now in pile is controlled by several wealthy oper- 
ators and hence is not being offered at anything but the 
maiket prices. 

At Williamsport the Pennsylvania Joint Lumber & 
Land Company has upwards of 10,000,000 feet of very 
choice white pine and there is probably as much more 
at the various yards of the Bowman-Foresman Company, 
Elias Deemer & Co., William Righter’s Sons & Co. and 
Strong, Deemer & Co. At Dubois, John E. Dubois has 
upwards of 15,000,000 of dry stock on hand and the big 
mill at that point is manufacturing from 175,000 to 
200,000 feet a day. Mr. Dubois has always been a firm 
believer in winter sawed pine and consequently operates 
his mills throughout the winter months, sawing hemlock 
during the summer. He is about completing the erection 
of a saw mill near Glen Campbell, in Indiana county, 
Where he purposes to convert about 100,000,000 feet of 
virgin white pine, hardwoods and hemlock into lumber. 

At Brookville, Captain H. F. Manger, the well known 
Philadelphia wholesale dealer, has abcut 5,000,000 feet of¢ 
White pine already manufactured and is negotiating for 
the purchase of several million feet more, to be manu- 
factured during the winter. Wheeler & Dusenberry, of 
East Hickory, are sawing about 50,000 feet of white pine 
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daily and have in pile about 4,000,000. They manufact- 
ure about 8,000,000 to 10,000,000 feet annually and al- 
most as much hemlock. 

These operators practically control the white pine out- 
put of Pennsylvania, though there are still some small 
tracts remaining in various parts of the state, which are, 
however, of minor importance when compared with the 
cperations mentioned. 

The planing mill and sash and door industry has been 
unusually active, due in a measure to the inactivity of 
the Oshkosh, Wis., mills owing to the strike. As a rule, 
however, the eastern sash and door mills have quite 
enough to do, under ordinary conditions, though prices 
have been very unsatisfactory, resulting from unwise 
competition. But there is now reasen for hope in the 
future, indications pointing very strongly toward tirmer 
values. 

Regarding the retail trade, very little if anything can 
be suggested at this time which would improve its con- 
ditions, for the dealers themselves seem to be perfectly 
cognizant of the many evils which interfere with their 
efforts to earn a living; but it is to be hoped that in 
the near future an amicable settlement of all difficulties 
will result in a concerted action for general improvement 
in every direction. 

A careful summary of the events which have character- 
ized trade during the past year reveals numerous changes 
for the better, with decidedly strong probabilities of a 
clearer and more definite understanding of the peculiari- 
ties of trade and a pronounced and resolute determina- 
tion on the part of every lumberman to mend the error 
of his way and progress carefully and cautiously. 





QUAKER CITY PERSONALS. 


Philadelphia, Pa., Jan. 2. There have not been many 
changes in either the wholesale or retail trade of Phila- 
delphia during the past year and the same steady trend 
of affairs prevails which has characterized this market 
for many years past. 

William Collins has purchased the interest of the heirs 
of Joseph Collins, deceased, and, having disposed of the 
old property on North Eighth street near Girard avenue, 
is making extensive improvements at Twelfth street and 
Glenwood avenue, where sheds will soon be erected to 
house 1,000,000 feet of lumber. 

On January 1, 1898, Frank C. Gillingham, who had 
for years conducted one of the largest wholesale and re- 
tail yards on Richmond street, took into partnership his 
son, Frank M. Gillingham, who had been in his father’s 
employ for twelve years. The firm has been decidedly 
prosperous during the first year of its existence and bids 
fair to continue in the future, as in the past, one of 
the most substantial in the trade. 

Charles Este, at Twentieth and York streets, still con- 
tinues his old organization unchanged. Mr. Windt still 
continues the management of the office, while Mr. Good- 
rich and Mr. Este assume the responsibility of the outside 
interests. 





THE TURN OF THE YEAR AT TOLEDO. 


Toledo, O., Jan. 3—Toledo for the past year as com- 
pared with other iake port distributing markets has done 
remarkably well. It has added four to the number of 
distributing concerns of more or less importance, and has 
lost but one house. To the lumber distributor Toledo 
presents advantages for the collection of stock, and for 
its distribution is not equalled by any other port on 
the chain of lakes. A differential in lake freights in 
its favor over points farther east enables it to secure the 
very minimum of lake going rates. Its available sources 
of supply include every district of the up-lake country 
in the United States and it is the most available point 
for Canadian stock from Georgian bay. No less than 
twenty distinct railway lines diverge from Toledo, which 
enables the distributor, in most cases, to make direct 
shipments to all points in Michigan, Indiana, Ohio, Penn- 
sylvania and the east. This is found to be a very advan- 
tageous feature in this day, when retailers are carrying 
light stocks and want lumber delivered promptly after 
placing the orders. There is scarcely a point within 200 
miles of Toledo that cannot be reached by lumber freight 
from this point within thirty-six hours. 

The aggregate of stock held by Toledo jobbers on the 
first of January is somewhat lighter than it was a 
year ago. It is fair to presume that the shortage will 
amount to at least 10 percent. However, the larger 
number of the stocks are in full assortments and con- 
tain a remarkably large percentage of high class lum- 
ber. 

Almost unlimited dock facilities, both improved and 
unimproved, at this point have been another cause of 
the increase in lumber distributing plants for some time 
past. Dock facilities in excess of immediate use have 
made rentals remarkably low. Again, this harbor is 
one of if not the best on the chain of lakes. The mouth 
of the Maumee river at this point, which forms a mag- 
nificent estuary from one-half to a mile in width, taken 
in connection with Swan creek, affords upwards of 
twenty-five miles of available dock front within the 
city limits. The coterie of Toledo lumbermen doing bus- 
iness in a wholesale way at this point are fully impressed 
with the desirability and importance of maintaining a 
large annual handling of lumber at this point and thus 
continuing it as an important distributing market. With 
this idea at all iimes in view, new lumber ventures are 
most heartily welcomed and encouraged. 

The largest important addition to the Toledo distrib- 
uting trade during the past year was that of the Rib 
River Lumber Company, which has removed its head- 
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quarters from Rhinelander, Wis., to this point. This 
company still maintains an office, yard and planing mill 
at Khinelander, but will gradually shift its entire busi- 
ness to Toledo. In fact, the largest portion of its stock 
is already at this point, which will be increased largely 
at the opening of navigation. D. D. Flanner, president 
oi the Rib River Lumber Company, is enthusiastic over 
the opportunities offered by Toledo as a distributing 
market, and expects to increase his business largely over 
anything that he heretofore has done in Wisconsin. 
W. D. Brown, treasurer of the company, who is in 
charge of the Rhinelander cperations, has spent the last 
few days in Toledo and is equally impressed with its 
advantages and so expresses himself. 

The Mitchell & Rowland Lumber Company shut down 
its saw mill quite carly this season, but is still enabled 
to maintain and carry on its special timber business for 
the supply of the building, car and bridge trade, by 
means of the accumulation of a stock of large squares 
cut to long lengths. These big squares are resawed to 
suit requirements as they are received. This company 
goes into winter quarters with a well assorted stock of 
both norway and white pine lumber. 

Barbour & Start, of this city, are engaged in improving 
their facilities for lumber handling in many ways. They 
have the piers and sheathing in for the largest lumber 
dock in the city. It is a pier dock 820 feet in length, 
with a railroad track running its entire length, and 
will be utilized for the transfer of bill stuff, lath, shingles 
and coarse lumber almost directly irom vessel to cars. 
The portion of this concern’s planing mill and box fac- 
tory which was destroyed by fire a few months ago has 
been replaced by a new and up-to-date equipment, which 
affords them much greater facilities than before for the 
manipulation of rough lumber into finished product. 
his concern’s holdings of good lumber are one of the 
few exceptionally high class stocks of white pine lumber 
in the country today and include a large proportion of 
pattern stock to uppers, up to four inches in thickness. 

The W. H. H. Smith Company’s saw mill has been 
shut down for the year on account of ice forming in 
the river, but it will be operated next season as usual. 
‘Lhis company makes a specialty of special bills, boat 
decking, etc., and also is an extensive handler of both 
white pine and norway lumber. One of the unique 
features of the Smith company’s lumber yard is the great 
hight to which it erects piles. All lumber is piled by 
the aid of a derrick, by horse power, the company 
figuring it cheaper to go up into the air with lumber 
piles than pay ground rent in the very heart of the city, 
where it is located. Some piles reach an altitude of 
fifty-five feet. The annual inventory of stock of this 
company now in progress disclosed one pile of inch 
lumber with 324 courses, which contained over 80,000 
feet. 

Through its eastern representative the Rib River Lum- 
ber Company has just received an order for the case 
boards from which to make the coffin boxes that are to 
contain the coffins soon to be sent to Santiago to gather 
up the remains of the American soldiers who were killed 
in the Santiago campaign. 

There are some changes in the corps of traveling rep- 
resentatives out of the Toledo market this year. F. W. 
Aldrich will be stationed at Pittsburg and represent the 
Rib River Lumber Company. That prince of good fel- 
lows and good lumber salesmen as well, John P. Bartelle, 
will continue with Barbour & Starr; also will Clint 
Mauk with Kelsey & Freeman. Of course, “Mace” Noble 
will continue in the Pittsburg market for the Mitchell 
& Rowland Lumber Company. Neither this company, 
Noble nor the Pittsburg trade could get along without 
each other. 





CURRENT PITTSBURG CONDITIONS. 


Pittsburg, Pa., Jan. 3—The baseball year—that is, the 
year with the two 9’s—has been propitiously ushered in, 
covered with a mantle of the beautiiul, which, by the 
way, has been transformed into slimy ooze, and if ail 
the optimists of the lumber trade are gifted with the 
ability to “see things’—that is, from the lumber end 
of the opera giass—there will be a spring trade in this 
section which will be unprecedented in volume and finan- 
cial returns, 

There is a general confidence prevailing which augurs 
well for the coming months. Hemlock, as looked for, 
has taken a decided advance from 50 cents to $1 a thou- 
sand. There has been no advance in hemlock shingles, 
but the price remains firm. Pine is less aggressive, but 
the indications are for fair prices. A corresponding ad- 
vance in pine is not looked for. 

The Kenova Lumber Cumpany, of Pittsburg, was 
granted a charter on December 31 by Secretary of State 
Dawson, of Charleston, W. Va. The capital subscribed 
is $1,600, with the privilege of increasing it to $100,000 
by the sale of additional shares. The shares are $50 each 
and are held by W. F. Wagener, of Wilkinsburg, Pa.; 
William T. Edwards, John A. Cochran, L. M. Plumer and 
N.S. Woolridge, all of Pittsburg, Pa. 

Among the prominent lumber dealers who were in the 
city during the past few days were: C. L. Reed, Ceeil, 
Pa.; Mr. Copeland, of J. W. Logan & Sons, Parnassus, 
Pa.; Mr. Aubrey, of the Aubrey Lumber Company, West 
Brownsville, Pa.; James Yohe, of Monongahela, Pa.; 
and Mr. Eggers, of Eggers & Graham, of Bellevernon and 
Monessen, Pa. 

The Penn Lumber Company, represented in this city 
in the Schmidt building by Fred Willmarth and his assis- 
tants, has been doing little shipping to this section of the 
country, but has confined its shipments mainly to the 
northeast, where better hemlock prices have prevailed. 
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The present jump, however, may remind the Pennsylvania 
people that Pittsburg and vicinity are still in the ring. 
Dana Willmarth has been a sufferer from the grip for 
two weeks, but is on the convalescent list now. 

The West Virginia & Pittsburg railroad is to be 
absorbed by the Baltimore & Ohio. The line is now a 
feeder to the Baltimore & Ohio and is a valuable one. 
It is 160 miles in length and has its executive offices at 
Weston, W. Va. Its equipment consists of seventeen 
locomotives and 555 cars. Its contributory region is 
rich in lumber and coal interests. 

W. D. Hall, a Buffalo lumberman, was registered at 
the Hotel Henry last week. 


BALTIMORE’S TRADE REVIEWED. 


Baltimore, Md., Dec. 31.—A retrospect which takes 
into account every phase of the business conditions in 
the course of the past twelve months shows that the 
lumber trade of this city has much to be thankful for. 
In some respects the year has not proved as profitable 
or even as active in point of movement as might have 
keen expected, but in the maim there is ground for fe- 
licitations and satisfaction. Substantial progress has been 
made; as a rule prices have advanced or have become 
steadier, while in some directions a very substantial gain 
is to be recorded, 

The local Baltimore trade was affected not only by 
the conflict of arms but was injured by numerous fail- 
ures among builders. Perhaps a score of individuals 
and firms engaged in construction work were forced to 
the wall by the shrinkage in realty values, but more 
by the unsound method in vogue here of putting up 
houses on bonuses advanced by the owners of ground, 
who desired to have it improved in order to create ground 
rents. This led to overbuilding. The number of dwell- 
ings increased until they largely exceeded the demand, 
and values dropped to the lowest figure ever recorded. 
Another circumstance which helped to compass the 
downfall of builders was the repeal by the last legislature 
of the so called mechanics’ lien law, which gave the 
man who furnished material entering into the con- 
struction of a house a priority of claim over other cred- 
itors. ‘The withdrawal of this security caused a con- 
traction of credits, and, as many builders worked with 
exceedingly small capital, their means were soon ex- 
hausted. ‘The feeling here is that while the repeal of the 
law caused more or less disturbance, the ultimate effect 
will be benelicial. It will tend to bring about a healthier 
state of affairs and will in the end exert a good influ- 
ence upon property values. : 

Opinions as to the advance in prices differ, but all 
agree that North Carolina pine has made substantial 
gains, especially in those grades which were in small 
demand last spring. At the present time stocks at the 
mills are very small. Practically no unsold lumber is on 
the market, and there is apparently no reason why the 
improvement which has been made should not continue. 
The exports have not varied greatly in volume during 
the entire year and quotations as to the grades most in 
demand abroad have been exceedingly steady. The ad- 
vance amounts to from $1.50 to $3, and instances are 
known of lois bringing as much as $4 above the price of 
last year. Except for the fact that Baltimore constitutes 
a kind of dumping ground for manufacturers who want 
to turn over money quickly, a practice which tends to 
unsettle the market, the conditions would be even bet- 
ter than they are. 

Hardwoods have stiffened very perceptibly. Oak and 
poplar continued in good request right up to the close 
of the year and stocks were difficult to obtain. The 
scarcity of good dry oak and of poplar was very pro- 
nounced during the closing months of 1898, and the new 
year opens with excellent prospects. The export move- 
ment, as was to have been expected, suffered from the 
scare occasioned by the numerous reports of mysterious 
ships alleged to have been sighted, and the resultant ad- 
vance in freight and insurance rates imposed a check 
upon forwardings. The temporary interruption, how- 
ever, seems to have been made up with an increased 
movement in some directions. The custom house reports 
show that the quantity of boards, deals and planks sent 
abroad during 1898 was larger than the total of ship- 
ments for 1897, while the value, as given in manifests, 
was less. This indicates that the ferwardings of hard- 
woods fell off and that those of yellow pine increased, a 
conclusion which seems to be borne out by the compara- 
tive statement of log exports, which indicates a decline 
of over $100,000 in value. There was a gain in staves, a 
less in shooks, an increase in doors and blinds, while the 
exports of furniture about equalled those of last year. 
The grand total of exports of wood and wood products, 
with the exception of several small items, foots up $2,- 
366,795, as against $2,588,¢61. The principal exports 
were as follows: 
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lt may be mentioned that the exports of headings in 
1898 were $13,587, as against $39,892 in 1897; wooden- 
ware, $12,317, as against $27,616; trimmings, $7,566, 
against $14,396; other articles, $134,739, against $214,532. 
The indications for the ensuing year promise well. 

At the recent meeting of the North Carolina Pine Lum- 
ber Association held in Norfolk, Va., owners of forty 
mills were present, among them S. P. Ryland, jr., of the 
Ryland & Brooks Lumber Company, and R. J. Harrison, 
of Baltimore; R. J. Camp, of the Camp Manufacturing 
Company, Franklin, Va.; C. R. Johnson and H. T. Green- 
leaf, of Elizabeth City, N. C.; J. W. Branning, of the 
Branning Lumber Company, Edenton, N. C.; R. R. Moon, 
of Suffolk, Va.; Mr. McNeal, of Garysburg, Va.; R. R. 
Sizer, of New York. From reports submitted at the meet- 
ing it appeared that the North Carolina pine trade is in 
better condition than for years. The total output of 
the mills controlled by the association was shown to be 
500,000,000 feet per annum. As compared with last year 
this shows an improvement. In December of 1897 there 
was from 3,000,000 to 5,000,000 feet of unsold lumber on 
hand at each mill. At present the quantity is very small. 
No change in prices was made at the meeting. The re- 
port that all of the North Carolina pine was being cut, 
and that in a few years the supply would be exhausted, 
was characterized by Secretary C. 8S. Russell, to be with- 
out foundation. New mills are being erected at George- 
town, 8. C., a section abounding in fine timber, and 
several large plants will be in operation there shortly. 

At a meeting of the directors of the Dorchester Box 
Lumber Company at Cambridge, Md., on Monday of 
last week, it was resolved that 50 percent of the stock 
subscribed for is to be paid in by January 1 to Thomas 
W. Simmons, secretary and treasurer. 





WINTER DEMAND IS GOOD. 

Toledo, O., Dec. 20.—The closing months and days of 
1898 were decidedly encouraging as indicating renewed 
activity in the consumption of lumber. November and 
December were especially marked by an unusual demand 
for immediate shipments and we believe the output to 
have been larger than at any other time since 1892. 

All look for a large trade the coming year, commencing 
early in January. It is early yet to estimate stocks on 
hand, but what information we have at hand would indi- 
cate a decided shortage in the aggregate holdings as 
against a year ago. The largest shortage as far as we 
know now is in low grade boards, Nos. 3 and 4 stocks 
and boards. The medium grades that long have been 
neglected are beginning to move freely. There is a 
good stock of good lumber here, though the dry has 
Jargely been exhausted. Bill stuff, we think, is only 
fair in amount. As a whole, stocks are well assorted and 
the market is in good condition to take care of the new 
year’s trade. 





NEW ENGLAND NEWS. 


Boston, Mass., Jan 3.--Word comes from the logging 
camps of Maine that they are lookiag forward to good 
results on this winter’s work. Thanks to the combina- 
tion, they expect good prices for their output in the 
Maine lumber regions, and a better profit than was 
realized in 1898. Bangor’s business last year was up to 
anticipations as far as quantity is concerned, the foreign 
call for deals taking large quantities of spruce. One firm 
shipped 20,000,000 feet to Europe. 

The completion of the new Southern Union station and 
its formal opening to the public with the beginning of 
the year mark the termination of the biggest pile driv- 
ing contract ever awarded in the country. A few more 
piles remain to be put in near the station, but the work 
is practically over. Frederick P. Mayo, of this city, was 
given the contract and he has supervised the literal trans- 
planting of a huge forest of spruce, no fewer than 45,000 
piles having been driven for the foundations of the struc- 
ture and its appurtenances. The timber used was Nova 
Scotia spruce, thirty-five to forty feet in length on the 
average, and is distributed over an area of about fifteen 
acres, 

Plans are in preparation for a new freight house for 
the Boston & Maine railroad at Salem. Considerable 
lumber will be required. : 

David N. Skillings, of the firm of Skillings, Whitney & 
Barnes, of this city, has been appointed a member of the 
Metropolitan park commission. 


ore 


The Mountain City Lumber Company, which recently 
purchased 6,000,000 feet of hemlock timber in the vicin- 
ity of Garaway Junction, seven miles north of Patton, 
Pa., is making extensive preparations for its manufac- 
ture. A steam mill will be placed on the tract conveni- 
ent to the railway. The tract was purchased from the 
Stevenson heirs, of Mahaffey, Pa. 


—Wood and Manufactures of—— 
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A PIONEER YELLOW PINE MERCHANT. 


In the editorial department of this issue, in a discus- 
sion of the development of yellow pine industry, we note 
briefly the part that Mr. Henry N. Mann, of Mann Bros., 
of Chicago, played in the early development of the de- 
mand for yellow pine as a timber material. It was about 
seventeen years ago, when yellow pine was almost un- 
known in the north except as dressed material carried in 
Chicago by a few dealers, that, owing to the difficulty in 
securing long lengths in bill stuff, he began a search for 
long timber suitable for building purposes. He secured 
what he was after, but found it desirable to assist the 
existing mills in securing new machinery in the way 
of timber planers, ete., and the first large planer that 
was sent to the state of Mississippi, for that purpose, was 
owned by Mann Bros. 

With Mr. Mann’s initial efforts in this direction began 
the steady and rapid growth of y~'low pine consumption 
in Chicago and vicinity and his firm has maintained a 
business of large volume in this class of material ever 
since. They have had an especially heavy trade with 
railroads, car shops and heavy contractors for local 
building in Cook county, as well as with a similar class 
of consumers throughout the west. Mr. Mann was also 
one of the pioneers in the use of cypress. Mann Bros. 
have increased their yellow pine business to such an 
extent that now they are called upon from all parts of 
the country for heavy building timber, etc. During the 
past year they sent 1,500,000 feet to a point within 
twenty miles of St. Paul, which indicates how great the 
inroads of yellow pine have been into white and norway 
pine territory. 

Mr. Mann states -that his first purchase of yellow pine 
was from Pfeifer & Dreyfus, of Brookhaven, Miss., one 





HENRY N. MANN, of Chicago. 


of the earliest concerns to establish a trade in the north. 
But he rapidly expanded his sources of supply, partly on 
freight considerations, and it may be stated that Mr. 
Mann has perhaps done as much as any individual in 
the country in securing equitable rates from the south. 
When he began operations, rates upon yellow pine from 
the gulf states were 29 cents a hundred for box cars 
and 31 cents where flat cars were used. He was able 
to demonstrate to the railroads that this discrimination 
resulted in demoralizing prices and was a constant hin- 
drance to a steady trade and regular freight movement. 
The railroads saw the point and also appreciated that 
rates were too high and the present general rate of 22 
eents to Chicago for both box and flat cars was estab- 
lished. Mr. Mann also had much to do with the early 
development and perfection of planing mill appliances 
in the south. 

He is an unobtrusive, undemonstrative business mali 
and is seldom found in print, but a representative of the 
American Lumberman encountered him a few days ago 
and during the interview matters were brought out 
which led to this little article in regard to his business 
With all his modestry, Henry N. Mann is a forceful 
aggressive and successful merchant, for many years con 
nected with the lumber business. Before coming to Chi 
cago he had a white pine yard at Milwaukee, but he has 
so thoroughly identified himself with Chicago that in 
spite of his extensive interests elsewhere he is considered 
essentially a Chicago man. 

















Boards, Deals & Planks Sawed. Logs. —Shooks— —Staves— —Doors and Blinds— —Furniture— 

1898. 1897. 1898. 1897. 1898. 1897. 1898. 1897. Value. Value. Value. Value, Value. Value. 

Feet. Value. Feet. Value. Value. Value. Value. Value. Value. Value. 1898. 1897. 1898. 1897. 1898. 1897. 
January ...... 3,952,000 $ 123,292 4,748,000 $ 142,808 $10,687 $ 1,444 $ 30,826 $ 31,473 $ 470 $1,239 $ 7,262 $ 3,571 $2,500 $..... $ 8,235 $ 3,613 
February . ... 3,434,000 117,348 3,786,000 122,324 3,429 2,415 32,331 50,622 633 2,875 7,420 7,061 ere 4,920 3,789 
BERPOR 2.005% 4,812,000 140,081 3,151,000 111,066 5,191 1,265 42,168 29,462 525 1,125 12,225 5,643 mre 3,253 13,857 10,034 
Ce eee 3,702,000 111,841 4,788,000 159,195 8,347 2,909 47,446 45,081 320 2,881 18,023 13,068 419 4,322 9,724 9,146 
BEAY. .. scccosscen 4,648,000 130,703 4,579,000 153,734 9,207 14,662 38,335 42,575 2,056 2,022 7,680 6,873 2,500 39 5,265 5,933 
SID 5) csanwevee 4,570,000 122,260 4,452,000 147,196 13,131 9,793 29,550 68,011 1,097 2,777 10,760 9,758 18 2 11,377 7,878 
ee a> ncnonunael 5,272,000 141,826 4,529,000 157,714 13,884 3,756 20,012 48,345 781 910 7,951 9,461 1,750 2,696 5,013 20,315 
Augast . ...... 3,737,000 117,597 3,377,000 115,912 8,255 16,771 q 26,828 2,183 8,625 9,313 6,823 eta 3,000 16,278 19,614 
September . .. 3,359,000 100,773 3,272,000 107,922 6,175 * 33,459 42,239 5,426 1,850 6,400 ie ee ee 8,650 4,133 
OGoetober . 2s» 4,969,000 132,082 3,102,000 107,840 6,801 3,531 15,179 26,156 430 2,034 15,279 6,334 8,050 1,770 7,252 10,220 
November . .. 4,128,000 113,233 2,598,000 83,598 10,468 6,845 f 37,061 955 1,083 6,620 “514 8 —ssssxane ese 6,955 2,775 
December . ...*4,000,000 *111,500 2,967,000 98,676 *7,000 5,058 *30,000 37,629 *1,500 2,680 *6,000 8,998 *2,500 1,718 *6,700 4,009 
TOtAIS «acces 55,083,000 $1,461,836 44,449,000 $1,507,935 $165,523 $73,931 $373,728 $475,982 $16,376 $25,061 $114,933 $91,057 $29,964 $16,800 $104,226 $101,450 


* Estimated. 
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MEETING AND LIST.—THE CITY BY THE KAW. 





PRESENT AND FUTURE OF ST. LOUIS ASA 
LUMBER CENTER. 


St. Louis, Mo., Jan. 2—A year of unusual activity, 
iemand equalling and sometimes exceeding the supply, a 
teady increase of business, and a satisfactory margin of 
profits—these are the characteristic features of the St. 
|.ouis lumber market, for the twelve morths just ended. 
\nd be it remembered that, from this day of our Lord, 
ivade is to continue on these same lines for another year, 
or all prognostications of “the oldest inhabitant” in 
lumber circles here are as false as water. 

It is firmly believed that the balance sheet of 90 per- 
cent of the mill men and dealers of this market will 
how a splendid advance in profits for the year ending 
December 30, 1899, over the corresponding period for 
1398. 

Why? 

Because the country is entering an unparalleled era of 
national development, in every branch of industry. You 
iay lay it to our prowess at arms if you will, to national 
legislation if you prefer, to a natural reaction from a 
long period of dull times, if you choose, but it is coming 

nay, it is already here—and only in its swaddling 
clothes at that, but as sure as tomorrow will come so 
sure is the man who wants to make money this year 
ecing to make it, if he works for it. There is an old and 
trite saying in Wall street, “When money is cheap, stocks 
coup.” It is true of every business, so get into the band 
\\agon and be one of the people. You will find yourself 
on Easy street before you realize it. You know what old 
Omar Khayyam, that old beggar of a Persian astrono- 
mer, said of the final “round-up”: 

“And when thyself with shining foot shall pass 
Among the guests star-scattered on the grass, 


And in thy joyous errand reach the spot 


Where I made one,—turn down an empty glass!’’ 


Will not the successful lumbermen who get in at the 
finish of 1899 follow the Persian’s advice and click glasses 
valore next Christmas? Why, sure. 

When a lumberman says that business has been 
“splendid,” one naturally ought to think that he has 
made plenty of money. But some don’t. When he says 
business has been “so-so,” some believe his protits have 
been good. But when he says that business has been 
“bad,” and he cusses and swears, yet has a knowing look 
in the corner of his eye, one begins to long for that par- 
ticular dealer’s bank account. Strange that we must 
tuke people’s assertions on money matters by opposites. 
Yet lots of them will tell the unvarnished truth about 
everything except money. You have doubtless noticed it, 
too. In St. Louis some said “bad,” more said “so-so,” 
aud a few “splendid.” Average these opinions for your- 
self, and see what you think of the situation here, and 
whether the bank accounts of the lumbermen have in- 
creased or decreased during 1898. 

‘his task of fixing values on dozens of different opinions 
varying in each case and arriving at some definite con- 
clusion on a trade situation is no easy one. Some corre- 
spondents work entirely upon the law of averages, others 
jump at a conclusion, many are pessimistic, some opti- 
mistice—none are ever exact, for that’s impossible. If you 
dive into statistics you are sure to drown, for one au- 
thority will tell you emphatically that the market 
handles 100,000,000 feet, while another equally as good 
will insist that 200,000,000 is really a low estimate. If 
you dive into trade conditions, the first will tell you they 
were never worse. If you touch the subject of stocks at 
mills, profits or prices, the same chaotic opinions con- 
front you, and you lose faith in human nature. Then 
you get down to business, carefully sift the opinions of 
all, weigh them according to your mental capacity, and 
usually dig out some stuff which, from the very nature of 
your information, is bound to be more or less truthful, 
and certainly consoling to most of the trade. 

{t is comforting to state, in view of the foregoing ob- 
servations, that this initial letter to the American Lum- 
berman is based upon an almost unanimous opinion in 
St. Louis that good times have existed during 1898, and 
better times are in store for the faithful, who are prone 
to hustle. It can frankly be stated that no signs of 
cespondency were to be found in a week’s rounds among 
the dealers and mill men, most of whom were busy as 
bees, winding up the business of last year and. poking 
their glasses over their noses to peer at satisfactory 
balance sheets. Now, this is comfortably in contrast 
with the records of the previous four or five years, and 
correspondingly gratifying to record, for heaven knows 
that the average lumberman has had enough to contend 
With since 1895-96, and it’s time his reward should come. 
Let it come—in large chunks or gobs (as the late Will- 
lam Nye said), or any old way, during 1599, and we'll 
all be happy. 

__These brief observations are made with the catholic 
idea that this city is a great, natural lumber center, and 
that the present development of the trade is but the be- 
ginning. Whether the reader believes or not in national 
expansion, he is bound (if he lives here) to believe in 
St. Louis expansion, and particularly in lumber trade 
expansion from this city. He is, therefore, bound to 
agree with this letter, and with subsequent letters written 
about St. Louis and its possibilities in lumber, all of 


which is an agreeable thought. For it is the intention, 
in this particular department of the American Lumber- 
man, to unfold the opportunities of this city as a point 
of operation for lumber. If faults exist they will be 
pointed out, and where virtues are they will receive 
their just dues, the main thing being to make St. Louis 
a better market, and a bigger market and a perfect mar- 
ket, in all that these words imply. 
* * * * 

From a geographical standpoint, St. Louis is ideal for 
lumber operations. The whole south, with its hard- 
woods, its yellow pine, its cypress and its cottonwood, 
is practically at her doors. This is her base of supply. 
She is no small absorber of lumber from the north, either, 
but her natural source of supply is, of course, the south. 
Backed by the mightiest river in the world, fortified by 
railroad systems reaching to the longleaf pine forests of 
Texas, to the cypress brakes of the lower gulf, traversing 
the hardwood timbers of Arkansas, Tennessee, Kentucky 
and the middle western states, the city’s sources of sup- 
ply are ample for years to come. It remains with her 
own people engaged in the lumber trade whether or no 
this natural territory of hers shall be held as a heritage 
or wrested from her by ambitious rival cities. These 
southern timber regions are unquestionably hers, and 
no one doubts that she will have them, and hold them, 
and keep them, as a precious legacy of nature. To wrest 
the south and the southwest from St. Louis would be 
to sap her life blood, to give her a mortal wound, and 
her people know it. They will protect their natural trade 
rights, for always. And the St. Louis lumberman, as he 
looks back through the mists that shroud the past, and 
forward into the darkness that overhangs the future, 
knows in his heart that the territory is his and that 
he has a “good thing,” and he will keep it. 

The source of supply being established, what of the 
source of demand? As far east as Boston,: west to Den- 
ver, northward and southward, too, great railway sys- 
tems, the greatest in the world, reach out from St. Louis 
like the spokes of a wheel. She sends her lumber buyers 
south, her salesmen east and west, and who in this terri- 
tory hasn’t met the ubiquitous St. Louis lumber sales- 
man? If he isn’t everywhere, he’s “most.” If one were 
statistically inclined, he might give some interesting 
figures on total carloads per month and per year, and 
aggregate carloads per month and per year, and how 
many million feet per month and per year, etc., etc., ad 
infinitum, but what’s the use? The salesman has made 
St. Louis lumber a reputation without printing figures; 
besides, who wants statistics, anyway, except Robert P. 
Porter? 

Yes; these railroads running out of, St. Louis, coupled 
with the hereinbefore mentioned travéling salesman, are 
wholly responsible for the proud position the city occu- 
pies as a lumber distributing point, and they have made 
this narrative possible. If you will take a map—any old 
railroad map—and adjust your glasses on this city you 
will readily see the strategic position she occupies for 
commercial operations, particularly if you scan carefully 
the railroads running east and west. 

These two factors—the source of supply at the south, 
and the source of demand east and west—explain the 
situation more adroitly than my poor pen can record. 
They explain the rapid strides this city has made as a 
lumber distributing center; why large mills deem it ab- 
solutely necessary to maintain sales offices here; why 
dealers find St. Louis so advantagecus as headquarters; 
why buyers go forth to buy, and salesmen hie hence to 
sell, and why, best of all, the shekels of commerce, gold, 
silver and legal tender of all kinds, find their way into 
the coffers of the merry lumbermen. And the best part 
of the tale is that every year adds fresh laurels to the 
town’s good name for reliability of dealing and honest 
methods in the trade. 

As our British cousins would say: “The St. Louis lum- 
bermen aren’t half bad, doncher know.” Perhaps there is 
more comradeship here than in most large cities, but at 
any rate they are a whole souled lot, always ready to 
give you a few minutes of their time, if you have any- 
thing to offer, and give you the “latest” in the way of 
the market, prices, stocks, and everything that the lum- 
bermen themseives like to read about and the corre- 
spondent hates to write about. You can get a pocketful 
of stuff you don’t want to handle in your correspondence, 
but the “good things”—the stories told you in confidence 
and the gossip of the dealers—you are asked not to 
publish. [f one could only print all that is told! Not 
vicious stuff, either, but just plain, every day, human 
gossip. But it wouldn’t do. 

It is safe to prediet great things for this city as a 
lumber center. True, it is great already in this par- 
ticular, but it will reach the superlative yet. It will 
bloom, then blossom, then expand, until it reaches the 
goal that destiny has marked for it. 





ST. LOUIS LOCAL CONDITIONS. 
St. Louis, Mo., Jan. 3.—Trade conditions for the past 
week have not been marked by any special features of ac- 
tivity. Many of the dealers have been and still are at 


work balancing up their books for 1898—cleaning house 
as it were—and getting ready for an active campaign 
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during the coming season. This having been accom- 
plished, it is thought that an increased activity will pre- 
vail, and there are few dealers here who do not look for a 
satisfactory trade, with good prices and steady demand 
all through 1899. 

On the whole, the past year has been quite gratifying 
to the lumbermen of St. Louis. Demand has expanded, 
prices improved somewhat and trade distributed equally. 
Nearly everybody has made some money, and a few have 
made large profits. Local building has been only mode- 
rately active, but most of the retail yards have no com- 
plaints to make, while the wholesale dealers and mill 
representatives report almost unanimously a decided 
improvement over the previous year’s record. 

Yard stocks are generally low, and not even in spots 
throughout the city can any large lines be found. Many 
dealers are averse to adding to their stocks at this par- 
ticular time of the year, wishing to make a good exhibit 
on their books in 1898. This is usually the tendency at 
the end of the year, and this season it is true from the ad- 
ditional fact that good trade went right on through De- 
cember, depleting yards more than usual. An early re- 
vival of local building is confidently expected, however, 
and yards will begin to take on new stocks in the near 
future. : 

Recent visitors to the city include H. A. Culver, secre- 
tary of the National Hardwood Lumber Manufacturers’ 
Association, Sedgwick, Ark.; R. A. Long, Kansas City; 
A. V. Alexander, Pike City, Ark.; Harry A. Gorsuch, 
secretary Missouri & Kansas retailers’ association; E. B. 
Martin, Chicago; John H. Kirby, Boston, Mass.; H. H. 
Giesy, of the Central Coal & Coke Company; S. F. Carter, 
Houston, Tex., and Hon. J. B. White, Kansas City, Mo. 





ORGANIZATION AND PRICE LIST. 


St. Louis, Mo., Jan. 3—A meeting of a number of the 
members of the southwestern yellow pine industry was 
held at the Southern hotel, this city, at 10:30 “a. m. 
today, at which there were present the following: 

J. B. White, Missouri Lumber & Land Exchange Com 
pany, Kansas City, Mo. 

R. = Long, Long-Bell Lumber Company, Kansas City, 

S._H. Fullerton, Chicago Lumber & Coal Company, St. 

Louis, Mo. 
ag Johnson, Frost-Trigg Lumber Company, St. Louis, 


0. 

S. F. Carter, Emporia Lumber Company, Houston, Tex. 
P. E. Wilson, Clarkson Saw Mill Company, Leeper, Mo. 
N. W. McLeod, St. Louis Refrigerator & Wooden Gutter 

Company, St. Louis, Mo. 

P. G. Gates, Eagle Lumber Company, Eagle Mills, Ark. 
Charles S. Keith, Central Coal & Coke Company, Kansas 

City, Mo. 

George K. Smith, Holladay-Klotz Land & Lumber Com- 
pany, Greenville, Mo. 

A general discussion was held as to the condition of 
the yellow pine industry in relation to organization, in 
which it developed that the efforts recently made to 
bring about a closer co-operation between the manufactu- 
rers of the southwest had not resulted in entire success. 
A motion was made and adopted by which the committee 
appointed for the purpose was ordered tu proceed with 
its work and prepare a further report, which will be 
read at the general meeting, under the auspices of the 
Southern Lumber Manufacturers’ Association, to be held 
at Memphis on January 17 and 18; and that the price 
list which might be agreed upon be recommended to the 
Memphis meeting for its adoption by the yellow pine 
trade generally. 

The yellow pine trade has been working in the dark 
as far as prices are concerned for some time past, no 
generally recognized official list having been out and 
the members of the industry having lacked the guidance 
in price making which such a list offered. 

The meeting took up this matter in a very thorough 
manner and, after going over the old list carefully pre- 
sented one which will be found below, which was adopted 
with the understanding that it be recommended ‘to the 
Memphis meeting, and that in the meantime those who 
issue lists should be urged not to make any lower prices 
than those recommended by this meeting. 

A plan of organization of the yellow pine industry 
was presented which met with general approval and it 
is understood that steps to bring it to perfection and 
promote its adoption will be inaugurated at the general 
meeting in Memphis on January 17 and 18. The list 
recommended by today’s meeting was as fcllows: 


1% &135 
21-32x3% 27-32x5% to stan- 
dard size 





10 ll as 
For 3 in. edge grain, 2%-inch face, add $1.50. 3-inch flat grain 50c 
less than 4-inch. For straight cars, 16-foot, add 50 cents per M. For 
jointed flooring, add $2 per M. For heart face flat grain, add $3.00. For 


heart face grain, add $5. For flooring, center matched and s2s, 
add $1. All D. & M. stock sold strip count ¥-inch over face. 
' CEILING—BEADED. 
A B Cc 

4x3 or 1100 10 00 850 
4x3 or 12 50 1200 950 
%&x3% or 5 1400 1350 11 00 
4x34 or 5 15 00 1450 1250 

Cluster corrugated ceiling, $1 additional. For 3-inch 
ceiling, 24-inch 
13-16x3 or 5 00 15 50 13 50 
From 1 inch stock 11 00 10 00 850 
From 1% inch stock 350 12530 ll 0 


13-1 5 1250 
13-16x! 16 00 15 50 14 00 
On orders calling for special pattern Drop Siding any percentage of 


1450 





different ies made in running same must be accepted at propor- 
tionate price. 
FINISHING. 
ist& 2d _ 3d Clear 
Clear. When in stock. 
Ux4 INCH 828 27-32... 2... cece eeceeeseececeevece 1700 15 00 


1x6 inch 828 27-32............0+ 1600 sees 





4A 


1x8 and 10 inch s2s 27-32. 
1x12-inch s2s 27-32 
1x6, 8 and 10-inch s2s, 13-32 
144x12-inch 82s, 1 3-32 
134x6, 8 and 12-inch 
13gx12-inch 823, 1 11-3 3 
2x6, 8 and 10-inch s2s 1L¥.. . 24 
2x12-inch s2s 1¥ 29 00 23 00 ome 
For each additional 2 inches in width over 12 inches, add $1 per M 
For rough stock add $1 per M. 
MOLDED CASING AND BASE. 
ist Clear. 2d Clear. 
From 4 or 6 inch stock, B. M... .......sseeeeees 2) 00 18 00 
From 8,10and12-inch * 22 00 20 00 ‘ 
1x4 and 6-inch stock, s4s, plain, B. M 19 00 170 an 
Moldings, under 5,060 ft., 65 per cent. off National Moluing Book; 
over 5,000 ft., 75 per cent. off. Molding, car-load lots, special prices. 


DOOR AND WINDOW JAMBS. 


From 1x4 or 1x6-inch stock, B. M 2100 1 
From 1, 144 and 2-inch stock, B. M 22 50 20 50 ee 
Dressed, rabbeted and Plowed as ordered, worked 3 inch scant of 
width. 
WAGON BOTTOMS. 
Per set D and M 38-inch face = 
For edge grain add 25 cents perset. 
COMMON BOARDS AND COMMON SHIPLAP. 
No.1Com. No,2Com. No.1Com, No.2Com, 
sls, sls. shiplap. shiplap. 
" orD & M. 
1x8, 14 and 16 feet.... .....$13 00 $11 50 $13 50 
1x8, other lengths 13 00 11 50 13 50 
1x10, 14 and 16 feet......... Le 12 00 14 00 
1x10, other lengths......... 13 50 12 00 1400 
1x12, 14, 16 and 18 feet..... 1450 13 00 15 00 
1x12, other lengths 15 00 13 50 15 50 
For rough boards, add $1 per M. 
For grooved roofing, $1 more than sls. 


FENCING, (SIS.) 
No, 1. No.2, When 
in stock. 


ix4, 16 feet 11 50 
(x4, other lengths 1250 ll 00 
1x6, 16 feet 5 12 00 
1x6, Other lengths. ...........00 ceesscerecesoees 13 00 

For rough, add $1 per M. 


DIMENSION. (slsle.) 

22 & 24 
00 1400 
13 00 
13 00 
13 50 
14 00 
16 50 
1450 
15 50 
1450 


For rough add $i per M. For dimension sized to1%-inch, add 
joc per M. No. 2, $1.50 less. For every 2 feet over 24 feet add $1 
perM. 

TIMBERS—ROUGH OR S48. 
22 & 24 
4x8 to 8x8 15 00 5 50 16 50 
4x10 to 12xi2 16 50 17 00 8 

For every 2 ft. over 24 ft. add $1 per M. Add $2 for each 2 in. over 16 
inches. All heart timbers 6x6 to 12x12, add $2.50, All heart timbers 
4x14 to 16x16, add $5. 

FACTORY FLOORING. 
(No, 1 common.) 


2x4, 2x6, 2x8, D. & M., to 1% No.1 Common 

2x4, 2x6, 2x8, L. & M., tol¥ No.1 Common 

3x6 and 3x8, D. & M., 2¥ No. 1 Common 
For heart face add $2 per M. 


BATTENS—PER 100;FEET LINEAL, 


96X38 1 B,......00-0% 
2 in. plain or O. G... 
244 in.plain or O. G 

TERMS:—60 days acceptance or 2 percent off net amount, after 
deducting freight, if paia within 10 days from date of invoice, or 13¢ 
percent discouut if paid on arrival of car. 


KANSAS CITY CONDITIONS. 


Kansas City, Mo., Jan. 4—The year 1899 is here, and 
while the youngster gives promise of giving cards and 
spades to his recent predecessors and then beating them 
out, he has not yet developed sufficiently to show what 
he will be able to do, at least in the way of the lumber 
business. The wholesale branch of the trade at Kansas 
City and at other points, without a dissenting voice, is 
strongly of the opinion that this will be a big year, and 
the jobbers, as a rule, are looking forward to an un- 
usually early opening up of the spring business. Quite a 
number of the traveling men who make headquarters 
here have started out for orders, and they go prepared 
to pick up quite a lot of business this month. As a rule 
the dealer does not like to place orders for spring stock 
this early in the year, but present conditions make it to 
his advantage to get his orders in without much delay. 

The fall trade out through the country was excellent 
up to the time that winter set in and shut off building. 
The cold weather came so early in the year that a large 
amount of contemplated building was necessarily put off 
until spring. The people who had planned to build last 
fall, and many others who were planning to build this 
spring, will avail themselves of the first opportunity to 
get to work, and as soon as they can be assured that they 
will have good weather for a few weeks building opera- 
tions will become active. The dealer, therefore, can go 
ahead and place his orders for the spring business with- 
out any misgivings of not being able to dispose of the 
lumber quickly after it arrives. This applies to most lo- 
calities in the southwest, and the points that do not have 
an active spring trade will be few and far between. 

General wholesale conditions are in as good if not bet- 
ter shape to advance and maintain prices, as at any pre- 
vious time this early in the year. In the first place the 
outlook is more than favorable to a spring demand that 
will keep the manufacturers crowded with orders from 
start to finish. This alone should keep the markets firm. 
In the second place the southern mills have more orders 
on their books than they ever had before in the first 
week in January, and before they get their old orders 
cleaned up new business will be coming in fast enough 
to keep them from getting anxious for orders. Mill 
stocks everywhere are light and badly broken, and the 
manufacturers will not be able to get good stocks in pile 
before the spring demand sets in in earnest. In view of 
this situation, all that can prevent good firm markets alf 
along the line in the spring will be a reversal of trade 
prospects and a lack of demand from the dealers; the 
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possibility of which is so remote that it need not be 
thought of. 

The manufacturers of yellow pine in the Indian Terri- 
tory are feeling much better than they did a few weeks 
ago when they thought they would have to stop cutting 
timber on the first of this year. The law in this respect 
has been modified to allow the mills now located in the 
territory to cut timber for another year. By the time 
1899 is over the timber around a portion of the mills will 
be pretty well cut out. 

Among the visitors in town this week is W. A. Whit- 
man, formerly with the Missouri Lumber & Mining Com- 
pany, at Grandin, Mo., but now representing the Tacoma 
Mill Company, of Tacoma, Wash. Mr. Whitman says 
that the lumber business on the coast is in a very flour- 
ishing condition, and prospects for this year are very 
bright. The demand for Pacific coast woods in this ter- 
ritory is constantly increasing, and many railroad and car 
companies are turning from other kinds of lumber to fir 
and spruce for car material. In reference to the shingle 
situation he predicts that prices will be considerably 
higher in the spring than they are at present. There are 
no stocks at the mills, and few logs coming in. The most 
of the mills are closed down and they do not expect to 
start up until about February 15. By that time the de- 
mand will have set in, and the manufacturers will have 
little difficulty in securing good prices for their shingles. 

R. A. Long and Capt. J. B. White were in attendance 
at the meeting of the yellow pine manufacturers at St. 
Louis yesterday. Mr. Long has returned, but Capt. White 
expects to remain in St. Louis until the end of this week. 
8. F. Carter, of the Emporia Lumber Company, of Hous- 
ton, Tex., is also in the city today on his way back from 
the St. Louis meeting. 

The secretary of the Missouri & Kansas Association of 
Lumber Dealers today issued the final announcement giv- 
ing all details pertaining to the annual meeting which 
will convene at Kansas City on January 24, and 
and adjourn, via a_ special train on the Mis- 
souri Pacific railway, on the same day, to St. Louis, 
where the balance of the meeting will be held. In this 
announcement, which appears in. another column of this 
issue of the American Lumberman, members who intend 
to take in this convention are especially urged to send in 
their applications for passage without delay, as all appli- 
cations must be in by January 15. Dealers who are not 
members are also reminded that they are welcome to go 
along, provided they join the association, which they 
ought to do whether they go to the convention or not. 
The membership record of this association for December 
shows thirty-eight new members, and for the year 952 cer- 
tificates were issued, a gain in membership of nearly 150 
over the total for 1897. The association is in the most 
flourishing condition in its history, and it is doubted if 
any association of like nature in the country can beat its 
record for 1898. 

The W. R. Pickering Lumber Company, of Springfield, 
Mo., and Pickering, La., has located an office in the Keith 
& Perry building, this city. It will be in charge of 
Thomas Stapley, well known in this territory, and who 
was formerly in charge of the sales department of the 
Missouri Lumber & Land Exchange Company. 

J. W. Sanborn will leave here this week for Washing- 
ton, D. C., accompanied by his daughter Pereta, who goes 
to Washington to attend school. 

William Buchanan is making an improvement at the 
Stamps mill in the way of a double edged band saw 
which is replacing a circular. 

The grip is prevalent in Kansas City as well as other 
places, and among its latest victims is George D. Hope, 
who is confined to his home today. 

KE. M. Jones has resigned his position with the Missouri 
Lumber & Land Exchange Company, and is now with 
the Central Coal & Coke Company. He will cover the 
territory of Southern Kansas and a portion of south- 
western Missouri. 

D. G. Saunders is at present sojourning in Texas among 
the yellow pine mills at Beaumont, Lake Charles, etc. 
He will return next week. 


ABOUT THE CRESCENT CITY. 


New Orleans, Jan. 2. The new year opens with an 
active outbound movement of lumber from the gulf 
coast mills. This obtains from Florida to Texas, and 
considering the holiday interregnum, during which in- 
ventory or stock-taking is the prominent practice, busi- 
ness is in a very satisfactory condition. 
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A few of the hardwood mills of Mississippi have very 
large stocks of hardwoods, and while at many of them 
there is plenty of stock at sight it is sold to foreign or 
domestic dealers or consumers. 

The new Southern Cypress Company is getting its 
machinery in good working order, and everything prom- 
ises favorably for its extensive operation throughout the 
country in the matter of sales. 

Stocks of both pine and cypress lumber are compara- 
tively light at the mills and the demand is unusually 
active for this season of the year. The past year has 
been one of progress throughout as far as foreign trade 
is concerned, at least since the war clcsed. 

Recent events have led holders of moderate quantities 
of yellow pine timber to begin to figure on additions to 
their supplies in the way of stumpage, where liberal 
bunches of timber are not available as a wholesale pur- 
chase. 

The recent fire of the New Orleans Cypress Company 
resulted in a loss of about $2,000; fully insured. 


IN SOUTHWESTERN ARKANSAS, 


Texarkana, Ark., Jan. 3. The year came in coldly, so 
coldly that the steam whistles blew tamely and the bells 
rang feebly in their attempt to announce the arrival. 
Texarkana can usually do justice to such an occasion, 
but she did not come up to the requirements this year. 

The cold windy weather of the latter part of last week 
was a bad thing for three lumber manufacturing con- 
cerns. They were visited simultaneously with bad con- 
flagrations, all happening on December 29. On that date 
the entire plant of the Little River Lumber Company, at 
Allene, Ark., was burned, together with twelve box cars 
standing on its siding. The total loss is estimated $40,- 
000. The lumber was insured for $14,000. There was 
2,500,000 feet in all. On the buildings and mills there 
was $7,000 insurance. 

On the same night the saw mill of Gus. Munzesheimer, 
at Sulphur Station, Tex., was destroyed by fire. Mr. 
Munzesheimer estimates his loss at $3,000 and states 
that he had no insurance. The mill will not be rebuilt, 
as it is the intention to build at Red Water, Tex., on the 
St. Louis Southwestern railway, a new band mill of 
about 50,000 feet daily capacity. 

On the same date with these fires the entire stock of 
4,500,000 feet of lumber of the H. J. Allen Lumber Com- 
pany, at Zwolle, La., was burned. 

It seems that mill men everywhere in this section had 
trouble during the prevalance of a high wind and many 
narrowly escaped bad fires on the 29th. 

In trade things look well. Inquiries are liberal, and 
orders are coming freely enough to suit the views of 
those who consider the time of year, weather in the 
northwest and other things, among which is the still 
troublesome car shortage. In Louisiana the weather has 
been averaging bad and with the car trouble has pre- 
vented a very good showing for the last month. Allen 
Bros. & Wadley, of Allentown, La., say the weather has 
been so bad in their country as to interfere with logging, 
and with their car supply short they have run only half 
time lately. 

The Central Coal & Coke Company reports that it is 
doing all it can do—running full time in every depart- 
ment. The company says that it has “no kick coming 
in any direction.” 

The Southern Pine Lumber Company has changed the 
gage of its ten miles of logging road at Diboll, Tex., from 
narrow to standard gage and has put in a new equip- 
ment of cars and engines. ‘The capacity of the plant will 
be increased for this year to 125 monthly. 

Willis Whitaker got judgment in the district court of 
Shreveport last week against the Black Bayou Lumber 
Company, of Myrtis, La., for commissions amounting to 
$1,200 in par value of the stock of the company and $75 
cash, for services in the sale of stock to W. B. Carey, oi 
Chicago, being a 10 percent consideration. 

Charles Whitmarsh, manager for O. T. Lyon & Sons, 
Sherman, Tex., was in the city last week and gave it as 
lis opinion that Texas dealers would have a good mid 
winter trade if the present good weather should continue 
two weeks. 

J. F. Floyd, of The J. F. Floyd Lumber Company, this 
city, and E, W. Frost, of the Frost-Trigg Lumber Com 
pany, went over to Frostville last week. 


Report of the Yellow Pine Clearing House for November. 


Requests . 

Replies . 

New England States 

New York 

Pennsylvania and New Jersey 
Michigan . 

Ohio . 

Indiana . 

Illinois . 

Iowa . 

Minnesota . 

Wisconsin . 

MEREONOES 6. owecsscctvouniousesenasbecseueeesanes 3,367,210 
ee ere re 3,553,478 
Nebraska . 869,446 
Colorado and South Dakota 

Indian Territ’y and Oklahoma Territ’y. 

Texas . 

Tennessee and Kentucky. .... 

Rail to Mexico and New Mexico ar 

NOt SDOCIMO 2. rieccccesccccveccsscccosecineses 

Local, or from state manufactured 

Export . 

Total shipments . 

Total cut. 


*1no shipments—just started; 1 no cut. 


Missouri. Arkansas. 
8 50 


Texas. Louisiana. Mississippi. 
2 40 40 
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THE SAGINAW VALLEY. 

Saginaw, Mich., Jan. 3—The New Year came in with 
. chill in his marrow which is pleasing to most people, 
as December was mostly mild and wet. There has been 
no weather until now to freeze up the swamps and bring 
joy to the logger. While there is not so much pine to 
be cut this winter there is plenty of hemlock and hard- 
wood, and the good prices and active demand for hard- 
wood lumber have stimulated the holders of timber to 
put it in; hence they desire snow and cold weather. 
North of the straits the snow is three fect deep, but in 
the Saginaw district there is none at present and there 
has been none up to date to speak of. luyers are out 
picking up everything in the shape of logs and making 
contracts to get in logs. 

Alexander Gebhart, of Dayton, O., drifted into Sagi- 
naw last week, on a periodical visit to the valley. Mr. 
Gebhart is a member of the firm of Gebhart & Esta- 
brook, which is closing up its long career in the lumber- 
ing business here. He has operated a lumber yard at 
Dayton many years, and has been coming to Saginaw 
regularly forty-three years. The lumber in the yard of 
the firm of Gebhart & Estabrook is nearly disposed of 
ind the business is being closed up as rapidly as possi- 
ble. The first saw mill on the premises of this firm was 
erected by Millard & Sweet in 1850. Subsequently it 
passed into the hands of Curtis & King, who operated it 
until 1863, when the firm was changed to Curtis & Corn- 
ing. This firm was succeeded by L. 3. Curtis & Co., who 
sold the property in 1873 to Gebhart & Estabrook. The 
old mill, which had a capacity of 4,000,000 feet, was sold 
by Gebhart & Estabrook to a man named Gale, who re- 
moved the frame and machinery to Chippewa Station, 
where he operated it until it was burned. Gebhart & 
Nstabrook built a new mill and operated it continu- 
ously until about three years ago, when, their timber 
being exhausted, they shut the mill down. The planing 
mill and box factory operated in connection was subse- 
quently destroyed by fire and was not rebuilt. Grad- 
ually the stock of lumber in the yard had been worked 
off. During the period in which this plant was operated 
by the firm named it produced over 400,000,000 feet of 
pine lumber. The firm also operated a salt block in con- 
nection. 

What “Uncle John” Estabrook will turn his attention 
to now remains for the future to determine. He is one 
of the pioneers in the lumbering business, having located 
in this city in 1852. A long roll of Saginaw lumbermen 
have passed from the field of action since Uncle John 
Kstabrook came to Saginaw. Some of them attained 
wealth and prominence and others wrestled with ad- 
versity and came out on the wrong end of the deal. A. 
. R. Braley, James Hay, Robert H. Weidemann, Frank 
BR. Sears, L. H. Eastman, W. H. Warner, E. J. Ring, 
\loney, David and Amasa Rust, George C. Sanborn, W. 
H. Edwards, William Wylie, W. H. Wright, Timothy 
Jerome, C. W. Wells, F. C. Stone, Edwin Eddy, Sewell 
Avery, Samuel H. Webster and others whose names are 
not now recalled have made parley with strife forever 
and are sleeping their last sleep. A few of the old ones 
remain; C. W. Grant, Charles Lee, T. E. Dorr, Ezra 
Richardson, Lloyd Richardson, Ammi W. Wright, Ezra 
Rust, William Callam, A. T. Bliss,. C. K. Eddy are still 
on earth, although some of them have relinquished active 
lumbering. 

The Tittabawassee and its tributaries, on whose bosoms 
there has been floated out to the saw mills on the Saginaw 
river 1,300,000,000 feet of pine logs, have ceased to fur- 
nish a supply for the few mills now being operated at 
this end of the river. During the season just closed there 
were only eight mills operated and a part of these were 
in motion only a portion of the season. Since the season 
closed the saw mill of Bliss & Van Auken was destroyed 
by fire and will not be rebuilt. The Brand & Hardin 
shingle mill has finished its career, having been operated 
only a portion of the last season. The C. K. Eddy & 
Sons saw mill will be stocked for next season, but it did 
not turn a wheel last season. Charles Lee did not oper- 
ate his saw mill last season and it is doubtful if ever it 
will be started again, although some logs may be secured 
for the mill for next season. The C. L. Grant & Co. mill 
was operated only a short time last season and it is not 
known if it will be operated next season. The Briggs & 
Cooper saw mill was not operated last season. It has 
been sold to E. Jochen, who is fitting it up and will cut 
hemlock and hardwood chiefly. Briggs & Cooper operate 
a lumber yard in this city and are new building a large 
warehouse in their vard. They have a small saw mill and 
shingle mill near Butman, on the Hauptman branch of 
the Michigan Central, which cut 1,500,000 feet of lumber 
and 1,000,000 shingles last season. The product comes to 
their yard here. They are putting in logs now to stock 
these mills and have 2,000,000 feet now on the skids. The 
C. Merrill & Co. mill was operated only a short time 
last season, cutting about 10,000,000 feet. This firm has 
60,000,000 feet of pine yet standing in Gladwin county 
which will come to the mill, and about 12,000,000 feet of 
logs will be put in this winter and brought here by rail. 
C. S. Bliss cut a little over 7,000,000 feet of lumber last 
season and is getting in a full stock of logs for his mill, 





AMERICAN LUMBERMAN. 






which will be started again as soon as the logs can be 
hauled to the railroad. He is running two or three 
camps and is buying logs besides. He has just contracted 
to manufacture 600,000 feet of hardwood at an advance 
of $2 a thousand feet over prices at which the stock was 
held early last season. <A. T. Bliss is operating a 
camp on the Au Gres river, where about 3,000,000 feet 
will be cut, and is also lumbering in Midland and Glad- 
win counties. His mill will be operated next season. 
‘The Central Lumber Company is putting in logs on Blind 
river, Ontario, and hopes to be able to bring them across 
the lake next season. The company has 3,000,000 feet 
of logs on hand, and will doubtless purchase more or less 
during the winter. The Saginaw Lumber & Salt Com- 
pany will operate next season and has over 15,000,000 
feet of logs now in the river. 

The mills at this end of the river manufactured ap- 
proximately 75,000,000 feet of lumber last season. Eight 
million feet were shipped out by water, 22,000,000 feet 
— here by water, and a large quantity came in by 
rail. 

Henry Quinn, manager of the lumber end of W. B. 
Mershon & Co., has just returned from his annual eastern 
visit among his relatives. 

S. L. Eastman, of the Brewer Lumber Company, is 
home from his eastern trip, where he has been looking 
over the market and arranging with his representatives 
for continued services. Mr. Eastman’s eastern staff will 
remain the same as last year. W. S. Blauvelt, who has 
been with Mr. Eastman jor eleven years, will handle 
the trade in New York, New Jersey and western Penn- 
sylvania, with headquarters at Philadelphia. A. Van 
Horn will continue his headquarters at Springfield, Mass., 
and represent the company in New Engiand. L. 0’Con- 
nor will maintain his office on that easiest settee in the 
foyer of the Seventh Avenue hotel, at Pittsburg, and 
no lumberman who approaches the portals of that hos- 
telry will be permitted to get away without either plac- 
ing an order or listening to Lary’s latest story. Between 
times Mr. O’Connor will spend his time among the trade 
of eastern Ohio and western Pennsylvania. Mr. Eastman 
reports that his company has had a very prosperous year 
and that he now has one of the best stocks that he ever 
held, comprising, with purchases to arrive, nearly 20,000,- 
000 feet. ‘The Brewer Lumber Company during the past 
year, in addition to its white pine trade, has handled 
considerable quantities of yellow pine, and this year 
branches out into the hardwood business as well, with a 
specialty of ash and maple. 

J. B. Flint and R. H. Erving, of Flint, Erving & 
Lindsay, Pittsburg, Pa., have spent several days in the 
valley this week, looking 1p stock for spring trade. 

H. P. Wyman, the old time Michigan lumberman who 
formerly operated at Chippewa Lake, was in town the 
early part of the week. Mr. Wyman has spent the past 
few years in developing southern timber and coal prop- 
erties and at the present time fs located at Johnson City, 
Tenn., where he is engaged in getting into shape a lumber 
operation for the Uneka Timber Company. 

K. C. Skinner, of Toledo, has spent the week here 
going over the stock of A. C. White, with whom he is 
engaged as eastern salesman for another year. Mr. 
Skinner’s headquarters will be at the Windsor hotel, 
Philadelphia. He has succeeded in developing a very 
handsome trade for Mr. White in eastern Pennsylvania, 
New Jersey and New York. 

L. C. Slade and William Schuette, the well known 
wholesalers of this city, have recently been elected as 
directors of the American Commercial & Savings bank, 
one of the best financial institutions of Saginaw. The 
January statement of this institution shows resources 
of $506,736.91. This is the bank of which Hon. William 
1. Webber is president. 

Bliss & Van Auken’s inventory shows a stock on hand, 
largely white pine, of nearly 18,000,000 feet. They also 
have purchases in the valley which will be assorted and 
put into stock before spring of nearly 4,000,000 feet 
additional. Their quintette of salesmen has been broken 
by the resignation of C. G. McCoy, who has transferred 
his allegiance to E. V. Babcock & Co., of Pittsburg, for 
the coming year. Jack Hammond will continue to 
represent the firm in Michigan, Joe Schneider and Fred 
Oakes in Ohio and Frank Havnar in Pennsylvania. 

A. C. White has accumulated a very fine stock of white 
pine at the old Linton plant, which he purchased last 
summer, and is increasing his trade in all directions. 
His Michigan and eastern trade is especially prosperous. 
He is availing himself of the first of the year inventory 
period to improve largely his manufacturing facilities, 
and his big plant will start off within ten days in better 
shape than ever. He is making a specialty of knock- 
down window frames, box shooks, moldings, beveled 
siding, tank plank, dimension shingles and cut-up stock 
of all descriptions. 

While C. K. Eddy & Sons’ stock of lumber is a good 
deal depleted, they still have a comparatively full assort- 
ment. This they will maintain by purchase until their 
new stock from the Boyce timber ccmes into market. 

There is a movement on foot to reorganize the O’Don- 
nell-Spencer Company lumber yard, door and box plant, 
which promises early fulfillment. There is an opportunity 
in this deal for a first class planing mill man to obtain 
an interest and have immediate charge of a business 
that should be a prosperous one. The plant is a good 
one and only needs first class management to make it 
profitable. 

Wickes Bros. report this one of the busiest seasons in 
their history. Every department of their immense plant 
is loaded with orders and more coming in by every mail. 
This concern’s output of boiler and power plants during 
the past year has been something phenomenal, their 
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saw mill and machinery trade has been large and their 
second hand machinery business is something enormous. 

W. B. Mershon & Co. report a very active trade in 
band resaws and band edgers. At the present time it 
is simply a question of how many they can produce for 
the next few months to supply current demands. This 
concern’s box trade is very flourishing and its lumber 
business is the best for several years. 

The Saginaw Manufacturing Company has orders for 
four band resaws on its books today, and orders for a 
good many more in immediate prospect. 

The M. Garland Company, of Bay City, is building for 
Eddy Bros. & Co., of Saginaw, one of the Garland 
improved No. 0 spring tension band mills, a new 3-block 
carriage, two new steam feeds and one of the Garland 
latest style of steam niggers; also one Kline steam log 
loader and sundry other machinery. The Eddys pur- 
chased the first band mill the Garland company built, 
placing it in their mill in the spring of 1894, and this 
first mill and carriage have run regularly every season 
since, without repairs or changes. Eddy Bros. & Co. 
are making great changes in their mill and when they 
are finished will have a complete three band mill ready 
for spring sawing. 

The conspicuous figure and pleasing physiognomy of 
George W. Stevens are again noted on the streets of 
Saginaw. Mr. Stevens come to this city in 1870 and 
engaged in the grocery business. Subsequently he em- 
barked in the lumbering business and a few years ago 
he went to Duluth as manager of the Cranberry Lumber 
Company. Three years ago he went to Buffalo as mana- 
ger of a lumber yard established there by the Arthur 
Hill Company. While at Duluth and Buffalo he handled 
300,000,000 feet of lumber for the concerns with which 
he was connected, and did it in a manner satisfactory 
to his people and with credit to his business judgment 
and business integrity. Now Mr. Stevens comes back to 
Saginaw, his first love, and starts out in business for 
himself. He has opened an office in the Mason building 
and will handle pine and hardwood lumber in car lots. 
He has anextensive business acquaintance and the repu- 
tation behind him that has made him a host of friends. 
He ought to do well and no confidence is violated in 
hazarding the prediction that he will be able to do a 
full grown business almost from the outset. 

Bay City, Mich., Jan. 3—The mills at this end of the 
river produced approximately 225,000,000 feet of lumber 
the last season, which makes the output of the river 
about 300,000,000 feet. This shows that the Saginaw 
river is not yet out of the swim as a lumber producer, 
although there has been a tremendous slump since 1552, 
when the enormous total of 1,011,000,000 feet of pine 
lumber was produced by the mills on this river. Had 
the saw mills on the river been equipped with band mills 
twenty-five years ago and the pine resources tributary 
to this river been husbanded there would have been saw- 
ing for twenty years longer than will be the case. But 
the settlement of this region made the cutting of the 
pine necessary in the absence of methods for preserving 
the timber from the ravages of forest fires. As it is, 
however, we have a large area of hemlock and hardwood 
still available, and this, with the timber that will be 
brought here from other localities, will make this river 
a manufacturing center for some years to come. 

The Michigan Shade Roller Company is a new industry 
added to this community. The company is capitalized at 
$50,000, and the business will be operated in connection 
with the Michigan Box Company. The company will 
manufacture wood and metal shade rollers. A. E. F. 
White is president, W. D. Janes secretary, and M. J. 
Reardsley treasurer. 

Swift & Clark, of Cheboygan, have secured enough 
stock to supply one of their mills next season, and they 
expect to be able to get enough more to enable them to 
run the other mill. 

One of the quietest and yet most active operators in 
this city is W. H. Nickless. It is seldom that his name 
is seen in print, yet he operates one of the largest box 
factories on the river. He is carrying in his yard today 
11,000,000 feet of lumber. He began business in a small 
and quiet way and has built up a trade that he may 
justly be proud of. 

Lumber shippers are complaining of the lack of cars. 
There is a large quantity of forest products moving and 
the railroads are unable to furnish the necessary trans- 
portation. 


WESTERN MICHIGAN MATTERS. 


Manistee, Mich., Jan. 2—The year opens under the 
ost auspicious cireumstances and those of the mill men 
who have stock on hand feel so confident as to the future 
that they are well content to let their lumber lie in pile, 
and are not at all influenced by the blandishments of 
the seductive buyer, who even thus early is at work try- 
ing to secure stock at reasonable prices for the coming 
campaign. 

There is going to be a scramble for stock early, as the 
dry was pretty well exhausted last fall, and what was 
on stick then is not going to be bettered much during 
the winter months. The stock held over at manufactur- 
ing points, of desirable kinds, was down to a minimum, 
and the trade during the early months of the new year 
will eat into these slender supplies through rail ship- 
ments direct from mill points, especially with hemlock, 
which has come into use more and more each year during 
the past ten, till now the volume of it is so great that it 
has come to be a big factor in the general trade. 

A good many of our mill men are sorting up al] their 
hemlock and shipping it out by rail, and this, of course, 
makes a considerable hole in the supply for water ship- 
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ment. They have considerable difficulty in keeping their 
assortments filled and have to buy along the railroads at 
the little outside mills to piece out their stocks with. It 
looks now as though it will not be many years before the 
entire cut of Manistee in hemlock will be handled from 
here by rail. By that time the output at Ludington and 
Muskegon of that class of stock will be exhausted, as will 
also the supply from Frankfort and some of the other 
smaller northern ports. A large share of our hemlock 
cut goes to Toledo, Cleveland, Buffalo, Sandusky, etc., 
and a greatly increased proportion will probably go in 
that direction this year, as already we have offers from 
that quarter for a number of millions. 

This has not been a very profitable year for the boats 
and little money can be made in carrying lumber for $1, 
but we are living in hopes and if we can add a quarter 
to the general average, this year will have done well for 
the vessel men. 


eee ye 
A CLEAN BUSINESS. 

Grand Rapids, Mich., Jan. 2.—The year 1898 has drawn 
to a close and we think the hardwood dealers in general 
in Michigan will join us in saying that it has been a 
very satisfactory year. As far as we know, manufac- 
turers and dealers have met with very few losses and have 
been able readily to dispose of all well manufactured 
stock at prices that have shown a nice, clean profit. 
We predict for the coming year a good, steady, sub- 
stantial trade at better prices than realized the past year. 

Dennis Bros. 


—_—eoeereaeeeaeeoeooeoerr 
LOGGING CONDITIONS PERFECT. 

Hibbing, Minn., Jan. 1—Logging conditions in this part 
of the country are and have been almost perfect. Had the 
cold weather come before the snow, the ice on the lakes 
would have been in better condition and larger loads 
could have been hauled on to the lakes, but with snow 
from six to ten inches deep and steady, moderately cold 
weather, all other conditions are good for loggers. We 
have lost none of the snow which fell in the first storm 
in November, and have had an addition of about three 
inches, which came a few nights ago. Yesterday and the 
day before the mercury gamboled from thirty to forty 
degrees below zero, but today the wind is south anu the 
cold moderating. 

The Swan River Logging Company and ourselves are 
the only people logging in this immediate vicinity. ‘They 
bank their logs at the mouth of Swan_river, and we haul 
our logs twenty miles over our railroad and bank them in 
Crooked lake, on the Prairie river. Morrison & Stitt are 
the only other firm logging near us, and they are banki 
on the Big fork and their logs are destined for Canada. 
All our logs and those of the Swan River Logging Com- 
pany go to Minneapolis and Burlington, Ia., and to Little 
Falls, Minn. Wages started in at $24 to $30, but have 
now come down to $20 to $26. 

—eoeeaenaeaaeaeaoeoeoerrer 
MIDWAY HORSE [MARKET. 

Minnesota Transfer, Minn., Jan. 2.—Parrett & Zimmer- 
man report: The holidays affected the trade very much. 
rhe aggregate sale for the past the week was the lowest 
of the season. Business practically at a standstill, which 
caused the horses to accumulate to a large degree, as re- 
ceipts of-stock were quite heavy and steady. Prices 
dropped $10 a head on all classes of horses. Dealers in 
farm horses were numerous on the market, but effected 
few purchases. The nominal value of serviceable sound 
horses, from 4 to § years, is as follows: 


DPratters; Choice: tO CXtVass csscccicccsdedacs $80.00@120.00 
Drafters, common to good................. 75.00@ 90.00 
Farm horses, choice to extra.............. 75.00@ ..... 
Farm horses, common to good............ 50.00@ 70.00 
Drivers, common. to €00G........<6s.000000% 60.00@ 80.00 


—oeaeeore—re— 
QUIET AND FIRM. 

Fairchild, Wis., Jan. 2.—Logging here is very slow, 
there being no snow of consequence. Sales of lumber are 
also slow with the small demand at present existing. 
Prices are firmly held, however, with anticipation of 
heavy trade later on. 

The demand for basswood and other hardwoods, ete., 
is heavy, with very small stocks here. There being no 
snow, it looks as though farmers would be unable to 
haul many hardwood logs this winter, which will result 
in a scarcity of this kind of material in 1899. We are 
not running our mill, but expect to start up very soon. 
Our stock of lumber is not large and is continually 
being run down and, therefore, pretty well broken. 

We think we will get a big trade during 1899. 

N. C. Foster Lumber Company. 
N. C. Foster. 


ee ee 
PROGRESS UNDER DIFFICUTIES, 

La Harpe, Ill., Dee. 31—We are pleased to note that 
the lumber trade in this vicinity has been better than 
it was last year. The prices have been better and the 
demand greater in almost all kinds of building material. 
The conditions are such as to lead us te think that the 
lumber business in this vicinity wil! be good this next 
year. We have our stock pretty full on account of the 
probable advance in prices and because there is still 
quite a demand for such lumber as is used on the farms. 

John M. Lyon. 


a ee ee ee a 

The Urania Lumber Company, Limited, which recently 
was organized at Urania, La., to succeed Hardtner & 
Lacroix, at that point, has secured 40,000 acres of virgin 
Icngleaf yellow pine timber and will proceed to improve 
the mill plant, which now has a capacity of 40,000 feet 
daily. The company comprises Henry E. Hardtner, pres- 
ident; C. W. Lacroix, vice president; E. J. Hardtner, 
of Pineville, secretary and treasurer, and C. P. Murray, 
of Shreveport. A ten mile standard gage railroad will 
also be constructed, to convey the timber to the mill. 


AMERICAN LUMBERMAN. 
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CALIFORNIA CONDITIONS AND TRADE. 


San Francisco, Cal., Dec. 31.—Somebody wrote many 
years ago that “this is a funny, funny world!” That 
person must have run across the climate of California, 
tor this winter is the most peculiar ever known here. At 
this time last week the whole state of California and the 
Pacific coast were receiving a generous downpour of rain, 
but to-day the sun is out and there is no immediate 
prospect of further storms. This coast must have rain 
or business will be flat. Every department of commercial 
activity is at a standstill until the “better times” come, 
and then trade will begin with increased activity. 

The lumber business is doing very -well but could be 
improved. Redwood is as it has been for some weeks, 
and there is still a prospect of a possible rise in prices 
along certain lines, if not generally. The last month’s 
receipts of pine were over 22,000,000 feet, which is alto- 
gether too much for the good of the lumber manufac- 
turers’ community. Redwood also kept up its end of the 
situation and this market has about all it can stand, if 
not more. ‘The shipments of lumber from the customs 
district of San Francisco for the month of November 
were as below: 











2 Feet. Value. 
Central ASBOriGe. 6 oscccccicccccncssacevee 41,694 $ 345 
PRRONSCD: 6) sienciu nsec cabexrecsessasen nana 295,647 6,030 
PIR WRR. THIOG 5. ccassicscccascpsencensce 62,757 1,768 
BOHURCASIIOR: & ocnccnsesveonsccawanvssierer 658,000 9,229 
Pa: .) ines caeeenss Se suabeehesensGnieennee 6,048 90 
PIES.) Stink ncrsinwereieg sences soceanmuss ee 52,091 982 
ePN. ;, -<asnnnceous nes bceewanesaakens 1,469,815 26,457 
PI 65 Nacasmeceneneatuvacsaenesssessee 54,353 891 

PSOE 4g: nkvsieoe Gasasanssaenuaenscseaeern 2,641,005 $45,792 

DUNNAGE. 

Feet. Value. 

Gent TSVIGAI <- sce sscsccscecewseesicscenie 106,000 $ 1,330 
South AMAICA .. .0.c0c00sovccvessvcsesceece 15,000 200 
UALS a. ha cwen chat wnesecucknecmiosubnmnninn 121,000 $ 1,530 
Feet. Value. 

Grand total November, 1898............ 2,735,005 $47,322 
Grand total November, 1897..........++ 3,525,987 75,999 


The domestic and foreign shipments of lumber from the 
three great redwood counties of Humboldt, Mendocino 
and Del Norte for last November were: 


DOMESTIC. 
Feet. — 
Bay Of San FranciSco........essssesseseeseveee 10,629,967 
Southern CAMLOPNIG . .cccccccresevrsvvccesicceee 5,484,744 
WGtAT «2. ecm cadens meleagieseenepaaanecesenel 16,114,711 
Mexico and Central America.............-+00- 30,005 
Grand total GoMeEStic . ..cseceeeeereeeeeereeees 16,144,716 
FOREIGN. 
Feet. 
Oregon, Washington and | ere TT) 42,652 
Australia, China & Japan......s.seeeeeeeeeeese 336,901 
Europe and Africa . ...eeeeeeeeeee eee see eee eees 1,246,244 
Total foreign . ...seseeeeseeeeees see eeeeeeeeees 1,645,797 
Grand total foreign and domestic............ 17,994,095 


This is a very good showing for a month which is usu- 
ally rather light in its lumber business, but December 
promises to be even lighter than any other month of the 
twelve. . . 

The machinery houses of this locality and of the coast 
as a whole are expecting a generous business next year 
and if the lumber demands continue as heavy as at pres- 
ent the sales for 1899 will be very large. Two large 
orders are recorded this week from opposite localities. Lf 
the intermediate districts do as well there will be no 
complaint coming from the mill machinery men on the 
coast. The Berlin Machine~- Company, through Edward 
Kelly, the representative here, has placed a large order 
for the Arizona Lumber & Timber Company, of Flagstaff, 
Ariz., while the Stearns Manufacturing Company has se- 
cured the contract for the whole mill outfit of the Moran 
Bros. Company, of Seattle, Wash. There was a rumor 
passing about to the effect that the Allis company would 
discontinue its local office, but this is denied. Mr. Root 
will continue here in charge, while Mr. Hanson will look 
after the business of the northwest. 

The Sanger Lumber Company has closed its old office 
on Market street. It will keep a small office at Bush and 
Sansome streets, but most of the business will be con- 
ducted from the mill at Sanger. 

The advent of the American Lumberman is looked for 
with great interest by the local lumbermen and machin- 
ery houses. The approval of the wisdom shown in the 
consolidation has been general and the whole coast will 
accord it a warm New Year’s welecme. California hospi- 
tality is large and generous. 





ABOUT THE EAST SOUND COAST. 


Seattle, Wash., Dee. 31. Statistics are not at hand at 
this writing to show the volume of the lumber and shingle 
trade of Washington during 1898, but a conservative esti- 
mate of the shipments will show the following amounts: 
Coastwise shipments, lumber, 240,000,000 feet; foreign 
lumber shipments, 130,000,000 feet; rail shipments, lum- 
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ber, 10,000 carloads, and shingles, 20,000 carloads, which, 
being reduced to feet and pieces, will aggregate 150,000,- 
000 feet of lumber and 3,000,000,000 pieces of shingles. The 
foreign and coastwise shipments have showed in previous 
years a larger percentage, but the rail trade is far ahead 
of any former year in the history of the business. Of 
course, the above figures are subject to correction, but 
nevertheless give a fair idea of the volume of trade in 
this state. * 

Walworth & Neville, of Bay City, Mich., will have the 
machinery on the ground next month for a cross arm fac- 
tory to be located at Port Blakeley, across the sound from 
Seattle. All the product will be shipped east. 

E. H. Lewis, of Lewis & Crane, has returned from a visit 
to his parents at Portland, Ore. 

A. W. Wright, of Saginaw, Mich., has bought upward 
of 2,000 acres of timber land in Whatcom county. 

D. B. Hanson, of the Edward P. Allis Company, will 
remove his headquarters from San Francisco to Seattle 
soon after the first of the year. 





TVPICAL CALIFORNIA LOYALTY. 

San Francisco, Cal., Dee. 31. The late Caroline Larkin, 
who died in this city in October last, in her will just 
filed for probate has paid a tribute to one of California’s 
peculiar products—redwood. After formal disposition of 
her property, amounting in value to $13,000, she has paid 
special attention to her coffin. The will directs that “the 
outside box over my coffin be of green redwood lumber, 
made of two boards nailed together one over the other.” 
The provision is characteristic of the typical home loy- 
alty of Californians, the “ruling passion strong in death,” 
literally, in this instance. 


PACIFIC COAST NEWS NOTES. 

Parker Bros., loggers, of Big Lake, Wash., have added 
to their equipment a “Miller Giant” logging engine, fur- 
nished by the Mitchell, Lewis & Staver Company, of 
Seattle, Wash., and said to be the finest machinery of the 
kind on the coast. 

J. W. Loggie and J. A. Loggie, brothers, have leased 
the export mill at Fairhaven, Wash., the lease to run a 
number of years. Their output will largely be fine cedar 
building material, in which they have been operating at 
Whatcom Falls. 

Some time ago a report reached Seattle, Wash., that 
the lumber supply at Skaguay, Alaska, had wholly been 
exhausted, not another stick remaining. Subsequently 
the report was denied by Capt. Johnson, who deals in 
lumber at Skaguay, and has 300,000 feet in stock, which 
he is willing to sell at $12 to $18 a thousand. He says 
that trade was dull in the Alaska city at a late date. 

The Monroe Flume Company, a new organization, will 
build a lumber and shingle fluine near Everett, Wash., 
extending from Woods creek to Monroe, six miles. <A 
mill of sufficient capacity to cut the lumber for the 
flume will be built at the falls on the creek, and a 
shingle mill will be added. ‘The lumber will be sent 
through the flume to Monroe, there dried in kilns and 
shipped on the Great Northern road. 

The growth of the fruit industry of Yakima county, 
Oregon, is illustrated by the fact that the sales of fruit 
boxes by one lumber company for the year 1898 amount 
ed to $12,000, as against $6,500 the previous year. 


CLOSING OUT AN OLD CONCERN. 


Moilne, Ill., Jan. 5. It is currently reported here 
that Dimock, Gould & Co., of this city, have completed 
the sale of the firm’s pine lands in Wisconsin. The pur- 
chasers are said to be Weyerhaeuser & Denkmann, of 
Rock Island, and the Musser Lumber Company, of Musca 
tine, Ia. The sale also transfers to each company, in 
equal parts, two shares of stock in the Mississippi River 
Logging Company and two-sevenths’ interest in the Mus 
ser-Sauntry Land, Lumber & Manufacturing Company. 
The sale is taken to mean the passing of Dimock, Gould & 
Co. as pine manufacturers. The disposal of the pine 
lands precludes the possibility of the mill being run an- 
other season, and the probable next move will be the sale 
of the mill property at Moline. The firm has in storage 
about 1,000,000 feet of logs, which will be sold. 

—_—rrnrroraeoraoaeaeaerr' 

It was late in November that the Colonial Nationa! 
bank of Cleveland, O., opened its doors for business, in 2 
banking room which for location, convenience and ele 
gance has seldom been excelled. The query will natu 
rally arise, what interésts have lumbermen in this new 
bank? <A glance at the board of directors and at the 
committee on loans will answer the question, for there 
will be found the name of Robert H. Jenks, wholesa!l« 
lumber dealer. His desire to accommodate his friends is 
proverbial wherever his name is known. Hence it is that 
lumbermen have an interest in knowing about this Co 
lonial National bank. Jenks may try to become bankei 
like and get hard hearted, but with his old friends the 
bluff will not work. He'll have to cash the checks. How 
ever, he is not the only lumberman, as at the head of 
the list and president of the bank is Henry C. Christy, 
president and general manager of the Kirk Christy Com 
pany, also of Cleveland. And A. R. Teachout, of sash 
and door fame, is among the directors. 











Nebecker & Co., of Indianapolis, Ind., lately purchase! 
from Vicksburg, Miss., parties the timber rights on 1,800 
acres of land in the western part of Yazoo county, in 
that state. The price paid for the timber right was 
$2 an acre, or $3,600 for the tract. 

m_eeoeere—rn—nan—ern—"—"—"—"=—="n— Ss 

The Seamon Heading factory, at Paducah, Ky., is re- 
perted as about to rebuild that portion of its plant which 
was recently damaged by fire. 
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STATISTICS OF MINNEAPOLIS [MILL CUT AND TRADE — ACTIVITY — LOGGING OPERATIONS — 
BUSINESS AND PERSONAL NOTES. 





Receipts and Shipments of Lumber for 1898. 

Minneapolis, Minn., Jan. 4.—The receipts of lumber at 
this point for December, 1898, were 5,190,000 feet and 
shipments 21,030,000 feet. This is the largest December 
shipment on record here for seven years. This was due 
in considerable part to the low freight rates in December 
and to the expected advance in lumber in January. The 
following is the table of receipts and shipments of lum- 
ber at Minneapolis for the year 1898 by months, as com- 
pared with the corresponding months of 1897: 





—Receipts—— —-Shipments—— 

1898. 1897. 1898. 1897. 
January . ... 6,525,000 4,260,000 14,115,000 7,440,000 
February . .. 6,705,000 5,250,000 22,710,000 12,660,000 
PEGE. 2 asece 9,045,000 8,025,000 33,705,000 17,505,000 
ADT. vecccus 9,495,000 7,710,000 31,810,000 19,875,000 
MEAS « Sincess 8,895,000 6,960,000 30,660,000 26,385,000 
UNE « voveccus 6,975,000 6,750,000 36,425,000 30,390,000 
SUI « ccreves 7,245,000 8,955,000 24,945,000 32,180,000 
August . .... 7,515,000 9,735,000 31,335,000 29,295,000 
September ... 7,125,000 9,150,000 36,570,000 33,780,000 
October . .... 6,720,000 10,530,000 34,515,000 38,325,000 
November ... 5,385,000 8,760,000 27,615,000 28,140,000 
December . 5,190,000 6,045,000 21,030,000 10,995,000 
Totals . ....86,820,000 92,130,000 345,435,000 287,985,000 


This shows a shipment of more than 57,000,000 feet 
more lumber than in 1897, while prices have averaged 
probably 10 to 15 percent better than during 1897. The 
consumption of lumber in the city was probably as large 
in 1898 as in 1897. 

Surveyor General’s Official Report. 

From the following report it will be seen that the 
amount of logs carried over is far below that for sev- 
eral preceding years. In 1894 the logs carried over were 
466,090,000 feet; in 1895 there were 484,456,850 carried 
over; in 1896 the amount was 397,399.940 feet, and in 
1s97 the amount was 231,475,000 feet. 


Dunn & Marcia, hardwood mill men of Rock Creek, 
Minn., having cut off their timber at that point, have 
dismantled their mill and last week passed through this 
city enroute to their new location, North Crandon, Wis., 
where they have purchased several large tracts of hard- 
wood timber and will erect their mill. 

The Glass-Sawyer Lumber Company purchased this 
week the remaining lumber of the Powell Estate, cut and 
piled in this city this season. The stock comprises about 
7,000,000 feet of white pine and norway, well assorted. 

Hardwood lumbermen who have had to do with log- 
ging or buying logs this winter in the Wisconsin woods 
report a log market almost fabulously high. The farmers 
who have logs to sell are of the opinion that red oak 
lumber is to be worth not less than $30 per thousand the 
coming season, and they are holding their logs accord- 
ingly. As high as $11 has been paid f. o. b. mills for 
red oak logs this winter in Wisconsin, while some fool- 
ish competition in at least one instance has run the 
price up to $13. These high prices will necessitate high 
prices for hardwood the coming season. It looks now 
as though the mill men will have the situation in their 
own hands the coming year. It is certain that they will 
not sell at less than cost, and that will mean prices next 
year not much below present figures. 

E. H. Polleys, for the past ten years with the Sawyer & 
Austin Company, of LaCrosse, has engaged as traveling 
salesman with the Bovey-DeLaittre Lumber Company, of 
this city. 

C. W. White, formerly with the Merrill Lumber Com- 
pany, and previous to that with other well known lum- 
ber companies of the northwest, is now general agent for 
Minnesota for the Western Rawhide & Belting Com- 
pany, of Hammond, Ind. His headquarters are at the 
Merchants’ hotel, St. Paul. 


SURVEYOR GENERAL’S OFFICIAL REPORT, DISTRICT OF MINNEAPOLIS. 

















Carried 

Scaled Logs. Sawed. Manufactured Over. 
No. Pieces. Feet. Logs, Feet. Lumber. Shingles. Lath. Logs, Ft. 
EITOMRRITIE 4, Wacndecacideenawabeacacdeudans 4,205,989 369,240,850 369,135,180 464,341,060 91,167,705 87,629,150 15,000,060 
ADOVS BEMNGRDOUM .. sccceccicicccescusscas 7,870 GRA aucdanacice- | aceneaatesh§ eedaccheath.  <aaaneaadees 130,000,000 
bse a akdvednscucctuctonsvewsrueaccaewces 388,530 GR GIE GID —ccccccercce § «= cvccccceces concecceses cesccecesen  cseccersees 
PUAGUIEE GC. en cous biccans denunangdawedarceees <neneudie wiaaunsda 4,000,000 5,000,000 1,500,000 1,000,000 2,500,000 
DU SE Gi Gvincdiuninasenshawandacanwenuane 8,418 GETGS 8s n.vkhdwaunede. <Sadadukecem Sactuceasm, <senacediem <duncseuan 
PUN. cavapetcunsucretsbktcnnninceadaneeuas acute aannaee 643,080 ..) a 142,650 3,000,000 
MOBO ge cacdcesiecancsveus Cauawiidl Perr 29,878,000 33,492,000 22,000,000 6,184,000 9,000,000 
Sauk Rapids . 148,033 12,281,000 12,500,000 14,750,000 5,200,000 3,270,000 450,000 
Little Falls . 651,062 64,856,690 64,588,890 *80,000,000 14,000,000 10,000,000 10,000,000 
Elk River. .. 34,811 3,184,360 3,184,360 4,000,000 1,000,000 EOGNGEE  tucadaaaess 
Brainerd . ... ahwaees wdbne sien 33,300,000 50,131,000 9,000,000 9,500,000 100,000 
Grand Rapids 750,000 SE: Suaadeaaene <ScaScdadace. —Sdncaeccand 
CUTIE A acs cuckawuceunsucsenecenetnceokencs dvanauace 400,000 SER er ee EET OCD ee EEC rrr 
GUGNEGM . Gucccavetieineceeadccnaserneessede ewuducass 800,000 1,000,000 675,000 215,000 400,000 
BNGEU Oe os coneccudecsccacdubentecaasaaucaenes 14,000,000 17,000,000 2,000,000 pd ee 
EGE: gf facnccvauvsundeucccaatussivcesseneuts 5,444,736 501,161,600 533,179,510 671,938,740 146,542,750 121,440,800 170,450,000 

Estimated. 


Minor Mention. 
It is reported here that at least five elevators are to 


be built at the head of the lakes the coming year. This 
will mean a good demand for elevator stock and piling. 

The Sutherland-Innes Company, Limited, and the 
Buckeye Stave Company have pooled three of their mills 
—that of the former company at Munising, Mich., and 
those of the latter company at Iron River and Gladstone, 
Mich. These are formed into a company known as the 
Northwestern Cooperage & Lumber Company, and will 
cut cooperage stocks for the northwest trade, especially 
slack barrel stock for the flour mills in Minneapolis and 
the cities at the head of the lakes. Their lumber will 
generally find an eastern market. 

'’. H. Shevlin and the men interested with him in the 
St. Hilaire Lumber Company and the Crookston Lumber 
Company have decided in the interests of economy to 
combine the selling offices of these two companies at 
Crookston and sell from there the total cut of the two 
mills, which will be about 80,000,00C feet the coming 
year. The two mills are well stocked with logs for be- 
ginning an early season, and the Crookston mill is being 
put into modern and good running shape for the year’s 
work. Manager J. G. Ballard, at St. Hilaire, will work 
With the consolidation at Crookston the coming year. 

The freight rate committee of the Northwestern Hard- 
wood Lumbermen’s Association will meet in the office 
of M. H. Coolidge, president of the association and chair- 
man of the committee, Friday afternoon, January 6, at 
2p.m. This committee has as its duty the reduction of 
freight rates on hardwood to the pine schedule. The 
recent action of the hardwood lumbermen of Ontario 
along the same line has spurred up the lumbermen of 
this section, for if such freights are charged it will affect 
the trade of hardwood lumbermen here in the competitive 
—— of Manitoba. This trade is grown to be quite 
arge. 

A fire in the dry kiln and sawdust shed of the C. A. 

Smith Lumber Company mill last Friday inflicted a loss 
on the company of $10,000, fully covered by insurance. 
_ The Carpenter-Lamb Company has remodeled its offices 
m the Lumber Exchange building, adding another office, 
and otherwise changing the interior for better conveni- 
ence, 

Harry B. Waite and wife left here last Friday evening 
for a winter trip through the south. They went directly 
to New Orleans, and from there will go east and north, 
making Washington and possibly New York city before 
turning west. 





Wisconsin Valley Notes. 


Whatever the influences were which held up the trade 
of last year remained with it to the last, and December 
proved a very good month indeed. There seemed to have 
been a considerable demand for No. 4 boards, and as the 
No. 4s ran low No. 3 boards found a ready market, and if 
the trade should continue during the winter there will 
be a decided scarcity in not only No. 4 boards, but some 
other boards as well. 

The weather conditions have continued favorable dur- 
ing the past week for logging operations. During the 
early part of the winter, although the weather continued 
cold, some of the swamps did not freeze solid, but the past 
few days it has been getting down below the zero mark 
from ten to twenty-five degrees, and the swamps and 
everything else out of doors congealed firmly. In the 
woods there is plenty of snow for skidding, but the open 
country is still “shy,” although the weather indications 
at this writing are that there is “something in the air.” 
About six inches of damp snow right at this time would 
turn the whole country into a veritable hive of industry. 
Every farmer, logger and country saw mill would be too 
busy to eat or sleep, nearly. 

The A. H. Stange Company’s big factory has shut 
down for a few days, but the new plant and saw mill are 
running right along. The work at the saw mill is espe- 
cially satisfactory and the prospects are that the saw 
mill has taken its last winter rest for some time at least. 
Logs are brought down by rail, and from fifteen to 
twenty carloads are being sawed daily. 


C. D. Clarke, with the C. P. Miller Company, accom- 
panied by Mrs. Clarke, passed the holidays at St. Paul 
with Mrs. Clarke’s parents, who recently moved from 
Canada. 


Ray F. Hanover, bookkeeper for the Ross Lumber 
Company, of Arbor Vitae, was married on Christmas day 
to Miss Caroline Gilham, of Wausau. After a couple of 
weeks passed with friends at different points in the state, 
they will be at home at Arbor Vitae. 


The planing mill of the T. B. Scott Lumber Company 
is again “doing business at the old stand,” the machin- 
ery having been moved back from the Weidauer factory, 
which is to be operated by the Anson-Hixon Company. 

It is reported that Merrill is likely to have a pulp mill 
at least, and perhaps a paper mill also. The expected 
site of the new industry is the old saw mill site of the 
T. B. Scott Lumber Company, whereon is being erected 
the new electric power plant of the Merrill Railway & 
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Lighting Company, which expects, when completed, to 


have a surplus of power which may be used for such in- 
dustries as may desire it. Negotiations along this line 
have been in progress for some time, and now show indi- 
cations of materializing. 

William Thompson, of Oconto, was the guest of J. S. 
Thompson, of the Gilkey & Anson Company, over Sun- 
day, departing for Milwaukee on Monday morning. 

The box factory of the Gilkey & Anson Company has 
been shut down for a few days while some of the ma- 
chines were being changed in position. This institution, 
under the supervision of J. S. Thompson, has been run- 
ning steadily and doing a good business. 

The Wabash Screen Door Company, of Rhinelander, 
now employs 187 men. In the spring this company will 
operate a stove board factory in connection, the ma- 
chinery having been ordered. 

Stephen Kerstake, who is logging on Tomahawk, has 
sold his winter’s cut to the Gilkey & Anson Company. 

Emil Thomas is operating twelve camps this winter, 
and employs 140 men. He has contracts to cut 1,000 
carloads of piling for the St. Paul road, and eighty car- 
loads of cedar posts, besides quite a quantity of logs and 
pulp wood. 





THE BLACK RIVER DISTRICT. 


La Crosse, Wis., Jan. 4.—Every few days it threatens 
snow, but as yet we have not been able to get enough to 
make sleighing. In the woods hauling is well under way 
and most of the camps are doing good work. The ice in 
the Mississippi is very firm. At this season of the year 
dealers are not at all disappointed even if trade is rather 
quiet. 

J. W. Sones has just returned from Medford, Wis., 
where he is banking about 5,000,000 feet of hemlock logs 
this winter. 

The Island Mill Lumber Company has sold some cull 
logs in the woods on the east fork of Black river to Hiram 
Goddard, of this city. They will be sawed there at an 
inland mill and used in erecting buildings on Mr. God- 
dard’s stock farm, recently purchased near City Point, 
Wisconsin. 

N. H. Withee left yesterday for upper Clark county. 
He will spend the rest of the week paying taxes in the 
different towns in that locality. 

Joseph North, of the C. H. Nichols Lumber Company, 
has just returned from a trip through the south, where he 
went to look over the lumber interests in that vicinity. 

M. H. McCarthy, of the Standard Lumber Company, 
Dubuque, ija., after making a trip among the camps on 
Black river has returned home. 

Harry Holway, who looks after the logging interests on 
Black river of the Holway estate, is spending the holidays 
at home. He will return to the wocds again in a few 
days. 





ON THE MENOMINEE. 


Menominee, Mich., Jan. 4—With the exception of a 
slight dearth of snow in some portions of the peninsula, 
and one or two mild days, the present has been an ideal 
winter thus far for logging, as is shown from the re- 
ports received from the company and jobbing camps. 
It is estimated on the strength of the very best i-- 
formation obtainable that fully 30 percent more logs 
have been banked up to this time than there -were last 
season for a corresponding period. 

From Supt. Patterson, of the Kirby-Carpenter Com- 
pany, it is learned that upwards of 25,000,000 feet has 
been banked thus far, which is one-third of the in- 
tended output by his company for the entire season. 
This is more than double the quantity banked up to 
this time last season, and a corresponding condition in 
woods operations exists among other large concerns. 
It is also stated by operators generally on the Menominee 
that everything is favorable for an increased input of 
logs this winter. 

There have been several outside buyers in the city dur- 
ing the week, and some quite heavy rail shipments to 
the east, as well as to other points, principally by the 
Ann Arbor car ferry route. 

J. M. Martin, who resigned recently the position of 
superintendent of the Sawyer-Goodman Company, has 
opened a lumber office with J. S. Cowan, and will deal 
extensively in pine and basswood. 

The articles of incorporation of the North Land Lum- 
ber Company were filed with the county clerk recently. 
The incorporators are Joseph Kerr, of Bay City; John 
M. Thompson and Attorney Fabian J. Trudell, of this 
city. Mr. Thompson is the manager. The company has 
opened offices and will deal in pine lumber exclusively. 
The capital stock is $10,000. 

Twenty-five experienced Menominee saw mill men were 
sent to Sagola yesterday. They will be employed by the 
Sagola Lumber Company operating its mill on night runs. 

W. J. Frost is down from his logging camp located on 
the Brule, where he has a contract to put in 6,000,000 
feet for the Paine Lumber Company, of Oshkosh. He 
reports the very best of progress, having already put in 
upward of a million feet on a four-mile haul. 

A new planer has lately been added to the Girard 
Lumber Company’s mill at Dunbar. This necessitated 
a rearrangement of the old machinery, as the new ma- 
chine is to do all the surfacing. New pipes and blowers 
were also added to the mill. Two camps are now in 
operation supplying the mill with stock. 

Of the total amount of lumber cut by the Menominee 
and Marinette mills for the season of 1898—408,200,000 
feet—the seven at Menominee manufactured 220,450,000 
feet, and those at Marinette 187,750,000 feet, 











B. B. Rivhards’ mill, at New Duluth, Minn., which was 
recently purchased by the Clark & Jackson Lumber 
Company, will begin sawing early this month and con- 
tinue the remainder of the winter. ‘he mill has a sum- 
mer season’s capacity of 30,000,000 feet, but last season 
was tied up in insolvency. 

The Wisconsin, Michigan & Northern railway is said 
to have been sold to the Ann Arbor Railway Company. 
It is said that the Ann Arbor will increase terminal 
facilities at Menominee-Marinette, and it is even pre- 
dicted that the system will be extended westward to Du- 
luth, and thus become a trunk line for through tratflie 
between the head of the lakes and the east. Included in 
the scheme is the extension of the Holmes & Son’s log- 
ging road from Pembine to a junction with the present 
Wisconsin, Michigan & Northern, about six miles, with 
a bridge across the Menominee river into Michigan. This 
will give the twin cities at the mouth of the Menominee 
direct connection with the pine belt now penetrated by 
the Holmes road, which is to be extended westward to 
another pine belt in Forest and Vilas counties, estimated 
to include 1,000,000,000 feet. If the scheme contem- 
plated shall fully be carried out it will result in con- 
eentrating much of the remaining pine of northeastern 
Wisconsin at Menominee and Marinette, and thus greatly 
prolong the life of the mills at those points. The Ann 
Arbor system will also thus secure a large iron ore traf- 
fic over the new extension to Faithorn Junction, which 
taps the Menominee iron range. It is understood that 
the Illinois Steel Company was chiefly instrumental in 
having the projected extension developed so that the 
line might be utilized to supply the South Chicago mills 
with ore. It is claimed that ore can be carried cheaper 
by the rail and car ferry route than by all water trans- 
portation. 

According to the annual report of the Wolf River 
Boom Company, Oshkosh, Wis., during the past season 
26,050,600 feet wf logs were put through the boom. The 
logs all came from the Wolf river and its tributaries, the 
Embarrass and Red rivers. Of the total 10,700,000 feet 
were Indian logs from the reservation in Shawano county. 
The logs run through the boom were sawed at Oshkosh, 
Menasha and Fond du Lac, 25 percent having been cut 
by the Menasha Wooden Ware Company. ‘The residue 
was sawed by Hollister, Amos & Co., of Oshkosh, the 
Scott Lumber Company, of Omro, and Moore & Gallo- 
way, of Fond du Lace. 

John Connor, the well known timber estimater, has 
an option on 150,000,000 feet of choice pine near Star 
lake, Vilas county, Wis., which he has about closed out 
to the Goodyear Lumber Company, at Tomah, Wis. The 
consideration asked is $500,000. It is said that the pine 
will be transferred to the Weyerhaeuser syndicate. 

Finley Morrison, general manager for the EF. G. Filer 
logging interests in Wisconsin and Minnesota, has pur- 
chased of Mrs. Laura A. Day and J. W. Robinson, of 
Minneapolis, 25,000,000 feet of timber in northern Wis- 
consin. It is well situated on railways for summer log- 
ging, and will be cut and put in next season. 

During the last year the total output of pencils manu- 
factured in the state of Bavaria reached 230,000,000, for 
which it is estimated over 1,800 acres of cedar were used. 
The industry finds employment for 10,000 people. 

Armour’s new box factory, at Omaha, Neb., is now in 
operation and turns out 1,200 boxes daily. 

Strauss Bros., of Ligonier, Ind., have lately purchased 
over 1,000 acres of choice timber lands in Wabash and 
Grant counties, for $75,000. The timber consists of 1,000,- 
000 feet of walnut, 1,000,000 feet of oak, and 3,000,000 
feet of other salable growths. 

The Minneapolis, St. Paul & Ashland railroad has com- 
pleted its track to the Keystone Lumber Company’s mill 
at Ashland, Wis., and is now hauling logs to the com- 
pany’s boom. 

[he Arline Mill Company, which recently has been 
organized by Tacoma parties at Puyallup, Wash., has se- 
cured a large tract of timber at Summit, near Woodland, 
on the Tacoma Traction Company’s line, where it will 
build a saw mill having a daily capacity of 15,000 feet, 
to be ready for operation by February 15. 

The Clark & Jackson Lumber Company, of Duluti, 
Minn., has purchased the saw mill of B. B. Richards, at 
New Duluth, where they have commenced winter sawing 
on their logs. 

The New York State College of Forestry has secured 
30,000 acres of Adirondack forest land. When the survey 
shall have been completed the land will be turned over 
to the college. The tract lies in Franklin county, New 
York, south of Saranac lake, famous as a summer and 
health resort, and is on the lower slope of Mount Seward. 
On the area is some virgin forest, some land from which 
Jumbermen have taken the choice timber and some from 
which forest fires have swept all the timber. The college, 
therefore, from the start can demonstrate all branches of 
forestry, from planting bare tracts to cutting mature 
timber and getting the logs to market. 

An eastern company has been organized, and is now 
erecting works, for the purpose of fireproofing timber and 
lumber and also rendering wood impervious to moisture 
and more durable. This is the American Wood Fire- 
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Proofing Company, whose office is in the Bowling Green 
building, New York city, and whose works are being put 
up at Newark, N. J. It is said that the cost of the 
process will be moderate, particularly when used to fire- 
proof shingles. It is a patented process, but the company 
will sell rights for the control of territory or to manufac- 
turers under royalties. It is said that the chemicals used 
are insoluble after being put through the new process. 

A. A. Bigelow & Co., of Washburn, Wis., are remodeling 
their large mill at that point this winter. They will put 
in a Filer & Stowell 8-foot band mill, a 3-block, 52-inch 
steel carriage, a steam feed, ten inches in diameter by 
sixty feet long, and the necessary steam kickers, log load- 
ers, nigger, live rolls and transfer machinery. This is all 
furnished by the Filer & Stowell Company, of Milwaukee, 
Wis. Bigelow & Co.'s present equipment, consisting of a 
circular and a Wickes 50-inch gang, will remain so that 
their mill as remodeled will be a circular and gang. 

Two quite important improvements are being made in 
Ashland, Wis., mills this winter. D. W. Mowatt has 
placed an order with the Filer & Stowell Company, of Mil- 
waukee, for a band mill, a 4-block carriage and a 10-inch 
steam feed. 

The Pope Lumber Company has also placed an order 
with the Filer & Stowell Company for a new carriage and 
anew gang edger. The carriage replaces one of another 
make which has been used but one season in the Pope 
mill. 

The American Lumber & Manufacturing Company, of 
Pittsburg, Pa., is building a saw and planing mill at 
Lyons, Ky., with an annual capacity of about 4,000,000, 
to eost about $3,500. 

The Gulf, Beaumont & Kansas City Railroad Company 
has proposed a new tariff of rates on rough logs from 
points on its line to the Beaumont saw mills. This is 
in the shape of a reduction of the $10-a-car rate, which 
the road recently sought to enforce, to a $6 rate, which 
is one-half cent a hundred pounds more than the rate in 
effect prior to December 3, 1898. The company has filed 
the new tariff with the railroad commission, and if the 
latter consent the new rates will go into effect on Decem- 
ber 10, 1899. 
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PHILADELPHIA PERSONALITIES. 


The William M. Lloyd Company, Limited, continues 
under the supervision of W. P. Gaskell, ably assisted 
by George Kerwin. The Lloyd company has come to 
be regarded as headquarters for yellow pine timbers, 
ete., and has closed a most satisfactory year in this 
branch of its business. 

Charles Benton is still actively engaged in business 
at the old stand, established years ago on South Front 
street, and Mr. Robinson, who has been identified with 
the firm for years, is still its capable lieutenant. 

The business of Thomas Williams, jr., & Co., is now 
conducted by Thomas and Randall Williams, son and 
nephew, respectively, of Thomas Williams, jr., recently 
deceased. 

Henry Maule, assisted by his son, Charles, continues 
at the old established location at 2500 South street. 
Mr. Maule, together with Mr. Russell,, of Harbert, Rus- 
sell & Co., Twenty-third and Locust streets, are prob- 
ably the pioneers of the lumber trade of the Quaker 
City, both having lived their full threesecore and ten. 

Miller, Robinson & Co., at Tenth and Glenwood ave- 
nues, have completed the second year of a successful 
career, having established themselves early in 1897. 

Charles F. Felin, on Old Yard road, and Howard 
Ketcham, at Third and Girard avenues, represent the 
younger element of Philadelphia’s successful retail ]um- 
ber dealers. Both have come to stay and are substan- 
tial acquisitions to the trade. 

J. F. Hazard & Co., of Twenty-ninth and Susquehanna 
avenues, operate their large retail business, and J. F. 
Hazard continues in active management of both his 
Philadelphia and Tonawanda yards. 

The firm of Smedley & Bro., composed of Franklyn 
Smedley and Henry Smedley, is one of the oldest and 
most favorably regarded in Pennsylvania; and having 
recently acquired large wharf property in Bridesburg, 
they are particularly well equipped to handle southern 
lumber. 
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The New Year’s announcement of the American Wood 
Working Machine Company to be found in our advertise- 
ment pages is American in every way. It compliments 
the American Lumberman, it flies the American flag and 
advocates American machinery. Just about a year has 
elapsed since this consolidation of twelve of the leading 
machinery manufacturing concerns of the country was 
effected. The task of harmonizing so many diverse and 
theretofore competing interests was known to be great 
but the success attained during the year has exceeded 
the anticipations of the promoters of the new company, 
who were best informed as to the difficulties as well as 
possibilities of the task. Everything now is moving 
smoothly with the company. Its manufacturing and 
selling forces are thoroughly organized, its designers are 
putting new machinery on the market, and the officers 
look forward to a year of large business and at least 
reasonable profits. The American Wood Working Ma- 
chine Company cannot by the wildest stretch of imagina- 
tion be considered a trust, and as far as its methods are 
concerned, it is unimpeachable. It could not be other 
than fair, even if there were a disposition to use the 
power of numbers and organization tc gain undue ad- 
vantage; but there is no indication of any such disposi- 
tion, and the company relies for its success on hard work, 
the output of first-class machinery and saving of ex- 
pense, through which it hopes to meet the active compe- 
tition which is found in a dozen or more strong con- 
cerns in the same line that are not affiliated with it. 











The Kenova Lumber Company has been chartered at 
Pittsburg, Pa., by W. F. Wagener, William 8. Edwards, 
John A. Cochran, L. M. Plummer and N. S. Woolridge. 

Merritt & Koplin, Buckley, Ll., have sold out to Otio 
Sieberns. 

The E. W. Houghton Lumber Company has engaged in 
business at Victoria, Ill. 

J. B. McCullough, Wapello, Ia., has sold out to Wil- 
liam L. Brown. 

Charles E. Foster, West Branch, Ia., has sold out. 

William H. Kelley is out vf business at Woodward, Ia. 

Dickinson Bros., Verndale, Minn., have been succeeded 
by Dower Bros. 

Henson & Son, Holt, Mo., have sold out. 

H. H. Hoskins & Co., Hopkins, Mo., have been suc- 
ceeded by Jackson & Sherry. 

Ira Peter, Oregon, Mo., has been succeeded by Peter & 
Ruley. 

J. E. Cooley has engaged in business at Belgrade, Ne. 

F. W. Cole & Co. have engaged in the lumber business 
in New York city. 

G. P. Rogers has engaged in the wholesale lumber 
business at Tonawanda, N. Y. 

William Cameron & Co., El Reno, Okla., have sold out. 

E. C. Young & Co., Geary, Okla., have sold out. 

M. Simon, Allegheny, Pa., has been succeeded by M. 
Simon’s Sons. 

C. S. Blodgett, Waubay, 8. D., has sold out to the 
Waubay Lumber Company. 

John C. Hubbell, Albany, N. Y., has been succeeded by 
C. T. Hubbell & Co. 

The Welch Lumber Company has been incorporated at 
Harrison, Miss., with a capital stock of $75,000, by J. I. 
Welch, Ernest, Homer and Walter F. Welch and Gar- 
land H. Duncan. 

J. B. & R. C. Sweatt, Sault Ste. Marie, Mich., have dis- 
sclved partnership, R. C. Sweatt retiring. The business 
will be continued by J. B. Sweatt. 

Robert Whitesides, of the Knox Lumber Company, 
Duluth, Minn., has sold his interest in the Knox Lum- 
ber Company, Ely, Minn., to H. F. Davis. 

Dr. Miller, Medford, Wis., has sold out to Hugo 
Stamm. 

L. C. Oliver & Co., Jacksonville, Fla., have been suc- 
ceeded by the Southern Lumber & Supply Company. 

L. L. Weiler has sold out his interest in the Clermont 
Lumber Company, at Clermont, Ia., to the other members 
of the firm, M. C. Lawrence and Albert Hauska. 

The Chicago Lumber & Coal Company, of Des Moines, 
Ta., has been licensed to do business in Illinois, with a 
capital of $5,000. 

The McLeod Lumber Company, Neeleyville, Mo., has 
sold out to the Ozan Lumber Company, of Prescott, Ark. 

The Missouri Wrecking Company has been organized 
at St. Louis, Mo. 

Wicks Bros., of Chicago, have sold out their mill at 
Bell Siding, Wis., to Rogers, Ruger & Le Clair, of West 
Superior, Wis. : 

Arthur Ward, Cheboygan, Mich., has sold out to T. \V. 
Barry and Thomas and James Finan. 

Ellis Short, Standley, I. T., has removed his headqua't- 
ers from that point to 617 and 618, Keith & Perry build- 
ing, Kansas City, Mo. 

Jenks, Barner & Co., Cleveland, O., have been suc- 
ceeded by the Jenks-Barner Company. 

The American Mill Company has been incorporated at 
Aberdeen, Wash., by W. J. Patterson, Daniel Gillies, -\. 
Coates, Robert Locke and others. This company lias 
bought the Wood & Perkins saw mill at that point. 

The Lagonda Box Company has been organized at 
Springfield, O., with a capital stock of $10,000, by G. \V. 
Billow and W. W. Weaver. 

The New England Box Company has been organized av 
Portland, Me., with a capital stock of $200,000, by H. Hol- 
ton Wood, of Brookline, Mass., and Benjamin J. Porter, 
of Newton Center, Mass. 

The Cleveland Box Company, Cleveland, O., has in- 
creased its capital stock from $10,000 to $50,000. 

Hardtner & Lacroix, Urania, La., have been succeeded 
by the Urania Lumber Company, Limited, incorporated, 
with a capital stock of $50,000. The officers of the com- 
pany are: H. E. Hardtner, president, C. W. Lacroix, vice 
president and E. J. Hardtner, secretary and treasurer. 

T. J. O'Connell & Co., Stockton, IIl., have sold out to 
the Hollister Lumber Company, of Manchester, Ia. 

The Standard Lumber Company has been incorporated 
at Macon, Ga. 

The Chapel Lumber Company has been incorporated at 
Halifax, N. C., with capital stock of $1,000, by Edward 
Chapel, Harvey E. Chapel and Edward D. Chapel. 

The Meridian Planing Mill Company has been incorpo- 
rated at Meridian, Miss., with capital stock of $8,000, by 
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p. C. Gilmer, M. E. Hale, J. A. Fearn, T. C. Fearn and 
others. 

The American Bung Manufacturing Company has been 
incorporated at Cincinnati, O., with a capital stock of 
$20,000. 

‘he Sperry & Amos Company has been incorporated 
at New Haven, Conn., with capital stock of $8,000. 

The Hillsboro Cypress Company has been incorporated 
at Tampa, Fla., with capital stock of $100,000, C. KE. 
‘Yufts, of Sanford, being president and John G. Christo- 
pher, of Jacksonville, secretary and treasurer. 

James L. McLane has purchased from the receiver the 
planing mill and sash and door factory of Philip Walsh 
« Sons, Baltimore, Md. 

Wehmeyer & Miller have engaged in the lumber busi- 
ness at Goshen, Ind. 

The Gauslin & Garthley Lumber Company has been 
incorporated at Everett, Wash., with capital stock of 
$15,000, by J. D. Gauslin, W. T. Garthley and A. Frazier. 

The Mikii Templar Lumber & Building Company has 
been incorporated at Portland, Me., with capital stock of 
$250,000, by Robert N. Parker, John N. Pearry and Alina 
|.. Warren. 

Che H. F. Koske Lumber Company has been incorpo- 
rated at Seattle, Wash., with capital stock of $12,000, by 
lb. M. Storrs, Seattle; J. F. Koske, J. L. Brown, C. F. 
Nyberg and J. E. Bogk, Minneapolis, Minn. 

The Wilmington Sash, Door & Blind Company has been 
incorporated at Wilmington, Del., by James C. Dillon, 
Samuel N, Dillon and Saunders C. Dillon. 

‘The, Clearwater Manufacturing Company has been in- 
corporated at Redlake Falls, Minn., with capital stock of 
$5,000, by N. M. Watson, A. J. West, M. Johnson, KE. F. 
West, H. H. Zaiser, S. A. Swanson, J. B. Armstrong and 
others, of Redlake Falls. 

the firm of McNulty & Hoag, Fall River, Mass., is re- 
ported about to dissolve partnership. 

The Randolph Chair Company has been incorporated 
at Asheboro, N. C., with a capital stock of $5,000, by P. 
Ii. Morris and 8. W. Laughlin. 

J. C. Williams will shortly establish a furniture factory 
at Sanford, N. C. 

The Welch Lumber Company has been incorporated at 
Hiarrison, Miss., with capital stock of $75,000, by I. F. 
Welch, Ernest Welch and others. 

The Michigan Shade Koller Company has been incorpo- 
rated at Saginaw, Mich., by A. E. F. White, W. D. Janes 
and M. J. Beardsley, with capital stock of $50,000. 

The Pease United Lumber Company, of Springfield, 
Mass., has changed its corporate name and will hereafter 
be known as the United Lumber Company. 

William M. Tenney and William F. Brooks have re- 
tired from partnership in the Nelson Tenney lumber 
Company, Minneapolis, Minn., and have been succeeded 
by W. F. Nelson and G. H. Nelson, sons of B. F. Nelson, 
the senior member of the firm. 

The American Lumber Company has been incorporated 
at New York city, with capital stock of $15,000. 

W. B. Clarkson has engaged in the wholesale and 
commission lumber business in New York city. 

C. A. Flynn, Chariton, Ia., has sold out to McKlveen 
sros, 

G. W. Startzman will engage in the planing mill busi- 
ness at Springfield, O. 

Martin & Amidon, Sturgis, Mich., have dissolved part- 
nership. E.8. Amidon has purchased the interest of J. B. 
Martin and will continue the business. 

susse Bros., Troy, Ill., have dissolved partnership. The 
business will be continued by William Busse. 

Local Changes. 

The Adams Lumber Company, of this city, is selling 
out. 

Parmelee & Stoneman, hardwood lumber dealers, at 20 
Ogden place, this city, have dissolved partnership. The 
business will be continued by George W. Stoneman. 

J. T. Scheldt, sash, door and blind manufacturer, Cuy- 
ler Station, this city, has removed to Halsted street and 
Chicago avenue. 

M. J. Walsh, lumber dealer, of 1320 E. Ravenswood 
Park, will remove to Baltimore and Milwaukee avenues. 

The Caswell Car & Improvement Company has been in- 
corporated in Chicago with a capital stock of $20,000 by 
Kdward A. Featherstone, William A. Caswell and Robert 
P. MeNulta. 


A NEW ST. LOUIS SUPPLY HOUSE, 


About five years ago Walter A. Zelnicker organized 
the Southern Log Cart & Supply Company, of Mobile, 
Ala., and up to a few months ago continued as its man- 
ager. In November he severed his connection with that 
company and came to St. Louis, where he opened a 
supply house for a general line of lumbermen’s supplies. 
In addition to carrying a stock of supplies of all kinds, 
Mr. Zelnicker represents some of the largest factories for 
the larger lines of mill supplies and machinery, such as 
boilers, engines and that kind of thing. Mr. Zelnicker 
will continue the manufacture of his babbit metal and 
will make a specialty of new and relay steel rails, for 
Which he is making very attractive delivered prices. 








The announcement that John P. Weyerhaeuser is on 
the point of removing his place of residence from Rock 
Island, Ill., to Duluth, Minn., for the purpose, according 
to that gentleman’s reported explanation, of being in 
close touch with large interests in the latter section, is 
causing some natural apprehension in Rock Island, Mo- 
line and Davenport. It is feared that the time is immi- 
nent when saw mills and kindred industries will have dis- 
appeared from these and other Mississippi river points, 
the tendency being, as Mr. Weyerhaeuser is reported as 
stating, to “have sawing done nearer the base of supply,” 
thus averting rafting and other needless charges. 
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The new year is still too young for the sash and door 
market to have developed any features that are especially 
marked, but the general opinion at all distributing cen- 
ters is that the coming season will be one of brisk trade. 
Carload inquiries are already coming in with consider- 
able freedom, and there is every indication that specula- 
tive buying will be indulged in more freely this spring 
than has been the case for several years. The traveling 
salesmen have been in from the road for the last two 
weeks, but a number of them started out again this week, 
and it is expected they will be out in full force by the 
middle of the month. The small lot business has been 
very light so far this week, but that is not to be won- 
dered at because of the holiday which followed Sunday 
and the amount of detail work in the offices required to 
close up last year’s business. 

* * * 


The sash and door dealers appear to be very well sat- 
isfied with their past season’s trade, or at least satisfied 
as to volume, for there are some who. complain that 
prices have not been high enough to yield adequate profit. 
‘the new discount card that went into elifect last month, 
reducing former prices 10 to 15 percent, is thought to be 
only a temporary affair, and therefcre dealers are not 
anxious to push sales while it is in effect. While a good 
many of the carload inquiries that are now being re- 
ceived are.undoubtedly feelers put forth to test the mar- 
ket, it is nevertheless evident that many orders are 
ready to be placed if prices are satisfactory. There is 
a feeling among the retail lumbermen that the spring 
trade will be an active one, and for this reason dealers 
are willing to put in heavier stocks than they have been 
in the habit of carrying for three or four years. 

Following are the official discounts on less than car- 
load lots f. 0. b. Chicago: 


DR IN Ge A RIN NGG Be eid visdccankuexccdeecssacecdeaks 65 and 10 
IG Or a Ghd adinavncadavidendacedadacevacawccacansseadedads 70 and 5 
MOND 4 Shavnendececdscehenacenceccnaddcaseectaadanades 75 and 
Ces Savaxnvnnssdacuucdsaunendecdeccasoeenasdecas 75 and 10 
CERI eS cvccddnedansdavacadvickcdcaxecnadeucened Wand 5 
TORN ccndeneuddncandeduadédedwasasavacuaecueced 70and.. 
BN, WEED DED oo. cdi vnc ccccccvccccscccccessscscsss 65and 5 
Yellow pine and baSSwood . .......ccceeeeeceeceeee 70 and 10 
WEED d- dancdnendedccdncndeceacdscaesdascenagidedacueduads 70Oand.. 


* * * 


The main topic of interest in sash and door circles at 
present is the condition of the window glass market. A 
proposition was sent out by the American Glass Com- 
pany last week which has kept many of the heavy buy- 
ers guessing. A cut in prices had been expected and that 
is what this proposition amounted to, although it was 
so hedged around with conditions that those who re- 
ceived it hardly knew what to do. In effect, it was a 
proposal to buyers of 5,000 box lots or over, allowing 
«them a rebate of 15 and 25 percent, such rebates to be 
payable on July 1 next. One of the conditions was that 
the proposition must be accepted by January 4, and that 
sizes must be furnished for 50 percent of the order with 
the acceptance. ‘The other sizes were to be furnished 
before January 20. Other conditions required that a 
certain proportion of the order should be double strength 
and a certain proportion single strength, and in each case 
there must be a stated percentage of B quality. ‘The 
glass people claimed that they expected to book orders 
tor 1,000,000 boxes on the strength of the above proposi- 
tion, but whether their expectations were realized or not 
no one is able to say at this writing. 


* * * 


The question now is, can the combination of window 
glass companies last another season? It is admitted that 
some of the independent concerns which recently have 
come into existence must be brought into the fold or the 
hope of those now in and carrying the burdens of the 
combine will grow dimmer. Thus far the combine is 
carrying the stock of its members, but if the day should 
ever come when it will be necessary to ask them to as- 
sist in carrying the stock, that day will be fatal to the 
future of the combination, in the opinion of the Com- 
moner & Glass Worker. Even now there is uneasiness 
about the stock piling up in the warehouses. It is said 
that some of the window glass factories have not shipped 
a box of glass since they started to operate nearly six 
weeks ago, and that a majority of the concerns in the 
combine have shipped very little glass; if this is the 
case stock must be accumulating rapidly. In addition 
to these conditions in the home market, there has been 
a material decline in the price of foreign glass, and some 
dealers hold that it is this latter feature that has caused 
the combine to return to the rebate system. 

* * * 


In spite of this being the slack season, a better feeling 
prevails among the mill men at Buffalo. There is more 
demand for finished stuff than usual, and if this con- 
tinues to be the case, it is believed prices must advance. 

* * * 


Holiday quiet is still on in the sash and door trade at 
Minneapolis, and no serious attempt is being made to 
get business. The expectation is, however, for good busi- 
ness to start early if weather will permit. None of the 
factories will make long shut downs for repairs. Two of 
the large concerns have started this week for the season. 
The most of the work now being done is on stock for 
spring trade, though no factory is without some little 
business in the way of special work. There are no large 
jobs in special work being done now, and none are going 
about for bids, but a large building trade is expected for 
the coming season, and from present indications it will 
begin early. The reduction in prices noted last week 


- 


seems to meet the situation here, although prices are not 
reduced as low as they have been at points further south. 
It seems, however, that the market must be steady at 
these prices, though there is not now enough trade to 
test very strongly what prices will be when the attempt 
to get trade really begins. 


* * * 


Sash and door prices are firm at Kansas City, Mo., and 
the outlook in excellent. The planing mills have not en- 
tirely cleaned up their contracts taken last year, and 
have had the longest steady runs in their history. The 
country business has not yet opened up, but there is al- 
ready a little inquiry, and the manufacturers here are 
led to believe that their spring season will start in at 
least thirty days earlier than it usually does. There is 
considerable building already planned in Kansas City, 
and it is believed that building all through this section 
will take an early start this year, and that the season 
will be long and good. 


Must be Contented with Small Margins. 


Milwaukee, Wis., Jan. 4. Your request for an opinion 
on the sash and door situation reached us at a time 
when we were busily engaged in closing up our busi- 
ness for a year which was remarkable for a vast amount 
of business, transacted at comparatively small margins. 

During the early part of the year it became apparent 
to all manufacturers that a demand for goods equal to 
that of 1893 might be expected, provided the country was 
not obliged to go to war with Spain. The uncertainty of 
the final outcome of the demands made on Spain very 
greatly retarded many projected business enterprises, and 
it is known that capital was not as freely employed as 
it otherwise would have been. 

Locally the demand for sash and doors was not up to 
expectations. The great Oshkosh strike prevented sev- 
eral of the largest factories of the northwest from mak- 
ing any goods for several months, yet local factories not 
affected by the strike were seemingly able to take care 
of all the business. This demonstrates the fact that dur- 
ing the recent years-of business depression mill men 
were gradually increasing their capacity to produce 
goods. It may confidently be stated, therefore, that the 
capacity of the mills today is sufficient to meet a de- 
mand at least 75 per cent greater than the demand of the 
banner year of 1893. 

Business men generally express themselves as confi- 
dent that an immense volume of trade will be transacted 
in 1899. They are expecting to retrieve the losses which 
many of them experienced during the five years of de- 
pression. So far as sash and door men are concerned, we 
believe they must be content with small margins on a 
large volume of business. ‘hey must arrange to meet 
the varying demands and conditions of trade by curtail- 
ing production. Having accomplished this, prices will 
easily be maintained at a point where reasonable profits 
may be realized. 

Wishing the American Lumberman the unbounded suc- 
cess it deserves, we are very truly yours, 

Curtis & Yale Company, 
A. L. Annes, Manager. 


A Good Year’s Record. 


Chicago is not the wholesale manufacturing point for 
sash, doors and blinds that it was a few years ago, but 
still that industry is not altogether a thing of the past 
here. The True & True Company, whose factory is lo- 
cated at Nineteenth and Lincoln streets, is doing a good 
business in this line and during the past year has fully 
demonstrated the truthfulness of the old saying that 
“good articles are done up in small packages.” This 
factory has made a record of which the company well 
may be proud, producing more and, it is claimed, better 
goods than any other factory of similar capacity in the 
country. Its output during the season was 125,000 win- 
dows, 50,000 doors and over 4,000,000 feet of molding, 
the larger percentage of the output having been of orders 
which were wanted for prompt shipment. Frank Adams, 
the well known sash and door man, is superintendent of 
the factory, and, judging from the way he has arranged 
things since the plant was shut down December 24, the 
True & True Company is now in a position to make the 
fur fly faster than ever during the coming season on odd 
work orders. 


Getting Ready to [ake Glass. 


The glass factory at Converse, Ind., which has been 
acquired by E. L. Roberts & Co., of this city, will be 
operated under the title of the William L. Sharp Glass 
Company, the name being given to the new corporation 
in honor of the junior partner of the parent concern. 
Mr. Roberts returned recently from a visit to Converse, 
where he inspected the new plant and the manner in 
which the work of remodeling it is being carried out. 
He says that the furnaces are about completed, and ex- 
pects that the factory will begin making glass about 
February 1. 


No Shut Down for the Holidays. 


John A. Gauger & Co., the well known sash and door 
concern, of this city, have been delayed in the work of 
taking inventory this year by the large amount of odd 
work orders on hand at the beginning of the holiday 
season. Their mill ran right along through the holidays 
in order to clean up this business, the only shut down 
being on January 1 and 2 for the purpose of taking in- 
ventory in the mill. Mr. Gauger started his odd work 
department in a small way a few years ago, but has 
steadily been adding to it, and expects to increase the 
capacity materially this season. 





M. Katz, the Wausau, Wis., hardwood man, was in 
ihe city this week, looking after business affairs. 


R. H. Munson, of the Hall & Munson Company, Bay 
Mills, Mich., was registered at the Auditorium annex in 
this city this week. 

W. W. Mitchell, of Mitchell Bros. and Cobbs & Mitch- 
ell, Cadillac, Mich., was among the notable Chicago ar- 
rivals of the week. 


Henry Sondheimer, of E. Sondheimer & Co., the hard- 
wood dealers with yard on Blue Island avenue, this city, 
has been on an eastern trip in the interests of his concern. 


Charles Peaslee, of the Farley & Loetscher Manufact- 
uring Company, Dubuque, Ia., spent Tuesday and 
Wednesday of this week in Chicago looking after busi- 
ness matters. 


he first subscription for the American Lumberman re- 
ceived by mail was that of J. M. Martin, of Menominee, 
Mich., superintendent of the Sawyer-Gcodman Company’s 
mills at Menekaune, Wis. 


Eddie Forhan, a well known traveling salesman, has 
renewed his contract with the Jacob Mortenson Lumber 
Company, of Wausau, Wis., for another year and will 
cover his former territory for that concern. 

Hon. Alexander Stewart, of the Alexander Stewart 
Lumber Company, Wausau, Wis., passed through Chicago 
this week on his return to Washington, after having 
spent the holiday vacation of congress at Wausau. 


i. Blaisdell, manager of the Wilbur Lumber Company’s 
yard at Dixon, Ul., was in Chicago Saturday of last week. 
Mr. Blaisdell was on his way back to Dixon from Bran- 
den, Wis., where he spent Christmas with his family. 


W. S. Musser, secretary of the Muscatine Sash & Door 
Company, Muscatine, Ia., has withdrawn from active 
connection with that concern, and will devote his time 
io looking after the affairs of the Musser Lumber Com- 
pany. 

C. W. Davis, of this city, left for the south on De- 
cember 27, accompanied by his wife and sister. Mrs. 
Davis’ health is very poor and consequently the family 
will spend the balance of the winter at Winter Park, 
Fla. 

J. A. MeAllister, who has been traveling for U. N. 
Roberts & Co., of Davenport, la., has severed his con- 
nection with that concern and on January | accepted a 
position in the office of the Muscatine Sash & Door 
Company, at Muscatine, Ia. 


George B. Carpenter & Co. will hereafter act as Chi- 
cago agents for the Detroit Emery Wheel Company, of 
Detroit, Mich. ‘This concern manufactures the cele- 
brated Hart emery wheels and emery grinding machinery. 
it also makes a specialty of corundum wheels. 


George M. Curtis and C. 8. Curtis, of Curtis Bros. & 
Co., the big sash and door manufacturing concern of 
Clinton, Ia., spent Tuesday and Wednesday in this city. 
‘the former was on his way to Washington to resume his 
duties as a member of the lower house of congress. 

Arthur R. Rogers, secretary and sales manager of the 
C, A. Smith Lumber Company, was in Chicago on Thurs- 
day and called with congratulations. In regard to trade 
he said that shipments last month were phenomenal— 
over 6,000,000 feet for his company, or fully double what 
is expected in December. 

F. M. Hart, who travels for C. A. Goodyear, of Tomah, 
Wis., had a dream recently and has been sending a poeti- 
cal rendition of it around to his friends, accompanied by 
his best wishes for a happy and prosperous new year. 
After reading it the Lumberman can only say, “I won- 
der if dreams come true?” 

J. G. Mark, of the U. N. Roberts Company, Daven- 
port, la., spent Monday in Chicago and called at the 
Lumberman oflice to exchange the compliments of the 
season. Mr. Mark left for Pittsburg on Monday even- 
ing and from there will go to Nashville, Tenn., where 
his company has a branch house. 


Henry D. Osgood, of the D. S. Pate Lumber Company, 
Twenty-second and Fisk streets, this city, has gone to 
Los Angeles, Cal., where his daughters are in school. 
The family will at length go to Tuscon, Ariz., where the 
daughters will continue their sojourn with an incidental 
course of instruction in a convent school. 


The Butters family, of Manistee and Ludington, Mich., 
have bought twelve acres of land on the east side of the 
Calumet river, at South Chicago, and will build docks 
for the landing and storage of salt and lumber. ‘The 
purchase was made of the Chicago Shipbuilding Com- 
pany, the consideration having been $225,000. 


George A. Gilbert, he of split pulley and band resaw 
fame, was in the city this week and paid his respects to 
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the American Lumberman on Monday. Mr. Giibert re- 
ports the Saginaw Manufacturing Company as being 
very well pleased with the past season’s business and 
says that everything points to an exceptionally good 
trade the coming year. 

Mr. Gilbert prophesies that the present year will be 
an extremely prosperous one for lumbermen; that prices 
will be good and the demand exceed the output materi- 
ally. In his recent visit east he included Cleveland, 
Buifalo, Detroit and other points, where he found busi- 
ness excellent and expectations that all stocks will be 
sold out by spring, with chances none too good for their 
renewal. 


Francis Beidler, the well known lumberman, of this 
city, is spending a week at the mills of the Santee River 
Cypress Company, at Ferguson, 8. C. Mr. Beidler has 
had a large and prosperous business in Chicago in con- 
nection with his saw mill interests there during the past 
year and looks forward to a still more prosperous one 
beginning with the new year. 


John D. Attley, traveling representative for the George 
kk. Wood Lumber Company, of this city, called on the 
American Lumberman to adjust his subscription account 
for 1899. Mr. Attley has had a splendid year during 
1898, increased his business 100 cars over the correspond- 
ing months of last year and looks for a greater volume 
of business in the early months to come. 


Walter D. Wilkinson, of this city, has become asso- 
ciated with M. B. Farrin, of Cincinnati, O., the well- 
known yellow poplar and yellow pine operator. He is 
a nephew of Mr. Farrin and has been associated with 
him in the Cincinnati office for some time. Mr. Wilkin- 
son called on the American Lumberman this week, prior 
to making his initial trip into the northwest. 


The Long-Mansfield Lumber Company, of St. Louis, 
Mo., is about to move from its present quarters in the 
Holland building, that city, to the eighth floor of the 
Fullerton building, where it has secured a commodious 
suite of rooms—No. 810. It will be the policy of this 
company to broaden out its office facilities and increase 
its business many fold from the first of the year. 


William Huttig, sr., of the Huttig Bros. Manufacturing 
Company, Muscatine, Ia., was a Chicago visitor for a 
couple of days this week. Mr. Huttig has spent the bet- 
ter part of a life time in the sash and door trade, and 
has witnessed many changes in the methods of doing 
business, but considers that the outlook for the coming 
season is as favorable as it has been at any time in the 
last five or six years. 


President Moloney, of Moloney-Bennet Belting Com- 
pany, of this city, called on the American Lumberman in 
its new quarters the first of the week, and was appar- 
ently very well satisfied with the past season’s business 
of his concern. The volume of the company’s business 
during its first year had exceeded his expectations nearly 
100 percent, and all indications point to a steady im- 
provement during the coming season. 

W. E. Jackson, representing the E. C. Atkins & Co. 
saw works, of Indianapolis, Ind., is reported to have said 
lately to a Columbus, O., newspaper reporter that “dur- 
ing three months I have been over a liberal portion of 
Ohio and completely through the Pennsylvania timber 
country and nearly all of the mills are operating with a 
good market ahead of them. We can always gage the 
lumber business by our sales and lately they have been 
terrific.” 


John Bagley, erstwhile log jobber in the Menominee 
district, builder and operator of a logging railroad of 
note north of Menominee, organizer of the Wisconsin 
& Michigan Railroad Company and heavy stockholder 
in that corporation, was lately at Menominee in con- 
nection with the sale of the Wisccnsin & Michigan to 
the Ann Arbor Railroad Company. Mr. Bagley hails 
from Washington state, where he is building a logging 
and coal railway. 


C. L. Cross, agent for the Southern Cypress Company, 
Limited, early in the week returned from New Orleans. 
While there he perfected arrangements for representing 
the company in the northwest, with headquarters at 909 
Monadnock building, this city. His territory includes 
Iowa, Minnesota, the northern half of Illinois, Wisconsin, 
northern Indiana ap? Michigan. He will work this city 
and surrounding ¢e:;'; » thoroughly, and expects good 
results from his effo,:: 


The members of th: ‘ied Cliff Lumber Company did not 
dine together at the Hotel Knight at Ashland, Wis., the 
other evening for the sole purpose of appeasing carnal in- 
dividual appetites. The occasion was, therefore, really 
less essentially gastronomic than economic in its ten- 
dencies. Feasting together in a spirit of amity has al- 
ways served the ends of co-operative endeavor and as a 
vehicle for promoting fellowship is equaled by no other 
attribute of hospitality. 


L. C. Jameson, Portland, Ore., one of the Pacific coast 
representatives of the Simonds Manufacturing Company, 
Fitchburg, Mass., called upon the American Lumberman 
this week on his way to the west, after a brief vacation 
at his old home in Pennsylvania. His company has made 
rapid progress in its Pacific coast business, and doubtless 
Mr. Jameson’s skill and industrious service have had 
much to do with that growth. He departed for home 
on Monday of this week. 


Frank E. Gould, secretary and manager of Henry Diss- 
ton’s Sons, of this city, is on a visit to the parent saw 
works at Philadelphia. The latter, as well as the factory 
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operated here, has latterly been crowded to its utmost 
capacity, running nights and not stopping holidays. The 
operations of the big works in every department, branch 
and agency have made an unprecedented record and thie 
outlook is regarded by the management as a guaranty of 
still greater requirements for several years to come. 


George T. Houston, the head of the firms of George 1. 
Houston & Co., of Chicago, and of Houston Bros., of 
Cairo, Ill., and Bigbee, and Columbus, Miss., returned the 
other day from a visit to the south. He is enthusiastic 
in regard to the outlook for hardwood lumber this year, 
as was evidenced in a practical manner by the way in 
which his concerns have enlarged their facilities, though 
there was a good deal of trouble last year in the south 
in securing both logs and lumber, because of the unusual- 
ly wet weather. 


John Oxenford, of Indianapolis, the well and favorably 
known lumber salesman and secretary of the Central 
Association of Traveling Lumber, Sash & Door Sales- 
men, came into town with the rain on Wednesday. He 
made the tour of the Twenty-second street district in 
search of customers and then went on to northern 
Wisconsin. He said that his mission up north was to 
look up stocks, of which he was greatly in need to satisfy 
the clamor of buyers in Indiana. Mr. Oxenford thinks 
that the outlook for a good season’s business was never 
better than now. 


The lumber world has learned to regard Captain M. Bb. 
Farrin, of Cincinnati, as an accomplished and fearless 
navigator, to whom the dangers of the Miami canal have 
absolutely no terrors and no mystery, but it is not true 
that he has been tendered, much less that he has ac- 
cepted, the command of the battleship Ohio, whose keel 
was laid at San Francisco a short time ago. The cap- 
tain and Mrs. Farrin happened to be in San Francisco 
at that time, which circumstance may have given rise to 
misleading rumors, but the captain has no intention of 
quitting the lumber business for many years to come. 


The friends of the Hon. J. C. Burrows, of Michigan, 
and of the Dingley tariff, will be glad of the intelligence 
that in spite of all opposition, including that of the 
governor of the state, that gentleman’s re-election to thie 
United States senate is assured. On Wednesday evening 
of this week, Mr. Burrows was nominated for re-election 
by the republican legislative caucus sitting at Lansing, 
the equivalent of an election. The American Lumber- 
man congratulates Senator Burrows, his state, the nation 
and especially the friends of the lumber tariff, upon this 
decisive vindication of a good man and a good cause. 


J. R. Russell, of the Russell Wheel & Foundry Com- 
pany, Detroit, Mich., returned from a trip to the Caro- 
linas and the south generally in time to enjoy the holi- 
days. Mr. Russell reports business as good as ever, with 
prospects better than for years. He has said it was very 
gratifying as he passed along the various routes in Caro- 
lina to notice that the lumber cars used were all of their 
make, a compliment which is rarely paid by a whole 
state to a single manufacturing concern. Two large 
orders of logging cars have just been completed, one go- 
ing to Peter Whaley, Washington, N. C., and the other to 
Cloquet, Minn. 


C. T. Nelson, of C. T. Nelson & Co., Columbus, O., spent 
a few days in Chicago last week and of course called to 
offer congratulations to the American Lumberman. Mr. 
Nelson said that he expected to confine his business 
strictly to his special line of columns, brackets and kin- 
dred product in the future as in the past, and that there 
was every reason to believe that his firm’s business 
would not only be good, but the best it ever had been. 
“At any rate,” said he, “by way of showing our belief 
in the future we have laid in the largest stock we have 
ever purchased of poplar square and finish, which is so 
much used in our veranda columns and high class work 
generally.” 


The Board of Review for Cook county, to which is en- 
trusted the work of putting the new revenue law into 
effect, organized at the Union League club on Tuesday 
afternoon of this week. The board consists of three 
members; one to serve two years, another four years 
and the third six. In the future one new member will 
be elected every two years for a term of six years. At 
the organization on Tuesday Fred W. Upham, of the F. 
W. Upham Lumber Company, drew the short or two- 
year term, which was in accordance with his previously 
expressed desire. Mr. Upham was then elected as presi- 
dent of the board and will serve in that capacity during 
the coming year. 


C. R. Sparks, of John H. Sparks & Son, retail lumber 
dealers of Berrien Springs, Mich.,was one of the first 
callers on the American Lumberman and, we believe, tlie 
first to call and pay a year’s subscription for the new 
paper. In speaking about trade in his locality during 
the past season, Mr. Sparks said that his firm had had a 
very fair business year, but their trade came mostly in 
the summer, fall business being somewhat slack. The 
main reliance in that part of Michigan is in the fruit 
crop, which this year turned out very large, with the re- 
sult that the farmers are in good shape financially and 
already are laying plans for a considerable amount of 
building and repair work the coming season. Mr. Sparks 
says his firm already has many estimates to figure on. 


The Palmers, of the Cleveland Window Glass Company, 
created quite a sensation last season by offering to Cleve- 
landites what is called a roll window screen. It is @ 
radical departure from the ordinary screen, and is made 
in Boston by the National Roller Screen Company, i2 
which the Palmers are stockholders. As is implied by 
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ihe name, the screen rolls. It rolls into a very small roll 
at the bottom of the window, and is put up and down 


much more easily and quickly than the average curtain. © 


A practical window screen, always in and yet always out, 
has at last been placed upon the market. One can get a 
fairly good idea of the thing from the printed matter 
which is sent out regarding it. But really to appreciate 
it, it must be seen. 


In view of the frequent fires in dry kilns it is strange 
that preventive appliances are not more often adopted, 
especially when they are so available and cheap. One 
of the best methods of extinguishing fires is by the intro- 
duction of live steam, which is always to be had in 
most plants. Mr. A. H. Andrews, of Chicago, the veteran 
oflice fittings manufacturer, and president of the A. H. 
Andrews Company, which produces one of the best kilns 
on the market, says that it is a matter of surprise to 
him that, when he offers for only $12 an appliance that 
will automatically introduce live steam direct from the 
boiler into the kiln in case of fire, so comparatively few 
should purchase it. Not more than one in five of kiln 
users will adopt it. The kiln is the danger point of most 
plants, which this little device will minimize and almost 
remove, 

Hon. George E. White, of Chicago, who represents the 
fifth Illinois district in congress but who will retire at 
the end of the present session, is again interesting him- 
self more actively in the hardwood lumber business than 
he has at any time since his first election, and announces 
his purpose to take full advantage of the revival of 
prosperity in the hardwood trade, promising that George 
k. White & Co. shall be a prominent figure in the trade 
of Chicago henceforth. Mr. White was one of the first 
callers at the office of the American Lumberman and the 
ollicial artist of this paper, who seldom has an oppor- 
tunity to “shoot” at a congressman, did himself proud 
in the result of his work as found on page 105. Mr. 
White says he purchased 1,500,000 feet of hardwoods 
during the closing month of 1898, and that he has several 
large trades pending, which, with the well-assorted yard 
stocks in hand, will redound to the best interests of his 
old and new patrons. 


In talking with the Wall brothers, of the Buffalo 
Hardwood Lumber Company, I tind them in very good 
spirits at the close of the old year. They report the 
most successful and profitable business in their entire 
experience. Business has continued geod with them up 
to the very last day in the year. Their predictions for 
i899 are that the hardwood lumbermen throughout the 
entire country will have the best all-round and most 
satisfactory trade that they have had in 10 years. 
They are prepared for a heavy business, and T. H. Wall, 
vice president of the company, has lecated permanently 
at Memphis to look after their interests there. They 
handle principally oak, both plain and quartered, and 
always have a very nice line of this stock on hand. 
They report that few of their customers have failed 
on them during the past year, and think that the 
“shaky customers” have been pretty well weeded out. 


W. H. Gilbert, who has the firmly established reputa- 
tion of being the most extensive operator in norway pine 
in the country, called on the Lumberman on Tuesday of 
this week on his way to Ashland, Wis. He had just 
returned from Detroit, where he had made a purchase 
of 25,000,000 feet of standing pine located in the Ashland 
district. This is said to be one of the best tracts of 
norway timber and one of the most available blocks in 
that locality. It is very accessible to the three logging 
railways running into Washburn. It is Mr. Gilbert’s 
intention to lumber the entire tract during the season 
of 1899. Last year his operations amounted to about 
45,000,000 feet; he states that his output will not be 
less than that this year. Mr. Gilbert not only handles 
large quantities of norway lumber, but also is handling 
considerable standing timber. Im December he sold to 
Street, Chatfield & Co., Chicago, 15,000,000 feet. Mr. 
Gilbert is equipped to furnish all kinds of special bills 
during the current year. He will stock the mill of the 
R. D. Pike Lumber Company, at bayfield, and will 
also have some sawing done at Ashland. The stock will 
all be cut with band mills. He is putting in about 
12,000,000 feet of logs this winter over the Washburn, 
Bayfield & Iron River railway. 





FINANCIAL TROUBLE. 


Joseph Malthem, lumber dealers, of Sprucedale, Ont., 
has made an arrangement with his creditors, whereby 
they accept 80 cents on the dollar. Liabilities, $7,000. 

The property of the Keator Lumber Company, at Mo- 
line, Ill., has been sold to Thompson & Root, who ob- 
tained in 1888 a judgment against it, now amounting, 
with costs, to 25,000. 

Executions have been received by the sheriff against 
Clarence A. Murray, wholesale commission lumber dealer 
at 18 Broadway, New York, in favor of the H. M. Tyler 
Lumber Company, in the sum of $2,162. 

Gunther & Fink, furniture manufacturers at Baltimore, 
Md., who made an assignment on July 6 of the present 
year, have effected a settlement with their creditors, and 
this week James H. Cranwell, the trustee, conveyed to 
the firm the trust property remaining in his hands. 

Pittsburg, Pa., Jan. 3.--In the United States district 
court last week an order was made restraining the 
execution creditors of the Pennsylvania Rox Manufactu- 
"ng Company, of Johnstown, from proceeding with the 
sale of the property of the defendant company. Creditors 
have filed a petition in bankruptcy against the company. 
They charge that it permitted certain creditors to obtain 
judgments upon which executions were issued, and the 
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property of the defendant company is advertised for sale 
today, January 3. 

Another bankruptey case which has been interesting 
the fraternity, and written of in these columns, is that 
of the Union Planing Mill Company, of Uniontown, Pa. 
The hearing was given before Judge Buffington on De- 
cember 28. A petition was filed some time ago by the 
creditors of the company, charging it with having com- 
mitted certain acts of bankruptcy, among others that 
of having given a judgment note for $2,400 on October 
25. The company filed a counter petition. It denied all 
the charges at the hearing and said that nothing had 
been done to give certain creditors preference over others, 
and that in all its dealings there was nothing which 
would justify the declaration by the court that it was 
bankrupt. The case was argued at some length, but the 
ecurt reserved its decision. 

It may be interesting and vital news to many lumber- 
men, particularly in the west, to know that Delaney, of 
“blind pool” fame, and erstwhile a member of the defunct 
Penn Land & Lumber Company, of this section, has 
been located, after years of diligent search, in Tokio, 
Japan. It has been asserted here that the success in lo- 
cating Mr. Delaney in the land of the chrysanthemum 
and geisha girls is due to the financial backing of the 
detectives’ efforts by the lumbermen, who were deeply 
“touched” (for about $200,000) at his departure. Mr. 
Delaney of Japan is quite a different personage from 
Mr. Delaney of Pittsburg, and it is likely that he may 
be allowed to remain buried in his kimono. 





The Fisher Liabilities. 


The proposition of 8. O. Fisher, of Bay City, Mich., to 
settle with his creditors at 20 cents on the dollar of 
indebtedness is meeting with considerable success. Mr. 
Fisher wrote a letter to each of the creditors of S. O. 
Fisher and Fisher & Hurst, and received assurances from 
nearly three-fourths of them that his proposition would 
be accepted. Since receiving the letters quite a number 
of the creditors have compromised with Mr. Fisher. It 
is currently reported on the streets of Detroit that the 
First National bank, the American Exchange National 
bank, and the Savings bank, of that city, each has ac- 
cepted 20 cents on the dollar in cash and has released Mr. 
Fisher’s personal obligations. The other Detroit creditors 
refuse to compromise. So far as can be learned no one 
talks of putting Mr. Fisher through bankruptcy, the 
Litter feeling caused by the $200,000 mortgage having 
died out. 

Mr. Fisher’s and Fisher & Hurst debts are small as 
compared to the Turner & Fisher liabilities, which 
amount to several hundred thousand dollars. No com- 
promise has been offered on these liabilities, and from 
all that can be learned about the shrinkage in Canadian 
timber equities the outlook for the creditors of Turner 
& Fisher is very unpromising. 


a ad 


LITIGATION. 


Under a bill filed in the circuit court last Thursday by 
the Landwehr-Wheeler Lumber Company, of Cumberland 
and Baltimore, against George J. Stork, trading as Stork 
& Co., Judge Sharp signed an order, requiring the defend- 
ant to answer by January 12 next why a receiver should 
not be appointed for the firm. The bill of complaint al- 
leges an indebtedness to the company of $491.39 upon an 
unpaid promissory note, given in payment of lumber; and 
that Stork & Co. are otherwise largely involved, and are, 
in fact, insolvent. Stork & Co. are dealers in lumber and 
manufacture sash, doors and blinds. The firm’s resources 
were to a considerable extent impaired by a destructive 
fire several years ago, which laid a milling plant and a 
large stock of lumber in ashes. 

At Madison, Wis., recently, in federal court, Judge 
Bunn on the bench, a new trial was granted in the case 
of the John R. Davis Lumber Company against the Mis- 
sissippi River Logging Company, to recover damages for 
cutting timber to the value of $40,000, alleged to have 
been cut on the John R. Davis Lumber Company’s land. 
It was a suit for trespass, the question raised having 
been as to where the line ran between the property of 
the Davis company and that of the Mississippi River 
Logging Company, in northern Wisconsin. The plaint- 
iff company claims that the defendant cut pine far over 
its line on the land of the plaintiff. On the trial the 
jury found for the plaintiff in nominal damages. ‘The 
result was really considered a victory for the defendant. 
The motion for a new trial was granted on the ground 
of newly discovered evidence. It was claimed in the 
original trial that the government line between the sec- 
tions was out of place. J. B. Anderson, 70 years old, who 
made the government survey, has been found living on a 
farm near Dubuque, Ia. The John R. Davis Lumber 
Company secured his presence, with a party of prominent 
surveyors, who met on the ground and re-established the 
line. On their evidence the John R. Davis Lumber Com- 
pany is confident of a victory in the next trial. 








An important lumber and shingle tariff has just been 
issued which applies from all points on the Northern 
Pacific railway and other western Washington roads, and 
affects 197 places in Wisconsin and Michigan. Hereto- 
fore there were no through rates to these’ points, all 
shipments taking the sum of the combined locals. The 
through rates range from 53 to 61 cents a hundred on 
cedar and spruce, the rates on fir being 10 cents lower. 





It is reported that A. M. Small and other capitalists 
of Chicago have purchased 40,000 acres of pine land 
in Escanaba county, Alabama. 
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Harvey Hollister Meacham. 

H. H. Meacham, for many years a familiar habitue on 
the cargo market, Chicago, died in the Silver Cross hospi- 
tal, Joliet, Ill., on December 21. Mr. Meacham was one 
of the pioneers of Lockport, Ill., and for a long time was 
a prominent citizen of that place. He had attained the 
age of 75 years, and had been somewhat infirm for sev- 
eral years. He was born in the state of New York, and 
settled at Lockport when a young man. For many years 
he conducted the lumber business of Norton & Co. at that 
point. Subsequently he went into the commission and in- 
spection business on the cargo market in this city. As his 
health became impaired and the cargo business became 
eoncentrated into few hands, his business declined, and 
about six years ago he withdrew from the market and 
had since lived in Lockport. There his wife died about 
four years ago. Since then Mr. Meacham had been in 
feeble health. Throughout his life Mr. Meacham was a 
man of fixed integrity, and was characterized by a char- 
itable disposition and an earnest devotion to what he con- 
sidered right. 

William T. Farmer. 

Much heartfelt sorrow is expressed among the Boston 
lumber dealers over the death of William T. Farmer, of 
the firm of Shepard, Farmer & Co., of that city. He 
passed away December 26, from typhoid malaria, con- 
tracted while on a business trip south a short time pre- 
vious. Mr. Farmer was only about 28 years of age, but 
had made his mark upon the wholesale lumber business 
of Boston, and was a general favorite. 

F. W. Sellow. 

F. W. Seelow, proprietor of the West Side Carriage & 
Wagon Works, 467 West Twenty-second street, this city, 
committed suicide on Friday night of last week. Mr. 
Seelow was well known in the lumber district, where his 
shop was located. His business was supposed to be a 
prosperous one, but of late it is said he had become 
embarrassed financially and was unable to meet ma- 
turing obligations. Despondency on this account is be- 
lieved to be the cause of his suicide. 

George P. [cClelland. 

Major George P. McClelland, a former planing miil 
operator and builder, of Pittsburg, Pa.. died on Tuesday 
last at his home in Davenport, Ia. Major McClelland 
was born in Pittsburg in 1843 and had many relatives in 
that city. 

George Guest. 

George Guest, of the lumber and planing mill firm of 
Guest, Grater & Co., at Norristown, Pa., died recently 
at that place. Since 1852 he had been engaged in the 
lumber and pianing mill business. He had attained the 
age of 79 years. 

Willis W. Ramsey, 

Willis W. Ramsey, senior member of the Willis M. 
Ramsey Coal Company, at Framingham, Mass., recently 
died suddenly at his home in that village. He was a man 
much esteemed, and was selectman of the town. 

G. T. Porter. 

G. T. Porter, of Oconto, Wis., a veteran lumberman, 
died recently of Bright’s disease. He went to Oconto 
from Deer Island, Me., nearly fifty years ago, and was 
a successiul lumberman for over thirty years. He was 
one of the first to volunteer when the civil war broke out. 

Frank Dudley. 

At Portland, Me., Frank Dudley, a prominent lumber 

dealer and timber explorer, died lately, aged 54 years. 
o_O 
CALCASIEU DISTRICT NOTES. 

Westlake, La., Dec. 31—The lumber manufacturers 
had a fair deal in the way of cars and weather during 
the past fortnight, and they did not fail to make the 
most of it. The car famine is about ended, although 
Southern Pacific box cars are still not plentiful. The 
weather has been almost ideal for outdoor work—bright 
sunshine and southern breezes, with a temperature rang- 
ing from forty to sixty degrees. This has enabled ship- 
pers to catch up on back orders for dry stock, and, as 
but few orders for that class of material were booked 
for a week before and during the holidays, most files 
are pretty well cleared off. The demand for piece stuff, 
however, is still active, and though several of the larger 
mills were shut down this week for a little repairing 
they will lose no time in getting to work again. All the 
planers after a brief stop for Christmas were rushed to 
the last working hour to swell the shipments for ‘98 to 
the highest possible notch. 

“Take stock” is the order just now; shipping clerks, 
tallymen, bookkeepers and logmen are all in a hustle to 
get through. It is conceded that stocks will be found 
lower than for several years past, but just how much it 
is impossible to estimate with any great accuracy until 
the last 1x3 is counted. 

That the demand for yard stock would shrink seri- 
ously during the last weeks of the year was not unex- 
pected, and is causing no uneasiness. The manufacturers 
seem satisfied with the outlook for next year, and few if 
any have ground for complaint of the volume of trade 
handled in the past twelve months, when compared with 
that of preceding seasons, True, the fall trade did not 
hold out as well as had been predicted, but the demand 
was fully equal to the capacity of the mills, and much 
greater than transportation facilities afforded by the 
railroads. 

The Vinton Mill Company has been reorganized and is 
now chartered under the name of the J. H. Cooley Mill 
Company, Limited. It is pushing the completion of its 
new mill at Vinton, La., and expects to be sawing early 
in January. 
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lock, Moore & Co.’s large plant, after a stop for seve- 
ral days’ repairs, started up last Friday. G. T. Lock, 
traveling representative of this firm, left for Texas points 
this evening. 

The J. A. Bel Lumber Company made a notable ship- 
ment of timber to the Avery Salt Mining Company at 
New Iberia, La., this week, consisting of twenty-five cars 
With an average of 15,000 feet a car. This feat nearly 
equals that of the Perkins & Miller Lumber Company a 
few years ago, when they set the pace for fast sawing. 

J. H. Poe, the shingle man, reports a good demand for 
shingles, but complains of scarcity of logs. 

EK. H. Harold, a prominent lumber dealer of Houston, 
Pex., is visiting the local mills. 

Charles 8. Ramsey, R. Krause and Charles Miller at- 
tended a meeting of the Mystic Shriners in New Orleans 
last week. They all got back alive. 

Che Powell mill has received a supply of logs and is 
again in operation, after several days’ enforced idleness. 

W. H. Managan, of the Perkins & Miller Lumber Com- 
pany, made a short trip up the “Pee Gee” road last week. 

Che Chester saw mill, some miles above Lake Charles, 
on the Watkins route, has been acquired by C. A. Ep- 
ping, of the Calcasien Export Lumber Company, and 
Harry Fleming, of Beaumont, Tex. The plant has a ea 
pacity of about 35,000 feet a day, and in the hands of 
two such experienced lumbermen it will no doubt give a 
good account of itself. 

J. G. Powell took a flying trip to Houston, Tex., this 
week. 

Harvey “Saws” Avery was here Christmas eve, but 
on request agreed not to sell a single saw for twenty- 
four hours. 


WHITE PINE MANUFACTURERS’ MEETING. 


Minneapolis, Minn., Jan. 5.—A meeting of white pine 
manufacturers was held: here today, over 100 being 
present, representing the entire territory from Hannibal, 
Mo., to Winton, Minn. <A large delegation was in at- 
tendance from the Wisconsin valley. General trade mat- 
ters were discussed and the relations of northern and 
southern lumber defined and studied. 

Another subject of more than local interest was de- 
bated and focused in resolutions introduced by KE. W. 
Backus, of Minneapolis, as follows: 





Resolved, That in the 


lumbermen 


opinion of this assemblage of 
representing the lumbering and logging in- 





terests of the Mississippi river and its tributaries in 
Wisconsin and Minnesota, the bill now pending in con- 


gress and introduced by Mr. Bromwell and referred to 
t 1ittee on interstate and foreign commerce, and 
harges for the collection of stray 
se exorbitant charges a lien on 
the logs so collected, is a di us measure, which 
a system equivalent to contiscation for 


logs which by accident or flood may 






making 








scaped from the control of their owners. 





lave ¢ iped 
Resolved, That in the opinion of this body of lumber- 
the passage of this bill would put a premium on 
tting of logs afloat and would subject the lum- 

to expense which would not otherwise be in- 


and which would be unnecessary; that the enact- 





of any such law would put a special hazard on 
the business with which we are identified. 
Resolved, That we earnestly protest against the pas- 


sage of this bill as unjust and arbitrary and not war- 
ranted by existing conditions. 

Ihe resolutions were adopted, and Hon. 8S. T. Me- 
Knight, of Minneapolis, introduced the following strong 
which was promptly and unanimously 





taritf protest, 
approved : 
Resolved, By the lumbermen representing the states 
Minnesota, Iowa, Illinois and Missouri, 
n n assembled, that we earnestly protest 
he modification by the joint high tari’ com- 
mission now in session of the duty of $2 a thousand on 
lumber fixed by the so-called Dingley ybill. 








Letters from the south were read, reporting progress 
lines. A committee of lumbermen, 
including Secretary, J. Newton Nind, was appointed to 
represent the white pine manufacturers at the annual 
meeting of the Southern Lumber Manufacturers’ Asso- 
ciation, to be held at Memphis, Tenn, January 17 and 18. 

Thomas P. Shevlin, of Minneapolis, presided over the 
convention and the business of the day was skillfully 
dispatched. 

It was announced by members of the Wisconsin 
Valley Lumbermen’s Association who were present that 
the annual meeting of that association would be held at 
Tomahawk, Tuesday, January 10. - 


association 


} 
aiong 





YELLOW PINE CONVENTION. 


The ninth annual meeting of the Southern Lumber 
Manufacturers’ Association will convene at the Gayoso 
hotel, Memphis, Tenn., Tuesday, January 17, at 11 
o'clock a. m., and continue through Wednesday—so _ be- 
gins the official call issued on January 3, signed by I. C. 
Enochs, president, and F, McCullam, secretary. 

The call is very full as to the objects of the meeting, 
as follows: 

The question of uniform grading will be one of the 
subjects for discussion, supplemented by a _ re-write, 
making clear the present Grading Rules for Yellow Pine, 
that will be of value to all manufacturers. 

It is expected that a delegation from the Texas and 
Louisiana Manufacturers’ Association will be present 
to discuss matters of mutual interest to both organiza- 
tions. 

The annual report of the affairs of the Association will 
be given in detail. 

The election of Officers and Direetors for the ensuing 
year will occur. 

The question of a revision of the Weights of Long 
Leaf Yellow Pine Lumber, which was left as unfinished 
business with the Committee, will doubtless be reported 


upon. 
The Insurance Committee, will through its Broker, 
Mr. L. V. Clark, make a report of what has been done, 


and is expected to be accomplished by the Association, 
which will be interesting to all manufacturers. 
The report of the Committee appointed at our semi- 
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annual meeting, looking to the incorporation of the Asso- 
ciation, will be awaited with interest. 

Other matters pertaining to the manufacture and sale 
of Yellow Pine, will doubtless be brought up for dis- 
cussion. 

The year just closed was, all things considered, a fairly 
prosperous one to the trade, and the ensuing year is 
bright with the promise of an unlimited demand; and 
every manufacturer of Yellow Pine, whether a member 
of the Association or not, is cordially invited, and 
earnestly requested to be present, as the subjects under 
discussion are general to the whole Yellow Pine Fra- 
ternity. 

Arrangements have been made with the Memphis 


Passenger Association, the Southeastern Passenger 
Association, the Southwestern Passenger Association, 


from state of Texas, the Kansas City, Pittsburgh & 
Gulf and the Kansas City, Watkins & Gulf, for a one 
and a third fare for the round trip, on the certificate 
plan. Tickets will be on sale January 14 to 16, with 
a return limit of January 21. The secretary of the 
association urges that all attending the meeting pro- 
cure receipts from the agents when purchasing their 
going tickets, without which the return ticket cannot 
be sold at one third fare as arranged for. Special 
rates have been made at the Memphis hotels, the Gay- 
oso, Which is the place of meeting, charging $2 a day, 
on the American plan, and up, according to rooms, and 
the Peabody a flat rate of $2 a day to all delegates and 
visitors, on the American plan, and $1 on the European 
plan. Owing to the many interesting subjects that are 
up for discussion, including taking up the work begun 
at St. Louis at the joint conference of white and yellow 
pine men, it is hoped and expected that a very large 
attendance will be had. 





CASUALTIES. 


The dry kiln and lumber shed of the Hazelhurst Lum- 
ber Company, of Hazelhurst, Miss., were destroyed by 
fire a few days ago. 

The saw mill of 8. D. & C. D. Souter, near Anthony, 
Fla., was entirely destroyed by fire recentiy. 

The entire plant of the Little River Lumber Company, 
at Allene, Ark., was burned on Deceinber 30, together 
with 500,000 feet of dressed lumber and eighteen cars of 
lumber. The loss is estimated at $40,000, with an insur- 
ance of 34 percent. 

The dry kiln and planing mill of the Jchn Schroeder 
Lumber Company, at Milwaukee, Wis., were destroyed 
by fire on December 30, the large lumber yards being 
saved. The loss is estimated at $50,000, insured for 
$25,000. 

The West Superior Lumber Company, at West Supe- 
rior, Wis., suffered a loss by fire of 500,000 feet of lum- 
ber piled on its docks, in that city, the loss being placed 
at $4,000, with $500 damage to the docks. 

The mill of E. L. Negus, at Chelsea, Mich., with the 
contents, was destroyed by fire a few days ago, with 
less of $5,000. There was no insurance on the property. 





The large plant of the Pocahontas Lumber Company, at 
Pocahontas, Tenn., was recently destroyed by fire, en- 
tailing a loss of $12,000; partially insured. 

The entire plant of the Sulphur Lumber Company, at 
Sulphur, Tex., was destroyed by fire on the 29th ult., the 
planing mill only being saved. 

The large manufacturing plant of the Hollingsworth 
Spoke & Wheel Company, at Wheel postoflice, Harford 
county, Maryland, was destroyed by fire recently. The 
loss on the buildings and materials is estimated at $40,- 
000, partly covered by insurance. 

The lumber carrying steamer James P. Donaldson, at 
Bay City, Mich., was damaged by fire recently to the 
extent of $10,000. 

The seven story building occupied by Barber & Ross, at 
Eleventh and G streets, Washington, D. C., was destroyed 
recently by fire, with the stock of builders’ supplies, en- 
tailing a loss of $20,000 over the insurance carried, which 
amounted to $47,000. 

The saw mill of Ed. Weis, at Germansville, Pa., was de- 
stroyed recently by fire, resulting in a heavy loss. 

A dry kiln and 30,000 feet of lumber at the Bay City 
Mills, Mobile, Ala., were destroyed by fire a few days ago. 

The lumber yards and office of J. P. Robbins, at Benton 
Harbor, Mich., were destroyed by fire on January 3, en- 
tailing a loss of $11,000. 

Fire recently visited the yards of the New Orleans 
Cypress Company, at New Orleans, La., resulting in dam- 
ages to the amount of $2.300; partially insured. 

The barrel factory of C. 8. Adams, at Cambridge, 
Mass., was damaged by fire recently to the extent of 
$1,500. 

The J. Allen Lumber Company, at Zwolle, La., recently 
suffered a loss by fire to the extent of 4,500,000 feet of 
lumber. 

Pittsburg, Pa., Jan. 3.—Word was received in lumber 
circles early this morning of the destruction by fire of 
Kzra Canfield’s Sons’ saw mill at Williamsport last night. 
l‘ortunately the lumber in the yard was saved. The loss 
is $14,900, partially covered by insurance. The mill was 
one of the best equipped along the west branch of the 
Susquehanna river, and as a consequence of its destruc- 
tion 100 men will be thrown out of employment. 

oreorerrrra—e—n—=na=—n—na—~r* 

Davidson & Co., loggers, of Ashland, Wis., have just 
completed a contract for putting in 7,000,000 feet for the 
Bigelow Lumber Company. The Davidson camp has since 
been moved on to the line of the Ashland, Siskowitt & 
Iron River road, where they have several million feet to 
cut for the Ashland Lumber Company, to be hauled to its 
mill at Ashland. The logging company will also cut 
4,000,000 feet for Mr. McCall, the waney board operator. 
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FINANCIAL. 


Perfect health makes a person practically unconscious 
of the presence within the body of the vital physical 
crgans. It is a good deal the same with the financial 
system—when affairs are running smoothly and with 
normal vigor there is apt to be small occasion for com- 
plaint of any general financial ailment. It is at those 
times when there are disorder and distrust and sluggish- 
ness in the business world that men become acutely 
conscious of all manner of real and fancied derange- 
ment of the finances. As bodily disease often is agegra- 
vated by overmuch brooding and is magnified by evil 
fancies, so are defects in the financial system of the 
nation distorted and morbidly overestimated by the body 
politic. 

The various departments of active finance may be 
classified under the heads, banking, speculative securi- 
ties and exchanges. ‘The first ccmprehends available 
banking accommodation, the second belongs to the do- 
main of speculation and the third affords a means of 
determining approximately the volume of business dur- 
ing any given period. All three bear upon and are 
more or less unfailing monitors of prevailing conditions. 

At the present time the banks are in a very strong 
and safe, if not altogether profitable, condition. They 
hold a large volume of loanable funds and are letting 
them out at moderate rates of discount. In this city 
the prevailing rate to prime borrowers on short time 
commercial paper is about 5 percent, with call loans 
backed by quick collateral running down to 4 percent, 
according to the character and circumstances of the case. 
During the week some of the banks have marked up 
the current rate one-half of 1 percent, a policy renderei 
expedient, it is reported, by the requirements of stock 
jobbers. 

Stock jobbing is in a state of extraordinary activity, 
but subject to frequent and unheralded manipulation 
by operators for purely speculative purposes. There 
is much spirit in current stock trading, but this is a 
field reserved for people accustomed to its mysterics 
and one discreetly to be shunned by novices. 

Contrary to past experiences, deposits during the first 
week of the new year have been in extraordinary vol- 
ume, especially in the savings banks, much of the cur- 
rency deposited bearing evidence of having long been 
immured in safety vaults or other places of conceal- 
ment. All this, of course, argues that timidity has been 
banished and that labor is no longer idle. 


THE MARKETS. 


CURRENT MARKET CONDITONS. 

Reports from the several leading markets this week 
are mainly devoted to a review of the business of lust 
year and the summing up of results. As a rule there is 
much gratulation because of the increase of demand in 
1898 over the preceding year, as well as the gain in 
prices made during the last six months. It is also rec 
ognized that business in the manufacturing and trade 
branches has returned some profit, though there is still 
complaint that profit results have not been what tliey 
should be. It is probable that in arriving at this conclu- 
sion comparison is made with the large profits of the 
prosperous years prior to 1893, It is a question as to 
whether such profits can ever again be realized in tlie 
American lumber trade. ‘The complaint of a lack of 
profitable results in the lumber business is coincident 
with like complaints made in all lines of manufacture 
and trade. This shows that lumbermen are not suffering 
in excess of those engaged in other pursuits for gain. A 
period of low profits seems to prevail, the reasons jor 
which economists are seeking to ascertain. For the pres- 
ent and near future lumbermen will have to readjust 
their business to new conditions, and be satisfied with the 
best returns they can realize. 
* * 








* 


It is a satisfaction to know, at the beginning of tlie 
year, that the advance in prices late last year is being 
held, and that, owing to a general absence of burden- 
some surplus stocks, there is a reasonable surety that no 
decline will take place for months, while there is a strong 
probability that prices will advance in the near future. 
Not for years has there been such a complete absence 
of the fear element in the trade as now. Without excep- 
tion manufacturers and wholesale and retail dealers are 
unanimous in looking for higher prices rather than even 
a continuance of present figures, while any fall in prices 
is considered out of the question. The problem with 
wholesale and retail dealers is as to whether they will 
be able to buy lumber this year so as to realize a profit 
commensurate with the generally strong condition of the 
market. As a general thing merchants like a depressed 
market at some portion of the year, so that they can put 
in stocks at minimum prices. ‘They trust to their ability 
as tradesmen to exact a profit in the sale of goods ‘lus 
purchased. The present prospect is for a strong opening 
of the spring market, which is causing some concern 
among wholesalers whose stocks are less than normal, 
and who must buy considerable lumber to maintain 
trade during the winter and spring. ‘Those dealers who 
are equipped with ample and well assorted stocks stand 
to make good profits on what they have on hand. Such 
fortunate ones should be satisfied with the good pros 
pects in the near future, trusting luck for a favorable 
turn in the restocking market later on. 

* * * 


Whatever may be said of the relation of the dealers 
to the market situation, it is evident that the manu- 
facturers have no cause to complain. They have just 
finished a year of better business than in any other year 
since 1892, Standing on the threshold of 1899 they !ook 
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JANUARY 7, 1899. 


out on a prospect that is satisfactory, not to say alrurmy. 
This outlook is in the eye of the northern and southern 
pine, the hardwood, the hemlock, the eastern spruce 
manufacturer alike. The output of the mills was so 
nearly absorbed by trade and consumption last year that 
the manufacturing season begins with no burdensome 
surplus. ‘The supply is so limited that buying and con- 
tracting for future cuts will begin early—has already 
begun in an unusually large measure. Such is the inter- 
est in supplies for the coming season’s trade that old 
Jumbermen are reminded of the activity which prevailed 
in the market early in the preceding decade, but which 
has been absent in recent years. In the northern pine 
trade excess in stocks seems to have completely disap- 
peared. It is many years since there was so much 
inquiry for stocks to be moved during the winter as now. 
The holiday period, with its festive distractions and its 
absorption in stock taking and settling of the year’s 
accounts, was insufficient to check this inquiry. Since 
January 1 there has been a notable stir on the part of 
buyers. It is noted at Marinette and Menominee that 
there has been. a new flight of eastern buyers to those 
points, all looking for chances to purchase before the 
expected advance of prices shall come. A like visitation 
is reported at Ashland and the head of the lakes. All 
up through Wisconsin and over in Minnesota, Chicago, 
Indiana and Ohio dealers are looking for special stocks, 
such as shop lumber, box boards, low grade strips, some 
description of high grade lumber, car stuff and other 
varieties. The impression abroad seems to be that there 
is to be a demand from now forward that cannot be 
met without extraordinary effort, and that the early 
trade bird is the one that shall catch the profit worm. 
Possibly logging conditions so far may be an incentive 
to many buyers. Though skidding has progressed fairly 
well, with short interruptions, little hauling has been 
done in most districts because of a lack of snow. A 
grave apprehension is beginning to be felt that after 
all not as large a log input will be secured this winter 
as was intended, and that consequently there may not 
be anything near an overwhelming output of lumber 
next season. If this should be the outcome it would 
greatly help to sustain the present strong condition of 
the market. It is evident that if the current quest 
for lumber shall continue through the winter, surplus 
stocks at lake mill points, as well as at interior mills, 
will be sold off by the time the spring trade has made 
much headway. This suggests that by April or May 
there may be a positive scarcity of dry lumber. The 
dissipation of the surplus east of the Mississippi river 
will be a help to manufacturers at Minneapolis and other 
points on the upper river, who will be able to thus work 
olf a portion of their comparatively large supplies in 
the trade of the southwest. 
* * * 

in the southern pine field the situation in respect to 
demand and prices is somewhat different from that per- 
taining to northern pine, but it is scarcely less favor- 
able. In Arkansas and the southwest generally there 
have been some indications of concessicns for the pur- 
pose of securing orders, but the prespects are so bright 
for a good season’s demand that the larger and better 
equipped mill concerns are standing in line for the main- 
tenance of prices. The holiday period was one of stag- 
nation in sawing and shipping, which has rendered the 
market featureless. It is generally understood that 
stocks at southwestern mills are light, as compared to 
those usually on hand at a like season of other years, 
and that any rise of demand will soon exhaust them. 
In respect to high grade stock there is a paucity of 
supplies to the extent of almost a scarcity, and prices 
are advancing. This state of things is commented on 
by dealers and salesmen throughout the territory north 
of the Ohio river. It is a notable feature of the present 
yellow pine situation, and will become pronounced in 
greater degree when the spring building season shall 
open. The demand for ear sills and other car factory 
lumber is still in evidence. Within recent time numerous 
contracts for car building have been awarded, so that the 
prospect for activity in the factories and in the demand 
for lumber is luminous. As requisitions from the car 
shops eall for good lumber, we may expect that the 
present demand for high grade stock will continue, 
since so many good logs will be diverted to the manu- 
facture of car material. Finishing lumber by the car 
load, delivered on a 22-cent rate of freight, is now sell- 
ing at $18 for inch and up to $22 for thick and wide 
stulf, while 6-inch strips are worth $17 a thousand. 
These prices are from $1.50 to $2 a thousand higher 
than those prevalent a year ago. The condition in re- 
spect to North Carolina pine continues as favorable and 
promising as during the fall. The continued call for 
box lumber is a feature, the export demand is growing, 
while the eall for a variety of stock is absorbing dressed 
and air dried lumber as fast as it is ready for the mar- 
ket. At the close of the year stocks on hand were 
nearly exhausted, a condition perhaps never before 
known. 

* * * 

Comment on the hardwood situation can be but a reit- 
eration, The strong position held by the mill operators 
and the trade during the last half of 1898 is still ap- 
parent. The year opens with stocks at southern and 
northern mills small or entirely exhausted, while con- 
ditions bearing on rapid production this winter are ad- 
Verse in the south on account of frequent rains, and 
not very favorable in the north because of lack of snow 
for sledding in logs. There are no present indication 
of an appreciable accumulation in supplies, and hence 
We must conclude that the present stress for stocks will 
continue for months to come. Of course, much will de- 
Pend upon the rate of consumption from now forward, 
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Present appearances justify the expectation that the 
record of last year will be fully maintained, and it is 
not improbable that there will be an increase of pro- 
duction this year. Factories of all sorts have started 
up since the holidays, which is in strong contrast with 
the apathy which characterized the panic of 1893. It 
is a feature of the present hardwood situation that de- 
mand pertains to nearly every variety of wood, includ- 
ing the once despised gum. The market impetus begun 
last year with oak; ash, cottonwood, poplar, northern 
basswood, red oak, elm, birch, maple and other woods 
responded, the year closed and the new year began with 
all the woods in line on a strong market. 
* * ~ 

Indications are strong for an enlarged sale of cypress 
this year. Organization has taken place and understand- 
ings have been reached whereby the manufacturers in 
the gulf region will be enabled to cover the entire coun- 
try with active agencies for promoting trade and main- 
taining uniform prices. With a generally good demand 
for other kinds of lumber, cypress cannot fail to share 
the trade in a larger measure than heretofore. The uses 
of cypress are broadening and must continue in that 
course under the influences which make for demand for 
all kinds of lumber. 

* * 

More hemlock will be produced this year in the old 
northern pine states of the lake region than ever before. 
This will be the result because many of the old pine 
mill concerns have turned their attention to hemlock. 
‘the energy which is being displayed in scraping the 
lands of Michigan and Wisconsin of the hardwoods is 
also increasing the hemlock supply, as in such cases 
all the timber is taken off the lands. The demand for 
hemlock lumber, which acquired such a start last year, 
is likely to be larger this year than ever before. In 
Pennsylvania and New York the hemlock situation is 
viewed favorably, and a good season for that kind of 
lumber is confidently predicted. 


* * * 


In California fair weather has succeeded the late rains, 
and the people are praying for more moisture. Copious 
rains are necessary to the growth of the crops, and all 
business interests are anxious to see the pluvial gates 
thrown wide open. Lumbermen are especially anxious, 
for on good crops depends the year’s lumber trade. The 
closure of a large percentage of the red cedar shingle 
mills in Washington is having a good effect on the 
market. At Missouri points prices have advanced 10 
cents a thousand and the outlook for the spring trade is 
bright. 


Northern Pine and Spruce. 


CHICAGO. 

The first week in January has developed more trade in 
the pine yards than has been usual in like weeks of other 
years. Each wholesale yard has received fresh orders 
from country dealers, though the salesmen are all in 
and will not go out until next week and some of them 
not much before February. The call between yards is 
a pronounced feature of current business. The demand 
in the inter-yard trade is for nearly everything on the 
list, though piece stuff and timbers lead in the inquiry. 
It is evident that few dealers have full stocks of dimen- 
sion, while such supplies as they have are broken in 
assortment. The last feature necessitates buying in order 
to make up assortments when bills are required. Dealers 
who have full stocks of piece stuff are having a good 
trade in selling to their neighbors. 

All signs point to an early start of the season’s trade, 
with a larger volume of business than for several years. 
It is well known that stocks everywhere are less than 
nermal, while they are much broken in assortment. 
When salesmen come from northern mills and go among 
the yards for orders they have to confess that there are 
a good many items that are absent from their stocks. 
There is an especial shortage of northern No. 4 and No. 5 
boards and fencing, while the call for these sorts is 
urgent. It is said that the box makers in some instances 
have so exhausted dry stocks of such lumber that they 
are shipping in that which is green. This heretofore has 
been unheard of so early in the winter. Several of the 
yards have comparatively little No. 3 lumber on hand, 
and are trying to augment their supplies by rail. But 
when they go out in quest of northern No. 4, which 
answers to Chicago No. 3, they find that the supply in 
the north is about as nearly exhausted as it is here. 
Hence the conclusion is reached that before spring the 
box manufacturers will be forced to use No. 2, which 
will enlarge the scope of demand and make a market for 
much of the Jumber now in pile. 

With a good demand for piece stuff and coarse boards 
and strips the prospect for a brisk trade from now for- 
ward is very bright. The trouble will be to supplement 
stocks at prices that will yield a profit. The condition 
of the market at large is so strong and prices at mill 
points are so high that it requires fine figuring and 
careful handling to eke out a profit on lumber purchased 
this winter. 

There should be a good profit in the lumber that deal- 
ers have in yard which was bought during the season 
of navigation. Dealers say that prices are remarkably 








strong for the winter season and conditions favor their 
continuing so. 

A surprising amount of lumber is being wheeled about 
the city considering that the dullest period for trade in 
the year is passing. Much of the movement is doubtless 
attributable to trade between yards. Yet it is concluded 
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that there also must be a considerable demand from the 
builders, sash and door factories and a variety of manu- 
facturers. It is also the season for the shifting of ten- 
ants in down town buildings, which induces a demand 
for lumber to make alterations and repairs. Several 
sizable buildings are being erected in the stock yards 
and a large amount of lumber is required on that account. 

Altogether, January trade starts out under favorable 
auspices, and is more active than is common so early in 
the month. This is taken to mean that there is to be 
no excessively dull winter season this time, and that 
when the spring business shall fairly open it will be 
found that stocks have been unusually depleted. Such a 
state of things is certainly good reason why prices should 
be held firmly, while an advance, within reasonable 
bounds, may be expected, especially on lumber which is 
in short supply. 





MINNEAPOLIS, MINN. 

Trade this week is good for the first week of the year. 
The movement of lumber has been uncommonly large as 
compared with that of previous years. Last month 
showed the largest shipments of lumber from this city in 
seven years. This was due, in a large part, to the low 
freight rates which were restored at least nominally the 
first of January. Of course, no soliciting of trade is being 
done now, all salesmen being at home and strictly quiet, 
but mill trade is large and a good many retailers are in 
the city looking up lumber for the coming year. Inquiry 
is stimulated by the expectation of an advance in prices 
very soon. 

Manufacturers will meet this week (Thursday) to vote 
upon the new price list as recommended by the price list 
committee. This will advance No. 3 boards, 12-inch, ail 
lengths, 25 cents; 10-inch, 8-foot, 75 cents; 10-inch, 10, 
12, 18 and 20-foot, $1.25; 10-inch, 14 and 16-foot, 75 
cents; S-inch, all lengths, 25 cents; mixed widths, all 
lengths, 25 cents; No. 4 boards, mixed widths, all 
lengths, 50 cents; No. 3 fencing, 6-inch, 16-foot, 50 cents; 
No. 4 fencing, 6-inch, all lengths, 50 cents; B selects, 8 
and 10-inch, all lengths, reduced $2. The price-list com- 
mittee did not recommend an advance on dimension, but 
this advance may be made by the manufacturers. Price 
lists to take effect January 14 are already prepared. 

The following is a record of receipts and shipments of 
lumber at this point for the past week: 

Receipts. Shipments. 





WOUEDE te wicnesnaadueeeenedaasess 165,000 675,000 
ENE. “dncucwadceeudarnenqaiadend 165,000 990,000 
RNS. Kardavosqueecanadatadxaseasees 120,000 1,140,000 
SRM =~ a Cscddaucuavatausnaadiiedal 180,000 1,740,000 
WRONE % Kedacadccdsensectasuacacdene aavedee, daca 
RUG. o. -Scecewincdnavsdccncceciodsan 210,000 450,000 

TRUGMES cauddeveucsets wedtadeianaaws 840,000 4,905,000 
ORO (WOON e: decseccetcsccnvaces 1,185,000 4,575,000 

BUREN y. wiaduduacesnctancatedcxans | eee 

DOUG <o  cxcucdendedscduuscetcetide Stadtwad 330,000 


For the corresponding week of last year the receipts 
were 810,000 feet; shipments, 1,365,000. 





KANSAS CITY, [10. 

The white pine market shows its usual firmness. Late 
instructions to representatives of white pine firms are 
to hold to the old list prices and not make any con- 
cessions. At least, this is what is reported. The con- 
sensus of opinion is that the manufacturers will be able 
to maintain their prices of last fall through the dull 
season, although there is some talk that they may make 
concessions in this territory where they come directiy 
into competition with yellow pine. However, in view of 
the action at the St. Louis meeting, where the yellow 
pine manufacturers agreed to put out a list averaging 
from 50 cents to $1 higher than present prices, it is not 
likely that it will be necessary for the northern manu- 
facturers to cut prices in this territory. The dealers 
will soon know whether or not this will be done, as a 
meeting will be held at Minneapclis this week to dis- 
cuss the situation. Present demand down this way is 
light, but prospects are good for considerable early trade, 
especially if winter shall soon leave us, as is expected in 
view of the superabundance of cold weather we have al- 
ready had. 





ST. LOUIS, MO. 


The white pine market is quiet, and will remain so 
until local building operations begin. What sales are 
being made are at satisfactory prices, but no extraor- 
dinary efforts are being made to force sales at this time, 
and the trade might be called dull. 





DUBUQUE, IA, 


The past week has been a fairly active one with Du- 
buque lumber dealers, notwithstanding the fact that the 
traveling men are all called off and no effort whatever is 
being made to secure business. Quite a number of coun- 
try dealers were in during the week and made liberal 
purchases to forestall the higher prices sure to come this 
month. Just when the new list will be issued is not yet 
stated. 

Dealers say that the restoration of the old rates to the 
Missouri will not affect trade in this market in the least. 

Good work is now being done in the logging camps and 
the log cut promises to be up to expectations. 





BAY CITY, MICH. 


The lumber market has been quiet during the week, 
as usual during the holidays. Dealers have been taking 
account of stock and squaring the books for the year. 
They have no “kick coming,” generally speaking. The 








volume of business has been a great improvement over 
the five preceding years, and prices are some better. It 
is apparent that lumber stocks are light and the out- 
look indicates that with the opening of spring business 
activity in the building line will create a demand for 
lumber, and available stocks will be wanted. There has 
not’ been any buying to speak of in the wholesale mar- 
ket during the holidays. Local yards are fairly well 
stccked and there is a moderate movement in the retail 
trade. 

Prices for lumber rule firm and without quotable 
change. 

Hardwood lumber is very firm and the man whe has 
any dry stock can almost name his figures. 

a 
TOLEDO, O. 

The past year as a whole has been one of but little 
profit; the first six months’ trade dragged and sales were 
pushed. After July demand commenced improving, but 
competition among sellers continued sharp and no one 
seemed to have courage to advance or hold. Even after 
markets of production advanced sellers stili continued to 
outvie each other with low prices. 1t was only when 
certain lines were about exhausted that selling prices 
were advanced. ‘The advances made under these con- 
ditions have been, so to speak, forced, and have been 
very conservative. 

With resumption of trade after the holiday rest there 
is every reason to believe that many lines of stock will 
be advanced. It is simply a matter of self preservation. 
Even at the slight advance made now, the same stock 
cannot be replaced at a margin. With a marked increase 
of inquiry from all quarters and with many offers to 
place orders for future delivery it is evident that a good 
demand and better prices are anticipated by distributors. 

The Toledo home market is fairly active and there 
has been a goodly amount of lumber consumed steadily 
all winter. The spring promises to bring increased build- 
ing enterprises. We look for a good year’s business and 
hope and believe the American Lumberman may share 
in all good things the new year shall bring. 

a oe 


BOSTON, TASS. 

Spruce begins the year with the market rather quiet, 
but a cheerful tone is in evidence and the outlook seems 
more satisfactory to the dealers than it has been at the 
commencement of any previous year for a long time. 

Demand for builders of dwellings is extremely limited, 
and none of the mill men expect matters to improve 
radically before the spring. Indications all point to a 
renewal then of real estate transactions on a bigger scale. 
Meanwhile the market is firm at the advan.e and no 
signs of weakening mar the outlook for the combination. 
A certain degree of firmness has been added to the situa- 
tion by the two recent fires, which consumed heavy 
stocks of lumber carried by the big firms affected. 

Yards are not oversupplied with spruce, the buying 
movement having been comparatively light for a few 
weeks. They appear to prefer purchasing on a high 
price level to anticipating their wants.. In other words, 
they are willing to take chances and risk the future 
market conditions rather than provide against them. 








Heinlock. 


ran 

The state of the piece stuff market in the middle west 
is favorable to a healthy market for hemlock. Framing 
dimension is nowhere in excess, and the tendency of 
prices is to advance. Should the figures be raised before 
spring, as seems likely, retail yard dealers will renew 
their efforts to induce their customers to use hemlock as 
the cheaper article. Hemlock had a great start last year, 
the higher prices at which pine dimension was sold having 
been an aid to the introduction of hemlock, so that this 
season starts out with many more customers for hemlock 
than. at the outset of 1898. With this advantage added 
to that of relative cheapness hemlock should this year 
make a large increase as a competitor of northern and 
southern pine. 

Conditions are also favorable to an advance of prices, 
for while northern pine is rising in price the figures on 
hemlock can be advanced a littie, and that little will 
mean a good deal to mill operators and dealers in the way 
of profits. It is considered by most well informed pine 
and hemlock manufacturers that the last named wood 
should sell at prices within $1 a thousand of pine. It is 
probable that this year the difference between the two 
varieties will be narrowed down to about that figure. Last 
year hemlock gained $1 to $1.50 in price over the figures 
prevailing the year before, and the tendency was to ap- 
proach more nearly the values of norway dimension. 
There seems to be no reason why hemlock piece stuff and 
small timbers should not be worth about as much as nor- 
way pine. As to weight, when dry, it is as light as pine. 
In utility for framing dimension it is equal to pine. The 
main hindrance to its rise in demand and prices is in a 
prejudice throughout the middle west, which for years 
was carefully nourished by the white and norway pine 
lumbermen. But these same purveyors of pine have now 
become hemlock producers, and are as enthusiastically 
proclaiming the virtues of hemlock as they bitterly de- 
nounced it a few years ago. Under their energetic advo- 
cacy hemlock is coming to be considered a very respect- 
able wood, not only for piece stuff and timber but for 
sheeting, roof boards, ship lap, drop siding and even for 
interior finish in some instances. The prospect is that 
within a year or two hemlock will be as important in 
the lumber trade of Illinois, Iowa and southern Minnesota 
as it has been for several years in northern Indiana, 
southern Michigan, Ohio, Pennsylvania and the east gen- 
erally. So far it has the advantage of cheapness, though 
that may be less as hemlock advances in price. A fea- 
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ture that may tend to increase the value of hemlock tim- 
ber holdings within a few years may be its increasing use 
for paper pulp manufacture. 





Shingles. 





MINNEAPOLIS, FINN. 


The market on red cedar shingles is reckoned firm at 
$1.95, with expectation that it will be advanced not very 
far away in the future. This price is made for immediate 
shipment. Trouble is anticipated soon in getting shingles 
on the coast to fill orders that already have been taken. 
Some of the mills that have been filled with orders will 
begin sawing immediately, or as soon as their condition 
will permit; but dealers here will not be surprised at a 
5-cent advance made necessary by the advanced ideas of 
the mill men on the coast. The demand here is good, 
being steady for immediate delivery and quite above the 
average at this reason. Some very large orders have been 
placed by line yard buyers for future delivery. It is said 
that some of the largest line yard men have bought in 
quantities sufficient to last them till the first of June. 
The price they paid is probably not far from $1.90. 





KANSAS CITY, [10. 

The effects of the closing down movement among the 
red cedar shingle mills are already becoming appsrent. 
There are no shingles to be had at the prices that were in 
effect in January, and very few at any price according to 
all reports. Prices average from 5 to 10 cents higher than 
they were thirty days ago, and it looks as if spring would 
see higher prices than are now quoted. The demand at 
this time is not at all heavy, but dealers who are sending 
in inquiries find trouble in getting prices that they con- 
sider satisfactory. 


SEATTLE, WASH. 

Weather conditions are not favorable at this time—a 
foot of snow on the ground—to give an idea of the nun- 
ber of shingle mills and logging camps that are due to 
start up after the holidays, but there will be less mills 
running next week than last year at the same time. 
Shingle stocks at the mills are exceedingly low and there 
is a shortage of fir, cedar and spruce logs in the market. 
Both conditions incline to stiffen prices when the weather 
shall moderate. The rail mills have all they can do to 
take care of eastern orders. 








Southern Pine. 


ST. LOUIS, 0. 

The yellow pine situation is the same as it always is 
during the holiday season and the week following. No 
shipments of consequence are being made from the mills, 
as everybody in the south takes a long holiday vacation, 
and little sawing is done in that section. Those of the 
mills which are not actually shut down are sawing in a 
desultory way, while most of the plants are patching up 
and getting ready to resume work on an active scale 
within the next ten days. ‘There is some little complaint 
regarding prices, but it is not general. Compared with 
prices some months back, yellow pine has improved in 
this respect, and it will doubtless show still further ad- 
vances very soon. Keen competition has caused no 
serious break in prices during the past year, and most 
of the manufacturers are following conservative lines, 
and particularly trying to avoid overproduction. ‘The 
tendency of the past year or so toward consolidation of 
mills near one another has also been of benefit to prices. 
This is in a way an outgrowth of the old association 
idea, and is a step toward the more favorable marketing 
of lumber. 

ast experience has taught the yellow pine manufac- 
turer a great many things, and no one can gainsay the 
statement that considerable and satisfactory progress 
has marked this lumber’s career for the last year. It 
has established itself firmly as a staple, and the ruinous 
competition of the past has given way to coolheaded and 
intelligent exploiting, with good trade results. Instead 
of every mill man attempting to market his product all 
over the earth, piling up huge expense accounts and 
really accomplishing little or nothing, many of the manu- 
facturers are cultivating a limited territory and cultivat- 
ing it assiduously. That there is room for all is demon- 
strated by the record of last year, and no one doubts that 
there will continue to be a steady increase in the entire 
volume of trade from now on. 








KANSAS CITY, [10. 

An important meeting of yellow pine manufacturers 
was held in St. Louis on January 3. A number of sub- 
jects were discussed, and the result, of one of them, was 
a list on a basis of $12.50. The list is to become effective 
on January 17, but a number of the manufacturers, 
among them some at Kansas City, have already sent this 
list to the printer and will issue it at once. This puts 
yellow pine on a fairly firm basis from the start, and 
while it is conceded that it may not be fully main- 
tained by all manufacturers just yet it will put them in 
shape to secure prices on that basis just as soon as the 
demand shall become more pronounced. It is the gen- 
eral opinion of well posted yellow pine men that the 
market is firmer at this time than it was thirty days 
ago. This is something unusual, as January is con- 
sidered one of the dullest months in the year as a rule. 
The situation, however, demands a firm tone to the yel- 
low pine market, and the manufacturers could hardly 
do otherwise than hold their prices. 

There is not a mill that is ovt of orders and the most 
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of them have enough business to keep them going 
through January. They never started in a year with 
brighter prospects, or were in such bad shape to take 
‘are of a big early demand promptly, so their efforts to 
stiffen up at this time are entirely logical and reason- 
able. Orders just now are not plentiful, but some are 
coming in, and before the end of the month the demand 
should be quite fair. 





CHICAGO. 

Naturally the new year is not yet far enough ad- 
vanced to develop any new and pronounced indications 
in respect to the local yellow pine trade. Yet dealers 
say that there is a healthy condition, and that some 
lumber is being called for from the yards, and the sash 
and door factories are in the market for finishing lumber 
to a considerable extent. 

It developed in December that there was a degree of 
searcity of high grade stock. This is a feature worthy 
of consideration, as in former years there was always 
enough of such lumber, and most of the time so much of 
it that prices were depressed. But the corner seems tu 
have been turned in respect to good yellow pine, and it 
is probable that hereafter it will be appreciated at more 
nearly its true worth. It is probable that the present 
strong position of first and second yellow pine is at- 
tributable to the large demand during the past year for 
ear sills, decking and siding, which has absorbed a large 
percentage of the better lumber producible from the logs. 
Moreover, the demand for high grade yellow pine 1s 
constantly broadening, for it is the only available lum- 
ber, except cypress, for factory work which goes into thie 
finishing of houses. 

For several weeks there has been a demand for finish- 
ing lumber about equal to the available supply, and 
prices have been firm. Inquiry of the carload dealers 
from the planing mills and sash and door factories is 
frequent and so urgent as to indicate that there is no 
great amount of such lumber lying around the produc- 
ing fields or in the markets. Inch finishing, eight inches 
wide and upwards, by the carload, is firm at $18 a thou- 
sand, and 6-inch strips can readily be sold at $17 and 
possibly more. Thick finish ranges upward in price to 
$22 a thousand in some instances. All these prices per- 
tain to carload lots. 

The call for car sills and other car factory stuff is still 
strong, with the probability that now the new year is 
well begun there will be numerous new contracts for 
cars and a reinvigorated demand for lumber. Last year 
at this time the car factory requirement was in its de- 
veloping stage; now mill operators and dealers can look 
back on a year of great prosperity in that line, with a 
trade in full flush and promising well for the year to 
come. 





Cypress. 





CHICAGO. 


The situation in respect to cypress lumber is considered 
promising of good results during the year now begun. 
The measures which have been taken by a group of Lou- 
isiana mill concerns, whereby sales agencies have been 
established so as to cover the middle and further west 
and southwest, with prospective agencies in the east, 
should greatly facilitate the promotion of demand and the 
disposition of lumber. Each agency, in the hands of 
capable men, will be an energy for the pushing of cypress 
into use. There is nothing else like an active, energetic 
trade agency as a force for the introduction of any com- 
modity. 

Cypress finds sale in about every state of the union, but 
the business is so diffused, and often scattered, that thie 
expense of keeping a traveling salesman on the road be- 
comes too great for separate mill concerns. The agency 
system, with a central office in New Orleans, to which or- 
ders can be sent and apportioned among several mills, 
will facilitate distribution greatly and minimize the cost 
of selling in the case of each mill concern. Besides, ll 
the stocks and facilities of a group of mills will be avail- 
able in filling orders. It will be a matter of surprise if 
results in 1899 shall not exceed those of any previous 
year. ; 

In the territory in which the Chicago agency will oper- 
ate, the call for tank stock is a growing feature. An in- 
cident of this is the use being made of cypress in the 
manufacture of sinall tanks for watering stock. The 
wind engine companies have been induced to take hold ot 
cypress in the place of white pine, using 11/-inch stuf! in 
place of 2-inch pine. The quality of the cypress employed 
for this purpose is better than that of the pine used, 
which is mostly selected from piece stuff stocks. The 
windmill companies are making watering tanks of cypress 
and shipping them to retail lumber dealers and others in 
the knock-down, and the trade is increasing—in the in- 
stance of one manufacturer, 50 percent during the pst 
year. 

Shop lumber is another variety of cypress which has 
made a good record in the market, and promises well for 
the future. It is used extensively west of the Mississipp! 
and at river points from New Orleans to St. Louis. It 15 
reasonable to expect that shop cypress will be a growing 
factor in the market, especially since the white pine sup- 
ply is diminishing, and year by year it is more difficult 
to obtain in suflicient quantity and quality for a large 
and various manufacture. 

In respect to high grade cypress for finishing purposes 
the low prices for several years prevailing for oak, and 
the disposition of contractors to place it in buildings at 
a cost no greater than that for cypress have cut off de- 
mand for the last named wood. But now that oak 15 
scarce and prices are held strongly up to maximum 1ig- 
ures, cypress, if properly pushed, should have a chance 12 
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the finishing line. It is probable that there will be much 
more demand for cypress finish in the middle west this 
year than for several that are past. 





North Carolina Pine. 


NORFOLK, VA. 

As is natural at this season, there is for a few weeks 
general falling off of business, especially in shipments. 
Indications are that the lull will be of short duration, 
and that trade will take an earlier and heavier start 
than customary. Reports from reliable sources through- 
out the North Carolina pine section are to the effect 
that stocks are ver ylight. Prices are very firm. 

Vessels of the right kind are scarce. Rates remain at 








Hardwoods. 


Chicago. 

The movement of hardwood lumber was well main- 
iained up to the holidays, and sales were not uncom- 
:10n between Christmas and New Year’s, though the ma- 
ority of the consuming factories were shut down during 
hat time. Factory men had been so impressed with 
he shortage in the supply of dry lumber that they were 
villing to provide for future wants by taking in dry 
umber whenever it was offered. 

Stocks in the hands of the factory operators are light, 
is the supply offered during the past season was not suf- 
ficient for large accumulations. Buying during the sum- 
mer and fall was very much on the hand-to-mouth order, 
simply because lumber was used up about as fast as it 
could be moved from mill to market. The year starts 
out with no change in this particular. In fact, the rela- 
tion between demand and supply is really a little more 
strained than it was late last year. It is known that 
dry lumber at both southern and northern mills is in 
extremely light supply, while the situation in respect to 
logging in the south is anything but favorable on ac- 
count of frequent rains and deep mud. From now for- 
ward the weather situation in the lower valleys is not 
likely to change for the better. Next month the flood 
period will begin, in which, if the county is able to es- 
cape from an overflow, it is sure to be wet enough to 
impede logging, milling and the drying of lumber. 

Though the furniture, organ, molding, implement and 
other factories were shut down during the holidays, the 
majority of them will start up next Monday. Then will 
come a new demand for lumber. Symptoms of rising re- 
quirement are already observed. Orders have dropped 
into the hands of salesmen for the yards and wholesale 
offices. Quite a large number of orders were given late 
last month, and are still in the hands of the dealers. 
lveliveries on these will keep dealers measurably busy 
during a large part of this month. With the new orders 
that will surely come in there should be a good busi- 
ness throughout January. 

There is much interest manifest in northern hard- 
woods. Several good sales of basswood and birch were 
made during the holidays. Birch has a strong and 
urgent call, and all the dry lumber of that kind that 
can be scraped up in northern Wisconsin and Michigan 
can readily be sold. The furniture manufacturers are 
calling for birch as never before, and all that can be 
turned out during the winter can be sold at prices better 
than ever before were realized. Firsts and seconds by the 
carload are selling at $23 to $24 a thousand and com- 
mon at about $16. Such prices are $2 to $3 a thousand 
higher than a few months ago. All northern hardwoods 
are selling well, and prices at the mills are held so high 
that dealers in this city hesitate to pay them. But they 
may find that he who hesitates is lost. Should the fac- 
tcry demand this year hold up to the record of the last 
half of 1898, lumber will have to be had at almost any 
price. Substitutes will be sought, mixing of grades will 
be resorted to, and all the devices of local consumers 
will be employed for the purpose of keeping down prices; 
but a steady and large consumption will force them up a 
degree in spite of all attempts to hold them down. 








St. Louis, lo. 

The hardwood situation continues to be an unusually 
strong one. It may be summed up in the fact that sales- 
men are being called in and buyers sent out. The de- 
mand certainly exceeds the supply and dealers are having 
considerable difficulty in keeping everybody satisfied. 
‘There is a decided bullish feeling as to prices, on the part 
of the dealers, and unless more supply shall be visible 
very soon the question will resolve itself not into taking 
orders but to getting stock to fill orders now booked. 
Dealers are almost at their wits’ ends to satisfy custom- 
ers, and if present conditions continue much longer prices 
will show a still further advance. The hardwood people 
are in fine spirits over the demand, and emissaries are 
actively engaged running down every lot of stock to be 
found. 


Minneapolis, Minn. 

The conditions reported a week ago still generally pre- 
vail. Trade is better than has been known at this season 
of the year since 1892. This trade covers almost every 
line in hardwood. The best buyers now are the furniture 
manufacturers. Evidently they have faith in the market, 
for they are piling up stocks in their lumber yards far 
beyond their custom at the beginning of the year. They 
are in the market for all of the ash, elm, birch and bass- 
wood they can find, and are cleaning up odd stocks in 
the woods everywhere, They are not taking much oak. 
Cull basswood is higher than has been known in this mar- 
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ket for more than a decade. Sales are made of mixed 
shipping and mill culls at $9.50, but some dealers are re- 
fusing to sell any longer at this price, holding their stock 
at $10. 

Stocks outside of red and white oak are very short in 
territory tributary to this market; in fact, cannot be 
found in any considerable quantity. Lumber is now 
being brought from territory that is counted Chicago 
territory rather than tributary to the twin cities. Prices 
will certainly be high the coming year, no matter 
whether logging conditions are good or bad. Farmers 
are holding their logs at uncommonly high prices, and 
higher prices than ever before are being paid at every 
hardwood mill that is buying logs. As high as $11 has 
been paid for red logs at country mills. 





Buffalo, N, Y. 

The hardwood dealers are quite as busy as they could 
expect to be at this time of the year and are only 
anxious on account of the scarcity of stock. The short- 
age of basswood continues and there is next to no soft 
elm anywhere. The call for oak, ash, birch and maple 
is quite up to the supply, and it would be hard to get 
anything in hardwoods that could not be sold right 
along. Stocks ought to be increasing at this time of 
the year, but it is feared that they are not. 





Boston, Mass. 

In the hardwood department there is an even, steady 
trade, but the market is hardly lively enough to suit the 
dealers. Recent real estate transactions have given 
promise of renewed interest in interior finish for the 
coming season, and when some of the contracts are 
awarded for large buildings that have recently been 
planned there will be some good sized sales of lumber for 
the filling of the contracts. 





Cooperage. 


CHICAGO. 

The demand for cooperage is not quite so active this 
week, and as a consequence there has been a slight de- 
cline in prices. Tierces are selling at $1.45 to $1.4714 
and pork barrels are down to $1 each. The market on 
tight barrel staves is rather quiet. Tierce staves are 
coming in more freely, but most of the stock is green 
and does not sell readily. Prices range from $32 to $35. 
The demand for pork staves is sagging and quotations 
this week are from $17 to $18. Prices on both tierce 
and pork hoops are about the same as a week ago, but 
demand is hardly as active. Tierce hoops are quoted at 
$12 to $13 and pork hoops at $10. 








MINNEAPOLIS, FINN. 


Though the demand for barrels has not been as large 
this week as last, it is still larger than ever known for 
the corresponding week. The demand for cooperage 
stocks has not been very brisk this week, as prices are so 
high that coopers are not inclined to close contracts with- 
out a good deal of looking about; but several contracts 
for elm staves have been closed within the past fortnight 
at prices that have not been given out. It is safe to say 
that they have not been quite up to $6.75, which is the 
market for small lots for immediate delivery; some man- 
ufacturers are holding to $7 on dry stocks for immediate 
shipment. Heading is inclined to be weak. Some sales 
have been made at 414 cents. The good prices have so 
increased the supply that there is now no trouble in get- 
ting enough stock. Hoops are unchanged but strong at 
former quotations. 

Following are quotations of flour barrel stock delivered 
at shops in Minneapolis: 





Elm staves, M, new business.............. $6.75 @7.00 
No. 1 flour headings, per set -0444@ .04%% 
Eiickory Hhogpe, DEF Mieccccccscccccccsccccess 5.50 @5.75 
Patent hoops, 6 feet to 6 feet 4 inches.... 6.50 @6.60 
Wisconsin patent hoops, per M.......... - 6.50 @.. 


Half-barrel hickory hoops, per M........ 4.00 @4.25 
WANTED. 
Advertisements will be inserted in this department at the rate of 25 cents 
per line for one week, 40 cents per line for two weeks, or 60 cents per line 
for four weeks, payable in advance. No discount for longer time than one 
month. In estimating, caleutate on nine words making one line and add 
two lines for head. No “ editorial mention’’ can be made of advertisements 


in this department. Copy must be received Wednesday morning to secure 
insertion in Saturday’s paper. 





WANTED—Employes. 
--s« WANTED—A SALESMAN 
OR wholesale sash, door and blind house. Must be experienced 


in the line. State age, experience, etc. 
Address ‘‘SALESMAN,” care of AMERICAN LUMBERMAN, 


WANTED. 

YOUNG MAN who can fill the position of bookkeeper and do 
A the detail work of a wholesale office handling yellow pine 
lumber. Must have experience in yellow pine business. Reply in 
own hand writing, stating age and minimum salary acceptable. 

Address “L. L. M.,’’ care of AMERICAN LUMBERMAN. 


WANTED. 

LIVE, hustling, experienced, retail yard manager. Must be 
acquainted with white pine grades. Address, giving experi- 

ence, BOX 283, Nevada, Mo. 








WANTEO—-SUPERINTENDENT. 
OMPETENT to take full charge of a Chicago sash and door fac 
tory, employing about eighty hands. High class work. Give 
experience, reference end silary expected. 
Address, “H. BRAYTON,” care AMERICAN LUMBERMAN,. 


WANTED—A SAW MILL MAN. 
ITH good equipments to locate is choice yellow pine timber 
and pay by the thousand, ascut. Write 
J. H. MOORES, Ellisville, Miss. 
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WANTED. 
MAN of experience to fill the position of foreman in a maple 
flooring mill, Address, 
“K. C. P.,” care of AMERICAN LUMBERMAN. 








WANTED—Employment. 


WANTED—POSITION 
A w office manager or correspondent with sash and door concern. 
; Fifteen years’ experience in the wholesale business. Familiar 
with every department. Best of references. 
Address ‘‘B.” 32. care of AMERICAN LUMBERMAN. 





WANTEO—POSITION TRAVELING SALESMAN 
H° lumber or sash and door house, by man with six years’ ex- 
perience and established trade. 
Address “J. K.,”” care of AMERICAN LUMBERMAN. 








WANTED—POSITION. 
Pet planing mill foreman wants position. Good references. 
W. F. MOORE, Dunham, Ala. 


WANTED—POSITION. 
ONNECTION as bookkeeper and stenographer. Thoroughly 
up-to-date lumberman; also telegraph operater. Wishes to 
make change. Address ‘‘O. F.,” care AMERICAN LUMBERMAN: 





WANTED—POSITION AS BAND SAW FILER. 
ATISFACTION positively guaranteed in any size mill or capa- 
city, or ask nothing. Address BOX 464, Ottawa, Ohio. 


WANTED POSITION-AS MANAGER 
F retail yard; five years experience. Best references. 
O Address ‘‘ COMPETENT,” care of AMERICAN LUMRERMAN. 





4 WANTED—POSITION.. : pee 
N experienced hurdwood sawyer wants an immediate position 
with some live lumberman who is willing to pay fair wages 
for good service. Am thoroughly posted on grades, can set up and 
keep in rep.ir a good mill, hammer my own saws, have my own 
tools for work. 
Address “SAWYER,” care of AMERICAN LUMBERMAN. 





WANTEO—BY EXPERIENCED BAND SAW FILER 
ITUATION in the South. Address 
“EXPERT FILER,” care oJ AMERICAN LUMBERMAN. 


WANTED—POSITION. 
BY experienced accountant, good correspondent and salesman, 
with valuable knowledge of Eastern market gained by eight 
years experience in present position. Open for engagement January 
Ist. Best of references. 
Address ‘‘ BUFFALO,” care of AMERICAN LUMBERMAN. 
WANTED-SITUATION. 
HRISTIAN man, willing, married, with thorough practical 
knowledge of book-keeping, stenography. company store duties, 
etc , wants position, country or city. 
O. C. WALKER, Rebersburg, Pa. 








WANTED—POS'TION AS SALESMAN. 
Y young man, thoroughly acquainted in furniture trade. as 
hardwood salesman. Experienced in selling both white and 
yellow pine. Address “J. S. H.,” care of AMERICAN LUMBERMAN. 


WANTED—IN SASH AND DOORS. 
A POSITION for next year to handle correspondence, by an ex- 
perienced sash ‘and door man. One familiar with a large 
trade. Address “D.S. BROOKE,” care of AMERICAN LUMBERMAN. 


WANTED—POSITION. 
ITH lumber firm or manufacturer by first-class salesman. 
Commanding a large and valuable trade throughout central 
and eastern Illinois and Indiana. Address 
“TRAVELING SALESMAN,” care of AMERICAN LUMBERMAN. 


WANTED—POSITION. 
Y an all-around hardwood lumberman; buyer, salesman, with 
good trade, and inspector who knows how toinspect. Address 
“WM. LORD,” care of AMERICAN LUMBERMAN. 


SITUATIONS WANTED. 


Y first-class filers, sawyers, setters and edgermen of the Menomi- 
nee river. Address F.S.S and E. Association. 
F. M. Nelson, Sec’y. P- O. Box 16, Marinette, Wis. 


SITUATION WANTED. 
S white pine salesman. Experienced and successful. Address 
“BRIGGS,” care of AMERICAN LUMBERMAN. 


WANTED-POSITION. 
Y aman having long experience in the lumber business and 
manufacturing of sash, doors, blinds, and general mi.l-work, 
including hardwoods, interior work, and especia!ly good in esti- 
mating from architects’ plans and specifications. Address 
“C. C.,”” Care Of AMERICAN LUMBERMAN. 


WANTED--POSITION. 
big a thoroughly experienced lumberman as buyer or superin 
tendent. Thirty years’ experience in yards, manufacturing, 
scaling, inspecting, buying. etc., bofh north and south. Can furnish 
undoubted references as to ability, sobriety, ete. Address 
F. FARWELL, care of AMERICAN LUMBERMAN. 


THOROUGHLY PRACTICAL LUMBERFMAN. 
N accountant desires position as manager with thoroughly 
reliable yellow pine or cypress concern. Twelve years’ exper- 
ience with western, southern, and «xport trade, and well upin all 
details of the business. Would take management of a department 
on conditions. Can invest $5,000. Address 
“V 11,” care of AMERICAN LUMBERMAN. 


WANTED—POSITION. 
N all around sawmill machinsst and blacksmith. Mold brass 
bearings and do any kind of sawmill boiler work. Best saw- 
mill reference. Address, 
“B. B. B.,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION. 


S manager, by a thorough retail lumberman. Five years’ ex- 
perience. Best references. Address, 
“W. S.,” care of AMERICAN LUMBERMAN. 


WANTEC—POSITION. 
Y a man having eighteen years’ experience inthe door, sash, 
and blind, and white pine lumber business as head office man, 
buyer and manager of factory, also salesman. a position as traveler 
or representative in New England, or one at factory. Am familiar 
with the requirements of South African trade. Address, 
*R. 49,” care of AMERICAN LUMBERMAN. 


SITUAT'ON WANTED. 
Y an experienced steam engineer, best of references. Address, 
PAR: E BARKER, Moline, Il. 


WANTED—POSITION AS SUPER'!NTENDENT 
R foreman of first-class mill. Have 20 years’ experience. Can 
furnish yt henge Skilled in seale or detail draw- 
A 


ings. “BOX 36.” care of AMERICAN LUMBERMAN. 
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WANTED—Lumber and Shingles. — 


WANTED— FOR CASH. 
V ALNOUT, quartered white oak,cherry and chestnut, also poplar 
culls. Send description and lowest cash prices. 
ALEX. O. WILLIAMS, S. E. cor 6th & Berks Sts., Philadelphia, Pa. 


WANTED—-WHITE PINE LATH AND UPPERS 
Q* commission. R.W. HEMENWAY, 
Colorado Springs, Colorado. 


WANTED—25 TO 50 CAR LOADS 
F one inch black ash dimension stock, thoroughly kiln dried for 
delivery this fall and winter. W rite for sizes and full particu- 
BELDING-HALL MFG. CO., Belding Mich. 


lars. 
WANTED—BLACK ASH. 
V E can use @ quantity of 1l-inch black ash lumber in either ot 
the following grades, or log run stock preferred; shipping 
cull, common or firsts and seconds. 
BELDING-H ALL MFG. CO., 


( 


Belding, Mich. 





-WANTED— FOR CASH 
OFT elm, black ash, basswood, soft — and oak, plain and 
nw quartered ; inspection at shipping point. 
- BRADFORD, 71 Buhl Block, Detroit, Mich 


WANTED- —WALNUT LUMBER AND SQUARES 
\ E cae for cash: Walnut boards and planks, firsts and seconds; 
walnut squares, 2x2 inches to 6x6 inches, 12 inches and up 
long. Apply for specification of sizes. Address 
P. O. BOX 2569, New York, N. Y 


WANTEO—-HARDWOODS. 
i i sell on commission or buy for cash. M. ROEDER, 
G 1440 Roscoe Street, Chicago, I1]. 





WANTED-FOR SPOT CASH 
Av ANTITY ot choice pen and quarter sawed white oak, plain 
sawed red oak, thick yin ash, hickory, etc. Write for our 
KO. E. WHITE & CO., Chicago, Il. 


WANTED FOR CASH—OAK STRIPS 

E can use for immediate or future delivery large quantities of 
dry white oak strips 24x4x1 on stout. For particulars 
>. O. BOX 2569, New York. 


WANTED—-LUMBER. 
9(—° AR loads box shooks, 24 inches long and over, cut from 
had resawn pine culls. Address 
“A. M.,”’ care of AMERICAN LUMBERMAN. 


latest price list. 


\ 


address 


WANTED--WHITE PINE. 
‘is handle on commission basis in Indiana, a first-class Northern 
_ Michigan or Wisconsin assorted white pine stock of lumber; 
also a high-grade stock of white cedar shingles, pust and poles. 
‘ommand a large trade. Very best references. Address 
“COMMISSION,” care of AMERICAN LUMBERMAN. 


WANTED-—POPLAR, 
LOC CARLOADS poplar clear sap strips—cut to sizes re- 
) quired and bundled—for delivery, during 1899. Quote 
prices delivered, New Orlears, Newport News, (Va.) or Baltimore. 
Address “BOYER & SON.” care of AMERICAN LUMBERMAN. 


WANTEO-WALNUT. 
a want walnut logs and bloecks—10 inches and up in diameter. 
52 Sg ~ 's long and multiples of the same. 


Address, 
. LANGTON 


«& CO., Terre Haute and Frankfort, Ind. 


WANTED—-WALNUT. 


, e spk high grade walnut. 
WAND G. BANNING, 


Address, 
Fifth & Main St.. 


A* 


Cincinnati, O. 


WANTED—-HARDWOOD LUMBER. 


i MR cash, quartered and plain sawed red and white oak, poplar, 
ash, walnut and hickory. Send list of your stock 
F. R. CRANE & CO., CHICAGO, ILL. 
WANTED—-FOR SPOT CASH. 
OI 3. and 4inch poplar, first, secouds, common and cull; 
ww /25 >, 3 and 4 inch plain oak, firsts and seconds; 
4 inch to '4 inch white ash, firsts ‘and seconds; 
linch and 1144 inch quartered sycamore, firsts and seconds. 
1 inch quartered white oak, firsts and seconds, rejects and 
strips; also 
214x2'4 lo 8x8 poplar squares, firsts, seconds and commons; 
3x3 to 8x8 white ash squares, firsts and seconds; 
3X3 to 8x8 white oak squares, firsts and seconds. 
Please state full particulars and dryness on either all or any of 
the above. Address P. O. BOX 2569, New York =. 


WANTED—Second Hand Machinery. 


~ WANTED-— FIRST- CLASS CIRCULAR SAW MILL. | MILL. 

“MOMPLETE, about twenty to twenty-five hor power. Describe 

/ accurately and state shipping point. Either new or second 
hand. McDONALD & LOOP, St. Helens, Ky. 


WANTED. 


FQURST-CLASS complete second-hand band saw mill with capacity 
for cutting ten to twenty thousand feet of hardwood per day. 
Must be in good condition and cheap. Address, 
‘BROWN,” care of AMERICAN ‘LUMBERMAN. 


WANTED —Logging R. R. Equipment. 


WANTED- SECOND"“HAND LOCOMOTIVE 
N first-class condition ; short wheel base; capable of pulling 60- 
ton load up 4 per cent grade. 
Address LOCK BOX 171, Ronceverte, W. Va. 


WANTED—Business Opportunities. 


4 WANTED—PLANING MILL. 
PPRActicaL mill man to build and take charge of planing mill in 
. a good live town near Chicago. This isa first-class opening for 
the right party. 
Address ‘‘ 


PLANING MILL,’ 





> care of AMER ICAN LUMBERMAN. 


WANTED—A SINGLE BAND SAW MILL. 
7X manufacture one hundred million feet of cypress in Florida. 
Address WM. E. BARRETT & CO.,Grand Rapids, Mich. 


WANTED—-LUMBER YARD 
N city of 10,000 or over. Must be first-class. Prefer Indiana. 
Will buy for cash. 
Address *‘M. & W.,’’ care of AMERICAN LUMBERMAN. 
WA"TED-—RETAIL LUMBER YARO. 
H ANDLING forty or more cars per year. Eastern Kansas or 
Nebraska or western Iowa or Missouri preferred. Or will buy 
half interest in good paying yard. “H. M. 
2721 Seneca Street, St. Joseph, Mo, 


o* 


AMERICAN LUMBERMAN. 


— WANTED— Miscellaneous. 


MILLS WANTED. 
WN ILL SITES and abundant timber supply (long leaf yellow pine) 
el, é on line of Gulf, Beaumont & Kansas City railw ay, in eastern 
Texas, (new road now extending through forest). Address 
JOHN H. KIRBY, 
V. P. & Gen’! Mgr. Houston, Tex. 


WANTED—ALL RETAILERS 
HO are interested in specialties and in good things generally, 
to keep track of our ne from week to week as it 
appears in the AMERICAN LUMBERMA 
NORTH WESTERN LUMBER CO, 


WANTED. 
\j HOLESALE lumber dealers and manufacturers who may need 
the services of traveling salesman, either lumber or sash and 
doors, should address JOHN OXENFORD, Secretary, Central Asso- 
capone Traveling Lumber, Sash and Door Salesmen, Indianapolis, 
nd. 


WANTED-AT BARGAIN PRICE. 
ECOND-HAND shay engine, standard gauge of 25 to 32 
J weight. State present location, age, and condition fnlly. 
dress “J. E. B.,”’ care of AMERICAN LUMBERMAN,. 


tons 
Ad- 


CUSTOM SAWING—MAPLE TIMBER. 


LSO white and black ash, hickory, white oak, and soft maple 
A sawed to order. Piece work solicited. 
/ALTER S. PULLEN, Baroda, Mich. 


WANTED—-LUMBER BUYERS. 


HREE men to buy hardwood lumber on commission; must un- 
derstand inspection and care of lumber and be able to secure 
one or two million feet per year, largely red oak and poplar, in ter- 
ritory where they are well acquainted; references required as to 
general ability and. e fig seo ein lumber business. Address, 
“H. F. T.”” personal; 597 La Fayette Ave., Buffalo, N. Y. 


WANTED-TO CONTRACT 

FYAHE cut of a band mill sawing poplar for year 1899. 
required, aay? to ten million feet. Address, 

SH Bl IYER, ’ care of AMERICAN LUMBE RMAN. 


Amount 


FOR SALE. —_—— 
FOR SALE— Timber and Timber Lands. 


FOR SALE—40O, 000 ACRES 
F splendid timber land, now being se up by a railroad line, 
making connections easy. Apply 
BROBSTON, FENDIG & CO., Brunswick, Ga. 


FOR SALE— PINE, ETC. 

EVERAL choice bargains in pine and hardwood timber in Louis- 

iana. A big boom in timber is near at hand; get in on the 
bottom; it will pay you to investigate. 

W. H. HOWCOTT, New Orleans, La. 





PINE TIMBER AND MILL SITES. 

HE best mills in the south are located on the N. O. & N. E. R.R. 

Q. & C. Route), in southeastern Mississippi, for the reason 

that there they get the best of yellow pine. If you are looking fora 
location for a mill to make money, write me. Can sell 160 to 15,000 
acres in solid body, Am an old Michigan lumberman and know 
when pine is good. J. H. MOORES, Ellisville, Miss. 


FOR SALE—TIMBER LANDS. 
Hor sale in Louisiana, 18,000 acres of southern pine timber lands. 
W. S. DEWING, Kalamazoo, Mich. 


FOR SALE. 
A GENUINE Goninon. eypress brake; float roads all cut; 6,000,000 
on railroad. Northeastern Louisiana. Extra quality. Also 
5,000 acres — ood, with two cypress brakes, in Arkansas. 
. NEWTON, 1326 East 15th, Los Angeles, Cal. 


COTTONWOOD STUMPAGE. 
A LARGE tract of fine timber on Mississippi river and railroad 
ata bargain for all cash. Deed given at once for standing 
timber. Land not forsale. Logging and shipping facilities unusu- 
ally good. 
Address “OWNER,” Room 403, No. 510 Pine St., St. Louis, Mo. 


FOR SALE—SPRUCE TIMBER LANDS. 
E have for sale 7,735 acres in one body of the best spruce tim- 
ber lands in West Virginia. Address 
DEWING & SON, Kalamazoo, Mich. 


FOR SALE—TIMBER FOR INVESTMENT 
O* operation, in Washington and California. Reliable estimates 
furnished. _HENRY B. HICKEY, Albion, Cal. 








y 





FOR SALE—AT A BARGAIN 
N the railroad near Sault Ste. Marie, Michigan, 1,200 acres of 
land with 4 million of the very nicest birch, 24% million ot 
hemlock and —_— cords of wood; fine location for a mill to ship 
either east or west 
Address “ HARDW OOD,” care of AMERICAN LUMBERM: AN. 


FOR SALE. 


T MONMOUTH, Illinois, 200 black w = saw logs. 
* J. FRANK CALDWELL. 


FOR SALE—PINE AND CYPRESS. 


I ARGE and small groups pine, cypress. white oak, cottonwood. 
4 gum-—Louisiana and Mississippi—all states south. Careful 
selections, at lowest prices. W. H. HOWCOTT, New Orleans, La. 


209.00 : 


ACRES longleaf pine in Florida. Very fine 
ZO timber, several good logging streams. 
One river with line of steamers runs through this tract. Compara- 
tively level. immediate vicinity truck farms, orange and pineapple 
lands. Sell from $2.50 to $50 per acre. Title perfect, option to buyer, 
rare chance for money syndicates. Price per acre $1. 32-page tim- 
ber catalogue free, explains southern timber lands, location, trans- 
portation, size tracts. quantity, kind and price. Also stumpage 
lands. W. H. CRAWFORD & CO. 
Southern Colonizers, Real Estate and Loan ee, 

32314 Union Street, Nashxille, Tenn.., 5 


FOR SALE. 


TRACT of 10,000 acres of timberland in Wyoming county, W. Va. 
on the Guyandotte river. Estimated at 15,000 yellow poplar 
trees 24-inch and over in diameter on the stump up to 60-inch and 
large average. also 10,000 white oak trees, 22-inch and over, all of 
splendid quality, and can be cheaply logged. Apply to 
tJAMES MACKENZIE, Williamson, W. Va. 


GOLO MINES. 


re SALE. Two —— properties somewhat developed and 
showing the ore. Kach is one mile from railroad in a great 
a gold field. One is a group of five and the other a very 
large group, and unequal: d for the operations of a great company. 
Send for description and terms. Ww. 

Room 402, No. 510 Pine St., St. Louis, Mo. 


JANOARY 7, 


FOR SALE—Lumber and Shingles. 


1899 


FOR SALE-COTTONWOOD. 
LARGE stock Pant boards and firsts and seconds in shipping 
Address, 
PAEPCKE-LEICHT LUMBER COMPANY, 
Foot Illinois St., Chicago, Tl. 


condition. 





FOR SALE—Second Hand Machinery. 


FOR SALE—BOILER, ENGINE AND HEADING SAW. 

OILER 6x16 feet, 64 4-inch flues; dome 36 inches x 36 inches, 

full fire front, 'grates, ash door, stack plate and buck stays; 

one 6-inch 4-inch x 6-inch steam pump; 40 feet of 6-inch pipe; 

two 6-inch globe valves. Engine 16 inches x 30 inches slide valve; 

wheel 10 feet, 20-inch face. All as good as new. Both boiler and 

engine 125 horse-power. One Greenwood horizontal heading and 
shingle sawing machine. The whole ata bargain. Address 

0. SCHIMANSKY, Box 5, Sandusky, Ohio. 


FOR ‘SALE—SECON D- HAN D MACHIN ERY. 
1 STEARNS 8 foot Ideal band mill. 1 er circular swage. 
a 
1 Stearns 3 block 52 in. carriage. 





1 Wilkin 8 foot band mill. 1 Rhodes circular swage. 


2 Hill niggers. 140 in. Wilkin steam gang. 
All sizes Cunningham geared twin engine feeds. 
All sizes Prescott steam feeds. 1 Band wheel grinding machine. 

2 10in. x 16 in. Cunningham twin engine rope feeds. 

2 Boilers 44 in. x 14 foot complete. 1 4in. Waters governor. 

1 Erie City engine, 20in. x 30in. 1 8in. Waters governor. 

1 Lansing slide valve engine, 12in. x 18in. 

1 Lansing slide valve engine, 12in. x 24in. 

1 Lansing slide valve engine, 18in. x 36 in. 

1 Greenwald slide valve engine, 10 in. x 24 in. 

1 Greenwald slide valve engine, 16 in. x 24 in. 

1 Kline 2 arm log loader. 3.88 in. Slasher saws. 

1 Large Conway fire pump. Band and gang saws. 

1 No. 4 Deluge pump. 1 ‘ovel band saw scarfer. 

1 Gang lath mill. 15in. Nordberg automatic governor. 

1 Stave jointer. 1 Circular saw anvil. 

1 60 in. 5 saw edger Wilkin. 112in. Brazing clamp. 

1 54in. Neacy edger. 172 in. Circular rip ~ynall 

1 Rodgers 72 in. edger. 150 in. Circular rip sa 

THE FILER & STOWELL CO., 


FOR SALE. 
NE four-side Graham & Co. planer and matcher; one Levi 
Houston No. 8 mortiser; one Fay & Co. sash tenon machine. 
Will sell at one-third first cost, or will trade machines for lumber. 
Address C. S. CORDIE & CO., Oil City, Pa. 


Milwaukee, Wis. 





BAND SAW MILL-FOR SALE. 
COMPLETE Clark Bros., band saw mill, with two boilers, two 
engines, Clark Bros., head blocks steam feed, steam nigger, 
flooring machine surfacer, gang edger, cut off and equalizing saws, 
conveyors, belts, etc., and appliances for filing and keeping saws in 
order. This mill has been used but a short time, is now out of use, 
and we will sell same at a very low price. 
Si sR: KENNEDY & CO., Bradford, Pa. 
IF You WANT A BARGAIN 
the new or second hand planing, sash and door or saw mill ma- 
chinery, write to me giving your address with a list of what you 
want. Address “B. D..” care of AMERICAN LUMBERMAN. — 
WA NTED 
IF you are thinking of enlarging your mill, or of purchasing ma- 
chinery of any kind, advise me of machinery needed. can 
put you in communication with manufacturers from whom you can 
buy advantageously. 
Address ‘‘ J. B.,’’ care of AMERICAN LUMBERMAN. 





FOR SALE—TWO BOILERS. 


IFTY-inch by eighteen feet. five 10-inch flues, also one 16x30 
inch; right hand, slide anes: Sinker, Davis & Co. Engine. 
All in good condition. Apply 
INDIANAPOLIS M’ r R? S & CARPENTERS’ UNiON. 
Indianapolis, Ind. 


A SNAP BARGAIN. 


ARE chance to buy a band saw mill at less than 25 cents on the 
dollar. Iron frame building, 30x195 feet; two stories (can be 
taken down); frame building, 44x150 feet; Corliss engine, 2/0 horse- 
power; 5 new boilers, 16x20 inches; 4 4-side timber planer, and all 
necessary machines and appliances of the best make for sawing logs 
up to 80 feet in length. For further particulars, address 
“LAWSON & BRO., care of AMERICAN LUMBERMAN. 


FOR SALE. 


IRST-CLASS saw gummer, never been used. at a bargain. For 
particulars, address “GEO. GOBEL.” 
care of AMERICAN LUMBERMAN. 


FOR SALE. 


LL kinds of saw mill machinery, overhauled and in good con- 
dition. List includes niggers. feeds, edgers, carriages, etc. 
CLARK BROS., Belmont, N. ¥. 


FOR SALE—SAW MILL EQUIPMENT. 


FIRST-CLASS modern three-circular timber mill. Saws up to 80 
feet. Power plant in good condition and ample capacity. 
Equipment of edgers. slashers, trimmers, niggers, steam feeds, live 
rolls, pulleys, shafting, belting, ete., complete and of best make. 
Will be sold as a whole or in sections. For full details, address 
“*C. R. MILLER,” care of AMERICAN LUMBERMAN. 


FOR SALE-MACHINERY. 


HAVE for sale, wreck of steamer, ‘‘ GUIDING STAR,” consisting 

of two engines, 27x74; one 8-inch beam doctor; five boilers, mud 

drums‘ heaters, steam drums, and fire fronts, all complete. Boilers 

are 42x28, double (hand) riveted, 2-flues each, 15 inches. made of best 

Tennessee charcoal iron, 70,000 pounds tensile strength, and licensed 
by government inspector to carry 168 pounds of steam. 

This boat was cut down by the ice near Point Pleasant, Mo,, and 
the machinery and boilers taken off in fine condition. Will sell 
separate or as a whole, to suit purchaser. 

JOHN McDOWELL, oF; Mou: ad | City, I Il. 


FOR SALE. 


NE Benjamin 26 inch double surfacer chain-bed. 
One Buss self-feed rip saw. 

One Fischer box board matcher. 

One Cross press box board printer, and various other tools and 
machines useful in a woodworking plant. 

Also a complete steam and power plant consisting of a 14x24 bal- 
ance valve engine, 60 inch by 16 foot boller with 48 4-inch flues, a 
40 inch by 10 foot heater, pump injector, smoke stack, fire front, grate 
bars and all pipe connections complete. 

Also a 2400 pound Mosler safe, one roll top office desk, chair, etc. 

Address _ _ COOK & SCOFIELD. ‘Clinton, Ta. 





FOR SALE-—-CIRCULAR SAW MILL. 
Ge ACITY 20,000 feet per day. Cut of mill now sold five months 
ahead. Can contract cut two months ahead. Planing mill in 
Fine timber section. A 


connection for working up cull lumber. 
tion. Reason for selling, 


money maker, and will bear close investi; 1 
owner is dead, and administrator must sell to settle up the business. 
Address “BUSINESS,” care of AMERICAN LUMBERMAN. 
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ROCPREUIE SAIONOR Ci 6s do cccccccccscccccscce 20 
PO Be CURE wisccsincssciccacccszaccaa 3 
CoS GB Cis We Weve cccccsaccccccecsa 124 
RIOR INS easwascencdcdcdaccccdeucewanns 122 
SCTE Sets cctv cevewsnacciceseacecnas 130 
South Side Lumber Co................+. 90 
WE CG ee sa ccncddcnaccaccccecevads 104 


Sash, Doors and [lillwork. 


Carr, Ryder & -Adams Co......ccccccses 104 
Cleveland Window Glass Co........... 118 
Cream City Sash & Door Co............ 20 
CARRIE Ae RO Cia va icdacccdcscenccdccens 7 
re Ci ve cncnccnacncsevesesess 89 
Gauser = Co., JOM Asis cssescccscsvese 3 
COG ee Ci aacceccaicancseessscasaece 115 
Montgomery Door & Box Co........... 135 
Muscatine Sash & Door Co............ 125 
Reem Cis, Gy Wc cccccucccavedadssaviase 90 
eee “RAO ClO iuiaddvcdvicancasaveunes 104 
Pakmes; Pater Ge Caissns cececcccwcsaceve 90 
POG, BEd @hadcdeceddcdundusdedadencenes 122 
TOTES GS Cs TR Enincdenssisdscossviens 8 
Rock Island Lumber & Mfg. Co....... 96 
SPM Go Be aise co caondideanccewusas 97 
oo a Rs 57 
Wie Geo EO Cie descccadedccccsdesecaeua 17 
Western Sash & Door Co.............. 91 
Williamson & Libbey Lumber Co...... 89 


Saw Mill Machinery. 


ME Cie, "UR aasccscusdnscaccescees 81 
Butterworth & Lowe ............-- 58 and 64 
Challoner’s Sons Co., George.......... 87 
Chattanooga Machinery Co............- 64 
CUMG TRIG 5c cccctececsuccnccstsseccscsuss 68 
Dewey GB TUT. .ccsccsscsscccscscves 86 
Filer & Stowell Co0.......cccccccccccecees 78 
Garland CO., THE WMaccsiccccccsccccccce 86 
Lane Manufacturing Co............-.0e. 80 
Link-Belt Machinery Co...........0-e0e: 7 
Mershon & Co., W. B.......-.cee-- 63 and 83 
Wie A PAREN he Sees dasiciciaccscceccces 83 
Nicholson File Co......ccccscccccsccccsess 59 
Phoenix Manufacturing Co........ 62 and 76 
Saginaw Manufacturing Co............. 72 
Sinker-Davis CO....ccccccccccccccccccccces 61 
Miscellaneous. 
Timber Lands, J. D. Lacey & Co..... 15 
Luumbermen’s Credit Association...... 135 


Woodworking Machinery. 


American Wood Working Machine Co. 


daddecddddesdccdiddddiaadeaaadenadda 66 and 88 
Berlin Machine Works............ 70 and 71 
Connell & Dengler Machine Co........ 7 
BORGTMID s ROONO OW svescccevcesenndactaucs 75 
MY Gig RO Fa div ietaccaddiadaadizdeaan 82 
wae Oe Cie S,.  Butisacisidatesducdsskea 82 
Fischer Machine Works ...............- 76 
CHOOT Er WOOO daisncedesccecadsaecda: 75 
Hall & Brown Woodworking Machine 

MD @ adadeadqesiansaceuiacdasancenmecanade 85 
Johnson Machinery Co., Moses P...... 69 
ANON Uy OM aieeviduteastcdsdeanaizaxdas 88 
Mershon & Co., W. B..........20- 63 and 83 
Rowley & Hermance Co..............0.. 86 
Saginaw Manufacturing Co............. 72 
WANG WI OH ac ahccdnadceudredvccactivanien 58 
Shimer & Sons, Samuel J............... 87 
Smith Machine Co., The H. B.......... 65 
We GRUROID RGR OC liens icisicgcdectadadsscas 88 
Woods Machine Co., S. A............... 74 


Engines, Pumps, Boilers, Grates, Etc. 


Epping,-Carpenter Co...............c00e 138 
CRGenenn ie Oe isis ocacedduddoraees 7 
Gordon Hollow Blast Grate Co........ 74 
Jackson & Church Co................0-. 64 
ON EO a adiccucaxicnsaiaatacvadstocs 86 
McGregor & Jackson Co...........eceee- 64 
Muskegon Boiler Works ................ 20 
Saws and Saw Tools. 
Pit Ge Ca. Th Qivcdccccndecietacdces 73 
RMEROEG Cis CES aiivddccedxeasasase 128 
Carborundum Co., The..............eee.- 88 
Disston & Sons, Henry.................. 75 
Pi a > 86 
Northampton Emery Wheel Co........ 85 
Simonds Manufacturing Co............. 76 
Pa PeNNNN CRW Civile de ccatadécinuaakaddder 7 
Dry Kilns, Blowers, Etc. 
Allington & Curtis Mfg. Co............ 138 
American Blower Co..........cccccceceee 79 
Andrews & Co., A. H....... cc ccccccece 133 
Bayley & Sons Co., William............ 82 
Bs a ee 138 
Emerson Dry Kilm Co........<ccccccccece 64 
Standard Dry Eifm Co... <...c<ccccccccce 7 
Sturtevant Co., The Bi We... ccccccccccee 77 
Logging Appliances and R. R. 
Equipment. 
Butterworth & Lowe...............cecc05 58 
Carpenter & Co., George B............0. 67 
Climax Manufacturing Co............... 85 
Lidgerwood Manufacturing Co......... 58 
Pond-Decker Lumber Co................ 84 
Werte Gi Cai, Weaiecdacsaiitecadvcacde 85 
Russell Wheel & Foundry Co.......... 85 
PORMIRONGE Gs We ila rasadisadeaccddevadeans 58 
Stearns Manufacturing Co.............. 85 
Seek Cees He Oe Wee Wein scascdiccdece 78 
POON, WO GMOR iiisisisocécdceciizeresad: 62 
Mill Supplies and Specialties. 
American Wood Fire Proofing Co...... 124 
RW OEOON Ce ENO ia dudanacsiacudeseddceades 138 
Carpenter & Co., George B............. 7 
ER” a Se ae 20 
Columbia Phonograph Co............... 64 
Detroit Sprocket Chain Co.............. 78 
Dietz, Schumacher & Boye.............. 87 
Doig, William S..... eu datauatawe duudantd dene 76 
Frictioniess Metal .Co.......cccsccsccsces 88 
Ge GI Circa dawetiediesiccazeedacdseam 124 
Harrie Machinery CO. .....ccccccccccccse 59 
Jeffrey Manufacturing Co.............. 74 
Lansing Wheelbarrow Co............... 74 
Link-Belt Machinery Co................. 7 
Moloney-Bennet Belting Co............ 60 
Ge I Gi cicdideticdicccctacextcasscans 86 
Qaeen Cry Bey Cee ccc incscnccccccdes 76 
SRC SOR. Bice is dccdccenusdncacdvcaucs 59 
Saginaw Manufacturing Co............. 72 
SPOR > T Dascadeniqusaniesseresesnvcas 5 
Union Malleable Iron Co................ 78 
“Wasa TRG Wace cccccccccessnacias 59 
Wholesale Dealers in Coal. 
Come TR. GB  Ciiddscccasaccetsdcnsecsses 62 
New Kentucky Coal Co..............00 62 
Northwestern Fuel Co.................0. 62 
Winifrede Coal Co.....eecerreseeees deiaw 
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FOR SALE. 
NE Wilkin 8-foot band mill. 
( Three Prescott 8-foot band mills. 
Two Prescot 2-block, 44-jneh carriages. 
One Allis 2-block, 46-inch carriage. 
One Stearns 3-b loc k, 44-jneh carriage. 
One 50-inch, Wilkin: Allis gang mill. 
One 60-inch, Munn 4-saw edger. 
One 11x14-inch Wickes twin engine rope feed. 
One Emery & Garland automatic trimmer. 
One Kline 2-arm log loader 
One Hill double-cylinder nigger. 
One 28x8-inch Benjamin 6-roll double surface and sizer, 
One %-inch F ay 6-roll hardwood flooring machine. 
One 48-inch, “Invincible” sander. 
One 26x4-inch, Lane & Bodley Corliss engine. 
One ‘ 30-inch Rodgers slide valve engine. 
One 18x14x10-inch Worthington Duplex pnmp. 
One Chicago dry kiln. 
If you have anything to sell, w = us. 
CKES BROS., Saginaw, Mich. 








FOR SALE 
INTERESTING TO MACHINERY BUYERS. 


NE 16x22--inch Huston Stanwood & Gamble Engine. 

( One No. 24% 8-inch S. A Woods flooring machine. 
One No 32 18-inch 8. A. Woods flooring machine. 
One No. 48-inch S. A. Woods moulder machine. 
One Woods Automatie 24-inch Knife Grinder and emery wheel No. 4. 
One No. 45 Sturtevant exhaust fan. 
One lot of planer knives. 
100 feet $ 3-16 cold rolled shafting. 
50 feet 27-16 cold rolled shafting. 
10 adjustable hangers for 3 3-16 shafting. 

6-inch hangers for 2 7-16 shafting. 
One Greenlee Bros. rip saw. 
Two Greenlee Bros. butting machines. 
One Iron swing cut off saw. 
One Small rip saw table. 
One End matching machine. 
Sundry lot of pulleys. 
Two Boring machines. 
Three Andrews’ dry kilns. 
Piping and ec yelone. 

This machinery is all in first-class condition, having been in use 
less than two years. Address, 

C. B. KELLY & CO., 





821 Rookery Bldg., Chicago. 


FOR SALE--SAW MILL. 


Y MALL water-power circular custom mill and axe handle ma- 
s chinery. Address, M. R. WHARRAM. Harpersfield. Ohio. 


FOR SALE—RACINE GASOLINE ENG:NE. 
3 horse-power, almost new. Address 
e T. W. LARGE, _ Dewitt, Iowa. 


FOR SALE-SECOND HAND MACHINERY. 


YE offer the following at bargain figures. Each machine has been 

j thoroughly gone over in our works; repaired, retried and re- 

painted, and is guaranteed t> work equal to new. If you don’t see 

here what you want send for complete list with prices quoted. 

One J. A. Fay & Co. improved double panel-raising machine. 

One Berlin Machine Co, Chamfer cutting machine. 

One Goodell & Waters six-roll single cylinder 7 7-inch flooring ma- 
chine. 

One Hoyt & Bro. Co. No. 9, 9-inch six-roll double cylinder flooring 
machine. 

One Goodell & Waters 14-inch, 6-roll double cylinder ‘‘Keystone”’ 
flooring machine. 

One Woods 14-inch double cylinder floarer. 

One Preble Machine Works 14-inch triple cylinder flooring machine. 

One Egan Company No. 1 8-inch hand planer. 

One J. A. Fay & Co, No. 6 large 6-roll double cylinder planer and 
matcher—21x6x16. 

One J. A. Fay & Co. No. 2 ‘Vietor” double cylinder planer and 
matcher— 24x4x14. 

One Frank & Co. 6-roll double cylinder planer an 1 matcher—24x6x14. 

One Daniel Doncaster double cylinder 4-rol] planer and matcher— 
24x4x12 

One Schenck & Co. 6-roll single cylinder extra heavy planer and 
matcher —24x6x14 

One J. A. Fay & Co. No. 3 8-inch 3-sided patent moulding machine. 

One Bentel & Margedent “Climax” 8-inch 4-sided moulder. 

One Smith 6-inch 4 side : moulding machine. 

One Tompkins sash and door mortiser. 

One Egan Company No. 5 band resawing machine. 

One Frank H. Clement Co. patent combined scrool and resawing 
machine. 

One Benjamin « Fisher very large 60-inch segment resawing ma- 
chine. 

One Egan Company No. 1 24-inch circular resaw. 

One Economist 30-inch combined p.aner and double drum sander. 

One “Invincible Jr.’ 24-1neh triple drum sander. 

One “Invincible’’ 36-inch triple drum sand-papering machine. 

One “Invincible” 42-inch triple drum sand-papering machine. 

One Defiance iron frame rips AW. 

One J. A. Fay & Co. new No. 5 patent unstrained scroll saw. 

One “Invincibie’ * patent cut- oft saw. 

One Steptoe & Co. single cylinder endless bed surfacer— 28x6. 

One S. A.2Woods Machine Comy}any wood frame dimenoion planer. 

One Hoyt & Bro. No. 4 double cylinder bed surfacer—26x 12. 

One Goodell & Waters 4-roll double cylinder surfacer—24x5. 

One Frank & Co. 26.inch single cylinder planer—26v6. 

One.J. A. Fay & Co., No. 3 Sash and Door Tenoner. 

One Egan Company No. 3 comb aa universal wood worker and 
moulder. THE EGAN COMPANY, 

M+168 West F ront St., Cine ‘innati, Ohio. 


FOR SALE Logging R R. Equipment. 


MODERN LOCOMOTIVES. 
AKE Street Elevated R. R.engines, standard gauge, only 244 
years’ service. 
28 to 30 tons. 
Smal! drivers. 
Short wheel Base. 
All Forney type. Weight on 4 drivers, with tank built on same 
frame, carried on 4 wheel swivel truck. Strictly modern and just 
out ofshop. Ample fuel and water capacity. - 
About 40 in logging, switching and suburban service. 
Write for photographs and specifications. 
Also 3 95,000 pounds, 8 wheel road engines and 
3 135,000 pounds, 10 wheel freight engines. nearly new. 
A comp! ete line of passenger coaches, good style, recent build 
and narrow gauge e uipment. 
FITZ-HUGH & COMPANY, Monadnock Block, Chicago, Ill. 
Dealers i in \ engines, rails, Cars and machine tools. 


FOR SALE OR EXCHANGE. 
TANDARD gauge 16x24 inch locomotive, with tender; weight 
~ about 35 tons. Will take part pay in lumber. 
Address P. wd BOX 473, Pittsburg, Pa. 


FOR SALE—LOCOMOTIVES. 
[| -WHEEL §8, 6 and 4-wheel engines. Special bargains in log- 
ging equipment. F. M. HICKS, 225 Dearborn St., 
Chicago, tl. 








FOR SALE—LOCOMOTIVES, CARS AND RAILS 


5O STANDARD and narrow gauge locomotives, weighing from 8 
e to 40 tons each; Shay, Porter, Baldwin and other makes. 
Also about 300 logging. box and ‘flat cars of both gauges. Also steel 
relaying rails of all weights and in quantities to suit. Prices and 
full particulars given on application. 

M. MITSHKUN CO., 406 Chamber of Commerce Bldg., Detroit, Mich, 


AMERICAN LUMBERMAN. 


FOR SALE 
A NUMBER of second-hand split switches for 30-lb. rails (3-foot 
gage of track), including 4-foot frog, ground lever, switch 
points and connecting rods; new and relaying steel rails bought and 
sold. Address 
ROBINSON & ORR, 419 Wood St., Pittsburg, Pa. 


FOR SALE—-MODERN LOCOMOTIVES. 


OUTH Side Elevated Railroad engines: standard gauge; only five 
S years’ service: 30 tons: small drivers: short wheel base, Ali For- 
ney type: weight on four drivers. with tank built on same frame, 
comied on four-wheel swivel truck. STRICTLY MODERN AND 
JUST OUT OF SHOP Ample fuel and water capacity. 

About 10 in logging, switching and suburban service. 

Write for photographs and specifications. Also 3 95,000-pound 
8-wheel road engines and 3 135,000-pound 10-wheel freight engines, 
nearly new. A complete line of passenger coaches, good style, re- 
cent build, and NARROW GAUGE EQUIPMENT. 

FITZ-HUGH & COMPANY, Monadnock Block, Chicago, II1., 
Dealers in Engines, Rails, Cars and Machine Tools. 


FOR SALE-—LOCOMOTIVES AND CARS. 
IVE 10-wheel standard gauge 44-inch drivers, weight 76:000 

a pounds total; 18x22-inch eylinders; Al condition; modern build; 
equipped with W estinghouse air on drivers and tender. 

Five 14x24 inch 4-driver and 4.wheel truck, standard gauge loco- 
motives, 50-inch drivers. 

Two Baldwin Moguls, 12x18 inch, standard gauge; weight 22 to 
25 tons; 36-inch drivers; modern build. 

One 4-driver and pony truck Baldwin, standard gauge; 13x20-inch 
cylinders; weight 22 to 25 tons. 

One hundred standard gauge flat ears; 40,000 pounds capacity; 
suitable for logging roads. 

All above equipment in first-class condition. Changes and repairs 
made to suit. Cun deliver promptly. 

LUMBERMEN'’S SUPPLY & EQUIPMENT CoO., 
Savannah, Ga. 


FOR SALE— Business Opportunities. 


FO RSA Le. 
R™ ITAIL “he yard in good live suburban town. Address 
-B.,’ ” Room 919, 150 Nassau St, , New York City. 
WANTE D 
RACTICAL hardwood saw n4ll man with some capital to take 
an interest in business in the South; already in operation. 
Address BOX 245, Atlanta, Ga. 





FOR SALE—RETAIL LUMBER YARD 


N central Illinois: town 1,500; fine farming community. Size 
100x200 feet, all under cover; stock $10,000. yearly sales 75 cars; 
no other yard. 
Address “A. L. Y.,”’ care of AMERICAN LUMBERMAN. 


FOR SALE. 
PRESCOTT No. 2 band sawmill complete with docks, boarding 
house, etc.. near the Soo. It is located in a territory where 
there is a large amount of hemlock and hardwood and considerable 
pine can be had at a very low price. Inquire of 
D. J. RAN SON, Sault Ste. Marie, Mich. 


FOR SALE—LUMBER YARDS. 


IX retail lumber yards in Western Missouri and Eastern Kansas. 

No opposition at either point. These yards are situated in the 

Gas agricultural country in the south-west. Good reasons for selling. 
Address, GEO. D. HOPE LUMBER CO., Kansas City, Mo. 





FOR SALE—RETAIL COAL AND WOOD YARD. 


NV ISSOURT river town of 16,060 population. Now is your chance 
Fi with small capital. Sales 300 cars in past year. No fault of 
yard. Il] health reason for selling. Address, 

“GOOD CHANCE,” care of AMERICEN LUMBERMAF. 


FOR SALE—PLANTATION AND TIMBER LAND. 


NE plantation containing 840 acres with improved and from 
15,000 to 50,000 acres of first-class quality red gum, red and 
white oak, cypress, ash and swamp hickory grows on this land, 
railway with a spur runs through land. Cc. W. WARD, 
Rosa P. O., La. 


FOR SALE—LUMBER YARD, BOX FACTORY 


A ND planing mill, with 17 acres of land. “Factory iron clad. 
Steel covered roof. Roof trussed; no posts in the way. Cars 
housed in factory when loading. One 20x26 engine. ‘Two 5x16 feet 
boilers. Forty-four 4-inch flues. One Worthington force pump. 
One segment and one band re-saw. Two double and two single sur- 
facers. Two mat hers. One electric light plant. Four double box 
machines. Piling room for eight million feet of lumber. Also resi- 
dence 32x47, two stories and basement. All stone foundations. 
Engine room and boiler house brick. Everything in first-class con- 
dition.App ly to JAS.S. KIRK &CO., Chicago, or Rhinelander, Wis. 


FOR SALE—RETAIL LUMBER YARD. 


LUMBER Yard with Grain and Coal businets. Good location. 
Own grounds with dwelling houses. Good office buildiug, 
sheds and elevator. Address 


“T,, & C.,” care of AMERICAN LUMBERMAN. 


FOR SALE-SHINGLE MILL PLANT. 


OCATED on the Yazoo River front, and on Illinois Central rail- 
road, at Yazoo City, Miss., a town of 7,000 people, and handling 
annually 100,000 pales of cotton. To one in search of anew field, 
and with a knowledge of the shingle manufacturing business, this is 
an opp rtunity that should not be allowed to go unnoticed. This 
mill is thoroughly complete, has all necessary machinery, is ready 
to run in a day’s notice. Has cut an average Of 140,000 per day; has 
been in operation only one year. Ample “timber floated to the mill 
every fall forone full year’srun. Freight rates are made on same basis 
as all near competitors. Reason for selling is the company is made 
up of men engaged extensively in other business. and it is found 
necessary to entrust the management entirely to the care of strangers, 
or stop the mill, and offer it for sale—the latter course has been 
decided upon. Apply to W. G. HARLOW, Sec’y, 
Yazoo City, Miss 


A FINE INVESTMENT. 


ARTIES owning a finely equipped band saw mill, located ina 
healthy southern town, desire to either sell their plant (for 
good reasons to be made known) or to accept its value in stock with 
experienced party furnishing operating capital and assuming man- 
agement; or to lease for a fair rental. Are tributary to unlimited 
supply of fine oak, ash and general hardwoods by rail and water. 
Good rates to all lumber markets and ports. Plant ready for im 
mediate business. At present time could acquire control of several 
million feet logs for delivery by first water at low price. For further 
particulars, address 
* WILL IAMS & BRO.,”’ care e of AMERICAN LUMBERMAN, 


FOR SALE—-SAW MILL 
( i OOD heavy circular mil! complete with steam feed; good edger 
and trimmer. Will take lumber in payment. or might take 


interest in business if desired. Address 
“SAW MILL,” care of AMERICAN LUMBERMAN. 


FOR SALE-—RETAIL YARD. 
OrrEY yard in townof 1,00) inhabitants in central Illinois; heart 
of corn country, with first-class opportunity. Real estate 
rented, Address “T, L. H.,”’ care of AMERIGAN LUMBERMAN, 


JANUARY 7, 1899 


FOR SALE. 
OMPLETE Saw Mill and Box Factory Plant, located on the Ohio 
River at Mound City, Illinois. A great bargain. Part cash 
and balance on time payments if desired. For full particulars, 
address J. 8. AISTHORPE, Cairo, Illinois. 


FOR SALE—RETAIL YARD 
N the best town in Michigan. This means just what it says. 
Owners want to sell be-ause wholesale trade requires all their 
attention. The chance of a lifetime. 
Address ‘‘S. H. W.,” care of AMERICAN LUMBERMAN, 


FOR SALE—A LARGE MILL PLANT 
N Puget Sound, Washington. With 25,000 acres of magnificent 
fir timber. Also large tracts of red wood tim ber lands. 
BOV EE, ‘TOY & SONNT4 AG, 624 Market St. o San Francisco, Cal. 


FOR SALE--SAW MILL, 
TOVE and head-liner mill, with 300 acres of timber in New York. 


All levelland, At Sacrifice. $4000. Address 
“W, J. A.,” care of AMERICAN LUMBERMAN,. 





FOR SALE-—PLANT. 

IMBERLANDS and good will of the most complete and success- 
ful hardwood mill in the United States. In active operation, 
with enough timber at mill and profitable orders for balance of year. 
Timber resources will last forty years. Saw mill, planing mill and 
dry kilns nearly new. Near Parkersburg, W. Va. Ill health of 
owner only reason for sale. No applicant desired with less than 

$25,000 cash, balance on long time, low rate of interest. 

Address Postoftice Box 1365, Pittsburgh, Pa. 


$100,000 TO INVEST. 
I UMBERMAN of twenty-five years experience wishes to invest 
_4J $100,000 cash in manufacturing. Any one having good opening 
in way of good timber and market can tind the right man by writing 
JOHN MARVIN, care of AMERICAN LUMBERMAN. 


FOR SALE--LUMBER YARDS. 


IX retail Lumber yards in Western Missouri and Eastern Kan 

sas. No competition at either point. These yardsare situated 

in the best agricultural county in the southwest. Good reasons for 
selling. Address. GEO. D. HOPE LUMBER CO. , Kansas City, Mo. 


FOR SALE--SAW MILL. 


N MALL water power circular custom mill and ax handle mach 
S inery, Address, M. R. WHARRAM, Harpersfield, Ohio. 


FOR SALE-SAW M LL PLANT COMPLETE. 
Vy ITH 200,000,000 feet of yellow pine tributary and mostly con 
trolled by the company. Established business and good 
location. For particulars address “'T. L. C., 
care * AMERICAN LUMBERMAN. 


FOR SALE--LUMBER YARD. 
FIVUE best lumber yard in Cincinnati is for sale to right party. 
Address CARPENTER & ORR LUMBER CO., Cincinnati, O. 


NISCELLANEOUS—FOR SALE. 


TO CATCH THE EYE 
OTHING will do it quicker than our catchy cuts; have your 
advertisements made attractive by using them; send for cata- 
logue. AME RIC AN LU MB E RMAN, Chic: Ago. 


FOR SALE—CHAPIN’S READY RECKONER 
OR reducing to board measure all the fractional sizes of lumber 
scantling and timber, advancing in regular order of 4% inch 
from 1x1 to 30x30 inches, and up to 50 feet long. Contains over 
200,000 figures, carefully ‘revised. Pocket size. Price, bound in 
morocco, “gilt edge, lap, pocket, and pencil loop, $8: bound in cloth, 
$2. AMERICAN LUMBE RMAN, Chicago. 


FOR SALE—-ADVERTISING CUTS. 
ba’ Ge your advertisements attractive and catchy. Use our 
catchy cuts for Retail Lumber Dealers. Send for our cata- 
logue. Address AMER IC AN LUMBERMAN, Chicago. 








SCRIBNER’S LUMBER AND LOG BOOK 
HANDY little book for lumbermen; gives correct measure- 
ment of scantling, boards, plank, cubical contents of square 
and round timber; saw logs by Doyles’ rule; a standard work; over 
1,000,000 copies have been sold; price. 85 cents. For sale by 
AME RIC AN LUMBER MAN, Chicago. 


FOR SALE—-THE LUMBERMAN’S ACTUARY 
it is a book that should be kept on the desk of every lumber office. 
The most careful cs poe or clerk in making calculations 
may make mistakes—the Lumberman’s Actuary never. Its calcula- 
tions have been made once for all and are known to be correct. See 
advertisement elsewhere for contents of the book. It is not bulky, 
but is of a convenient size even for — pocket. It will be sent post- 
paid to any address for $2.50. Add 
AME RICAN LU MBERMAN, N, Chicago. 


GENERAL MISCELLANEOUS. 


SEND YOUR TELEGRAMS . 


eo2} Minneapolis, St. Paul, Winona, La Crosse, Dubuque, Duluth, 

Superior and West Superior over the North American telegraph 

— thevagh your local Postal Telegraph — 
. M. LORING, Pres. 











. \. TUTTLE, E, Supt. 


TO WHOM IT MAY CONCERN 


HIS is to call the attention of the public to the fact that the 
Wisconsin Central Lines have two fast trains daily between 
Chicago, St. Paul, Minneapolis, Ashland and Duluth, touching a!! 
the important points in Central Wisconsin en route. The company 
has thousands of acres of fine farming lands in northern Wisconsin 
forsale. Forcomplete information on this subject, address 
JAS. C. POND, Gen’ 1 Pass. Agent, Milwaukee, Wit is. 


LUMBERMEN, TAKE NOTICE. 
ROM 300 to 500 head of heavy logging and draft horses, weighing 
from 1,500 to 1,800 pounds, always kept in stock, with “fresh 
consignments received daily at Barrett & Zimmerman’s stables, 
Mmnesota Transfer, St. Paul, Minn. 


DISSOLUTION. 

HE partnership heretofore existing between the undersigned, 
under the style of Parmelee & Stoneman, at Chicago, IIl., will 
be dissolved by mutual consent on January 2, 1899. H. L. Parmelee 
is empowered to receive all moneys due the firm and to pay all bills 
and accounts of the firm, each of the members of which expects to 

continue in the same line of business. H. L. PARMELEE. 

GEO. W. STONEMAN. 


TO SAW MILL MEN, DO YOU WANT MONEY? 


E WANT all kinds of lumber that is shipping dry. We pay 

spot cash; rec-ive lumber at shipping point; will contract 

for your entire cut; receive and et for same, green, — * thirty 

days; plain and quarter-sawed Te ¥ white oe. poplar, ash, 
walnut and cherry. Address, 

1201 Monudnock 1 Thullding. Chicago, II, 
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We Have It 


“Pick’s ° 
All In’’ 

AND IN THE 
ROUCH 

ONLY 


BENNETT & WITTE, 


Cable Address : 
by “won ’ Cincinnati. 
a ge us 
Bee * Fourth Edition. 
sg Febra 
‘*Lumberman’s Standard.” 


Cincinnari, 0. 
“ International.” 


BR OOOS G8 FEO HS OO HEH KOOS B34 


A GREAT BARGAIN, 


i EAM and engine plant, consisting of one fine Hamilton Corliss 
s 


Engine, 18x42 inches, with main pelt 24 inches wide, and driv- 
ing pulley. Two Brownell Steel Tubular Boilers, 16 feet by 60 inches 
with full fire fronts, stack, grate bars, steam gauge and piping, com- 
plete, with two steam pumps and large Brownell heater. 

This is a fine plant, all complete and is now running and develop- 
ing from 285 to 250 horse power. Has been run four years. and is as 
cood as new. Could give possession in February. Write me for 


price ete. 
We take it out to install 600 horse power, same make of engine. 


M. B. FARRIN, 


Cincinnati - - = ~ = Ohio. 


SASH, DOORS, BLINDS. 


Established 1871. Incorporated 1896 


CAR LOTS OR .é8S, 


0. C. STEENBERG CO., 


Office and Factory, FOND DU LAC, WIS 


CALIFORNIA EXCURSIONS. 


PERSONALLY CONDUCTED. 
Leave Chicago Every Wednesday. 


8urlington Route to Denver, thence via Denver & Rio Grande 
Railway (the scenic line of the world). Parties travel in 

man tourist sleeping cars fitted with every convenience, which 
go through to California and are in charge of special agents of 
long a. For particulars address T. A. GRADY, Ex- 
» B. &Q.R. R. 211 Clark St., Chicago, Ill 





cursion Mgr. C 


Lumber 
Lumber Rates 
Lumber Land 


Manufacturers of lumber, timber investors and lumber dealers 
who have investigated the prgat tracts of Soe lands along the 
lines of the Illinois Central Railroad in the South have been im- 
pressed with the fact that nowhere else are such vast opportunities 
offered for this line of industries. 

Forests of all kinds of hardwood and pine timber, some of which. 
more distant from the railroads, have scarcely yet been pension 
by the loggers’ camps, + facilities for the lumber business on 
this system of that will prove both convenient and pro- 
fitable in operation. 

In the Yazoo Valley. Mississippi, which this railroad penetrates, 
are four anda half million acres of lands cove’ with oak, ash, 
hickory, cypress, red gum, cottonwood, etc., on which mills can be 
operated for years without exhausiing the the timber. 

The policy of the Illinois Central Railroad is well known to be 
joy Ld to build up great and flourishing lumber industries along 
its 

Those who are interested in purchase of timber lands, of which 
this Company has over 500,000 acres for sale, are invited to address, 


EDWARD P. SKENE, 
Land Commissioner, Illinois Central B. B. Co., 
Central Station, Chicago, Ill. 


are interested in lumber ht ~~ or anything 
the lumber traffic, please 








connected with the 


T. K. EDWARDS, 
Lumber Agent, Illinois Central R. R. Co., 
99 Adams St.. Chicago, J], 


AMERICAN LUMBERMAN. 


REPRESENTATIVE 





YELLOW PINE 
HARDWOODS 


AND 


EXPORTERS, 








THE RELIANCE LUMBER CO., 


Manufacturers and Exporters of 


PITCH PINE LUMBER AND TIMBER. 


Cable Address: “Reliance.” 
Port of Loading, Sabine Pass. 


London Agts., Denny, Mott & Dickson. Beaumont, Tex. 





YELLOW PINE LUMBER CO., 
Manufacturers of Rough and Dressed Yellow Pine Lumber 
RIFT SAWN FLOORING A SPECIALTY, 


Gulf City Mills: Head of Water St., pon Ala. 
Yellow Pine Mills: Yellow Pine 
Cable Address, ‘“‘Dunmarch.” Main Often MOBILE, ALA. 








W. B. WRICHT CO., Incorporated 


Manufacturing 


Lumber and Laths 
CYPRESS 6x20 and STANDARD SHINGLES. 


CYPRESS and 
YELLOW PINE 


Cable Address, “Wrights.” PENSACOLA, FLA. 














W. DENNY & CO., 
Manufacturers of Long Leaf Yellow Pine Lumber, 


For Interior and Export Trade, 


MOSS POINT, MISSISSIPPI. 








WRIGHT & WHITING, 
Pitch Pine Timber and Lumber. 


Shipments made from any Gulf Port. 
Cable Address: 
“WHITIN 





a.” PENSACOLA, FLA. 





L. N. DANTZLER LUMBER CO., 


Manufacturers Rough & Dressed Yellow Pine Lumber 
Gang Sawed Rift Flooring a Speciality. 


Capseite. 150,000 feet pa eae. Moss POINT, Miss. 
le Address, ‘‘Dantzl 


asec Points: Funsngeale & Ship Island. 








HUBBARD BROS., 


Manufacturers and Dealers in 


LUMBER. 


Cable Address, HUBBARD.” 





MOBILE, ALA. 






{- GILMER, Pres’t. 
H. STark. Vice-Pres’t. 

e. Ww. “BANCROFT, Sec & Treas 

PITCH PINE LUMBER & TIMBER, 

14 Canada Dock. Liverpool. | Geo. a Huggins, [igr. 

Shipping Point. Sabine Pass, Tex. U.S.A | ORANGE, TEX. 


Codes used: ABC, Southards, Watkins ode | U.S.A. 
and Appendix. Cable Address, ‘*‘Seco.”’ 


Sabine Export Co. ¥ 


European Agents. 
James Smith & Bro., 








RGN RB IR A AES LT SEIS A IES 
| Hues Perit, President. F. D. BopMan, Sec. & Treas. 


| BODMAN & PETTIT LUMBER CO. 
| 


Wholesale Hardwood Lumber. 
uartered Oak (red and white), a Oak Ash. Gum, 
oplar, Cypress, Cottonwood. Southern Tim Lands a 

specialty. Codes used: Lumberman’s Riendiont, A. B, C. 
(fourth edition), Atlantic Cable. Cable address. ““Bodman, 
Memphis.” MEMPHIS, TENN. 








HACERMAN LUMBER CoO., 
Manufacturers and Exporters of 
Pitch Pine Timber and Lumber. 


Cable address, ‘Hagerman.” PENSACOLA, FI 





EEE EISELE SME IRIS BILE SS OSE I 
Robinson Land & Lumber Co., 
Long and Large Dimension Dressed up to 20x30-inch. 
Timber and Rift Flooring 


a specialty. 


CHICORA, MISSISSIPPI. 





bee 
HOSHALL & McDAVITT, 
American e Hardwoods. 


Cable Address, 
“HOSHALL, MEMPHIS.” 
A. B, C. Telegraph Code. 


OFFIOE, 
MEMPHIS, TENN. 
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2x4 12 and 14-foot. 
2x4 20-foot. 
2x10 18 and 20-foot. 


Mills at Chelsea, Wis. 


@2e]bO8 88 B28 8B88282838 





JUST OUT 
seoe ANNUARY 2% : 
Wood Merchants and Wood Industry 3 


ot OF FRANCE, -< 


PRICE $4. 
At the Journal Le Bois, 


PARIS. FRANCE. 
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$) 26 Rue Caumartin. 
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We are Long on HEMLOCK 


2x12 18 and 20-foot. 


HUNNER LUMBER CO. 


OFFICE, MENDOTA BUILDING, 


@S et @] @ OBB OB8BVSVESEBSBESVSSESSESSESSESBSSsEFSF 





2x6 12 and 14-foot. 
2x6 18 and 20-foot. 
2x10 18 and 20-foot. 


¢ 
¢ 
é 
7 
: 
¢ 
4 
¢ 
4 
s 
MADISON, WIS. § 
é 


PITTSBURG, 
PA. 


SEVENTH AVENUE HOTEL, 











B. C. WILLSON & CO., Props. B FP. SHREFFLER, Mgr, 


Largest Hotel in Pittsburg. Three blocks = Unioy 
station. Rates $2.50, $3.00 and $3.50 per day, 
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AND BOLTER 


ERWORT H & LOWE, IMPROVED GANG LATH MILL | 


MICH., 


* MANUFACTURERS CF 


LOGGING CARS 


Of All Descriptions, 














FOR EITHER 


Steam or Pole 
Roads. 


SEND FOR CATALOGUE. 











In use in THIRTY. DIFFERENT STATES. Guaranteed to be the Best and Cheapest 
Machine in the Market. Send for circular and prices. 


BUTTERWORTH & LOWE, Grand _ Rapids, Mich. 








“s ard in Use. Pocket Tally Book 


if not a 









FOR THE USE OF 


8 
Weight 20 tbs. Price $5.00. LUMBER INSPECTORS, BUYERS OR DEALERS. 
2@=eam er 
Can be used on any track and on any car or Price 50c; 3 Copies, $1.25; Per Dozen, $4.50. 
between cars. Not affected by icy, greasy or ° 
wet rails. Will move three loaded cars. , 
— AMERICAN LUMBERMAN, 237-226 Maehatten Buildidg, Chicago. 
= E. H. STAFFORD CO. sla site alae dai 
zy (2) MUSKEGON, MICH. ” R ° 
For Sale by Leading Mill Supply Houses. | 








THE SHAWVER COMPANY 


SPRINGFIELD, OHIO. 


MANUFACTURERS OF 


Twist and Rope Moulding Machines, 
Fluting Attachments for Shapers, 
High Speed Twist Work Sanders. 


T. H, GARRETT LUMBER Co,, 


MANUFACTURERS OF 


Arkansas Yellow Pine Lumber, 


OFFICE, HOUSER BUILDING, 


— an een, ak. St Louis, Mo, 
































WRITE FOR CIRCULARS 


'“Ssitezist 44% MODERN LOGGING » bree 


“LOGGING BY STEAM” METHODS FOR CYPRESS, PINE AND v4 96 LIBERTY ST.N.Y. § 
HARDWOODS # # # & # # ec 













sent prepaid free HENNEN BLDG., NEW ORLEANS, LA. 











RED CEDAR PILING 
) 
€ POSTS Yak HOLTON LUMBER CO. 

‘ POLES ALABAMA ST. LOUIS, MO. 
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MACHINERY BOUGHT, 
SOLD AND EXCHANGED, 


We have the largest stock in the west of 
new and second-hand Engines, Boilers, Pumps, 





76800 DAILY PRODUCTION 


NICH OL So  suames 






























Iron and Woodworking Machinery, Shaftings, 16 Governments 
Belting, Pulleys, Rails, Locomotives, Flat and 
Box Cars, Bar Iron, Pipe, Chain, Saws, and 857 R.R., 70% U.S. Contracts 
supplies of all kinds. 
. o 7 d . * 
Harris Machinery Co., 0% of Total Production of America 
Nos. 1013-1025 Washington Ave., S. E., FOR SALE ALL OVER THE WORLD. 
- MINNEAPOLIS, - - MINN. NICHOLSON FILE CO., Providence, R. I., U. S. A. 










Heavy Forgings, Iron or Steel | 
Heavy Brass & Bronze Cast- : 
ings. . . Heavy Iron Castings 


GEND me your orders and bills for estimate on Mill work. Will make 
attractive prices. Alsosend list of stock sizes Doors, Windows, etc., 
for special quotations on car load lots. Good time to buy. 


H. C. PURMORT, 


THROOP AND 22nd STREETS “Lumber District” CHICAGO 


; FRANK PORTER 


Rough or 
Machined 


Manufacturers’ Agent 
---for--- 


Vulcan Iron Works,“cuicaco’” § YELLOW PINE 
LUMBER 


Will be pleased to have your inquiries. 










J. D. CASE I SELL SHINGLES 


WHOLESALER OF 


White Pine, Wisconsin 62 Randolph S t 
163 Kkandoiph otree 
White Ced. d 
Hardwood Lumber 3 2.0 %h'sce A ase MEVROPOLITAN BLOCK 5 
RUSHVILLE, IND. SHINGLES PINE LUMBER ¢ 
Some very nice Inch and Two Inch Plain EDWARD BROWNE, ~<e—_CHICAGO § 
Oak on Hand. 1106 Chamber of Commerce. CHICAGO > 

















EVERYTHING IN ROBERT BLACKBURN WIN. SCHLOSSER, 
White WISCONSIN AND MICHIGAN MILWAUKEE, wWISs. 


cine G. FRED STEVENS, 
GEDAR eM BER | FOREST PRODUCTS }  '°P°<tor x¢ Shipper. 


Correspondence with Wholesale 
WHITE PINE LUMBER 


POPOL Nl lt el el ell el lll ll lll lll ll ll 
Dealers solicited, with reference to stocks in 
his market. References: Any luamberman. 


We manufacture all kinds 
and sizes of Cypress Tanks. 
z, Write for Catalogue. 


23 G. M. DAVIS & SON 
i Palatka, Fla. 


McFERSON & FOSTER, 
MANUFACTURERS OF 
Poplar and Cottonwood Box Shooks 


EVANSVILLE, IND. 


Always in the market for Cull Poplar 
and Cottonwood. 













ive timber, peeled, sound, 
full size and straight. 


DELIVERED ANYWHERE 


W. C. B. PALMER, 


Correspondence solicited. CHICAGO. 


J. J. TULLY, {CYPRESS TANKS 
FOND DU LAC, WIS. 3 CYPRESS WATER TANKS 








Room 6, Mesaba Bidg. 


- DULUTH, - - MINN. 


we 








Cc. W. DEWEY 
Conealeend LUMBER 
Wisconsin Pine, Hemlock 
Hardwoods and Cedar. 


328 N. Main St. ROCKFORD, ILL. 





Bestinthe World. Send for Catalogue. 
WriteasforDeltvered Prices. HF Lemis & Co. Ltd. 
NEW ORLEANS, La. 316 Baronne St. 
RAN ARRL oe 


~———COMPLETE STOCK OF—— 





: ! Pine, Hemlock and Hardwoods 





e 


gLANS READY TO BUILD FROM: STEEL . LOG. STAMPS: {fq yuitep STATES WALL MAP’ 


THE NATIONAL BUILDER, a monthlyjo 2 
“i wn) ; 





devoted to practical building interests. Eac < - " 

number contains one or more Architect: r BURNING BRANDS A copy of our handsome map 48x34 ¢ 

plans of a moderate-priced structure, draw ys inches, printed in colors and mounted 
Gi 









to a bared ane pee oA pn = STENCILS, ETC, ona roller, will besent toany address ¢ 
complete bill of material an etailed est on receipt ot 15 cents in postage to @ 
e e ransportation. Ds 
F A SACKMANN pay for packing and transp i P. S. EUSTIS, 


mate. §2. per year. Sample and Cat’! free. ~ } 
CLEVELAND, O. } Gen'l Pass'r Agent C. B. & Q. R. R Chicago, I 


THE NATIONAL BUILDER, 
296-298 Dearborn st. CHICAGO 
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tae The Best Timber, Farm 
AL’ y 
JOHN AME GOWAN : and Timber Lands 


COMPANY Zé 
@iNeINNATI 4 fa IN WISCONSIN 


WSSESELESESE fe) 


——_ - dS lags Are easily reached via Wisconsin Central 

> i ‘A Lines fast trains, leaving Chicago and 
er : j Milwaukee daily for St. Paul, Minneapo- 

A\\IA xn lis, Ashland and Duluth. Manufacturers, 


Homeseekers and the Public can obtain 
further information by applying to Fred- 


P ° : 
erick Abbot, Land Commissioner; W. H. Iilusfralea-Boo 


sent-on-reccipt: 














Killen, Industrial Commissioner, or Jas. C. stamps. ———~ 
Pond, General Passenger Agent, and all r gress WH Hum Bunt, = 
located at Milwaukee, Wis. ; ail PORTLAND, ORE. 
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The Secretary. 








The Vice-President. 





111-113, West Harrison, 
281-289 South Clinton, 
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West Harrison, Corner Clinton. 
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We Make Belts — 


For High Speed Machinery 
For Hard Work 

Endless Belts 

Belts Without Rivets 


Honest Belts 


We believe it pays to make the best belts. 
WE DO IT! 


We know what kind of belting will run 
Saw and Planing Mill Machinery. 


WE MAKE IT! 


We believe in high grade goods. 


WE MAKE ’EM! 


MOLONEY-BENNET BELTING 60. 


JAMES MOLONEY...... FRANK S. BENNET..... NELLIE MOLONEY. 


~ CHICAGO. 
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“Hoosier” Machinery is Good Machinery, 





The “Hosier” Improved Head Blocks and Carriage. 


These blocks are made in three sizes, opening 45, 48 and 56 inches. The bodies are made of Steel; Racks, Ratchets and Pinions are Steel and machine-cut; 
Knees are independent and automatic receding. Set Works are double acting and guaranteed to set to 1-32; they are equipped 
with our New Lumber Tally and all the latest improvements. Write for Prices. 





The ‘Hoosier’? Two-Saw Lumber Trimmer. 


Will Trim Accurately any lengths wanted from 6 feet up to and including 22 feet; has our New Automatic 
Device for Shifting the Saws; is built strong and heavy and has large capacity. 
Full details and prices will be cheerfully furnished by 


THE SINKER-DAVIS CO., 


Builders of a Full Line of Machinery Used in Saw Mills. INDIANAPOLIS, IND. 


~ 
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ee REPRESENTATIVE i Cy 
im ‘ COAL MINERS AND jit: maammy) 


Car 
DONS NS FETE 
COXE BROS. ot North-Western 27 Fact. 


... CHICAGO... MINN. 


& OM PANY Gro. MERRYWEATHER, F { ¢ 

C e Gen’! Western Agt. ue 0. Sole Northwestern Agents 
ineiiiiini D. L. & W.R.R.Co’’s 
Pabst Building, MILwaAuKEE. SC RANTON 
202 Main St., BuFFALOo, N. Y. 


SurpP1InG Depots: Buffalo, Chicago, Milwaukee, Duluth. 
? ’ cago, wukee, Duluth New Pittsburg Coal Company’s COAL 


Also Shippers of 
° pee CROSS CREEK m Powell’s Run — Shipping Wharves: Duluth, 


West Superior, Washburn, Green Bay, 
COAL and Milwaukee. 


COKE LEHIGH COAL. Hocking Coal sec onsco-cansne anes 


ae Write for Delivered Prices. 
Winifrede a 


Miners and Shippers of the 
Oa O e Celebrated 





CA < 





O. L. GARRISON, Prest. T. J. Hupson, Jr., Sec.-Treas. 


NEW KENTUCKY COAL Co. 


Unexcelled for Steam or Domestic 66 9 1 
Purposes. The most Economical Coal 
a dealer can handle. Shipped “ All 
Rail in Box Cars.’’ Also shippers of 
ed Anthracite, Coke, Cannel, and all 


DE ~~ ~ IO E> DES ES BE > EM DE 


- 


grades of Ohlo, Indiana hd Tiina COAL 
miners of NEW KENTUCKYana SIDNEY P. HOSTLER, 


BUCKHORN COAL 973 W. Front St., ny General 355 Dearborn St., 
1427 Marquette Bld’g. CHICAGO. Telephone Main-2694. CINCINNATI, 0. Sales Agent. CHICAGO, ILL. 
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WALTER A. ZELNICKER 


NEW or RELAY RAILS, 
CASH OR Time Payments 


The Phoenix Patent 
Grip Set Works 











SEND FOR 
wanes Do not Slip. SPIKES, TRACK 
CIRCULAR. siesetiilinitiane, SPLICES, TOOLS... 


SEGSCeoceeeeeceeceeeeec* 


Y 
fe UM MW Wl YMMV Win je 
AT FACTORY PRICES. 
I also handle EVERYTHING used in construction, operation and 
maintenance of Saw Mills, Railroads, Logging Camps, ete. . . . . 
202 E. 3d St., 8ST. LOUIS. 


LONG DISTANCE ’PHONE, It will cost you little to write to 
‘“*MAIN 2362 M.” me, but a great deal not to BE WISE, 


The strongest made and set to 
any fraction of an inch desired. 


AP 335555555 55535535535353F933333> dy 


D 


SSE 








To CINCINNATI 
Trains leave Chicago at 8:30 and 11:45 a. m., and 8:30 and 2:45 night. 


WASHINGTON, BALTIMORE, PHILADELPHIA 


Through Sleeper ready in Dearborn Station at 9:30 p.m. Leaves 2:45 a. m. 
Arrives Cincinnati 11:30 a. m., Washington, 6:47 a. m. 


” ae FRANK J. REED, G. P. A., 


PHOENIX MANUFACTURING CO., Eau Claire, Wis, wostnistanasanessesaeonatanait 
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The Wise Saw Mill Man 


Is taking the present time to readjust his plant to 


up-to-date efficiency. 


To this end an indispensable 


adjunct is thers 2 263 I 9 I I I I I 


| 











Mershon 


The most capable 


READ THE LIST. 


Band Resaw 


PR 


mill men in the country say the 


MERSHON RESAW 


IS THE BEST. 


SEND FOR ILLUSTRATED CATALOGUE. 


PRS 


The following is a partial list of Saw Mill Men now using the 
‘*‘ Saginaw’’ Band Resaw: 


J. S. Stearns, Bennett, Mich., (now using 9 of our re- 
saws). 

Moore & McFerren, Memphis, Tenn. 

R. McCoy Laumber Co., Helena, Ark. 

Anderson-Tully Co., Memphis, Tenn. 

Paine Lumber Co., Oshkosh, Wis. 

Oconto Lumber Co., Oconto, Wis. 

Cochran Lumber Co., Memphis, Tenn. 

The Jacob Mortenson Lumber Co., Wausau, Wis. 

H. W. Wright Lumber Co., Merrill, Wis. 

Hall & Munson Co., Bay Mills, Mich. 

W. C. Edwards & Co., Ltd., Rockland, Ont., Can. (2 
machines.) 

Estate of Jas. McLaren, Buckingham, Quebec, Canada. 

Campbell-Brown Lumber Co., Bay City, Mich. 

Moore & McFerren, Memphis, Tenn. 

F. M. West, Springfield, Mass. 

Cochran Lumber Co., Memphis, Tenn. 

Estate of Ross Brothers, Buckingham, Quebec, Canada. 

Hawkesbury Lumber Co., Limited, Hawkesbury Mills, 
Ontario, Canada. 

Gilmour & Co., Trenton, Ontario, Canada. 

Alexander Stewart Lumber Co., Wausau, Wis. 


Baltimore & North Carolina Land & Lumber Co., Whar- 
ton, N. C. 

Wm. Engel & Co., Bangor, Me. (2 machines.) 

Malvern Lumber Co., Malvern, Ark. 

Loup Creek Est., Deepwater, W. Va. 

Desha Lumber Co., Arkansas City, Ark. 

Anderson-Tully Company, Memphis, Tenn. (2d machine.) 

Fenwood Lumber Co., Wausau, Wis. 

J. & W. Bellhouse, Manchester, England. 

East Jordan Lumber Co., East Jordan, Mich. (2 ma- 
chines.) 

Georgian Bay Lumber Co., Waubaushene, Ont., Canada. 

Brooks & Ross Lumber Co., Schofield, Wis. 

H. Witbeck Co., Marinette, Wis. 

John Mahan, Catlettsburg, Ky. 

West & Slade, Aberdeen, Wash. 

Tennessee Farm Co., Trimble, Tenn. 

John Coleman, Williamsport, Pa. 

J. L. Roper Lumber Co., Norfolk, Va. 

Yawkey Lumber Co., Hazelhurst, Wis. 

Sagola Lumber Co., Sagola, Mich. 

Wilson, Hart & Co., Ltd., Queensland, Australia. 

John A. Jacobs, Washburn, Wis. (Style F.) 


The following Saw Mill Men are now installing jour machines: 


Jos. Dessert Lumber Co., Mosinee, Wis. 
Barker & Stewart, Ashland, Wis. (Seven-foot Resaw.) 
George Clayton, Rhinelander, Wis. 


J. S. Stearns Lumber Co., Odanah, Wis. (10th machine, 
Seven-foot Resaw.) 


The above [ists do not include the many users of ‘‘ Standard Perfected’’ and ‘Ideal’ resaws 
in Planing Mills, Box Factories, Etc. 


W. B. MERSHON & CO., 


U. S. A. 


SAGINAW, MICH. 





mt F MERSON 


; LO. L umber 
cave Driers 


BALTIMORE, MD. 


We solicit correspondence :: :: 











ace | It Saves 
;_— Time. 


| | |! Any one who has correspondence to 





dictate or any other work for which 
amanuenses are employed is wasting 
his time, money and energy by not 


GRAPHOPHONE 


You talk to it as fast as you like. It never gets behind and never makes a mistake. It never gets 
tired or goes out tolunch, It is always ready for business. Your typewriter clerk is the only ex- 
perienced help needed. Call or write for information. 


COLUMBIA PHONOGRAPH COMPANY, Department 99, 


CHICACO: 211i State Street. 


NEW YORK: 143-145 Broadway; Retail Branch, 1155-1157.1159 Broadway. WASHINGTON: 919 
Pennsylvania Ave. PARIS: 34 Boulevard des Italiens. BALTIMURE: 110 East Baltimore St. 
ST. LOUIS: 720-722 Olive St. PHILAD=°LPHIA: 1032 Chestnut St. BUFFALO: 313 Main St. 
SAN FRANCiSCO: 723 Market St. 





MCGREGOR & JACKSON, 


WATER TUBE BOILER. 


JACKSON & 
CHURCH CO. 


SACINAW, W. S. MICH. 


MANUFACTURERS OF 


WATER TUBE 


BOILERS 


Boiler and Sheet fron Work. 
REFUSE ano'ranks. 


Hoisting and Mining Engines. 





New and Second-Hand Boilers 
and Machinery. 


CORRESPONDENCE SOLICITED. 


SIMPLE, SAFE, DURABLE, ECONOMICAL, 
EASILY EXAMINED. 
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lA; BUTTERWORTH RY 
BRAND RAMDS.pucit"y 


a 








AN UP-TO-DATE GROSS-CUTTING MACHINE 


BUTTERWORTH & LOWE, 21 HURON ST., GRAND RAPIDS, MICH. 








“IRONSIDES” 


TWwoO- 
SAW 
LUMBER 
TRIMMER. 





A mode: or perfection in design, construction and efficiency. Costs no 
more than the old style wooden frame trimmer. Circular on request. 


CHATTANOOGA MACHINERY COMPANY, 


1317 Market St., CHATTANOOCA, TENN. 





MANUFACTURERS 


Contemplating establishing plants or branch factories in the 
West, will find it to their interests to inquire into the many 
advantages offered by a location on 


THE NORTH-WESTERN LINE 


CHICAGO & NORTH-WESTERN RAILWAY. 


This popular Railway reaches with its 7,997 miles of road the famous 


Water Powers, Coal Fields, Iron Ore Ranges, ard and Soft Lumber Districts 


Located in Illinois, Wisconsin, Michigan, lowa, Minnesota, South Dakota, North Dakota, 


Nebraska and Wyoming 


And by traffic arrangements with other railways, 7,350 stations located on 41,000 miles of railroad (one-ninth of the en- 
tire railroad mileage of the worla and one-fourth of the mileage of the United States), and has on its lines more indus- 


tries than any other western railroad. 


¢ For farther particulars, apply to MARVIN HUCHITT, Jr., General Freight Agent, CHICACO. 





“CYPRESS WATER TANKS | Cypress 


Bestinthe World. Send for Catalogue. 
aNEORDNNORI. G0 ceuteh Os. tl, Tanks 
& 









NEW ORLEANS, La. 


316 Baronne St, 








Car Ferry Line~Good Despatch and Low Rates. 


Direct Route from Gladstone and Menominee, [ich., and Kewat- 
nee and Manitowoc, Wis., to all points in Ohio, Pennsylvania, 
Virginia, and all Eastern Points. 

The Pavorite Route for Lumber Shipments. 

First-Class Passenger Accommodations. 

For information apply to Cc. W. PBAKE, Com’! Agent. 

Milwaukee, Wis. 
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This and 100 other modern Woodworking Machines 
always on exhibition at our large wareroom, 65 South 
Canal St., Chicago. Write for Souvenir Catalogue 


H. B. SMITH MACHINE CO. 


FACTORY: SMITHVILLE, N. J. 


65 South Canal Street, 121 Liberty Street, 
CHICACO.... NEW YORK CITY otee- 
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We Extend a Hearty New Year Greeting 


to all readers of THE AMERICAN LUMBERMAN, hoping that we shall soon become better 
acquainted. 

During the"past year we have materially improved our facilities in every direction with 
the view of obtaining the highest degree of perfection possible in every detail of our business. 
We are confident it will be an easy task to convince you that with our matchless facilities we 
can offer you the largest and best market for Woodworking Machinery in existence. Consider 
the magnitude of this great consolidation. 


This Company is the successor of the following firms: 


F. H. Clement Co. . Levi Houston Co., C. B. Rogers & Co. 

Glen Cove Machine Co. Hoyt & Bro. Co. Rowley & Hermance Co. 
Globe Machine Co. Lehman Machine Co. Williamsport Machine Co. 
Goodell & Waters Co. Milwaukee Sander Mfg. Co. Young Bros. Co. 


Our Salesrooms are always glad to welcome you personally or by letter, and an army 
of Salesmen stands ready to respond to an inquiry at your own door whenever it is desirable. 
In writing kindly address the point nearest to you.. 


109 Liberty Street, New York. 330 Lyell Avenue, Rochester, N. Y. 
94 Pearl Street, Boston. 45 South Canal Street, Chicago. 
3101 Chestnut Street, Philadelphia. Church and Basin Streets, Williamsport, Pa. 
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Established § 
1840. 
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MANUFACTURERS AND 








CONTRACTORS TO UNITED STATES ARMY AND NAVY. 





Cordage, Twines, 
Cotton Duck, 


Mill, Ratlroad and Vessel 
Supplies. 
we 


Tents, Awnings, Sails, 
Water-Proof Covers. 





Store and Office, 202-208 South Water St. 




















The CLARK BAND is 
The BEST Band. 


a 


KXvery manufacturer claims that his 
machine is jhe best, but neglects to tell 
you WHY itis best. And without some 
good, sound reasons his claims are, ob- 
viously, the merest vagaries. 

We say the CLARK BAND is the 
BEST BAND, and here are a few of the 
reasons on which we base our claim : 


It is the heaviest. It does NOT over-° 


hang. 

It has the greatest adjustment of the 
top wheel. 

It has the simplest tension, and the most 
sensitive. 

The machinery is all outside and readily 
reached. 

The husk entirely encloses the saw—no 
broken bottom guide. 

The most simple guides with easiest 
adjustment. 

A tension lower wheel, originated by 
ourselves. 

Ring oiling boxes, with very large 
shafts. 

Broad hubs in the wheels, with wide 
spread of spokes. 

Saws run under about half the usual 
strain. 

The only band mill that has been break- 


ing records. 


98 


Gompare these Points with Other 
Band Mills and Use Your 
Own Judgment. 


BELMONT, 
N.Y. 
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WE BUILD THE MOST COMPLETE LINE OF HEAVY 
SAW MILL MACHINERY IN 
THE WORLD. 


The lark Band Mil 


We use Common Sense Largely in 
Building this Band Mill..... 





THIS IS 
OUR 8-FOOT 
BAND. 


ie 


THE CLARK HAS ALL THE GOOD POINTS OF ANY OTHER 
MILL WITH A WHOLE LOT OF ITS OWN. 








HERE is no machine used about a saw mill which we do not build. We can 
entirely equip a more serviceable and satisfactory saw mill, complete, than any 
other firm in the world. That’s a strong claim, but we can back up every word of it. 
We do not say in our ads one thing that we would not say to you personally and 
stand ready to demonstrate to your entire satisfaction. All of which means, that if 
you are particular about spending your money, you will correspond with us before 
building or changing your equipment. 


CLARK BROS. 


GEO. F. WILLIS, 


St Louis, Mo. Belmont, N. Y. 


Box 329. 
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Saw Mills, 
Gang Edgers, 


Engines, 
Boilers, 
Trimmers. 





Pumps. 





COMPLETE POWER AND SAW MILL PLANTS. 







Moses P. Johnson Machinery Co, 


715 & 717 North Second S&t., 


ST. LOUIS. MO. 





AMERICAN LUMBERMAN. 





Machinery Improvements 


Are the results of necessity, though some are very slow to recognize 
this need, The manufacturer who has once been the leader in his partic- 
ular line is apt to be slow in making improvements. His shell of conceit 
has thickened about him and he gradually becomes a fossil. If he ever 
does awake to the fact that this is a pretty rapid lot of years that we are 
living in, and that the man who expects to keep up with the procession 
must keep step with the band wagon, it’s so late and he’s so far behind 
that he, through force of circumstances, is obliged to follow in the rear. 

We're new, progressive, up-to-date, in fact recognize that we must 
make the best to be in front. Keeping wide awake for improvements, 
honest in every effort to do our best, we can promise that the best is, and 
always will be found in the Invincible Line. 























Invincible No. 44 Planer and Match 
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big, is big and is true. 
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/AL SANDER 3 
‘educe your bill $ 
¢ Sandpaper $ 
PER ; 

J CENT ‘ 
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As a plain business proposition—a profitable investment—our No. 
44 Planer and Matcher is certainly commended. 
It gives you the best product and the maximum quantity. 
ot . Under head cuts first, thus making the finished side more uniform 
and insuring an accurate tongue and groove, 
Sizes, 9, 15, 24 and 30 inches wide. 
Weight, 10,000 to 13,500 pounds. 


FACTORY: 


BELOIT, WIS. 
% 






BRANCHES: 
New York. 


— Chicago, 
o A San Francisco. 
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Me? BERLIN MAGHINE 
S-WORKS. 














table kind, no matter how low the price. 
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We can interest you. | 
We know it. 


CONNELL 
& DENGLER 























Manufacturers of 
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| sOUp-to-Date Box Machinery, 
. Matchers, Surfacers, 
| | Single and Double Color Box 
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| Board Printers, 
~ Lock Corner Machinery, 
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iF GILBERT 
DAND RE-SAW 


AND THE 


GILBERT 
WOOD SPLIT PULLEY SEX NORK 


MANUFACTURED BY THE yA VA DEY ST. 


SAGINAW MFG. CO. | tasic apppess 














SAGINAW, MICH. ENGRAVE. NY. ess 
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ESTABLISHED 1857. INCORPORATED 188s. 


ee | 





THE OLD ESTABLISHED 


All kinds of 








Band 
Crosscut 


and 








| We ARE LEADERS AND ORIGINATORS. OTHERS FOLLOW AND IMITATE 





} There are no results obtained by so-called “exclusive”’ or “patented” processes which have 
| not been obtained by us, most of them having originated with us. Our Trade Mark is 
| 
i 


“ATKINS ALWAYS AHEAD” 


| and we are keeping our proper place in the procession. 


RARRAAARRARARAALLAAAL LLL 





WRITE FOR CATALOGUE AND PRICES. 


Main Office and Factory, = = 's = INDIANAPOLIS, IND. 
BRANCH HOUSES: 


| Memphis, Tenn. = Minneapolis, Minn. - Chattanooga, Tenn. 
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BOARD Flooring 
Machines 





Unexcelled for 


CAPACITY, 
CONVENIENCE, 
CONSTRUCTION and 
GENERAL UTILITY 


PLANING MILL 
MACHINERY 


Our 
Leading Specialty. 








NO. 206. AUTOMATIC DOUBLE SPINDLE FLOOR BORDER. 


S. A. WOODS MACHINE CO. *“Has3"™ 


& 
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UELEVATING 
P CONVEYING 
> MACHINERY 


\ P) FOR HANDLING MATERIAL OF ALL KINDS 


= THE JEFFREY MFG. CO., Columbus, 0. 
cue. 41 Dey St., NEW YORK. 











It combines all the good 
points found in Edgers cost- 
ing five times the money. 


Don’t Spend 
Your Money 


¢ 


Why Pay” $5002 * sec" “The Tower” °: 300 8% 


This Cart 


ts used in lumber yards and for hauling lumber into wood work- 
ing shops. The cart is loaded and drawn alongside the 
planer; the lumber being handled directly from cart into 
planer, One horse with forward truck will keep ten ora 
dozen rear trucks employed. For all-around use in lumber 
yards, no wagons are so useful or so cheap as these. The 
lumber is balanced on rear truck shown herewith, and the 
forward trucks, with shafts, whiffle-tree and reach are used 
mostly for guiding the rear truck, the coupling being done 
in a moment. When the two trucks are coupled together 
they make a perfect lumber wagon. 

This cut shows the two trucks coupled together 
the same as an ordinary wagon. The reach has a 
hook at the end to hook into the draw staples of the 
rear truck. Foravard 
truck has bolster with 
flat iron running its 
entirelength and turn- 
ing up at both ends, 
forming stakes, so the forward end of lumber loaded 

on rear truck will rest thereon when coupled. 


LANSING WHEELBARROW CO., LANSING MICH. 


Manufactured only by the 


GORDON 
HOLLOW BLAST 
GRATE Co. 


GREENVILLE, MICHIGAN. 


Sole manufacturers of The Gordon Hollow 
Blast Grate and ‘“The Tower’’ Edger. 


‘* THE TOWER’’ EDGER. SEND FOR CIRCULARS. 
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Don’t waste your slabs! 


There’s a fortune in your slab pile if you know 
how to get atit. Dropa postal toour factory or 
nearest salesroom and we'll tell you the secret, 
If you need any woodworking machinery men- 
tion the fact when writing. 


GoopELL_ & WATERS 


BRANCH: 
3101 Chestnut Street, - PHILADELPHIA, PA. 


109 Liberty Street, New York 
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43 & 45 S. Canal Street, Chicago 94 Pearl Street, Boston 
Church & Basin Sts., Williamsport, Pa. 


Muti ttiiitii itt tit tiiti it iit itis 


SESKSECSSEKSEKS EASES SEES ES SHEE H 





Van Houten Automatic Slat Tenoner. 
TENONS 20,000 SLATS PERFECTLY PER DAY 


T. E. BICH COMPANY 
Bares Puarns, Mass., March 6, 
DurcueEss Toot Co.., 
Fishkill-on-Hudson, N. Y. 
Gentlemen: As to the merits of your 
Slat Tenoning machine, we would say 
that it is one of the finest machines we 
ever saw, it is so easy to adjust and so 
accurate. It is surprising to see what 
amount of work this machine will do, 
and do the work far superior to any other 
machine of itskind. We consider that no 
Blind shop is complete without your 
Automatic Blind Slat Planer and Auto- 
matic Blind Slat Tenoner. 
Very respectfully yours, 
T. E. Broz Co 


WRITE US... 


DUTCHESS TOOL CO., Fistillon-Huése, KY, 
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ft will make money 
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AMERICAN 





AND HIGHEST 


old Medals 43). his 


-S\ In competition with all others in State, 2; 
*=7 Interstate and International Expositions SS: 


AWS and Machine Knives. 


OUR SEVEN CONQUESTS: 


PHILADELPHIA, 1876. ATLANTA, 1881. NEW ORLEANS. 1885, Four Gold Medals. 
BOSTON, 1887. SAN FRANCISCO, 1889. 
CHICAGO, 1893, Three Medals, Four Diplomas, Innumerable Awards. 
ATLANTA, 1895, Three Medals, Four Diplomas. 


OUR SEVEN ADDRESSES : 
SIMONDS MANUFACTURING CO., Fitchburg, Mass. 


Western Avenue and 16th and 17th Streets, CHICAGO, ILL. 
107 Liberty St. 85 First St. 119 Jackson St 
NEW YORK CITY. PORTLAND, ORE. SEATTLE, WASH. 
SIMONDS MFG. CO., Ltd., 215 Magazine Street, NEW ORLEANS, LA. 


LUMBERMEN, ATTENTION! 5 


When you are needing 


. 2 Belting, Wire and Manila 
*K Rope and Cordage, 
—= Blowers and Fans, Rails, 
Lumber Tools, Chain, 
Dogs, or Supplies of Every 
Description, 


This house is at your service. 


F*) ueen Gity Supply Co. 


201-203-205 W. Pearl Street, 


CINCINNATI. 


We carry the largest stock of any Supply 
House in the country. 


LORS O2]G ERRDDREE SS EBRETADSE 


WOVOSTS 0002208 O880444848 


Better than 


a Klondike 
Claim because more reliable 


yr you 


GLC CONGO, Ut, 
METI VO ” 
4 


—We Manufacture— 


Gluing Machine, Clamp Press, for 

Box Factories. 

Automatic Hand Hole Cutter for Boxes. 
42-inch Slab Resaw for Saw Mills. 


47-inch Segment Resaw. 
Automatic Cut-off Saw. 

Cut-off Saw Tables. 

Hot Roll Dryer for Veneer Lumber. 
28-inch Double Roll Surfacer. Paving Block Saw. 
Power Feed Box Board Matcher. Rip Saw Tables. 


FISCHER MACHINE WORKS 


345-347 So. Canal St...CHicaco, ILL, 
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WILLIAM S. DOIG 


54 Franklin Street 
BROOKLYN, N. Y. 


Manufacturer of | 


ss 
i 


STANDARD Qin? 
NAILING UTE 
MACHINERY 


Egg Cases, Orange 
Boxes, Cigar, Glass, 
Soap, Biscuit, 

Dry Goods, Pork 

or other packing cases, 
up to 50 inches 


Square 3456 


Nailing Machines 


FOR ANY SPECIAL 
PURPOSE. 





Cleating, 
Lock-Corner, 
Lining, 
Box-Dressing, 
Sand Paper 
Machines. 


SEND FOR CIRCULAR. 
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‘Bigrticrnnp ing riapen purchasers of engines will do well to bea: 
in mind that this engine is heavier made than any other engine 
on the market, hence it will stand more strain without breaking. | 
is simpler in construction and has a less number of pieces than an 
of its competitors, hence it is easier to keep it in successful operation 
and no skilled expert is necessary, as any person of ordinary intel! 
gence can easily attend to it without difficulty. 
It has all of the points of a well and thoroughly made engin 
including large solid steel shaft with long bearings, polished ste«! 
slides, piston with self expanding packing rings, hot air jacket aroun 
cylinder to prevent condensation, steel connection, steel piston ro! 
and steel valve stem, sensitive spring governor and glass oil cup», 
and when it comes to price we can name you figures which wi! 
astonish you, as new engines were never sold so low before. We make 
ten sizes. If interested, write us for farther particulars. 


PHOENIX MANUFACTURING COMPANY, 


EAU CLAIRE, WIS. 


(2) 



















JANUARY 7, 1899. AMERICAN LUMBERMAN. 79 


STURTEVANT 


Fans 
Dust 














Collectors 


We make a 
Specialty of 
Installing 
Complete Systems 
of Fans, 
Piping and 
Collectors. 








Like Cuts 


There are no contracts 
too small nor too large 
for us; and as for prices, 
we propose to put them 
within the reach of all. 


(8) 


Workmanship First-Class. Terms Easy. 





Send for our New Catalogue, No. 193. 


Warerooms and Branch Shops: 
131 Liberty Street, New York. 
135 N. Third St., Philadelphia. 
t 09 ’ . @ 16S. Canal St., Chicago. 
; 





75 Queen Victoria St., London, Eng. 


Le ow 














7S AMERICAN LUMBERMAN. Susie %, tei 


; wueee 
Link-Bett Macuinery Co. : “HEALD’S CHAIN” 


316-318 St Chariea St. Now Oricans, Le. CHIC AGO, U. S. A. Saw Dust, Slab and Offal Carriers, 


W. G. Wilmot, Manager. 





Log Hauls, Lumber Transfers 
Saw Dust, Slab and Offal Carriers $ ; Send for Catalogue and Prices. 
Log Hauls, Lumber Sorters, etc. q 6) (| 1 Mi | bl | C 
Emery Patent Lumber Trimmer Oe nion a Ga G ron 0, 
Gang Slab Slashers ~ OLINE, ILL. 
Kindling Wood Cutters ——h 
Rope Drives § , 
Shafting 
Pulleys 
) Gearing 





Best, strongest 


and most dura- 
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... WE BUILD --- WRITE for our Catalogue of 


Link-Belting, 
LOGGING SLEDS —_ FAMILY SLEIGHS ee 


spree Whe 
procke Ce lS, etc., etc. 
TEAMING SLEDS — FINE CUTTERS 


DETROIT SPROCKET CHAIN CO. Ltd. 


- DETROIT, MICH. 

aa We tee all goods strictly first-class. 

Our No. §30 chable Saw Dust Carrier. 7 in. wide. 
n. pitch. Can be driven both ways. 


A GOOD ARTICLE. 


yoke, Whiffletree and Evener Woods, Kant-Hook 
and Peavy Handles. 


B.F.& H.L. SWEET Co. 


FOND DU Lac, Wis. $ | 
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LSO wood and iron parts for Logging Sleds, Neck- | 
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ON THE “STAR” 


‘There will be no broken 
Guides or Guide Arms. 


Why ? 


Because fitted with our Patented Unbreakable Guide and Arm, 
which are arranged to swing entirely out of the 
way when struck by a log. 
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This Guide will never jar loose or corrode. 

It is never detached from mill. 

It cannot swing into top wheel or saw. 

It can be swung back into position instantly, causing no delay. 

It has been in use upon the Star and other makes of mills 
for seven years. 

It has never been broken. 
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If you want the Simplest, Best and Original Unbreakable 
Guide, write the originators, 


™ FILER & STOWELL CO. 


/ MILWAUKEE, WIS. 
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A-Dry-Kiln-Bargatn- 


Every “Standard” Dry Kiln is a Bargain; 
no matter whether it costs half as much, 
or twice as much, as some other Kiln, 
When it comes to drying, it isn't so 
much a question of “first cost.” as, "what 
kind of work will it do? "—What is the 
quality of equipment and “ultimate cost?” 


The Standard Dry Kiln.... 


Will quickly, thoroughly and econom- 

ically ” season“ every kind of hard and 

soft wood, and and do it right, 

It may be difficult to believe that this Kiln has so wide a range of utility 

until you understand the principle of “moist air” action, and our manner of 
applying and controlling it Then, it's easy, 
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DRY KILN % Our 1899 ——Booklet——-Will tell you all about it. 
Disappoint THE STANDARD DRY KILN CO. 

tee Indianapolis, Ind. 
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MORE STEAM! LESS FUEL! 


THE “A B C” 
“MOIST AIR” 
DRY KILNS 


Are constructed on the 
only CORRECT THEORY. 














Manufactured by 


MERICAN 





BLOWER 
OMPANY 
[DETROIT 








ShowingConstruction:Under Steam Boilers. 


E. J. Gordon’s Economy Blast Grate 


Most Practical System in operation for in- 

creasing the Steaming capacity of Boilers. 
Burns green, wet or frozen fuels of all 
kinds. Saves twenty to fifty per cent of fuel. 








J. A. & D. P. Cooper Co., Struthers, Ohio, write: 


Lasts a Lifetime. Only Expense First Cost. 
Hundreds of «‘Gordon Patent”’ Grates in Use. 


TRY ON as 


Shipped on Trial. Satisfaction Guaranteed. 


“In reply to your favor of the 27th. It is now about three 
months since we got the new “ Moist Air” Kiln into operation, 
and we must say that we are highly pleased with it in every 
respect. It seems to be one of the few things that does everything 
in practice that is claimed for it in theory. It delivers the stock 
thoroughly dry, without checking, case-hardening or honeycomb- 
ing, a great deal faster than we have ever been able to dry the 


Write for Information, Terms and Testimonials. Be sure you hear 
from us before buying. 


E. J. GORDON & CO. 


GREENVILLE, MICH. 


same stock with the hot-blast kiln, and at a good deal less cost, as. ; 
it requires no power to run it.” 
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‘What's the Matter with the 
Good Old Circular ?’”’ 
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All Sizes f ee “ , \ r Saws Any Kind of 
3,000 to 50,000 Ft. : _\ee Nb Fee Timber, Any 
Per Ten Hours. , \aueeen ~~ | | } - : “es, | Length of Logs. 
® LANE PATENT “LEVER SET” CIRCULAR SAW MILL 








LANE Mee. Co. 


MONTPELIER, VERMONT, U. S. A. 


PLANING MACHINES . TIMBER ROLLS AND STANDS 
MATCHING MACHINES Saw Mill BOLTING-UP BENCHES 

SHINGLE MACHINES, LATH MACHINES WATER WHEELS, CUT-OFF TABLES 
CLAPBOARD MACHINERY LUMBER AND TIMBER TRIMMERS 
EDGERS (POWER AND HAND FEED) Set Works LOG JACKERS, LOG CANTERS 
DRAG-SAW RIGS, SWING-SAW RIGS SHAFTING, PULLEYS, HANGERS, ETC. 


Pemaseenennermncnssnnts 
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HE New Allis Telescopic Band Mill has 
passed the experimental stage and after 
running day and night for six months is 
pronounced by competent saw mill men to be a 
perfect success as to the quality of its work and 
practicability as a machine. By the use of our 
Double Cutting Band Mill a gain of 50 per cent 
in the amount of lumber cut is made by the 
addition of two men to the regular crew. 
We are now building telescopic band mills 
for the Bodcaw Lumber Co. of Stamps, Ark. ; 


Jeanerette Lumber & Shingle Co., Jean- 
erette, La.; 


Arizona Lumber & Timber Co., Flagstaff, 
Ariz. ; 

R. J. & B. F. Camp, of White Springs, Fla. 

The advent of the New Allis Telescopic Band 

Mill, which is creating such a revolution in the 











manufacture of lumber is the cause of consider- 
able discussion among saw mill men as to the 
practicability of the band saw cutting on both 
edges and making lumber of a uniform thickness. 

In regard to the same, we wish to announce 
that six months of constant use have demonstrated 
the fact that the double toothed band saw will 
cut equally as well with one edge as with .the 
other. It has also been proven that with .the 
adjustments provided on the telescopic band 
mill, lumber can be cut of a uniform thickness 
in both directions and taken care of without loss 
of time or at any disadvantage. We have also shown that the double toothed band saw is a safer saw to operate 
than the single toothed saw, on account of its ability to cut its own clearance in either direction through slivers or 
other projections on the logs that catch the ordinary saw and back same off the wheels. We have also demonstrated 
that advantages are to be gained by avoiding the use of an offset on the carriage. 

The use of the Double Toothed Band Saw and all the advantages to be gained therefrom have been made 
possible by the invention of the New Allis Telescopic Band Mill, which is fully described and illustrated in our 
circular on same, which we will gladly mail on application. 


* 
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ATTENTION! A Triumph of Mechanical Ingenuity. 


New Self-Feed Band Ripping Saw 


Just the Machine you have needed for some time. 


HAS the capacity of several circular rip saws, requiring less power to drive it. 

The Band Saw Blade we use on this machine takes out a very small kerf, 
which is a great advantage, especially when sawing fine lumber. Is much safer to 
operate than a circular rip saw, as there is no danger of the stock flying back. 
Every advantage known to a rip saw is in its favor. 


For prices and particulars in regard to this or any other Improved Wood-Working Machinery, address 


THE EGAN COMPANY 
238 to 258 West Front Street, : i m CINCINNATI, OHIO 
or 26 South Canal Street, CHICAGO, ILL. 


A REVOLUTION IN FLOORING MACHINES. 


There is not a stud gear in the entire feeding Stationary raising screws for feed rolls. 
mechanism. : : 

All gears are keyed on shafts that revolve, thus 
reducing the wear of the feeding mechanism toa 
minimum. 











Improved matcher lock and weighted clip, 
All bearings with ample oil chambers. 


oa , . Devices for lining matcher hangers with bed plates 
All inside gearing on each end of feeding rolls. to allow for wear. 
All cylinder and side head belts may be made end- 

less, and any slack that may develop can be 


promptly taken up while machine is in motion. 


The most substantial and massive machine ever 
designed, as well as the most convenient on the 
market. 





Patent device for instantly taking up wearin cylinder as ; ig 
raising screws, Weighs 12,600 pounds. 











ij 
No. 17 New Six Roll Triple Cylinder “Lightning” Flooring Machine. 
MADE TO WORK 10 AND 15 INCHES WIDE, 6 INCHES THICK. 
FOR INFORMATION AND PRICES OF THIS OR ANY OTHER HIGH GRADE WOODWORKING MACHINERY, ADDRESS 


278 to 298 West Front Street. A. A. FAY & CO., Cincinnati, Ohio. 








Wm. Bayley & Sons Co. 


732-776 Greenbush St., MILWAUKEE, Wis. 


MANUFACTURERS (OF 


Hot Blast, Steam Heating and Drying Apparatus, 


FOR FACTORIES AND DRY KILNS, FANS, BLOWERS, ETC. 
SEND FOR CATALOGUE. 


Read what Others say— You can hear Us any time. 





SHEBOYGAN, WIS., June 28, 1898. MILWAUKEE, Sept. 10, 1898. 
, Wm. BAYLEY & Sons Co., Milwaukee, Wis. Wo. BayLey & Sons Co., City. 
— ‘ _ Gentlemen: Yours of the 25th inst. received, Gentlemen: After using your dry kiln system for 
Double Exhautser with receipt in full for our fan and heating system, six months, we have established a large trade for our 
. and we desire to say that it is doing all that was ‘‘Superior Maple Flooring,’ for which we use the 
claimed for it. Wecan keep up a temperature of 175 same, and desire to state that it works satisfactory 
degs. = nou) —— 2 pg wy our — in every respect. We — , 
< engine without any trouble, and are glad to say that ours truly, 
STEEL PLATE, SINGLE AND DOUBLE we pronounce > a in every respect. C. A. BECK & SON. 
> ours y 
EXHAUSTERS, for Handling Saw- (Signed) SHEBOYGAN CIGAR MoLD Co. 


dust and Shavings. 


FonpD bu Lac, WIs., July 7, 1898 
Wa. BByLey & Sons Co., Milwaukee, Wis. 
_ Gentlemen: We are in receipt of your favor of the 6th 
inst., and in reply beg to say that the dry kiln apparatus fur- 
nished us by you has been in use about two months, and 
thus far has given good satisfaction. Believe we can rec- 
commend same to anyone in want of anything in this line. 
Yours truly, 
WINNEBAGO FURNITURE MFG. Co. 


Two RIVERS, Wis., August 25, 1898. 
Wm. BAYLEY & Sons Co., Milwaukee, Wis. 

Gentlemen: Your favor of the 24th inst, at hand and 
contents noted. Inreply will say that we have used your 
dry kiln apparatus for the past four months, and same has 
given good satisfaction. We haven’t a word of fault to find 
with it, and we believe itis everything you claim for it. d 

Yours truly, 
THE HAMILTON Mre. Co. Our Progressive Lumber Dry Kiln. 
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Pony BAND MILL 


wea SAGINAW STYLE F eee 


ey 





Manufactured by 


W. B. MERSHON & Co. 


Its “Winning Ways” SAGINAW, E. S. MICH. 





JOHN COLEMAN 


Manufacturers and Dealers 
in all kinds « 


of 
LUMBER, SIDING, FLOORING, CEILING 9 
SHINGLES, LATH, BOXES, ETC. 


Saw Mitt AT ELLMONT, Pa. 


WILLIAMSPORT, Pa., October 4, 1898 
Messrs. W. B. MERSHON & Co., 
Saginaw, Mich. 
Gentlemen:—We have your letter of the first at hand and are pleased to 
say that the Saginaw Style F band log mill that we purchased of you last } 
May is running to our entire satisfaction. We are sawing oak, hemlock and } (2) Va n a es 
white pine, and running a seventeen gauge saw. 
Yours Truly, | 
MEIXELL, COLEMAN & CO. | 








Portable, Successful, Carries Thinnest 
Others who may be referred to are 


Saws, has Large Capacity. 


JOHN A. JACOBS, WaAsHBuRN, Wis. and F. M. WEST, SPRINGFIELD, Mass. 
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If you are a 


planing mill man 
this & is the 
one you want 


Will tell you how 
to make Good Fuel 
from all mill refuse 
such as slabs, edg- 
ings, trimmer ends, 
bark, blocks, spalts, 
waste shingles, 
splints, saw dust, 
board ends, waste 


se factories, if you are a Saw 
_ . mill man this &is 
* the one you want 


No mill b 
economically with. MITTS & MERRILL 


out this machine. 1009 South Water Street, 
SAGINAW, MICH. 





Planing 
Mill Hog 
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To load 100,000 to 200,000 feet per 
day, according to conditions, 


Use this Machine. 


It satisfactorily solves every problem 
in steam log doading. 





It is the only locomotive log !oader. 


| 
| 
| 
| 


It moves five miles an hour by its 
own power. 


It handles the train it is loading. 
It does its own switching. 

It requires no skidding of logs. 
It is built entirely of steel. 





End View Showing Test Lift and Free Passage for Logging Cars. 


It IS the Most Economical and Gonveniént. 


In its less improved form it was a demonstrated success as a labor and money saver, but with its late 
improvements it successfully pleads its own case to the practical logger who is open | 
to conviction and is in search of more economical methods. | 


Ihe NéW Déckér Lod Loadér____ 


For Blue Prints, 
Full Description, 


Prices and 
Evidenes of its 


Gapabiliti¢s, 
Address 









Side View of Loader—All-Steel Construction—Showing Test Lift. 


-Pond-Deoker Lumber 60, 





Newport, ArK. 
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Emery Wheels For Saws. 


woop 
WORKING 
TOOLS. 


WESTERN ACENTS FOR 


Barton’s Garnet Paper, 


NORTHAMPTON EMERY WHEEL CO. 


20 ste“ CHICAGO, ILL. 
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LUMBER CAR LOADER. 


‘rhe accompanying cut represents my Lum- 
ber Car Loader, patented 1893, which consists 
of a bar of oak, which is suspended to the roof 
of a car by a hook; the lower end of bar is 
clamped firmly to sillof car. On this bar are 
brackets twelve inches apart. Through each 
bracket are two holes, into which a crane is 
placed—the upper fork into the outer hole, the 
lower fork into the inner hole, allowing the 
crane to swing about three feet each way. 

Tn loading a flat car. drive one stake firmly into a pocket and suspend the machine from 
the top of it by the small hook on the side. When one end is loaded, hang the machine on 
the lumber to finish car. One man will put two and three inch lumber into a car alone, and 
do it easily, and with it he will handle thirty per cent more lumber ina day. It will not in- 
jure dressed lumber the least. Price, $10, delivered. 


Burra.o, N. Y., February 8, 1893, 
Mr. E. L. Stock1na, No. 689 Prospect Avenue, City. 
DEAR Siz: — We have given your ** Car Loader” a carefrl test on all 
thicknesses of lumber and find it does al! you claim for it. 
We believe there is a saving to us at least $1.00 per | over the old way 
of loading, on each machine used. kespectfully, AINES & CO. 


E. L. STOCKING, Buffalo, N. Y. 











Hall & Brown Woodworking Machine Co, 


Office and Factory, 








1913 to 1929 N. Broadway, 
ST. LOUIS, MO, 
No. 1 Mississippi Planer and Matcher. 
PEEL 


LATEST IMPROVED MACHINERY 


-.-FOR.. 


Planing Mills, Sash, Door and Blind 
Factories, Furniture Factories Agri- 
cultural Works, Etc. 


Send for Descriptive 
Catalogue and Prices: 








HARRY S. WILLIAMS, Southern Representative, 313 St. Charles St., New Orleans, La. 


Russel Wheel & Foundry Co,, 


DESICNERS AND BUILDERS OF 


Cc A 2 S&S All Styles and Gauges for 


Logging Road Equipment. 


Platform Cars, Gar Trucks, Wheels, Axles, Castings, Etc. 


CORRESPONDENCE SOLICITED. 


DETROIT, : : MICHICAN. 











SPECIAL OFFER As a test of the value of this advertisement we agree to mail free on 
1 bona fide application (mentioning The Timberman) to any owner or 
superintendent of logging railway, lumber mill or other prospective or actual user of locomotives, 
our EIGHTH EDITION, 216 page CATALOGUE of 394 LIGHT LOCOMOTIVES, Steam, Electric 
and pneumatic, with 100 pages of tables and practical logging and railway information not else- 
where printed. a : 
To accomodate persons interested but not requiring locomotives we will mail a copy on re- 
ceipt of 50 cents in coin or stamps. 


H. K. PORTER & CO. 


Builders of Light Locomotives, 


ra. 
Corner Wood & Gth Sts., Pi TT SBURC, rR. 


Notice. Completed Locomotives, wide and narrow gauge, 8 to 40 tons, kept on hand in stock for 
immediate delivery. 





CLIMAX MANUFACTURING CO., Corry, Pa. 
Builders of TRAMWAY LOCOMOTIVES AND CARS woods rcit*Roaa. 











Weight of Locomotive from eight to thirty tons. mvery wheel a driver. Adapted tor- steep 
grades, sharp curves and uneven track. Many of them are working 
on grades of 4 to 12% feet raise to the 100 


feet. 
Before Purchasing write us for PARTICULARS PRICES and CIRCULARS. 





HEISLER PATENT GEARED LOCOMOTIVE. 






































STEARNS 
MFG. Co. 


Sole Manufacturers, 


a ERIE, PA. 


£ 
ily 











ce 


For Tram Roads 




















For Coal Burners 


MOST SYMMETRICAL AND 
POWERFUL OF ITS TYPE. 


Built for duty requiring great 
tractive power at moderate speed, 
for grades of 10 per cent and 
curves of only 80 feet radius. For 
photographs and full particulars 
address as above. 
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BAY CITY, MICHIGAN 


Send for Circular. 
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Garland’s Two-Saw Sliding Saw Trimmer 


: THE M. GARLAND CO. 
i. 
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Beats ’em All 


READ THIS: 


CarRIER, Pa., May 2, 1894. 
M. GartanD, Bay City: - 

Dear Sir:—It gives me pleasure to 
recommend your trimmer, purchased 
: \ from you last summer. It gives the 
Zs ies + best of satisfaction, and all mill men 
“ ay who have seen it work, think they 
have never seen one that works quite 
so well. I have trimmed 18,000 feet 
of 2 and 3 inch stuff in 45 minutes. | 
don’t know of any trimmer that I 
would trade it for. I feel quite safe in 
’ saying that your trimmer is the best 

on the market. Yours truly, 
C. M. Carrier. 





Tas sapediteligenini ibaa adhe 











WE CLAIM THE FOLLOWING fIERITS FOR 


Jenkins Bros,’ Vaves 


Manufactured of the best Steam Metal. 

No regrinding, therefore not constantly 

wearing out the Seat of the Valves. 

8. Contain JENKINS DISC, which is suitable 
for all Pressures of Steam, Oils, and 
Acids. 

4, The Easiest Repaired, and all parts Inter- 
changeable. 

5. Every Valve Tested before leaving the 
factory. 

6. ALLGENUINE stamped with Trade Mark. 


JENKINS BROS. . 
New York, Philadelphia, Boston, Chicage 
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The “New Northwest” 


which is built eith- 
er as a Single or 
Double Surfacer 
and Matcher, is 
the strongest,most 
. convenient anid 
\ best working ma 
) chine of its type 
y on the market, We 
sell it at a very 
moderate price, If 
you require a ma 
‘ chine like this 01 
any other Wood-working Machinery it will be to your interest to correspond with our factory 
or nearest salesroom, stating your requirements 


ROWLEY & HERMANCE CoO. 


BRANCH. 


WILLIAMSPORT, PA. 


SALESROOMS: 


109 Liberty St., N Y . 94 Pearl S8t., 
Church & Basin KEW, ors B 





OSTON. 455. Canal St.. CHICACO. 
ILLIAMSPORT, PA. 31v1 Chestnut St. PHILADELPHIA, SR: 

















There is Always 





— One Best 


in wood pulleys. 
It is the 


BUCKEYE 
WwoOoD-SPLIT 
PULLEY 


MADE BY THE 


Ohio Pulley Co. 


MARION, 0., U, S. A. 




























Try one in a real hard place in 
your mill. It will not disap- 
point you. We cheerfully 
answer questions. 










TO HOLD CANTS STRAICHT AND 
STEADY ON LAST CUT. 


Position on Carriage when not in use. 


Itis an automatic “Johnny on the spot,” that is always on hand when needed, and out of the way when not 
needed. It renders the making of saw culls impossible, saves time, enables you to saw the thinnest and 
smallest cants at full speed, and will pay for itself twice over every thirty days. Look at thecuts. Write 
to the manufacturers for full information. 


DOWNEY & BURNS, 


MENOMINEE, MICH. 





JA) 


CBWVTVeVeI VV Ve SVeseeeese* | 


~- 


iv 








~e 6 Ve Ne 8 8 N89 87 











JANUARY 7, 1899. AMERICAN LUMBERMAN. S'7 


Peoeveueeervceeeueeceeeeeeeeeeelee. =et2o2022 80 @S te @ G23 2828 B88 B28 8B888F9 


PATENT Pouste SPINDLE, TRIPLE GEARED, ENGINE | ATHE 


Especially adapted to 


Sawmill Repair Shops 


Combines two lathes in one; a 26 Gane Lath 
in. swing for ordinary work anda Flo me my 
44 in. swing triple-geared for heavy Saves Time. ae 

work. Complete in every way enna E 

_ Always ready. No time wastea ‘in changing. ee 
& 





WE BUILD A FULL LINE OF REGULAR ENGINE LATHES. 


Send for Catalogue and List of Users. 


DIETZ, SCHUMACHER & BOYE, cixcivnan, o. 


Chicago Agents: MANNING, MAXWELL AND MOORE 
PIA Te @= @ e328 2e29 


“THE SIMONSON” 4 


Direct Acting 


Steam Log Turners 


Turns the Log from Carriage. 

Turns the Log without “ Tooth Bar.” 

Impossible to do Damage to Carriage 
or Machinery 

Impossible to Destroy Lumber. 


Send for Catalogues. 
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Challoner . Shingle . Machinery 
.. Address .. 
GEO. CHALLONER’S SONS CO. 


z ‘ OSHKOSH, WIS. $ 
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: TO... . 3 
* MATCH MATCH 


§ Hard Soft 
: Wood Wood 


* Dry and ra | ol See —SC(Wiith a Sharp 
y Half Dry, The Shimer Six-Bit Cutter Heads with a or Dull Sutter: 























y 





* The TIGHT and LOOSE fit for tongue and groove will change with 
ax the kind and condition of the strip that is matched. This illustrates 
most forcibly the value of 


* The Expansion Feature Built Into the Up-to-Date 
‘ Shimer Cutter Heads 


8, For all Users who want the BEST that is to be had. 


¢ “ees SAMUEL J. SHIMER & SONS, mmo 
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A Superior Metal for All Machinery Bearings. 
FRICTIONLESS METAL CO. 


EVERY POUND GUARANTEED, ! 


neeeeieeiairecas Babbitt Your Mill With ' 
DID IT EVER OCCUR TO YOU? : ema | , 


‘ 


= Owners and Sole Manufacturers 


That every manufactured artlcle is either RICHMOND, VIRGINIA. 
VVVYYYYYYVYY 


ground into shape or is made with tools : i idcaaneaae 
which have been ground into shape? 

This fact shows the importance of using 
the best that is obtainable in the line of 
abrasives. 

Carborundum is the ideal grinding ma- 
terial. It is, with the exception of the dia- 
mond, the hardest substance known. 

It cuts fasters, cuts cleaner, does more 
work than any other abrasive. 

Carborundum Saw Gummers are a rev- 
elation to their users, and like all other 
Carborundum goods are sold on trial with 
a guarantee to show a saving over any 
other wheels on the market. 

Our new illustrated catalogue will be 
mailed free, on application. 


The Carborundum Company, 


NIAGARA FALLS, N. Y. 




















CHICAGO OFFICE: No. 16 South Canai st. 
SAN FRANCISCO OFFICE: 305 Market St. 
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Syl tasiit3 KNIVES. 


ARE NORDEN Yoo. Go. Ciieatees saa “OA. 





Send for circulars and price lists of 


KIDDER’S UNIVERSAL avo 


other Circular Sawing Machines ; 
also Drawing Tables. Mark all in 
quiries ‘‘ Department S.” 


R. E. KIDDER 


38 Hermon St., WORCESTER, MASS. 








Potter’s Patent 











Self-Coring Mortise Chisel 


Patented January 11 and August 16, 1898. 


This chisel requires no hole bored previous to mortising in 
hardwoods and is easily kept in order. A great success on 
foot as well as power mortisers. Every chisel guaranteed. 
Sent post-paid on receipt of price as follows : Up to 5-16 inch 
$1.50, increasing at the rate of 5 cents per 1-16 inch to $2 for 
1 inch chisel. In ordering please state the maker’s name of 
your mortiser, so as to get correct taper. 

Address orders and inquiries for any Woodworking 
Machinery you may need to our nearest salesroom. 


ews 





Builders of Woodworking Machinery of Every Description. 





109 Liberty St., 94 Pearl St., 45 S. Canal St., Church & Basin Sts. 3101 Chestnut St., 
NEW YORK, BOSTON. CHICAGO. WiLLIAMSPORT, PA, PHILADELPHIA, PA, 
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‘MANUFACTURERS of ROUGH and DRESSED 


Galbasiou bag leatiYellow Pine lumber, 
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rarer are e-<e4>e4>4>e€4 


Williamson & Libby 
Lumber Co. 


MANUFACTURERS OF ~aaliz 


DOORS, BLINDS, WINDOWS 


LUMBER 





ALL KINDS OF FINE INTERIOR FINISH IN PINE 
AND HARDWOODS. 





MOULDINGS, BRACKETS, BLOCKS, 
BUILDING PAPERS, ETC. 





DOWEL DOORS our Specialty 


sews were 


OSHKOSH, WIS. 


Our Famous Train } 
No.1, Fast Express to 
Denver has been re- 
sumed and will daily ff 


Burlington 
Route 


Lv CHICAGO 10.00 a.m. 
ArOMAHA 11,50 p.m. 


SAME DAY. 


ArDENVER 1.30 p.m. 


wa=xT DAY. 
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TABLE OF CONTENTS 
OF ILLUSTRATED 


Wonderland ’98 


Rivers and Mountains 
One thousand miles of them described 


The Lake of the Leech 


A beautiful lake in central Minnesota 


The Agricultural Northwest 


A chapter, chock full of information 


A Canoe Trip Through the Park Region 
A novel trip through a dozen lakes in the heart 
of the Park Region, Minn. 


Yellowstone National Park 


An entirely new chapter on this Wonderland of 
the World. 


Around [it. Rainier 


Incidents of a two weeks’ outing among the 
glaciers and forests of this King of Peaks. 


Alaska and Klondike 


Reliable information regarding this region so 
unknown to us and now so much in the public eye 


Send Chas. S. Fee of the Northern Pacific 
St. Paul, Minn., SIX CENTS in stamps for it. 
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DOORS. BLINDS, ae 


INTERIOR HARD WOOD FLOORS & WOOD WORK 


1598 CATALOGUE” e000, Desiens 
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PALMER. FULLER & 60. 
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J. R. EMBREE, PREsIpENT. J.J. NICHOLS, Sec’y & Treas, 


SSseee 


SOUTH SIDE LUMBER CO. 


Maplé and Oak Flooring 


UP TO DATE. 


Wholesale Manufacturers 


¢ 
Sash, Doors 4 ost ost : Ashland Ave. and Twenty-Second St., 
fee hicage, TL | 
Blinds, Mouldings : ae eee | 
: 
¢ 
¢ 
( 
¢ 
¢ 
¢ 

















STAIR WORK, 
INTERIOR FINISH, Etc. 








WHOLESALE MANUFACTURERS OF eS 
VERAND DA (OLUMNS 
NEWELS, “) CARVED 
BALUSTERS, re APITAL S 


RAIL,E 
DETAIL WORK A SPECIALTY ~ 


U COLUMNS BORED-OR BUILT” UP 
—2 WRITE FOR PRICES Any Size Furnished up to —— 
C———) AND CATALOGUE. 24 \n Diameter and 24Ft Long (1 





Corner West 22d and Union Streets, 
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CHICAGO. : 
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u LD, FRI n O Lf Long and Short Leaf Yellow Pine. eile ¥ 
¥ Structural Lumber of every descrip- Chemical Bldg. i 
a tion; Bridge and Car hms Oak | ST. LONIS, g 
_ & JENNINGS and Cypress Piling :: spoinin on re g 
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Eastabuchie Lumber Co. [SERS Sse 


SSAS/MANUFACTURERS OF AND DEALERS INwwue 


cobheeetne.§ Long Leaf Yellow Pine Lumber. $size 


BRANCH OFFICE:. 








“BIG FOUR. ROUTE” 


THE GREAT 
THROUGH CAR LINE TO 


(59 La Salle St. CHICAGO, ILL. J. 8. TOOMER, Agent, Mills and Office on Q. & C. R. R. at EASTABUCHIE, MISS. 

. 7d | be Gedhoteoie ae ae ae ab ¢ 
VER CINCINNATI, ST. LOUIS, NEW YORK, # BOSTON Vag — * 
Cincinnati and Chicago, St. Louis, Toledo and Detroit HARDWOOD LUMBER CO. 


ELEGANT DINING CARS 


y/ M. E. INGALLS, E. O. McCormick, WARREN J. LYNCH, 











MANUFACTURERS anpb 
WHOLESALE DEALERS. 





















President. Passenger Traffic Manager. Ass't Gen’l Pass. & Tkt. Agt. Ge 
CHICA a 
\Y) DETROIT g (ESAS \: MEMPHIS, TENN., U.S.A. 

eecos ENTON HARBOR was SB ) 

LEDO@ SS ms 
cant 7 comer, " ana Wiz Coa Oak, 
KA — iim — “oe “oo A) ce a 
Pu 


™ 
PEORIA jo, %\ a 
serra ey LAFAYETTE AP al Cs io’ oN 
TON Op COLFAX a? 0 Rogen} 
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ret | THIN STOGK 
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x 
* 
* 
Gum, | * 
Bottcnwood. A SPECIALTY. a 


DANVILLE 
LTON cen oe 
PARIS *  Maure 





1S MARTINSVILLE 9 
st OV VINCENNES on 
cov 





Lumberman’s Standard, Cable Address Hardwood. Memphis. 
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OUR MOTTO: 
Best Grades and Right Prices. Manufacturers and Wholesale Dealers in 


YELLOW PINE LUMBER. 














Washington 
Red Cedar Shingles. 


Louisiana Cypress Lumber 


CAPITAL STOCK, $500,000. 


- 815 and 816 Holland Building, 
LONG, Prest. 


R. A. 
is. ST.LOUIS, MO 
C. J. MANSFIELD, Iigr. 3 4 3 


~—LONG-MANSFIELD LUMBER 60. 
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OHIGAGO LUMBER 60. 


OF OMAHA. 


Representing the Winona Lumber Company, 
of Winona, in Nebraska. 


Yellow Pine aw Hardwoods 


TO MANUFACTURERS: 


We will purchase your stocks 
outright, or handle them for 
you on a reasonable commission. 


W. J. NEEBES & CO. 


Office and Yard: Ganal and 18th Sts) CHICAGO, ILL. 


CORRESPONDENCE INVITED. 


We have large stock In Omaha yard. Wecan fill 
any kind of order promptly. 


HAVE LARGE STOCK OF 


SASH, DOORS, BLINDS, MOULDINGS. 


Met] si] st] ef aif ot] se] tf as] at] tf asf ot) st] oi] os) ef et] ot) af] ot] at] otf af a ot] ot] of 0] oof oi] eof) oi] an orf at] at) ot] st] 2) 2] st rf 2) oi] at] aid 














Pre P= Joe [oe fos [om Jom oe [om [om Jom Jom [ow Pos foe for foe fox ie or foe [ow [ie [is Ji fis fis [is [os os [im Jie Ji fs [i] 
pe Pee si] asf ai] ssf asf at] ssf ai] ssf oi] at] at] at] at] aif xi] si] ai] ss av] ae] os) so] at] ai] 2] ef oe] st] at] 2] 2'] 2] 





GEO. E. WOOD LUMBER 60. 


Always on hand a large and 
complete stock of dry 





THOMAS MUNROE, Prest JAMES E.MUNROE, V. Pres RAY W JONES, Secv.& Trea: 


— Gao nenaa user @, 
Wisconsin - Pin - Lumber $ | gyre 


WE LOG BY RAIL, 
Special bills cut out on short notice. 


| 
| 


MAIN OFFICE: 


MILLS AT 
$300 Old Colony Building, Bazgote, Adie, 
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JOHN ARPIN LUMBER CO. 


Manufacturers of 


White Pine and Hardwood Lumber 


| 3,000,000 feet l-inch White Pine Boards ) 
and Strips. ) 
Would be pleased to | 2,200,000 feet Red Oak 1 in; 13 in., 14 
make quotations for . in., 1¢in., 2in., and 3in., mostly 1 in. 
tee 


quick delivery of 100,000 feet 1 in. White Oak. 


| 300,000 feet White Oak Bridge Plank 


N atalb any Lumb er C O ; Ltd., Sti | and a fair assortment of other Hard- 


{ woods, partly dry. 


YELLOW PINE. C.M.@st.P.and M.&s.&. Rys. ARPIN, WIS. 


MILLS AND MAIN OFFICE: NATALBANY, LA. OT ge ge ge ge ae oN ak aN aN aN ae ae ak ak aN ce 


i 
IMPORTANT: F al WU ne ; AND sa 


or AMERICAN HARDWOODS si 


Solicit correspondence from 
os de — urers 
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The Best ; 
Hemlock Shingles. } 


Hemlock Shingles are straight-grained, 
quarter-sawed, good widths, strictly clear 
and of perfect manufacture. R 


LET US QUOTE YOU. : 


It will also be a pleasure to us to talk to 
you by mail about the quick delivery of 


HEMLOCK, WHITE PINE, ; 
NORWAY, YELLOW PINE and 3 
POPLAR LUMBER. 3 
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1» This illustrates the fourth stage of punishment 





ol inflicted by the woman who had seen samples of 


> Fordyce Yellow Pine, 


STEAM ORIED, SUPERIOR QUALITY AND HIGH-CLASS WORK, 















upon her good man who had been induced to bring home other material said 
to be “just as good.” 


FORDYCE LUMBER CO., 


Annual Capacity, 30,000,000 Feet. FORDYCE, ARK. 


TIMBER LANDS 


Along the Cotton Belt Route in Sowtheast Missouri, Arkansas, northern Louisiana and Texas contain greater varieties of timber 
than anywhere else in this country. The different varieties of OAK, GUM, ASH, HICKORY, PECAN, COTTONWOOD, CYPRESS. 
CEDAR, HACKBERRY, ELM, BEECH and YELLOW PINE grow abundantly in the territory tributary to the Cotton Belt Route. 
If you are looking for a new and favorable location for a 


Saw Mill, Box Factory, Furniture Eactory, 
Stave Mil, Heading Factory, Wagon Factory, 
Hub and Spoke Factory, Basket and Berry-Box Factory, 














Write us before locating anywhere else. Any factory for Wooden Products locatea on the Cotton Belt Route will prove highly profitable on account of abund 
ance and cheapness of RAW MATERIAL, and easy accessibility to all the great markets. 
The fine clays and sand at certain points of the Cotton Belt Route offer special inducements for the establishment of 


Potteries. B.ick Yards, Tiling Factories, Class Factories, Etc. 
Tha abundance of fruit and vegetables raised in the Cotton Belt territory invite to the establishment of successfyl 
Canning Factories and Ice Plants. 


A. S. DODGE, Ceneral TrafficMgr. — ; For further particu'ars write to J. ST. KOSLOWSKY, 
E. W. LA BEAUME, C. P. & T. A. industrial and immigr?:ion Agent, ST, LOUIS. Vi .. 
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Manufacturers and Dealers 


Lumber, Lath and Shingles. 


Mills and General Office, CLINTON g IOWA. 








What d’ye Lack? 


Whatever it may be, an ad in the want 
columns of the Lumberman will obtain it. 





Complete stock of 


Dimension 





20 ft. F-TaveMmelerel-) miele 


prompt shipment. | 





Long Leaf 


KINCSTON LUMBER CO., 


MANUFACTURERS OF ROUCH OR DRESSED 


Yellow Pine Lumber, 
LAUREL, MISS. 
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THE LEADING 
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GOODMAN & WRIGHT, 
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Yellow Pine and 
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f& WIBORG, HANNA & CO., 


Yellow Poplar v 
Hardwoods, |; 


a ROLGH, DRESSED AND MANUFACTURED. | 














+ =e 


A glance at the map below shows the 


incomparable geographical and transpor- 
tation advantage of Cincinnati as a lum- 
ber market. 
of supply and means of distribution, it is 


Both in relation to sources 















5 unequaled. 
@ Cypress 2 " 
f, < - - ~ — 
nS muds 0d = Pt = liamilton 

S IN EVERY FORM. = By a 
we = i = 

i — M=EG:HG a etroii = : A 
Ay —— =IZ=Ya 
@ BENNETT & WITTE, || ones AP 63 
ae South Bind |’ fore = SSAA lula 
ny La Sall Nes —Z leYeldd: ) 
ny Fort Way “a 
= e OW 0 ar Lima: 1 E))N N 
Co el phi ‘ansport ausfield 
ny ° . 2 ¥ i O, ittsbur; 

& Danville nderson Ta \ 
p < um bu: BB 
a In the Rough Only. she [f\(/ ee pW eta 

=~ com, onaniiaa 
" ® . Marshall: 

: y Picks all in. @eseeeees Q Cl N i Feirmoun, 


Vincennes 


Stdsvill 
l 


‘Memphis Jy 





N/N/V E S/S 








rt OO AS 









wy >» ~T ~ sims ay ay ~) mT) ~y» =~) mT) ~) a) > Sy “y Sy , 
PT tL tL rd Ol ed Cl ed ed et ed el oe et ee ee ‘ ‘ 


WHOLESALERS 





The E. D. Albro Company, 6 


Veneer Cutting and 
Band Saw Mills, 


Foreign and Domestic Lumber and Veneers. 








The Ferd Brenner 
Lumber Co. - 


Hardwoods 
and Pines, 


We Solicit Correspondence from Buyers and 
Sellers. 









Maley, Thompson & Moffet, 


are always in the market 
and pay cash for 


WALNUT 





LOGS and 
LUMBER. 
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STOCK NO. 1. 


PINE. 27,470 ft. 1x12—14 ft. No 1. 
7,936 ft. lx S—16 ft. No. 1. 
79,450 ft. l-in. mixed sizes & lengths No. 1 
& No. 2. 
116,740 ft. 10 & 12-in.—6 to 16 ft. No. 2. 
56,000 ft. 1-in. cull. 


660 ft. 6x 6—20 ft. 6,035 ft. 8x 8—16 ft. 
616 ft. 6x S—l4ft. 1,728 ft. 8x 8—1S ft. 
3,008 ft. 6x S—16 ft. 1,498 ft. 8x 8—20 ft. 
3,600 ft. 6x S—20 ft. 2,223 ft. 8x S—22 ft. 
3,584 ft. 8x S—12 ft. 3,968 ft. 8x S—24 ft. 
2,775 ft. 8x 8S—l4ft. 800 ft. 8x10—12 ft. 


23,500 ft. Ix 4—6 to 16 ft. log run. 
131,972 ft. lx 6—6toléft. “ 
163,200 ft. lx S—6tol6ft. “ 
80,200 ft. 1xl0—6 to 16 ft. “ 
156,520 ft. 1x12—6tol6ft. “ 





~ ~ Qs gs eet al eal et 
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47,560 ft. lx 8—14 to 16 ft. No. 1. 728 ft. 3x 8—14 ft. alas WHITE OAK. 
37,296 ft. 1x 8—6 to 12 ft. No. 2. 1,024 ft.3x 8—16ft. “ “ 600 ft. 1-in. log run. 
43,560 ft. lx 8—14 & 16 ft. No. 2. 1,720 ft. 3x10—16 ft. alien 13.000 ft.2-in. “ 
51,400 ft. 1x10—6 to 12 ft. No. 1. 3,864 ft. 3x12—14 ft. = 3% 4.000 fti4in. “ 
36,046 ft. 1x10—14 & 16 ft. No. 1. 14,208 ft. 3x12—16 ft. igi ; 
2 8,050 ft. 1x12—10 ft. No. 1. 3,096 ft.2x6—12 ft. 216 ft.6x 6—18 ft. BUTTERNUT. 
| 31,444 ft. 1x12—12 ft. No. 1. 1,386 ft. 6x 6—14 ft. 3,360 ft. 6x 6—16 ft. 10,500 ft. 1-in. log run. 
i STOCK NO. 2. 
49,096 ft. lx 6—12 hemlock. 25,116 ft.2x12—12 hemlock. 2,000 ft. 114-in. log run birch. 
31,589 tt. lx 6-14 “ 16,716 ft. 2x12—14 . 2,680 ft. 2x 6—12 hemlock. 
21,816 ft.lx 6—16 “° 18,496 ft. 2x12—16 - 1,100 ft. 2x 6—14 “ 
59,442 ft.1x 8—12 “ 24,298 ft. 3x12—16 9 1,664 ft. 2x 8—12 - 
54,417 ft. 1x 8—1l4 “ 30,000 ft. 1-in. pile coverings hemlock. 4,600 ft. 2x 8—l4 _ 
42,960 ft.lx 8-16 “ 1,700 ft. Sx 8—16 hemlock. 9,501 ft. 2x 8—16 _ 
42,240 ft.1xl0—12  “ 384 ft.8x 8—18 “ 489 ft.2x 8—18 ‘“ 
41,216 ft.1xl0—14 “ 1,173 ft.8x 820 “* 1,220 ft. 2x10—12 - 
49,360 ft.1xl0—16 “ 480 ft.6x 8—20 “ 17,064 ft. 2x10—14 sp 
55,912 ft.lxl2—12 “ 448 ft.6x 8—l6 “ 1,752 ft. 2x12—12 by 
$1,438 ft. 1xl2—14 “ 216 ft.6x S—18 “ 26,968 ft. 2x12—14 $ 
52,752 ft. 1xl2—16  “ 240 ft.6x 6-20 “ 3,840 ft. 2x12—16 ” 
10,358 ft. lx 4 all lengths hemlock. 432 ft.6x 6-16 “ 500 ft. 2x12—18 + 
2,520 ft. 2x 6-12 “ 20,200 ft. 6-in. log run pine. 20,000 ft. 1l-in. pile hemlock covering. 
9,856 ft. 2x 6—14 “ 26,444 ft. 8-in. pine log run. 12,650 ft. l-in. hemlock Bds, No. 2 & No. 3. 
14,144 ft. 2x 8—12 se 1,060. 16m “ “* * Bf. 2,700 ft. l-in. hemlock Bds, No. 1. 
i 13,947 ft. 2x 8—14 = 19,254 ft. 10-in. “ “ “ all lengths. 2,500 ft. 1-in. 1x$ No. 1. 
35,776 ft. 2x 8—16 «“ 37,356 ft.12-in. “ “ “ all lengths. 1,612 ft. 1x10 No. 1. 
37,789 ft. 2x 8—18 “ 13,132 ft. 12-in. “ “ * ID ft. 1,050 ft. 2-in. 4-in. strips. 
22,230 ft. 2x 8—20 i 237 M. Extra *A* cedar shingles. 4,532 ft. 4x4-12-14-16-ft. hemlock. 
800 ft. 2x10—12 ” 33M. 5-in. clear cedar shingles. 3,500 ft. select pine, 1-in. 
19,760 ft. 2x10—16 “ 191 14% M. Cull cedar shingles. 4,624 ft. shop Com. & better pine, 1-in. 
2,580 ft. 2x10—18 a 27,936 ft. l-in. soft and rock elm. 288 ft. 12-in No. 1 pine. 
| 4,624 ft. 2x10—20 - 72,165 ft. 1-in. log run birch. 3,124 ft. 12-in. No. 2 pine. 
2 


31,000 ft. mixed—6 to 16 ft. “ 
106,000 ft. cull. 

21,000 ft. mixed No. 1 and better. 
2,500 ft. lx 6—12 to 16 ft. No. 3. 
1,380 ft. lx8—10 & 12 ft. No. 1. 
5,168 ft. lx 8—12 ft. No. 3. 

700 ft. 1x10—10 ft. No. 2. 
512 ft. 1x10—10 ft. No. 3. 


65,712 ft. lx 8—6 to 12 ft. No. 1. 


4,113 ft. 2x 4—10 ft. No. 1 & 2. 
74,824 ft.2x 4—-12ft. “ “ 
47,646 ft.2x 4—14ft. “ “ 
76,642 ft.2x 4--16ft. “ “ 
32,544 ft.2x 4-18ft. “* “ 
1,130 ft. 2x 420ft. “ “ 
54,648 ft.2x 6—12ft. “ “ 
35,924 ft.2x 6—l4ft. “ “ 


3,328 ft. 4x 6—16 ft. allie 


8,000 ft. 2-in. cull. 


WAGSTAFF 
: 


5,000 ft. 


65,145 ft 
10,000 ft 


Ks “ 52,128 ft.2x 6—16ft. “ “ 16,000 ft. 1-in. log run. 

3 oe m4 oo - _ ; 3,348 ft.2x 6—18 ft. “<4 30,000 it. 1y,-in. log run. 

9.504 ft. 1x12—12 ft. No. 3. 3,420 ft.2x 6—20 ft. saci 10,000 ft. 13%-in. s 
11,380 ft. mixed thin. 144 ft. 2x 6—26 ft. ee 2,500 ft. 1,-in. r 

4,150ft. “ short shop. 51,360 ft.2x 8—I2ft. “ “ 5,500 ft. 154-in. “ 
17,480 ft. 12-in. 12 to 16 ft. shop. ae Sa 

912 ft. mixed D. stock bds. 101,192 ft. 2x 8—16 ft. aces 35,000 ft. 2-in. 

1,260 ft. “ shakey clear. 1 7,208 ft. 2x 8—18 ft. eS 1,650 ft. 5x6—12 clear. 

5,760 ft. “ 38rd clear. 1,600 ft. 2x 8—20 ft. =~ 1,060 ft. 4x5—12 “ 

1,246 ft. © 2nd clear. 960 ft. 2x 8—24 it. @ $8 BASSWOOD 
7,470 ft. 1-in. mixed C. select. 872 ft. 2x 8—26 ft. es ” P ‘ aj 
660 ft.2x 6—12. 720 ft. 2x10—12. poses gers iy gl ee eee 

226 it.2x S—10. 2.040 ft. 2x12—19. 11,555 ft.2x10—14 ft.  “ “ 63,000 ft. 114-in. Ist & 2d clear. 
2.012 ft. 2x 8—12. 308 ft. 2x12—14. 29,480 {t. 2x10—16 ft. ~ S 15,000 ft. 1-in. [st & 2d clear. 
1,000 ft.2x 8—12. 532 ft. 2x12—14. ee oy ay agg eg 
373 ft. 2x 8—14. 960 ft. 8x 8—12. 4,440 ft. 2x10—18 ft. > bs 1,000 ft. 1-in. short, common & better. 
238 ft. 2x 8—16. 225 ft. 8x 8—16. 740 ft. 2x10—22 ft. -s _3,300 ft. thin, short, common & better. 
15,000 ft. 1-in. log run all lengths & widths. 1,240 ft. 2x10—-24 ft. TARSes S, OS 8 ee erie, coms. & Letter. 
32,950 pes. 4-ft. hel slats. 19,680 ft. 2x12—12 ft. nt ae 4,300 ft. 
16,000 pes. 4-ft. 2—4 & 6 slats. 19,600 ft.2x12—14 ft. “ “ 193,200 ft. 
* 59,550 pes. 3-ft. slats. 40,448 ft. 2x12—16 ft. - o 5,000 ft. 
1,612 M. extra *A* shingles. 6,198 f.Sx18—18 
287 M. Wis. *A* shingles. 13,960 ft. 2x12—20 ft. spits 496.960 ft 
1,038 M. No. 1 shingles. 1,012 ft. 2x12—22 ft. 62,000 ft. 
7 3,600 ft.2x12—24 ft. “ “ 62, . 
nnsnocn 1,664 ft.2x12—26 ft. “ « prscm ti 
. 3,712 ft.4x 4-12 ft. “ “ 2,100 it. 
25,560 ft. 1x 6—6 to 14 ft. No. 1. 2,173 ft.4x 4-14ft. “ “ 17,587 ft. 
37,600 ft. 1x 6—16 ft. No. 1. 2,560 ft.4x 4—16ft. “ “ 1,000 ft. 
15,960 ft. 1x 6—6 to 14 ft. No. 2. 2,520 ft.4x 6—12ft. “ “ 9,500 ft. 14 
15,000 ft. 1x 4—6 to 16 ft. No. 1 & 2. 3,384 ft.4x G—-l4ft. “ “ 600 ft. 3-in. cull. 


208 wagon tongues. 


OSHKOSH. 


6-in. No. 3 D. & M. 
BIRCH. 


. l-in. log run. 
. 15%-in. log run. 


HARD I1APLE. 




















114-in. common. 
ly-in. “ 

2-in. log run. 

RED OAK. 

1-in. log run. 
1144-in. log run. 
1%-in. “ 
2-in. a 
2y¥,-in.  “ 
1ly-in. “ 
1¥,-in. cull. 
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W. J. YOUNG & CO. 


CLINTON, IOWA 


LUMBER 
LATH & 
SHINGLES 


Flooring, Siding, etc. 


14 Million Feet 
DRY STOCK 
On Hand......... 


LLONG-NNIGHT 
LUMBER Co. 


Hardwoods 
0 Pine 





R 


SPECIALTIES: 


Indiana Quartered and INDIANAPOLIS, 
Plain Oak, Walnut, Etc. IND. 


MANUFACTURERS OP 


LUMBER, 


LATH ano SHINGLES. 


ROCK ISLAND, ILL. 





TW Cochran; Past Gent. 
ae lab DéGea toda” 


LUMBERMAN. 








Rook Island Lumber & Mig. 60. 


















MANUFACTURERS OF 


Pine Lumber 


ASHLAND, WIS. 




















THE EDDY-SHELDON Co. 


BAY CITY, MICH. 


MANUFACTURERS AND WHOLESALERS OF 


Assorted White Pine Lumber 


OUR SPECIALTIES: Mixed Car Orders for the Eastern 
Barn Boards, Trade. 
Base and Casings, 
Cutting Lumber, 
Dimension Shingles, 
Kiln-dried Mouldings, 
Wirdow Frames in K. D. 


We Guarantee Dry Stock, Standard 
Eastern Grades. 


Superior Mill Work and Prompt 
Shipment. 


WAL 


WILBUR LUMBER CO, 


Wholesale Dealers in 


White Pine, Norway, Hemiock 
LUMBER, SHINGLES AND LATH 


Delivered prices made on application... 


feeeee—— MILWAUKEE, WIS. 


—PP PPP PLP PL PPP PP PA PLL AP LL LLL LL lll leet! 


Pree CCC CCC CCC CCUCCCCC?TCTCCUCUCC CCC CCCeUVwV. 


OAWYER-SooDMAN Oo. 
Marinette Lumser Go. 


—— 


—PPPPP PPL PL LP LP PLD LLL LL LLL LLL lll Nl ltl 


pereroevrerererereCreTewerwweweeweweeevueveuvuwv"™ 


In Bulk or Car Lots. 








MILLS AND OFFICES, 


MARINETTE, WIS. 
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Mitchell & McClure, 


DULUTH, MINN. 


WHOLESALE + DEALERS | 
LUMBER, 4 
LATH, STAVES AND HEADING, 





(8 
‘ 
{a 
a | 
4 
‘ 
1 
‘ 
1 
‘ 
4 


Capacity of Mill: 250,000 Feet Each 10 Hours. 
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To Dealers in Lumber, Doors, 


Sash and Mouldings 2% % % 2% 


PLEASE TAKE NOTICE THAT 


A. H. Stange Company 


MERRILL, WIS. 


Is in better shape than ever before to supply your 
requirements in the line of WHITE PINE LUM- 
BER, DOORS, SASH, MOULDINGS, ETC., 
in any quantity and all styles#xxe222 22 
We solicit a share of your trade and invite your 


| Correspondence 2 % 2 8 8 M8 2 22 RRR 
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Kiln Dried 
North Carolina 


Pine 














AMERICAN LUMBERMAN. 


GEO. F. SLOAN & BRO. 


414 Light Street Wharf, BALTIMORE, MD. 
Baltimore City Worked Flooring, Ceiling, Moulding, Etc. 


Plaining Mill, 16 to 30 Barre St., Baltimore, Md. Saw Mills and Dry Kilns, near Washington, N. C. 


on 


JANUARY 7, 1899, 





Mouldings 


and... 
Thin Ceiling 
Our Specialty 



































: Buyers and Exporters 3 

RICE j wen " WnNer C-. 

; Be He Hardwoods, i 7 

> | Michigan White Pine 1430 S. Penn Square, Louisiana Gulf Red Cypress 

E Tennessee Soft Yellow Poplar PHILADELPHIA Long Leaf Yellow Pine 

& RO Poplar and Logs 3 ve re coogan - + Bae Rift Flooring 
e 3 Flooring and Ceiling eres SHINGLES Oak, Hemlock timber 
3 Washington Red Cedar White Pineand Cypress Long Leaf Yellow Pine 
Manufacturer’s Record Bldg. BA LT j M 0 R E 9 M D ‘- LUMBERMAN’S and SOUTHARD’S CODE USED. 

4 perrrreeees AAdAAAS‘ LEELA AAAAAAAAAAASAAS Abbas DAAABAAAAAS ihn a aaa la ale MAPLE, BIRCH, BEECH AND OAK FLOORING. 
eee 00 prmeenctig: SUUINITAATUAINITNAEAATNSTNASNSNAPEAMNATNGHNGPNGPLGPUGPNGPNGPNGPNUFEPGPNGPNOFRAPNGPNGP NGF NaF aFGF UGH NaP NUT NUPNUPaPNaP Nal NE SAINAISAIEANEAMEATAISRISISI NINA: 
eet Capital, $300,000, paid up. a ; I Manufacture ; 
FOSTER LUMBER Co Hemlock — - 

Manufacturers of z 4 G@UARTER SAWED =: 
Yellow Pine Lumber Shingles 
Mill and Yards Capacity 3 
Clinesburg, Texas Daily, 125,000 Feet 3 From 6 to 10 Million always i. stock. 
KANSAS CITY, MO. ; IMMEDIATE SHIPMENT GUARANTEED. 
2 No. 1 & 2 Surfaced and D. & M. Hemlock Board ialty. 
Shipments for 1897, over 38 million feet; January to July Ist, 1898, 4 a eaters Seenee © spuiteny 
over 25 million feet. > Will ; 
We have every facility for manufacturing first-class stock > ee ages G EO . H . MELL 3 
and making quick shipments. g pacess to 2 
s "i = 8 inch No. 1 D.I.S. KANE PA ; 
Send for Delivered Prices 2 or D.& M. ’ »} 
DINE etAstALENAN NT INLALERLENAPNAPNUPNNDAPUSPUAPUAPLAPNADNGPNGPNGPNGPNGINGPNGINGINGPNPNAFNGINGENAESGPNAPNAPYOPNNPEENAPAIMRUPAPPALPAUBAGPAGPRGPRLHGM 
be f y q WAN Ae Wynne WW Umer ys 
fy A i ‘ie | ty vt v hie’ 
aM a htha dt a heh oh adh astm dothee deeb 












LOUISIANA RED 
EYPRESS 


of every description of mill work 
for immediate shipment. 


Wm. Cameron, 89" 
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We have in stock at all: 
times a full assortment of 


LUMBER, LATH, SHINGLES, 
POSTS AND POLES. 


Correspondence Solicited. 


“Little Knots” 


Our Piece Stuff 
has 

no 

big black 


knots. 


WIXSON, BRONSON & FRENCH 


RHINELANDER, WIS. 
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P'aning Mill 45,000 ae Saw Mill 175,000 


A\N THE W. W. CumMeR, President 
uN UMMERK J. CUMMER, Vice-President 


° E. C, FosBurGH, See’y and Mgr. @} 
in H. J. HoLuister, Treasurer. wed NORFOLK, Va. 
\N Manufacturers of all kinds of - - - - 
A\ ROUGH AND DRESSED KILN DRIED 
A 
AN 
® HIRT NARSLINA I INE 
AN ~ om 
AN oe a Dil 
AN WE USE THE LUMBERMAN’S STANDARD 

TELEGRAPH CODE. 





® © BRANNING © icoxssnsses 
‘ Mr6. CO...EDENTON, N. C. 


) 
AVe - - - Manufacturers of - 


‘'\ North Carolina Pine Lumber 


i) 
AN Kiln Dried .% Rough and Dressed 





UN PEMBROKE ‘ 2 P ALBANIA 
Y/] 
J MILLS Write for Delivered Prices MILLS 
IN 

N 


‘ = SU FFOLK SUFFOLK, VA. 
i S AW M ILL ( 0. Near Norfolk, Va. 


A\ 2335 KILN DRIED G@@e@e 


- NORTH CAROLINA PINE 





ns CARGO OR CAR LOAD 75,000 FEET DAILY 
ay LOTS e CAPACITY 
A Special Attention Given to Export Orders 





Neeeoe & Brooks Lumber Co. {= BALTIMORE 
\ 


Se L000 0 Ae 8 Le Le Lt Lt we 2s QA AOA LALA a: 


LL 
. SSSSSSSSESSSESSSSSSSSSESCSES 








@amp MANEG. 


- - - Manufacturers of - - - 


% 
--- DAILY CAPACITY - - - Pine F-RANKLIN, Va. 











Roug, fh 


pies North Carolina i. a 


“Seg a 


Jno. L. Korver 
LUMBER OG. neces Va. 


Careful Attention Manufacturers of ROUGH 
-<°-AN e« 


to Orders. DRESSED “KILN-DRIED © Dealers Only 
Nori GareLina Vine 
MOLDINGS OF ALL PHILADELPHIA OrFice, 102 Girard Bldg. 
PAT i, New York Orrice, 18 Broadway. 
THE 


GOLDSBORO LUMBER Co. 


Of DOVER, N.C. ry 


Is cutting the finest body of timber in North Carolina, rN 
and converting it into the smoothest, brightest, and “Ve 
handsomest kiln-dried Flooring, Ceiling, Partition and AN 
Finish that Yellow Pine is susceptible of. Write for AN 
F. O. B. or Delivered*Prices to m\N 


JOHNSON & WIMSATT, 
WASHINGTON, D. C. AS 


SALES ad ft 


ROANOKE BB. = 
% LUMBER CO. warsie'ss 


inls:( Boemon 86:74 Mims DAILY OUTPUT 
111s: ’ « Veeee ins 
} PLY MOUI N.C.......4 Kilns 120,000 FEET 


NORTH CAROLINA 
23 PINE <<« 


Peer e eevee eee ee PoP eo Seee 





W. M. WHALEY, Prest. 
. O. WHITE, Vice-Prest. 
. S. COHN, Sec’y & Treas. 


Ewe! 


DB. ? é Se Sy Dae 
SSsSsssssss 


S| 


Sesssass5 
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een e7 nee CREAR ER ER ERE © 959595950595959 seine aamaniaen 
é Anything you want, in the way of The very_Lowest Market Price 
pf > es them. 
Long Joists and limber a ; 
¢ this winter out of a Y AWKEY LUMBER Co. ; 
Complete Stock of Lumber HAZELHURST, WIS. c 
= OO 0 DDD DDL DLDLDLDLDLDILDLDLDG 
es iterate 


WEYERHAEUSER { 
& ees 7 


Manufactur 


Lumber, Lath ani Shingles, 


A Full Line. Prompt Shipments. Write 


BVOC VEST 10000884 











¢ ROCKISLAND,ILL. ;} 
- caunasadanin 
a ee ere 
¢ 4 
; KEYSTONE LUMBER 60. =| SHEVLIN~CarrenTeR Co. 
: GANG AND BAND SAWED a ieee White Pine 
Lumb ; 
t White Pine Lumber —— 
ASHLAND, WIS. a : et = he MINNEAPOLIS, MINN. 
S y) 
EDWIN S. HARTWELL SAWYER-GOOMAND Co. 
¢ LUMBER CO. MARINETTE LUMBER CO. 
| 2 
ae Wholesale Wisconsin, pu 
: seinen Lumber — White Pine or Car Lots ; 
: fe Go oe. CwCNGO OFFICE, 
stsinsttustssnasestsslnicmiisteiDuiesanitsitoeitedsibaaiteadetiaiaiiaiitaaiibiibidaaaliahiaaibeamiiiaiincnaiaiiniaiiniiil ¥) 
¢ ) 
t © Lams & Sens | m= FSUMBARGER ; 
¢ LUMBER COMPANY ; 
arrvnen illic 
: nanurecrene Hardwoods ,»Spruce #Hemlock — ; 
3 DEALERJ SHINGLES iSpac . ne sp oan i fet ia at ; 
ETC. Tiana Cohen Used. “™ 5 
Cuinron, iowa | ST SSeiie’™  ““GHITRDELPHIA, pa. } 
OOO © © 0 © 0 0 0 © COO OOO OO OoOoeoeooneornernwrwm OOX DN IL IK INININ IN INDE DED IN ILI E DED IID CIID DIN IDO 
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F. E. CREEL/IAN, President. J. P. SCHUH, Vice-President. H. S. CANDEE, Sec’y and Treas. 


Creelman Export Lumber Co. 


" Cable Addresses: Lumberman’s Standard Telegraph Code. 
: ‘** CREELMAN,”’ CAIRO. A. B. C. Code. 
s ** CREELMAN,’’ MOBILE. Atlantic Cable Directory Code. 


OO 


QUARTERED AND PLAIN SAWED WHITE AND RED : 


Oak for Export 


Mills and Yards at Export, Ala. 


BRANCH OFFICE: [lobile, Ala. CAIRO, ILL. | 











F. E. CREELIIAN, Prest. F. W. UPHAM, Vice-Prest. F. H. SOUTH, Sec’y & Treas. 
Cairo, Ill. Chicago, Ill. St. Louis, Mo. 


F. E. Creelman Lumber Co. 








EVERYTHING IN SOUTHERN HARDWOODS, 
ESPECIALLY 


COTTONWOOD 


OAK, ASH, SYCAMORE AND 


GUM 


Through our own equipment and connections, we are always 
in position to quote prices for quick delivery. Drop us a b.ne 
when in the market and we may be able to save you some money. 


MILLS AT ’ CABLE ADDRESS, . € AIR . 
PENISCOT, MO. ¢ “ CREELMAN,” CAIRO. ( O, I . 
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VUVE 


a 


* 


WHITE PINE 


Lumber 
Lath and 
Shingles 


a 


Manufactured by 


C. L. COLMAN | 
4 
¥ 


LA CROSSE, WIS. 
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¥ 
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wm 


STOCK SHEET 


CORRECTED TO DATE. 





DANIEL WELLS, JR., Vite-Pres 


ALL WHITE PINE. 


N. LUDINGTON OOMPANY 8 and 10 in. C Select and Better_. 280,000 ft 
6and 8in. Western Finish..... 250,000 ft 

BAND SAWED 6, 8 and 10 in. 10 to 16 ft. No. 1 475,000 ft 

4 in. 10, 12 and 14 ft. No. 2.... 60,000 ft 


WHITE PINE LUMBER 6 in. 10, 12 and 16 ft. No. 2..-. 260,000 ft 
8 in. 10 and 12 ft. No. 2 190,000 ft 

10 in. 16 ft. No 2 250,000 ft 

LATH and SHINGLES. ee ee sir ft 

—- 4 in. 10 to 16 ft. No. 3 250,000 ft 

We make a specialty of cutting to order 6 in. 10 to 16 ft. No. 3 500, 000 ft 

Bape ts of 12 in. 12, 14 and 16 ft. No. 3.--- 1,000,000 ft 

Norway WTaverikseyi No. 5 or Box M widths and Igths. 750,000 ft 


“STRIGTLY We (OLESALE. Also a full stock of No.1 and 2 HEMLOCK PIECE STUFF. 


MARINETTE, - - — WISOONSIN. 





Write for our November 5th Delivered List for 
prices on above stock. 

When good grades and prompt shipments are an 
object, send your orders to 


John R. Davis Lumber Co. 


PHILLIPS, WIS. 












AMERICAN LUMBERMAN. 





It is the talk 
ot the river 


how the logs upon which we operated this 
season, though neither unusually nor re- 
markably large, were of such a character 
as to saw up into a large percentage of 
UPPERS. They were really the finest 
we have had in years, and all the grades 
made from them are particularly fine and 
even. Try them, and you will be pleased 
with the quality. We have a complete 
stock ready for quick delivery to all classes 


of customers. 


MERRILL LUMBER CO. 


MERRILL, WISCONSIN. 
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OARR, RYDER & ADAMS 60. 


DUBUQUE, IOWA. 


SASH, DOORS 


AND GENERAL MILL WORK 
Distributing Houses: 
CARR & ADAMS CO. 


VUUUUUU WU UU UUUUUUUUUUUU UU 
- - Established 1855 - - - 


PAINE LUMBER @o. 


OsHkosH, Wis. 


Wholesale Manufacturers 
MILL WORK OF ALL KINDS IN 


- - Hard or Soft Woods - - - 
=> => 


cat SASH, ‘Gaines 

Moulding DOORS, a Work 
Ornaments Taments 
Casings BLINDS, (* Panel Work 


LumMBER, LATH SHINGLES, ETc. 





SGSQSQQQQGQGQGQGCECGGCCG44GG 


E. A. BLOCKLINGER, Mer. PEORIA. 


ADAMS & KELLY CO. 


G. H. KELLY, Mgr. OMAHA. 


Veneered Doors a Specialty 


CARR & ADAMS CO. 


W. N. HALLAM, Mgr. DES MOINES. 


Branch Houses F'} Large Stocks ata 


MINNEAPOLIS SASH AND Door Co. 
MINNEAPOLIS, MINN. 


STAIRS, TURNINGS, PORCH WORK, STORE FIXTURES. 
INTERIOR HARDWOOD FINISH, GLASS, BUILDING PAPER, ETC. 


Ouro SasH AND Door Co. 
CLEVELAND, OHIO. 


S@QSQQQQQQQQQQQQQGQGEGRESECEGCGCEGSGCECESGGGGGGSGG 


Standard Goods Prompt Shipments 


wy Write for Catalogues and Discounts 


UUVUUUVUVUUVUVUUVUUVUUVUUVUUUUUUUUY 
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BRADFORD-KINSLER 


— pee ape ENT PY TERT A he aE ee ee eT Fa ES % 
Moin agi at ees OS Cae Seat oa sc ageeg i veg 7" ‘iokveet My tle ten tte te ee 
Sie See hee ea aN NEON siete Ce ae ASG, 
PVs — Meg aN NE eR Re, RRS, Canina oy Spe es Ate . 
. a : ea sa 7 
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LUMBER Co. “sf lOOriNg 


=| | P2LISHED "WyMAT(HED ENDS. 
1 = 2 TAE 


NEB. | Be a 
| |OFFI(EAND FA(TORY = |/. 
{| 22+ AND THROOP 9§T5. 


We Solicit Orders and Inquiries pga GH l GAG 0, A LL # 


from ae © ee 

NEBRASKA, KANSAS, SOUTHERN Re TE Le MAIL ANDTELE n ae 

IOWA & NORTHERN MISSOURI. ee (ANAL 293 ena - 0 ae 
y [CANAL 94] Pro 


ATTENDED TO. 





i... 
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CONGRESSMAN GEO. E. WHITE, 


Founder of the old reliable hardwood lumber firm of Geo. E. White & Co., which has been 
continously in the hardwood lumber business in Chicago since August, 1868, and at its present 
location, office and yards, No. 406 to 430: West Lake Street, Chicago, IIl., since 1880. 
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: SPIDER LAKE onW MILL & LUMBER R 60. | 


ANEERS TEES OF 


Norway and White Pine 


CAR, BRIDGE and BUILDING TIMBER 
MILL RUNS THE YEAR THROUGH 


OFFICE AND YARDS: MILLS: 


NORTH TONAWANDA, N. Y. SPIDER, ‘ow? WIS. 


THE JOHN O’BriEN LUMBER Co. 


WHOLESALE DEALERS IN 


White Pine Lumber 


OF OUR OWN MANUFACTURE. 
IND Carona Rewoos «SHINGLES. TO THE RETAIL YARD TRADE. 


OFFICE AND YARD 


TWENTY-SECOND AND THROOP STREETS, CH IC AGO, ILL. 


| ee mate Pine. 


. eae 
VIRGIN BAND ie 
cam 
SCT ORGAN 


Ce) 
Kk) _-— For quick shipment of all varieties 
of product from lath to thick uppers 
and heavy timber, Address 


NORTH WISCONSIN LUMBER CO.. 


HAYWARD, WISCONSIN. 








East UNION MILLS 


(INCORPORATED.) 


Manufacturers of Rough and Dressed 


LONG LEAF YELLOW PINE. 


Address all Correspondence to 


SAW MILLS AT HYDE, LA. 


ss cevuisnemiannanamenn aiidaiiiiaila East Union Mills, Brookhaven, Miss. 
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AMERICAN LUMBERMAN. 





Crudity and Carelessness in American History 





Have Been Succeeded by Progress, 














IN THE 
PRODUCTION 
AND 
DELIVERY 

OF 


Yellow 


Pine 


OE 


Lumber 





they have been supplanted by the carefully manufactured products of our mills at Little River, Ark., and Dibold, 
Tex., which are delivered via the Cotton Belt; Houston, East and West Texas; St. Louis, Iron Mountain & South- 
ern, and Kansas City, Pittsburg & Gulf railroads. 


SOUTHERN PINE LUMBER COMPANY, 
TEXARKANA, ARK, 


= 
=) 


ae 


ae 
St. Paul & Tacoma Lumber Co. 


WASHINGTON FIR 


CEDAR LUMBER AND SHINGLES 








It will pay you to deal directly with the Manufacturer. Capacity, 250,000 
feet daily; Dry Kiln, 70,000 feet daily. Prices made delivered 
at any station in the United States. 


. W. Griaes, President. Henry HEwiItt, Jr., Treasurer. 


. G. Fostrr, Vice-President. P. D. NorTON, ‘Assistant Treasurer. 
GEORGE BROWNE, aaieaaedl 


TACOMA, WASHINGTON. 


—— all Communications to the 


pany. Correspond licited 





GML Ow 
(ast PLEA NPE 


E. W. PRICE, Pres. 


A. B. GRAHAM, Vice-Pres. CHAS. E. PATTEN, Sec’y and Treas. 


ATLAS LUMBER Co. 


eRe REE 


ERE Bit 5 


s 
NI 


at RE 


_—— MILLS AT 
anufacturers z 

_ 7/4 McMURRAY, Wash. 

Wholesalers ts: / ones 

of iva 
WASHINGTON (or Doug- 
las) FIR RED CEDAR 
LUMBER AND 
SHINGLES. 


OFFICE 
618 and 619 Bailey Building 


SEATTLE, 


DIB TG  Na S Ae BERRCERE 


a 
Ul 


AN 
U 


en 
the 


£252 ALE AGALG RT TCG 


DODO OOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOOO 


UNITED ee co 
SHINGLE Co. 


Manufacturers of 
= *® 


OUR MILLS Washington 
“a *"e Red Cedar | 
Shingles. | 





Ad ladrtrolrrtrrtarrterrtrrtrrtrstertetdstdstdtedtetdsleste> 


price~, etc., prompt- 
ly attended to. 


es * 
. OFFICES... 


SEATTLE, WASH. 


DOO® OOOO HOOOHOOYOOOOSOOOOOOOOOOOOOOOOOOOOOOOOOOSOOSOOOS 


YVYYIYIISSY 











< 
407-408 New York Block. ‘ 
< 
< 


J. M. DONOGHUE, President 


Donoghue-Kellogg 
Mill Co. (Incorporated) 


D. E. KELLOGG, Secretary 


Manufacturers of 


Red Cedar 


: 
SHINGLES : 


Ballard, Wash. 
S sssacsicsnetipiiedéaeitaniensintianeaiceiiiaeeesiiiiiaae 


r= : AMERICAN LUMBERMAN. 


JANUARY 7, 1899, 


L. C. PALMER, President. 
T, M. LEITER, Secretary. 
J. S. BRADLEY, Treas. and Gen’l Mgr. 


Manufacturers of 


Oregon Fir an 
Larch Lumber 


KILN-DRIED LUMBER 
A SPECIALTY. 


Try our Larch Bevel Siding and Finishing Lumber. 


BRIDAL VEIL 
LUMBERING CO. 


. BRIDAL VEIL, OREGON. 


an — SCC CVUSEEsesEsUtse 


E. M. HERRICK, President 
C.S. Hoitmgs, Vice-President 


Pacific PINE COMPANY 


Exporters, Wholesalers and Jobbers of 


Puget Sound Lumber 


OFFICE, Yard Manager, YARDS, 
237 California Street. G. W. STEWART. 3d, Berry and King Sts. 


SAN FRANCISCO. 


Agencies: New York, Lonpon anp Paris. 
Cable Address. Pepeco. 


Use A. B. C. (4th edn.) and A 1 Codes 
BOOSOHOOS CHU NSOOO aaeneundll 


rr, “3 


D. J. CAIN & CO. 


WOOLLEY, WASH. 


We operate 


3 Shingle Mills 
in the heart of the 


Red Cedar "Region 


W.H. TAvsot, 7reasurer 
Jas. GREIG, Secretary 


Best 
Grades 
Best 


Shipping 


Facilities 


Bee od 
Bees 020887888 “~ 
: RYANT LUMBER AND “=: = =| 


SHINGLE MILL Co. © "= 


© ED. T. VERD. 
Lessees Fremont Mill. 
Eastern Shipments a Specialty 
Manufacturers of 


Mills at 
BRYANT and FREMON1 


Lumber, 
Lath, Shingles, etc. 


LONG TIMBERS, CAR SILLS and 
KILN-DRIED FLOORING. 


FREMONT, WASH. 


We use The Lumbermen’s 
Standard Telegraph Code. 
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Washington Spruce 


Vaz 


Mixed Cars To The Trade 


Red Cedar Sh 
F 


Washington *T! 
WRITE FOR DELIVERED LISTS, CAR LOTS, TO ANY PLACE IN THE UNITED STATES. 


7, 1899. 
Cc. F. WHITE, 
Manager. 


JANUARY 





I1 O AMERICAN LUMBERMAN. 








PORTLAND: 


JANUARY 7, 18 
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The Great 

Lumber Market ( , N 
of the 

Pacific Coast 


“% 





— OREGON PINE LUMBER CO. 


H. S. HOLMES, Manager. 





Cargo 
and Car 
Shipper’s 
Orders 
Solicited. 


e 


STEAMSHIP 











‘‘FLORIDA’’ OF BERGEN. 


Leade with 2,564,730 feei: Oregon Pine Sleepers and Lumber for the Lu Han Railway, Tien Tsin, China. 





We run our Mills fuil time 
the year round. 





nn 





PACIFIC 
LUMBER Co. 





REDWOOD 


ooo oa 


124 California Street 
SAN FRANCISCO, CAL. 


ooo ”9o 


UNION LUMBER CO. 


dee 





WBO7OE SOC BOBOEOCRE 





b 
Daily 
Capacity: 
500,000 
Feet. 

e 


FPORTLAND, OREGON. 








eras Mills... 
Lumber Humboldt, Cal. 


REDWOOD 


Shingles 


SAN FRANCISCO, CAL. 


ALBION LUMBER CO. 


.. «Manufacturers of... 


REDWOOD LUMBER 


SAN FRANCISCO, CAL. 


Mills: Ft. Bragg, Mendocino Co. 


BOVE VUUUGBA 
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On Bellingham Bay 








And round about 

is cut some of the 
finest Cedar, Fir 
and Spruce to be had 
on the Pacific Coast 


Washington Red Cedar 


Our Mills cut every day, 500,000 shingles and 100,000 Sh in gle Ss i 
feet of lumber, and our machinery is the finest money Mixed Bitten aad 
can buy. Consequently our product is a desirable one Orders Finis 
for any dealer who wants Pacific Coast stuff, and who a ‘ 
doesn’t want it these days. Svecialty Cedar, Fi and 
We would be glad to have your order. S p ruce Li umber 
Puget Sound Sawmill & Shingle C 
uget Sound Sawmill & Shingle Co. 
e 
M. EARLES, Prest. Fairhaven, Wash. 
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ere 
SHOP We Have a tage aaonviy CK. Eddy & Sons: 


4 in., % in., 94 in. We also carry 








econ pion 


all grades in White Pine Lumber. 


i LU Mi BER Weite for prices. Prompt Shipment. S a Gg ‘ n a W, M iC h. é 
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C. A. DEAN, President. J. W. TRESIDDER, Secretary. 


THE SOUND LUMBER CO.Iinc. 


. 
¢ 
} 
. Shippers of Pacific Coast Products. 
( 
( 
. 
& 


We guarantee good grades and square treatment. Ship quickly and carry cars in transit. Drop a postal to us for delivered prices. 


SEATILE, WASHINGTON. 


=e @ e 6 eoeo2808 088 extn thiaeieaaeenie @= @ @ OG O28 BS8SetWessSsesesewesVeswesweses i 


G.N. WAGNER SHINGLE Co. 


Manufacturers of 


“VICTOR” BRAND 
Washington Red Cedar Shingles 


And Michigan Pine and Cedar Shingles 
also White Pine, Hemlock and Yellow 
Pine Lumber. 


=e @2 @ @ @® e@ ev 


W 
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H. B. WAITE LUMBER 60. 


WHOLESALE 


Lumber and Red Gedar Shingles 


White Pine, Yellow Pine, Hemlock 
and Pacific Coast Lumber. 


Red Cedar cars always in transit, and ou 
large storage sheds in Chicago always ful! 
of shingles for quick shipment. 


- - 923-- 
Michigan Trust Co. Bldg. 


GRAND RAPIDS, MICHIGAN 


We have our own Pacific Coast Mills, i insuring uniform grades and 
prompt shipments. We have at all times Red Cedar Shingles in 
transit and can make prompt delivery. 


0 arcca MINNEAPOLIS, MINN. 
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raremeents| |] 1 asloolaalazlanlarl.. |... 1..1..1. lc, len Pomme 
woeoioe | 1 [74 | 18 | ®2 | 80 | 48 | 40 | 47 Jor [es Joss | 7a | 74] 70 | 84 |88 | etc" 
| 
160 | x0.21|/x0.22| xo.24 #0.46 | 0.48 | 80.72 |xo.74 0.75 |Ko.008 KO. 99 |K1.00 | 1.17 | R118) give | MEARE | REG 160 
} 1 SO} 28) 25) 27] ae] aa St] wt] 85) a0] a2] 1.4] 293] 233] gas) Por] Poe T Teo 
__200 +26] 128 30) 58] 60 0] ge 41 1.221 1.04] 1.25] 3.46] 1.48] 1.50| 1-68] 1.70 200 
220 | 29) i] ss] oe] co] 90] 1.01] 1-03) aa | 2.56] 1.38 1.61} 1.63 ape tas] a7] 220 
__250 ee] se] ts] 78] za] at] aaa] 118) ans! a5] a.50 1.83| 1.851 3.9n| 290] 213] 250 & 
_ 300 | 42] 45] 87] vo] 25, 23s! 141, a3] 1.86 | 1.88] 219] 2.22] eo5] 252] 255] JOO 
__350 46) a0] 102) 1.05) 1-58) 1.61] 1.65] 214 [ 217] 249] ose| 2.50] ees] 294] 208] BDO 
400 2) 56) 607 1.16) 120] 1.80] 1.84 | 1.88) 2.44 | 2.48] 2.50] 2.92] 2.96) 3,00) 36] 3.407 400 on request, for ex- 
450 | 5) 6s) in] 1-51) 1.35] 2.05] 2.07] 242] 275] 270/201 | s20] 3.331 san] 78] 363| 450 amination and trial. 
500 65] 70] 75) 1.45) 1.50 , 3.10 | 3.13] 3.65] 3.701 3.75] #20] 425| 500 
__ 600 7s = 01 1.74] 1.80 2 3.72 | 3.751 4.38] 4.441 4.50] 04| 510, 600 
__700 91) 98) 1.05) 2.0%) 2.10) 3.15) 3.22] 3.297 4.07 s 4.36 | ‘. z. nen| @6N| 5.05 700 ~ . ] . d . . 
750 OS! 1,05) 1.135) 218) 2.25) 3.38) 3.45] 3.52] ais cet 4.60 ren — 5.63) G30] Gots 150 Every time a de 1vere price 1S 
800 1.04] 1.12] 1.20] 2.32] 240] 3.00] 3.68] 3-76] ann | 4.06] 5.00 s.s4| 5.92] 6.00| 72] 680] S00 
900 | 117] 1.26] 1.85] 2.01] 2.70] 4.05] aaa] 428 5.49] 5.58 | 5.63 | 6.57| 6.60] 6.75 
_1000 1.0) 1.40] 1.50] 2.90| 3.00} 4.50) 4.60] 4.70] 6.10] 6.20] 6.25 7.30 7.40] 7.50] S40) 50 1000 
1100 | 1-43) 1.54] 1.05] 3.19] 3.30 [4.95] 5.06| 5.17] «71 | a2] 68x | #03] 824) nen 22] 995] 1100 an d amount must b e k now nh. 
1200 1.56) 1.68] 1.80] 3.48] 3.60] 5.40] 5.52] 5.64] 732] 7.44] 7.501 8.76 8.85! 9.00] 10.08 | 10.20] 1 200 











1300 | 1.69) 1.82] 1.95. 3.771 3.90] o.85] 5. 6.11] 7.9: 00 | #.1: 9.62) 9.75) 10.92] 11.057 1 300 
_1 400 1.82) 1.96| 2.10] 4.06) 4.20] 6.30 = 6.58 “pea ree — _ — . — a 1400 THIS BooK Saves all the figur- 


10.22 | 10.36) 10.50 





_1. 500 _ 1.95) 2.10) 2-25) 4.35) 4.50] 6.75) 6.90| 7.05] 9.15! 9.30) 9.38 10.95 | 11.10} 41,25] 12-60 | 12.75) 1 500 e e 

1600 _| 2.08) 2.24] 2.40) 4.64) 4.80] 7.20] 7.386) 7.52 9.76 | 9.92 |10.00 | 11.68] 11.84! 12.90] 1-44 | 13.60 1600 ing and is absolutely correct. 
1700 | 2-21) 2.38] 2 93) 5.10) 7-65) 7.82) 7.99]10.37 | 10.54 |10.63 12.41] 12.58] 12.75] 14-25 14.451 | 700 

1800 _ | 7-54] 2.52 : 5.40] 8.10) 8.28) 8.46 110.08 | 11.16 [11.25 | 13.14] 13.32] 13,50] 15-12 | 15.40] | 800 

_1. 900 2.47) 2.66) 2.85) 5.51) 5.70] 8.55) 8.74] 8.93 4a tne | 11.78 111.88 | 13.87 | 14.06] 14,05] 15.06 | 16.15] | GOO Every rate from 2c to 

2000 2-60] 2.80) 3.00) 5.80) 6.00] 9.00) 9.20] 9.40}10,00 12.40 [12.50 14.60| 14.80| 15.00 | 16-80 | 17.00) 2OO0O cope 85c per 100 pounds. 


_2100_ | 2.73) 2.94) 3.15) 6.09] 6.30] 9.45] 9.66| 9.87 12.81 | 13.02 13.13 | 15.93/ 15.54| 15,75 | 17-64 | 17-85) 2100 























a t-7331 900 made the freight both in rate : 








2200 | 2.856) 3.08) 3.30) 6.3%) 6.60] 9.90) 10.12 | 10.34 13.42 | 13.64 | 1:33.75 | 16.06 16.28! 16.50 | 18-48 18.70) 2200 
owl seol 3.45 771 -eh 
300 | 2.09) 22) 345) 6.67) 6.90 | 10.35 | 10.58 | 10.81 144.03 | 14.96 | 14.38 | 16.79| 17.02 17.25) 1932 | 19.55) 2300 








“2400 $12] 3.36] 3.60} 6.96] 7,20 110.80] 11.04] 11.28] 14.64 | 14.88 [15.00 | 17.52 | 17.76 et 20.16] 2040] 2400 Testimonials on application hegee =a 


2500 | 3.25] 3.50] 3.75] 7.25] 7.50 [11.25] 11.50] 11.75])5,25 | 15.50 [15.03 18.25| 18.50] 18,75] 21-00] 21.25] 2500 


2600 | s.8|s.ea| so] 7.34] 7.50 [11-70] 11.00 [12.22 |15.n0 [10.12 [16.25 | 1mm] 10.24] 19.20] 27-56 | 22-10] 2600 Notice the sample columns. The 


"2700 | #51] 5.78] 4.05) 7.8] 8.10 | 12.15 | 12.42 | 12.69 146.47 | 16.74 |16.88 | 19.71 | 19.98| 20,05] 22-68 | 22-95] 2700 
























"O7 ‘ 50 3.58) 3.85 4.13) 7.98) 8.25] 12.58) 12.65] 12.92 | 235.8 1 

275 |. ; z 125 | 12.338 | 12.65 | 12.92 116.78 | 17.05 [17.19 | 20.08 | 20.35) 20,93] 2-10 | 23-38] 2750 b k ] > 
2800 | 3.64) 3.92] 4.20) #12] #40] 12.60] 12.88 | 13.16 17.08 | 17.36 | 17.50 | 20.44 | 20.72] 21.00] : 2. OO a one can convey t c 1 Ca 
/ 2900 8.77] 4.06) 4:35) 841) 8,70 113.05 | 13.34 | 13.63 | 47.69 | 17.98 | 18.13 | 21.17 | 21.46 





easel 22.20 eres ape sas 3000 in full. 


3100 | 4.03) 4.34] 4.65] #.99] 9.30] 1:3.95|14.26 | 14.57 18.91 | 19,22 | 19.3% | 29.63 | 22.94] 23.95] 26.04 | 26.351 3100 


_3000 3.00) 4.20 4.50) 8.70) 9.00] 135.50 | 13.80 | 14.10] 45 30 18.60| 18.75 











24.009 | 24.42] 24.75] 27-72 | 28.95] 3300 

24 : 24.82| 25.16] 27.50} 24-34 | 28.901 3400 for your inspection. 

500 _ | 4.55) 4.90] 5.25] 10.15 | 10.50] 15.75 | 16.10 | 16.45] 21.35 | 21.70| 21.48 | o5.55| 25.00 26,25| 29.40 | 29%.751 3500 

_3600 4.68) 5.04] 5.40] 10.44 | 10,80] 16.20 | 16.56 | 16.92 | 21.96 | 22.32/ 22.50 | 26.28| 26.64| 27,00} :4-24| 30.60] 3600 | 

3700 451) 5.18] 5.55) 10.735] 11.10] 16.65 | 17.02 | 17.39 | 22.57 | 22.94| 23.13 | 27,01 | 27.38] 97,75) 31-08] 31.45] 3700 

3800 4.94) 5.32) 5.70) 11.02| 11.40]17-10/ 17.48 | 17.86 | 23.18 | 03.56) 23.75 27,74| 28.12] 28,50] 331-92 | 32.30) 3800 WINTERMOTE & ROGERS 
3900 | 5.07| 5.46) 5-83] 11.31] 11.70]17-55 | 17.94/ 18.33] 03.79] 24.18] 24.38 | 29.47| 28.86 20.25) 32-76 | 35.15) 3900 
4000 | 5.20) 5.60| 6.00] 11.60] 12.00] 18.00] 18,40] 18.80 | 04 40] 24.80] 25.00 29.20| 29.60] 30,00} 3-60 | 34.00] 4000 


aman Ds 3/14] 18] 29] 80] 48| 46] 47] 61] 62] 62:} 73 | 74] 78 | 84 88 pecmare California Building Tacoma, WasH. 





3400 | 4.42) 4.76] 5.10) 9.46] 10.20] 15.30| 15.64 | 15.98 | 90.74 | 21.08| 21.25 
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_3200 | 4-16) 4.48] 4.40] 9.28] 9.60 | 14.40 | 14.72 | 15.04 | 19.52 | 10.84 | 20.00 | 23.36 | 23.68| 24.00] 26-44 | 27-20] 3200 SENT FREE POSTPAID 
3300 | 4.29) 4.62] 4.95] 9.57] 9.90] 14.85 | 15.18 | 15.51 | 20.13 | 20.46 | 20.03 28.051 2200 | 
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E W. Frost, President, Texarkana, Ark. 


R. L. Trigg, Ist Vice-Prest., Arkana, La. 
E. A. Frost, Auditor, Frostville, Ark. 


W.D. Wadley, 2nd Vice-P; Al L C. D. Tohnson, Gen. Mgr. ) 
-D). Wadley, 2nd Vice-Prest. entown, La. » : 

’ : 4 . P. Towery, S. & Treas 
H. H. Wheless, 3a Vice-Prest., y ery, sec y reas \ 
C nbined Sales Department of the foliowing mills : Alden Bridge, La. Incorporated, 1897. 


Red River Lumber Co., 
Frostvurile, Ark. oe pe a 
Whited & Wheless, Lta., al Cull 4 ( 
Alden Bridge, La. Pa Ss ae P 
R. L. Trigg Lumber Co., e lif FPO ‘be / an Me 
Arkana, La. ue 
Allen Bros. & Wadley, Ltd., 
Allentown, La. Me es 
E. W. Frost Lumber Co., YAlow: LO ne Lambe 
Texarkana, Ark. 


H. J. Allen Lumber Co., 
Annual Capacity, 100,000,000 Feet. St. Louis, Mo, 


St. Louis, 


Clyde, La. 
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E -owe 4 Operate { PLAN. MILLS 
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We solicit your orders for either straight or mixed cars of anything in 


Long or Short Leaf 


YELLOW PINE. 


SHIPMENTS DIRECT FROM 
FROSTVILLE, ARK. 


ALDEN BRIDGE, LA. 
ALLENTOWN, LA. 
ARKANA, LA. 
ZWOLLE, LA. 


OUR OWN MILLS AT 











; : 4 JANUARY 7, 1899, 
VV IBSAK) SOAS ISSAUITSSAMTSSAMSSAMTSSAUT SANIT SSO T SAN] SENYT SSA] SSA SSA SSAU FSONY] SONY] SY] SSNY SAY SSNY] SS NY] ES NES WLS WLS Woe SUS i a SST)ESS)ESSU) Bos) SSID ESaU) Beau SS 
I OO Vie Vea RRR Vea WRT Yy) SSSI SS SSSI ISS USSUSS USS CSSUSSUSSUSSUSSUSS SUSUSSLUSS i USS im re i SS wn SS 


A 


SNMP] SSNIpTSSANPTSSAIp)SSAIp TSS ApS 
ASS CSSU'SS CSSUSSUSSUSS 


COMBINED SALES DEPARTMENT : 


REEMAN LUMBER 6O., 


MILLVILLE, ARK. 


EIMEYER LUMBER 60., 


WALDO, ARK. 


/AGINAW LUMBER 6O., 


SAGINAW, ARK, 


LUFF GITY LUMBER 60.. 


PINE BLUFF, ARK. 
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AGILITIES UNEXGELLED. 
OTHING BUT GOOD GRADES. 
URE AND PROMPT SHIPMENTS. 
LINDS, SASH, DOORS, ETG. 
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2) MONARCH LUMBER CO. stutic ST. LOUIS. 
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C. H. RUDDOCK, President. T. H. McCARTHY, Secretary and Treasurer. 


Ruppock Gypress Co., Limited, 


MANUFACTURERS AND WHOLESALERS OF 


ak 


SHIPMENTS VIA 
MAIN LINE ILLINOIS CENTRAL RU D DOCK LA 
AND CONNECTIONS. 9 ; 


* 
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JAS, P, GOULD 
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Joun Spry Lumper Company 


White Pine Lumber 


EVERY THING 
IN 2% 2% 2% 2 2 











TELEPHONE : 

“CANAL 46.” 
OFFICE, YARDS AND DOCKS: | 
Ashland Ave., South of 22d Street, CHICAGO. | 

















GIRARD LUM 


DUNBAR STOCK. DRY. 
Special Bills Sawed to Order. 





Feet. 
lig, &1K-in. No.1Shop&Btr 65,000 
bait. INOS BOD. snes cess nossa 30,000 
Ls. 2? ROCCE. os cavccsackes sks, GRR 
Inch SROVIB écscivcbcccccis .. 125,000 
C and Better Norway 35,000 
1%-in. Norway Car Decking.... 36,000 
I Pave Basswood: ....63.accs5ce8 100,000 
‘Cc’ & Better Boards.......... 50,000 
6-in. DTStHDS. ook csescsncesds “Gee 
6-in. ‘‘C’’ & Better Strips...... 50,000 
No. 1, 4 & 6-in. Strips .......... 100,000 
No. 2, 4 & 6-in. Strips.......... 300,000 
No. 1 Boards, 8, 10 & 12-in...... 60,000 
No. 2 = eee) ee Re 400,000 
No. 3 Boards & Strips.......... 1,600,000 


No. 1 Piece Stuff, 6 to 28 feet. . .2,900,000 


No. 2 ... 800,000 
Small Timbers up to 42 feet.... 350,000 
6x8-12-ft. Hemlock.............. 30,000 
Da MME. oda crake Reem eben 200,000 
l-in EN CTT ETE 
Grain Door Stock... .......5. 40,000 
DIO, i OE SROUNBOS sg cxcc ckcx ccna 200,000 
No. 1 White Pine Lath (pes)... 500,000 


All Stock Sorted into Regular Yard Grades. 


Cedar Posts and 


Piling to Order. 


MENOMINEE, MICH. DUNBAR. WIS. 





COMPANY. 


MENOMINEE STOCK. 








Prompt Attention Given to Car Orders. 


All White Pine. 


Feet. 
144 & 1\-in. “C” and Better... 500,000 
2-in. $F. ms © coe SERCO 
6-tn. INO. DP SRO. sce cece cece 300,000 
g-in, Pen Atencio 158,000 
PG ING Le. 8 anlawdaceresiwines 75,000 
114-in. Shaky Clear............. 30,000 
1y-in. eT cree 75,000 
14% & 1\%-in 1 face Shop& Btr. 350,000 
4 & 6-in. No. | Strips........... 350,000 
8-inch No. 1 Boards ............ 40,000 
G-in. No. 2 Strips, .c.ccccsiecsees 200,000 
8 & 10-in. No. 2 Boards......... 700,000 
12-in. No. 2 Boards............. 250,000 
4 &6-in. No. 3 Strips.......... 100,000 
8 & 10-in. No. 3 Boards......... 100,000 


2x12 White Pine Common...... 75,000 
3x8 to 3x12 White Pine Common 500,000 
No. 1 White Pine Lath (pes,) . ..1,500,000 
6. in. Bevel Siding.............. 150,006 


Sorting at tail end of Girard Lumber Co.’s Mill, Menominee. 





We also have a 
Good Stock of 
Pickets..... 


Can Fill Orders by Rail or Cargo. 


We Employ no Traveling Salesmen. 
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~HARDWOOD LUMBER 


The Following is our December Stock List of 


OAK, ASH, HICKORY AND CUM. 





Plain Sawed White Oak. 


38,000 ft. 1-inch 1st & 2d clear. 
1,800 ft. 2-inch ~ 
2,200 ft. 21%4-inch ia 
1,500 ft. 38-inch ig 
4,400 ft.3%4-inch “ 

500 ft. 5-inch 4 

15,000 ft. 4-inch “ 
1,000 ft.44%4-inch “ 

12,000 ft. 1-inch common. 
1,200 ft.1%4-inch “ 
1,500 ft.1%4-inch “ 


Quarter Sawed Red Oak. 


82,000 ft. 1-inch 1st & 2nd clear. 
6,800 ft.1%4-inch ‘“ 
13,000 ft. 2-inch aa 
2,000 ft. 1-inch common, 
7,000 ft.144-inch “ 
4,000 ft.114-inch. “ 


Plain Sawed Red Oak. 


384,000 ft. 1-inch 1st & 2nd clear. 
23,000 ft.1144-inch ‘“ 
16,000 ft. 2-inch bas 

2,000 ft.2%4-inch “ 
15,000 ft. 3-inch ” 
20,000 ft. 1-inch = 

3,000 ft. 4-inch s 

3,500 ft. 1144-inch common. 

1,000 ft.1%4-inch “ 
32,000 ft. 2-inch ag 

375 ft.2%-inch “ 


No. 1 Common W. 0. Bridge Plank. 


5,000 ft. 2x 4—10. 
5,000 ft. 2x 4—12. 
2,000 ft. 2x 4—14. 
1,000 ft. 2x 4—16. 
3,000 ft. 2x 6—10. 
5,500 ft. 2x 6—12. 
8,000 ft. 2x 6—14. 
3,000 ft. 2x 6—16. 
8,500 ft. 2x 8—10. 
28,000 ft. 2x 8—12. 
30,000 ft. 2x 8—14. 
26,000 ft. 2x 8—16. 
3,000 ft. 2x10—10. 
18,000 ft. 2x10—12. 
27,000 ft. 2x10—14. 
30,000 ft. 2x10—16. 
2,000 ft. 2x12—10. 
31,000 ft. 2x12—12. 
33,000 ft. 2x12—14. 


No. 2 Common Oak Bridge Plank. 


2,500 ft. 2x 6—12. 
7,000 ft. 2x 6—14. 
2,000 ft. 2x 6—16. 
1,500 ft. 2x 8—10. 
2,000 ft. 2x 8—12. 
1,500 ft. 2x 8—14. 
4,500 ft. 2x 8—16. 
13,500 ft. 2x 8—20. 
7,000 ft. 2x10—12. 
11,000 ft. 2x10—14. 
6,500 ft. 2x10—16. 
3,000 ft. 2x12—10. 
15,000 ft. 2x12—12. 
5,000 ft. 2x12—14. 


Correspondence Solicited either with reference to items on above list, specially manufactured material for delivery on 
running contracts, or anything else in Southern Hardwood Products. 


THE MCLEOD LUMBER CO. 


St. Louis, Mo. 


AMERICAN LUMBERMAN. 





14,500 ft. 2x12—16. 
10,000 ft. 2x12—18. 
7,000 ft. 2x12—20. 
3,000 ft. 3g-inch 5 a 


Ist and 2nd Clear all Red Gum. 


90,000 ft. %-inch, 
76,000 ft. 5g-inch. 
39,000 ft. 44-inch. 
24,000 ft. 34-inch. 
13,000 ft. %-inch common all red. 


Sap Gum. 


24,000 ft. 1x4 & 5—10 to 16 ft. strips. 
128,000 ft. 1x6—10 to 16 ft. strips. 
32,000 ft. 1x6 & up—S ft. 

122,000 ft. 1x8—10 to 16 ft. 

143,000 ft. 1x10—10 to 16 ft. 

| 71,000 ft. 1x12—10 to 16 ft. 

281,000 ft. 1x13—10 to 16 ft. 
1,000 ft. #4x15—14 ft. 

16,000 ft. 7%4x12—16 ft. 

212,000 ft. 7%x10—10 to 16 ft. 

74,000 ft. %x 8—10 to 16 ft. 


Common Gum—Sap. 


310,000 ft. 1x6—10 to 16 ft. 
392,000 ft. 1x8 & up—10 to 16 ft, 


Red and White Oak Culls. 


6,000 ft. 1-in, quarter sawed white oak. 
23,000 ft. 1-in. plain sawed red oak. 
24,000 1-in. plain sawed white oak. 
10,000 ft. 144-in. plain sawed red & white 

oak, 


Hickory Axles, 


7,000 ft.3 x4 —6and7ft. 
3,500 ft. 3144x4%4—7 ft. 
1,700 ft. 346x4144—7 ft. 
600 ft. 334x3%—7 ft. 
5,200 ft.4 x5 —7 ft. 
2,800 ft. 444x514—7 ft. 
900 ft.5 x6 —7 ft. 


Quarter Sawed White and Red Oak 
Chair Backs, 


26,600 pes. 3%4x 4—24 in. 
15,700 pes. 4x 5—24 in. 
14,400 pes. 4x 6—24 in. 
11,800 pes. %4x 7—24 in. 

5,800 pes. 4x 8—24 in. 
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Plain Sawed Clear White and Red 
Oak. 


19,000 ft. 1x4 & up—48 in. 
11,000 ft. 1x4 & up—36 in 
7,000 ft. 1x4 & up—30 m. 
6,000 ft. 1x4 & up—24 in. 
13,000 ft. 1x4 & up—55 in. 
3,000 ft. 1x4 & up—43 in. 


White Oak Reaches. 
3,600 ft. 2x4—8 to 16 ft, 


Red Oak Reaches. 


10,000 ft. 2x4—8 to 16 ft, 


Gum Squares. 


140 pes.3 x3 —7 ft. 
237,000 pes.2 x2 —27 in. red. 
54,000 pes. 2x2 —27 in. sap. 
24,000 pes. 244x244—27 in. red. 


Ash Squares. 


1,300 pes. 244x244—30 in. 
1,000 pes. 2 x2 —27 in. 


| 
| Gum Rails, 
| 36,000 ft. 1x4 to 6—565 in, 


Gum Bed Slats. 
62,000 ft. 1x3—36 in. “ 


Split White Oak Posts. 


3,000 pes. 9 to 12 in. in circumference. 


6,000 pcs. 12to15in. “ “ 
700 pes. 15to18in. “ “ 
Sawed White Cak Posts. 
6,000 ft. 2x5x5x5—6 ft. 


Oak Fence Lath. 


2,190,000 scant. 144x1%—4 ft. 
104,000 pes. scant. 44x1%—5 ft. 
254,000 pes. scant. 44x1%—3 ft. 


Oak Squares. 


465,000 pes. 15%4x154—48 in. 
60,000 pes. 1%4x1%—43 in. 
20,000 pes. 1%,x1%4—27 in. 
77,000 pes. 13%4.x1%—24 in. 

518,000 pes. 1%x1%—14 in. 


2,400 pes. 
123,000 pes. 


197,000 pes. 
175,000 pes. 
102,000 pes. 

38,000 pes. 


1,400 pes. 
800 pes. 
| 3,700 pes. 
1,060 pes. 


%x 9—24 in. 
%x 3—21in. 
246,000 pes. 34x 4—21 in. 
%x 5—24 in. 
%x 6—24 in. 
%x 7—24 in. 
%x 8—24 in. 
42,000 pes. 4x 9—24 in. 
34, x10—24 in. 
3% x11—24 in. 
34x12—24 in. 
34x13—24 in, 
690 pes. %4x14—24 in. 


37,000 pes. 144x144—30 in. 

2,500 pes. 144x14%4—23 in. 
167,000 pes. 1x1—48 in. 
3,000 pes. 1x1-—46 in. 
21,000 pes. 1x1—44 in. 
3,000 pes. 1x1—42 in. 
3,000 pes. 1x1—36 in. 
900 pes. 1x1—32 in. 
Lot 1xl— 9 in. 


Harrow Bar Stock. 
2,300 ft. 234x214—5 ft. 2 in. 
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White Pine and Norway 
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HERF’S HOPING 
LONG LIFE 
TO THE 
“AMERICAN 
LUMBERMAN” 
MAY WE ALL PROSPER 


WHEN IN A HURRY FOR 


CAR, BRIDGE OR BUILDING 
TIMBER BILLS...CUT TO ORDER. 


It will pay you to send 
your inquiries to 





APPL LLL PLP LLL LLL LD 


The Mitchell & Rowland Lumber Co, 


CLEVELAND WINbDow GLAss Co 


CLEVELAND OHLO DOORS GLASS PAINTS 





i Oe 
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W. H. H. SMITH, Prest. H. M. SMITH, Treas, 


BARBOUR | MICHIGAN CORK 


The WAH. Smith Go, =| & STARR, fj Aree 


{ FACTORY STOCK 
MANUFACTURERS OF Toledo,Ohio. / Lk A SPECIALTY. 


PINE LUMBER, 


LATH AND SHINCLES, 
SPECIAL BILLS Grier tor'Briages or cars.” 


SEND US A SHARE 


or peek anne. TOLEDO, OHIO. 
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Yards and Office: Mill and Yards: - 
TOLEDO, O. RHINELANDER, WIS. 


ot 
e% 
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Rib River Lumber Co. 3 


of 
TOLEDO, OHIO, : 

iy ot 
% 
4 


Have full stock of Michigan White Pine Boards and 


Plank, dry and well assorted, Can furnish Wisconsin stock * 
fale] 


promptly, Good grades from Rhinelander Yards, Have first xs 


class stock of Yellow Pine for prompt shipment. Can furnish * 
fale) 


Red Cedar Shingles well manufactured promptly. Have good a 


ks 


assortment of Norway Bill Stuff, yard sizes, Lath, Shingles, etc, db 


o% 
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a) 
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Treasurer. 
Correspondence 
Solicited. 


FRANK GOEPEL, 
Your 


and Logansport, La. 


5 
hs 
NS 


000 FEET 


Paid-up Capital, $750,000. 


9 


o 


C. I, MILLARD, 
Secretary. 


9 


| 


“Ark. 


Warren, 


ae 


MILLS AT 
Hensley, | 


WY 


N 


MANUFACTURERS AND 


Incorporated 1895. 


Vice-President. 


FOR EITHER DOMESTIC OR EXPORT TRADE. 


CROWN JOIST AND BORE POSTS. 


ANNUAL SALES 120 


SALES AGENTS FOR 


A 
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ROBERT FULLERTON, 


LONG AND SHORT LEAF 


\ 


SS 


OAK AND CYPRESS 


-Miss. 


Lumberton, | 


Established 1866. 


[V-JJWVWVW 
a 


WE CAN DRESS TIMBERS 18x30.#.% 


WM. FARRELL LUMBER CO., Hensley, Ark. 
J. N. WHEELER, Warren, Ark, 


S. H. FULLERTON, 
Pres’t and Gen’l Mgr. 
McHenry, 
J. J. WHITE, Lumberton, Miss. 


JANUARY 7, 1899. 
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_HARDWOOD wan eecen® 


| D. A. SANDERS, Pres’t. 





REPRESENTATIVE 


Sanders & Egbert 
Company. 


WHOLESALE 
MAPLE, WALNUT, { 
_ arwoo 
WHITEWOOD, CHERRY, < 
Lumber, 


OAK, HICKORY, 
THIN LUMBER A SPECIALTY. 








HAINES EGBERT, Sec’y & V-P. 
JOHN W. EGBERT, Treas, 


prseran td only exclusive 


anufacturers i in the 
he market for 
a 





Edd 7 AN 


SLESH; PROUTY & ABBOTT cO., 


EAST CHICAGO, IND. 





ASH, BUTTERNUT. 








GOSHEN, INDIANA. 
ee be mY DUR 


P, G. DODGE & C O. Established 1867. 


WHOLESALERS 


HARDWOOD LUMBER, 


GARLOADS FROM THE MIbL. 
1701 Fisher Building, 


Telephone Cc H ICAGO, I L a 


Harrison 156. 


C. L. \ \ I LL E ¢ Manufacturer and Dealer in and Dealer in 
oO “ 


sili Veneers.... 











Rosewood, Cherry, 
Sycamore, Walnut, 
Amaranth, White Holly, 
Lignum Vite, Birch. 








Hungarian Ash, 
Circassian Walnut, 


Oak, Poplar, A eS hat | Ma: Mahogany. 


Birdseye Maple, 


Curly Maple. 


FOREIGN AND DOMESTIC 
« FINE CABINET WOODS. 


OFFICE, YARD AND DOCK: 


Thirty-Fifth and Iron Streets, (rzizquove 


J. H. TSCHUDY HARDWOOD LUMBER CO. 


(Successors to LANE & TSCHUDY.) 
Largest and best assortment of SOUTHERN HARDWOODS 


OUR KANSAS CITY YARD west of the Mississippi River for mixed car loads and 


local shipment. 
LONG DISTANCE TELEPHONE No. 1827. 
Correspondence Solicited 


— ILL. 


SPECIALTIES 
Everything in the line of Hardwood Lumber. 
Bottom Prices, High Grades, Prompt Service. 


Prompt Shipment from Mills. 


Oak, Ash, Cypress, Poplar, Cottonwood 
Car Oak, Bridge Plank and Timbers. 


Yard and Office, 2316 Broadway, KANSAS CITY, MO. 














coe wantennss. Charles F. Luehrmann Hardwood Lumber Co. 


Manufacturers, Cash Buyers and Wholesale Dealers of and in 


HARDWOOD LUMBER ; 2:°002000 reer att 


KINDS IN STOCK 


ome Office and Yards: [48 Carroll St ST. LOU | S, wie} 


HARRISBURG, ARK. 


ESTABLISHED 1875: 
INCORPORATED 1890. 














-FORTY-SECOND YEAR. 


DANIEL 
SHAW 
LUMBER 
COMPANY 


MANUFACTURER OF 




















CORK - PINE 


Hemlock a 


Wisconsin Hardwoods. 


we MS oe ut 


EAU CLAIRE, WIS. 


A 
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C]BWBSSVBeEBVSASSSVSSSFB BVTBEBeEVAAIABO7 THIS ILLUSTRATION IS FROM FOUR PIECES OF 


NORWAY 
PINE 


W. H. GILBERT, Ashland, Wis. 





40,000,000 LOCS 


Maple Flooring. 
For 1899. 


It don’t show the joints because the 
joints don’t show in our perfect prod- 
uct. Its polished, bored, hollow 
backed andend matched. Write for 
specimens and prices. 


MITCHELL BROS. CADILLAC, MICH. 


“NUFF SAID.” 


© @S SSS VBSSsSVsEW@BVS*SISSISASSASN*AANF 2] oe @ e@ @22eo28288 


( 
( 
¢ 
¢ 
s 
r) 
¢ 
¢ 
6 
( 
( 
( 
( 
( 
6 
¢ 
¢ 
¢ 
( 
( 
( 
¢ 
¢ 
¢ 
( 
? 
( 
( 
( 
( 
é 
¢ 
( 
¢ 
¢ 
& 


= @ @ ® @ @ @ @ BBB SsVsEBSBESIESBSsESASIBB2EF8 


& 


________— Two Good Selling 
_ Inexpensive Front Doors. 


‘‘Beatrice’’ and ‘‘Army,’’ glazed like cuts. Each 
made in two grades, sold at $1.98 and 
$2.25 respectively. 


ee 


The $1.98 grade is a good No. 2. The $2.25 grade is strictly No. I. 


Above prices are F. O. B. Chicago for orders of twelve or more 


doors either 2-6x6-6 or 2-8x6-8-13%; less than twelve, fifteen cents a 
door extra. 


fi 
Seravt aN 


a oa lnc ET 


Terms 90 days, net, no discount for prepayment of the account. 

These doors are not an experiment except as to price, which is 
about 20 per cent lower than ever offered before. 

During the present season many of my customers have sent in 
duplicate orders, some of them duplicating their orders again and 
again, even in small towns. 

This offer will not appear again and is limited to 30 days from 
January 1. Goods may be shipped at any time before April 1. 

Remember I also handle all lines of building material and can 
make you close quotations and liberal terms. 

With the compliments of the season, I am 























Yours truly, 


+H... PURMORT, 
saaleaass Throop and 22d Sts. CHICAGO, ILL. 
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RUSt-OW6N LUMDGT Compan, 


Manutacturers and Wholesale Dealers. 











ow of 


WISCONSIN CORK PINE 





OBITS Sy Si Si Si Sis Si Si Se Sh Se Ser 


27,000,000 feet now in pile. 





ot of 








WE CALL YOUR PARTICULAR ATTENTION TO OUR SPECIALTIES: 
THE FOLLOWING STOCK: 

1x4 Selects, - : - . . 500,000 Feet. 
ii <« + 8 1,000,000 Factory Stock, 
1x10 Selects, - - . - - 1,000,000 « 
114-inch, Shop and Better, - - . 400,000 ss Box Material, 
2-inch, Shop and Better, - - 350,000 « e ge 
12-inch, 16-foot, No. 3 Boards, ‘ . 500,000 « Bevel Siding. 


6-inch, 16-foot, No. 3 Fencing . - 500,000 « 


| Stock is manufactured Full Thickness, 








- | Having a well equipped Standard Gauge  * 


LOGGING 
RAILROAD 


in connection with our plant, we can FURNISH, 
ON SHORT NOTICE, SPECIAL SIZES AND 
LENGTHS OF TIMBER AND JOISTS, 

















: TIMBERS AND PILING. 


Facilities for both Eastern and Western Shipments Unsurpassed. 





Shipments by Car or Cargo. 





GENERAL OFFICE and MILLS: COLLECTION OFFICE: 


DRUMMOND, WIS. EAU CLAIRE, WIS. 





1x12 Selects, : . - 500,000 « 
1x13 and wider, Sete - - - 100,000 « Pattern Lumber, 
11/-inch, Shop and Better, : - 100,000 « = 
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CLEVELAND WHOLESALE LUMBER MARKET. 


THE LEADING PINE AND HARDWOOD MARKET OF OHIO. 





| 


CLEVELAND SAW MILL & LUMBER COMPANY. 











CLEVELAND, OHIO. 


Our Double Band Saw Mill (capacity 125,000 feet per day) in Cleveland, will operate daily all winter. 
SPECIALTIES—White Pine and Norway Pine Timbers, all sizes and lengths, up to 75 foot Bridge Timber. 
Boat Decking, Car Material, Norwav and Oak Piling, Yellow Pine Timbers up to 64 foot. 
Ten: Million Feet White Pine, Norway Pine and Oak Logs in our booms ready to be cut to your order. 
Shipments direct from our Mills. Yellow Pine, Hemlock, Poplar, Oak, Cypress, Basswood, etc. 

Red Cedar Shingles in Transit all Year Around. 


WRITE FOR SPECIAL PRICES. 





MODERN MAPLE FLOORING. 


NORWAY AND WHITE PINE. 


. 
‘ 





F.R. GILCHRIST & CO., CLEVELAND, O. 


’ 
* 





dpb eed ddd oda dds ed Sedo dh dedods ih dodo de ccc | 
: 


High Grade 
OUR SPECI 
OUR SPECIALTY IS: we te Pine | Wholesale Lumber Merchants. 


ESTIMATES FURNISHED ON SHORT NOTICE, 


Correspondence Solicited. 
CLEVELAND, O. Long Distance Tel., Main 2974. CLEVELAND, 0. 





THE FISHER & WILSON CO., | 36 Scranton Avenue, ‘ 





The Globe Oil Company, ctevetann, o. 


Lubricating Oils 


AND GREASES. 





Branch Shipping Points: 
EAST ST. LOUIS, ILL. 


: 
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= We carry a full stock of A. W. ELLENBERGER, President, F, H. ELLENBERGER, Sec ¥ & Tre 
de White and Norway Pine, but 
ry The Ellénberger Lumber 60. 
bs 
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CAMDEN, ARK. You will never know that you are using the best oil until you try our 

BEAMONT, TEX. products. Give us the opportunity to convince you. Write us. Be 

he 
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Will sell Right 

AMERICAN WOOD FIRE-PROOFING CO. ani Rosati’ to 

Works: ' om treat Shingles as 
a NEWARK, N. J. OFFICE, Bowling Green Building, aaa YORK nll an Leelee nd 
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Now is the time to buy 


CAR LOADS 


WV A 
J 


% 











wt ot OF ve x , 
@ Sash, Doors, Blinds, Mouldings, etc. € 





It will pay you to 
correspond with the 


INDEPENDENT MANUFACTURERS, ¢ 


PY" 


WA 
ae 


A 
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€ Muscatine Sash & Door Co. | 


> MUSCATINE, IOWA. 


‘\: 
\ 


Y LEADERS IN.... 
> High-Grade Stock Goods, We hinve (hit -tltmet tiie of tor geleed Side 
Hardwood Work, Doors in the market. 
2 Fancy Front Doors, : whee 
\ -saceney a: Delivered prices to any part of U.S. 
4 Painted Doors. 








MUSCATINE SASH & DOOR CO. 


Muscatine, lowa. 
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The 
Shevlin-Carpenter Co. 


MANUFACTURERS OF 


WHITE PINE 
LUMBER. 


MINNEAPOLIS, 
MINN. 


Our Specialty is 


GOOD LUMBER, 


SHIPPED PROMPTLY WRITE US 


From a Complete and Well FOR 
Assorted Stock. DELIVERED PRICES. 


eee @ 8 82828 82888 SSSBBWBESVBESSESSESBSSEBSBEBSWFsFBS2 BGQ2EA 22 
=e ee @ @ @ @ 8 2] 8262808080808 8380828 0080080838300 00080838038 
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NaV6 @ SUPDIUS SUOGK tens. 


Northern 
rine ol 


2x6, 2x8, 2x40, 20, 22 & 24 6 in.No.2 “  8t020 
2x12, 24 
4-in. No. 2 Fencing, 8 to 20 12-in. No.3 “ 

4-in.No.3_ “ | 6x6 to 12x12, 12 to 36 


Write us about anything in the above that you may want. 
LONG ‘TIMBERS a specialty. 
Our = _ ckerson, Minn., does WINTER SAWING. 
new mill a Cass icles Minn., will start 
up January 15th, 


Lumber Exchange, MINNEAPOLIS, MINN. 


: Soanlon-Gipson Lumber Go. 
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LUMBER Co. 7 


Manufacturers of and 
Dealers in 


LUMBER 


Lath and 
Shingles 


C. A. SMITH #23" 





Prest. 


cwtoee ___ MIINNEAPOLIS, 


MILLS AND Y 
44th Ave. North and Lyndale. 


MINN. 


SOB 
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FULL AND COMPLETE 
ASSORTMENT OF osm. 


White Pine 


We make a specialty of fine Mill Work. 


BRAINERD 
LUMBER 
COMPANY. 


@ we @ @ @ @ GG 8288282872886 


: 
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MAIN OFFICE: ‘ ‘ 8 
522-27 Lumber Exchange, Minneapolis, Minn. 


MILLS AND YARD AT BRAINERD, MINN. 
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THOS, IRVINE. F. WEYERHAEUSER, W. I. EWART, H, G. FOSTER, 
1 President. Vice-President and Treasurer. Secretary. Asst. Secy. 





Coast LUMBER COMPANY, 


PACIFIC COAST SHINCLES AND LUMBER. 


GENERAL OFFICE: 
Nat’! Ger. Am, Bank Bldg., St. Paul, Minn. 
WESTERN OFFICE : 
Berlin Bullding, Tacoma, Wash. St. PAUL, MINN. 


Announcement. 


We have a larger stock of Red Cedar Shingles on hand 


than any other shipper, and for urgent orders can make 
shipment from our warehouses at Minnesota Transfer, 
Detroit, Sandusky and Buffalo. We have, therefore, the 
most complete facilities for meeting the requirements of 
the trade with the quickest possible delivery. 

In addition to our former sources of supply we shall 


during 1899 handle the entire output of the extensive 


plant of the PUGET SOUND SAW MILL AND 
SHINGLE CO. of Fairhaven, Wash., consisting of 
CEDAR, SPRUCE and FIR TIMBER of all varie- 
ties, which, together with other material additions to our 
former capacity, gives us an unequalled supply with } 
which to meet the wants of our patrons. 

We solicit your patronage and shall give every attention 
to serving you promptly, and to give you entire satis- 
faction. 


COAST LUMBER COMPANY. 
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Manufacturers of 


Yellow — casing’ Yellow ; 
& PPP 6 
Pine Ceiingete.  PINe : 
‘It's Good.” PROMPT SHIPMENTS “It's Dry.” 
; 
; 





SAMUEL PATTERSON PO LLOCK Grant A 
Agent . Parish e 
















2” CAR MATERUL 
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OUR SPEGALTIES 
Y uw Pye sh 

Be (rey: | AKECHARLES 
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tw LUMBER OOMPANY, 


DE VILLO RK. HOLT, President. 


Fifty-one years in the lumber business at Chicago. 
Fifty years manufacturing in Wisconsin. 





GEORGE HUBBARD HOLT, Vice-President. 


Thirty years on duty in the same companies. 
From the woods to the city offices. 





WILLIAM ARTHUR HOLT, Treasurer. 


Seventeen years of same service. 
Eleven years in carload trade at Oconto. 





OHARLES SUMNER mer Soret 


Eleven years of service as secretary. 





ee 


Wror® a yen rket to buy des “ve urplus stocks “ WE have bought stocks at Oconto, Menominee, Marinette, 
for = . any ma aie ing poin nt. Our un- Ashla ond, Tomahawk, Tomah, and elsewhere, from 

ual fac Siti nable us to pay a tai gre and still meet a = ich we can ship direct to dealers in car lots, by land 
the ma - et. J r water, oaie f our own supervision. 


ee HH 


Ohicago Orleé, 1423 Manhattan Building. 
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$ W. W. SCHULTZ. J. M. SCHULTZ. A. J. mene 


SCHULTZ BROS. 


S. P. POND, KEoKuK, Iowa. GEO. W. DECKER, NEwponrt, ARK, $ 


Pond-Decker 


i 
™ Lumber Co. 
| 


Wholesale——— 


s WHITE AND 
$ YELLOW 
PINE. 














ons ~ 7 * 

FLOORING E. M. FORD, MaNacer. 

PLAIN ano 

QUARTER 

SAWED R.R. 

igs + {Odds and Ends 

CEDAR 
POLES, 


POSTS 
ano PILING 


SCHULTZ BROS.’ 


Our mill is shut down while we are extending our railroad 
(The Deckerville, Osceola & Northern) to Osceola, 35 miles 
from our mill, and we are cleaning up our lumber yards and 
sheds. If you are looking for Oak and Ash Squares, Wagon 


Felloes, Oak Bridge Plank, Cypress Fencing, Etc., write us. 
Kiln Dried, 


Polished, Bored 
and Butted, or 
End Matched. 


“Perfect Maple Flooring” 


END MATCHED. 


We will send you a list. 


We Carry the Largest and most Complete Stock of Yellow Pine in the City. 


SPECIAL PRICES IN CAR LOAD LOTS. DECKERVILLE, Poinsett county, ARK. 
MAIN OFFICE: YARDS: 
1550-1555 Old Colony Bldg. F A 22d and Fisk Streets. a 


OSD BRST FOOOO4 HE 4444484 


BOVE VOCVSSE VOVSSSSSVSSEVSSSVS TEVTVAUTH 


Tsai citadel iitataiiis 








EAGLE LUMBER Co.- 











Casing, Base and Fine Interior 
Finish a Specialty.......... 








EAGLE MILLS, - - - ARKANSAS. 


RMN 
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enon WHITE CEDAR PRODUCTS === 


WHITE CEDAR POSTS WHITE PINE LUMBER, 


irciawnein > PT AdIey-Watkins Company, ,  rsamc.cossr rms 





























"s ; RAILWAY TIES, 

TIMBERS AND PILING, 
ae ae os 729 LUMBER EXCHANGE, TELEGRAPH and TELEPHONE POLES. 

=a _ Minneapolis, Minn. aa 
GEDAR PRODUGERS FROM OUR OWN TIMBER. _ evervruinc iN WHITE CEDAR. 

POSTS AND POLES A speciatty. Live Timber, Peeled Sound, 
, Full Size and Straight. 
Pittsburg & Lake Superior tron Go. DELIVERED ANYWHERE. 

H. W. READE, Manager. ESCANABA, MICH. Solicited W. C, B. PALMER, Chicago. 





WRIGHT BROS. } *™ ma unoe 


LINDSLEY BROS, 
-_ none CEDAR. 


In the market at all times with a 
SHINGLES. ’ 
POSTS Large Stock and —— 
sane Complete Assortment. SHINGLES, POSTS AND POLES. 
— MARINETTE, WIS. MENOMINEE, MICH, 








—err 


PENDLETON & GILKEY ; TWO nituion a 


and Better’ Clears 


Janesville, Wis. ae ed all in... 
We havea ane stock of Stocks SHINGLES . = = 
Cedar... “wcccnposts 
5-in. Halves BS CS ee 99 
Posts Especially for the Nebraska ae. MIXED CARS 
some at ae 208 ‘gs ‘ Pine Hemlock : 
8 of all sizes o ite Breed, Wis. e 
d 
Poles oa Shae ses Pm | Bing Hem IRA CARLEY 
e We are handling this Ries ~ Ingalls, Mich. 
Shingles Fl le = a Posts : Poles : Shingles Ae a 








MINNEAPOLIS CEDAR CO. 


Wholesale Dealers in 


' Cedar Posts, Poles and Piling 


White and Red Cedar Shingles, Hard- 
» wood, Yellow Pine and Basswood, Floor- 
ing, Ceiling and Wainscoting. 


Turn ‘osts, Lamp Posts, etc. " : | Ear. aa] 
rm ace rene ' qh Hardwood aS ks =e 
a Lumber.... n! co - - . 


COOLIDGE 


§ Fuel & Supply Go. SA cote 3S See , ie 


Monroe St. # 27h ave., XB. Minneapolis 





4P???® Butternut 2 their interests to inquire into the advantages offered by ' 
BARRY’S paitroap matera. & | HE NORTH-WESTERN Line 
eSACTUARY’ 8 2 : Chicago & North-Western Railway. 





MANUFACTURERS 
Contemplating establishing factories, will find A it to 


eceee 





Mill and Yards: 
® Oak, Ash, Birch, Basswood, Elm, 



































A Mill This popular poet | reaches with its 7,997 miles of road the famous 
F ice yom ® Wisconsin Cent. Ry. at Downing,Wis. © ‘Hard on Bret as iron Ore Ranges, Wendy a 
a a Office Wlinois, Wisconsin, Michigan, lowa, Minnesota, South Dakota, 
Northwestern Loumberman, 828 Guaranty Loan Building. North Dakota, Nebraska and Wyoming. 
’ 84 Van Buren St., Chicago. MINNEAPOLIS. For further particulars apply to 













MARVIN HUGHITT, JR. General Freight Agent, CHICAGO 
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Plenty of Dry Pine. 





1x4 Flooring and Fencing, 
Ix 6 Flooring and Fencing, 
2x4, 2x6, 2x8,2x10, 2x12, 


at RHINELANDER, WIS. 


BADGER & 








PLENTY OF THE CELEBRATED 












JACKSON Co. 





Plenty of Dry Hemlock. 


2x4, 2x6, 2x8, 2x10, 2x12, No. I, 
2x4, 2x6, 2x8, 2x10, 2x12, No. 2, 
No. | and No. 2 Boards and Strips, 


at RIB LAKE, WIS. 








DIAMOND MATCH CO, GREEN BAY, WIS. 





DRY WHITE PINE 





BEVEL SIDING, 
FLOORING, 
FENCING, 


Address all correspondence to MARQUETTE BLDG., CHICAGO. 
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BOARDS, 
SELECTS, 
PIECE STUFF. 
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ENOGCHS BROS. FERNWOOD, MISS. 
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We carry the largest stock in the 
South of Edge Grain Flooring, Fin- 
ish, Mouldings, Casings, Base and 
all other products manufactured 
from yellow pine. 


a 


Mills on main line of the Illinois 
Central Railroad. Shipments for- 
warded by Illinois Central through 
trains to connecting points. Lum- 
bermen’ Standard Telegraph Code 
and Western Union Telegraph. 


PRIS IRR IRIN IN OI 
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Dry Kilns!!! « Read the Facts and Judge. 


WE COURT INVESTIGATION, 
WE DEFY CONTRADICTION, 
WE CHALLENGE ANY EQUALITY. 


THAT NEVER BURN. 
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These cars will stand any amount of grief and will not break with the roughest 


handling. 


We make them both for crosswise and endwise piling. 
Four trucks constitute a kiln-car. 


bolts should loosen. 
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The axles cannot get out of line even if the 


UR Down Draft System of: drying, is the ONLY process that succeeds in 
properly drying ALL kinds of Lumber, Staves, Headings, Shingles, Cypress, 
Gum, Oak, etc. & FFKLLLLLLLLKLKLLLAAAM 
It is more elastic in application to the varieties and conditions of lumber, it 
retains the bright color and brilliancy of the grain of the lumber over ANY 
OTHER method. We have had 30 years experience in drying lumber and were 
the first to introduce the MOIST AIR System; all other Moist or Humid Air 
Systems are but POOR IMITATIONS of our method. We have something to 
sell that has REAL MERIT, our construction is of real use, and not devised for 
the purpose of influencing the customer without giving full value for his money. 
We have supplanted a great many different Lumber Dryers and fully half of 
our business is in displacing the FAILURES and substituting the Reliable Morton. 
We are anxious to put our system in competition and by the side of any other kiln 
made that the relative merits may be THOROUGHLY TESTED by actual 
trial. The waste heat of other systems is made a factor of economy in the 
Morton process. The construction of the building is very simple and inexpensive, 
and its DURABILITY is three times as long as other Moist Air Kilns. 


STEEL ROLLER BEARING DRY KILN TRUCKS. 


We hold the patent covering these, our competitors seli them under license from us. 
BBB PPB PP PP PPP PPP PPP PPP PPP PPP PPP PPP PPP PPP PPP PPP PPP PPP PPP 


There is no casting projecting above the top of the frame and liable to be broken off. 
The tops of the wheels are below the tops of the channels, and the piling beams 


can be placed on any part of the truck. 


The channels of the trucks are used for piling-beams. The width of the top of the 


car is more than twice the height, so that when loaded it is impossible to turn it over. 


WRITE FOR PAMPHLET OF ‘‘MORTON’S’’ LUMBER DRYER TO 


The A. H. Andrews Co., Mfrs., 300 Wabash Ave., Chicago, Ill., U. S.A. 








CURLY BIRCH 


22nd and Jefferson Sts., 


HAYDEN BROS. LUMBER COMPANY 
Hardwood Lumber 


We take the entire product of three Southern mills in active commission in the production of 
QUARTERED AND PLAIN RED AND WHITE OAK, ASH, HICKORY, POPLAR and 
CYPRESS. In addition we carry in our Chicago Yards a complete stock of 


MEXICAN MAHOGANY Q. S. WHITE OAK 
SAN JAGO 3} Q, S. RED OAK 
SAN JUAN os PLAIN RED OAK 
MAHOGANY COUNTER TOPS PLAIN WHITE OAK 
PRIMA VERA Q. S. SYCAMORE 
POPLAR POPLAR SQUARES 


We offer the most complete list of Hardwood Lumber ever presented through an advertising 
medium, and we are prepared to furnish car loads mixed or straight—air 
dried or kiln dried—and call especial attention of 
exporters and wholesalers to this list. 


e7 s|(oy-Yeyo am | a a 
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Representative p H ; [A 1) i [ p Hi LA Representative 
«WHOLESALERS«. MANUFACTURERS 


Pennsylvania and Michigan “Winter Sawed” 


WHITE PINE LUMBER 


ae 
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Broadside view of our plant. 


Our Mills started Nov. 1st with three modern Bands and a Gang. JOH N i Du BOIS 
We make a specialty of the Better Grades. 6 


General, Sales Office PHILADELPHIA 


Harrison BUILDING 


FRANK E. WILLSON, ALEX WILLSON. 


Robt. C. LIPPINCOTT, WILLSON Bros. 


WHOLESALE 


Wholesale White Pine 
LUMBER #* 
LUMBER The 
White Pine 
Michigan White Pine. A one — 


Pennsylvania Hemlock. 


North Carolina Pine. 
Michigan Maple Flooring. S H | N G } ES ~ gol 
302 & 303 Girard Bldg. @@ Hemlock 
Broad & Chestnut Sts. PH I LADELPH LA. 


Good Grades, Prompt Shipment and Fair Dealing Our Motto. 


512 Tradesman Bldg. PITTSBURG, PA. 
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ul N K- 3 E. L pee | ; : No. 500. — Transfer 
CONVEYORS ‘=— eae 


EMERY LUMBER TRIMMER (716 in Operation. ) 


CANC SLAB SLASHERS, KINDLINGC WOOD CuTTERS, Patent Machine-Moulded Rope Sheaves, 
Shafting, Pulleys, Bearings, Clutches, Etc. 
CATALOGUE No. 25 JUST ISSUED MAILED UPON REQUEST. 


7 es MACHINERY COMPANY, 


Engineers, Founders 
Machinists, 


CHICAGO, U. S. A. 
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WePaat® 


; NEW ORLEANS: 
550 Patent Detachable Saw Dust Carrier. 710 UNION STREET: The “ Howe” Detachable Log Haul Chain. Strongest and most durable on market. 
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v Leading Leading ; 
: Wholesalers U FFA LO, . ‘ Wholesaler 3 
Ss MONTGOMERY : 
» SCATCHERD AND v 
DOOR MBOX C2. 
W W 

B N. W 
© & SON of BurFAo, N. ¥. ureato, N.Y. ; 
W . - Manufacturers of W 
v Have just sold a large bill of Common Oak for Car Doors, Sash Wooden Packing . 
W Work, also one of 1sts and 2nds Ash and Plain Oak. ae ya a W 
\Y This stock must be secured at once. Write them ourdings OX SNOOKS W 
Do ueetins unm dan samile Window Frames Dovetailed Boxes i 
W) of anything you can supply. Veneered Doors Box Printing W 
Y) Etc. _—_, in different colors y, 
We chalice W 











‘ We orem shhh ae 
W an ain MANUFACTURERS W. Tone FM PI R E 1142 Seneca Street W 
vi 10 Million Pennsylvania Choice | UMBER CO. BUFFALO, N.Y. p 


NS Feet Band 


‘ ee Sawec AN 
F Annually Hardwoods: : Saved vinta, HARDWOOD ik 


ft PO ng oo ony Pa. BUFFALO, N. ) 3 Kansas Avenue, “ MEMPHIS, TENN. LUMBER veaesd an 
C T. SULLIVAN W. H. SULLIVAN F. M. SULLIVAN aK 
Deak T. SULLIVANS CO. ® 


Want Immediately - Ooo feet 2, 3 and d\ 

















i inch _W nite Ash, fe d d L b A\ 
“iN ist and 2¢ clear and preci Will pay spot ar Woo ur } er MN 
fr cash, f.o.b. mill. We carry a complete stock of ELM AND ASH A SPECIALTY. VN 
AN Hardwoods at Buffalo yards. Mills in Indiana. Shipment direct --- OFFICE AND YARD --- iN 
iit BurraLo, N. Y. p.o. Box 308 Foose mp Corof arthur BUFFALO, N. Y. ry 
fh Cc. H.S M aX 
. > H. STANTON, Mer, 

“is SPECIAL On 4-4, 5-4 and 6-4 225 Louisiana Street I 
jk Selects ; Inch No. 2 ‘ " OUD BUFFALO, N. Y. MN 
i Mouldings, and 1x14 rN 


a | ommon, Dry Stock YIN 
a LOW PRICES anil Good tag ; = SONS LUMBER A full line of .... A 


\ 

\ Also have a full line of White Pine Lumber, Shingles Co WHITE PINE AND - - an 

\ and Lath, aed : 
fh Red Cedar’ HARDWOOD LUMBER 4 
f\ Red Cedar A) 
i Shingles, HAIN ES & Co. IN 

\ 

\ 

N 


Cedar. and. Norway. Telegraph. Poles 
Siding 


ee T PHILADELPHIA Railway and Trolly Ties, Piling, Fence AX 
LN and Porch 255 Erie Street Buffalo, N . ¥; J. A. Spaulding, Posts, Shingles and Lath at A\ 
mM Flooring. Agent. NortTH ToNAWANDA, N, Y., Geo. W. Millener, Mgr. 
A\ \ 
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SOUTHERN RAILWAY 












CONTAINS A COMPLETE LIST OF WHOLESALE AND 
RETAIL DEALERS IN LUMBER. SAW & PLANING MILLS, 
SASH, DOOR & BLIND DEALERS & MANUFACTURERS. 


Greatest Southern System 


Penetrating the eight great states of 








GEORGIA, ALABAMA MISSISSIPPI NORTH CAROLINA 
SOUTH CAROLINA, | TENNESSEE, VIRGINIA, —_— KENTUCKY. WITH THEIR CAPITAL & CREDIT RatINGs. 
The Line for Business, The Line for Pleasure, COM 
The Vestibuled Route to Florida, The Line to Asheville, N. C. i\ NEW ENGLAND & WESTERN BINED 
via Louisville or Cincinnati. (The Land of the Sky.) LS: EASTERN EDITION EDITION EDITION 


Tourist tickets on sale by all ticket agents, via Southern Railway, 
0 all Souter Resorts. For pa articulars, maps, rates, etc., address 
J. M. Cup, Traffic Manager, Washington, D.C: 


LUMBER COLLECTIONS A SPECIALTY. . 








W. A. Turk, G. P. A., S. H. HARDWICK, A. G. P. A., b 
Waahingtoa, D. . Ranta, Ga, umbermen's redit Assn. 
C. A. pans see T ATION, A, 7 ty ¥ é: ‘Beane Jeon Ww i lur 
Chattanooga. at, i 80 Adams St., Chicago, Il. «PAPER: ESTABLISHED, 1876. CHIGAGO. ILL. 
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Geo. T. Houston & Co. Chicago, Iil., 


U.S. A. Main office and yard. Capacity, 60,000,000 feet annually. 





ae oe Se 
esas i a ae 








aes ae om ~ 


y pe aE — 











Houston Bros., Cairo, Ill., Western Distributing Yard. Capacity, 20,000,000 feet annually. 
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Houston Bros., Bigbee, Miss. Double band saw mill. 
Hardwood lumber, Yellow Pine and Cypress. Capacity, 20,000,000 feet annually. 





Houston Bros., Columbus, Miss. Wholesale distributing yard. Capacity. 12,000,000 feet annually. 


Dimension stock factory. Eastern distributing yard. 
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| Geo. Houston & Co. 


HARDWOOD 
LUMBER... 








Yellow Pine and Cypress. 
Wood Stock. 


ut 


The year 1898 was the most 
prosperous and satisfactory year's 
business we have had in the history 
of our firm's expérience in the 
Hardwood Lumber trade (established 
eighteen hundred and eighty). The 
same condition applies to our 
entire system of mills and yards 
located in Chicago, I1l., Cairo, 
Ill., Bigbee, Miss. and Columbus, 
Miss. 

Our entire business shows a 
steady increase in volume of Hard- 
wood Lumber, Yellow Pine and 
Cypress produced, handled and sold 
every year since we started, and 
we propose to retain our reputation 
as producers, handlers and sellers 
by carrying a dry stock sufficient 
to supply our customers with what 
they want, when they want it, at 
the right price and grade. 

We will continue an aggressive 
policy in the management of our 
entire organization, having recent- 
ly located another wholesale dis- 
tributing yard at Columbus, Miss., 
with a buying and selling depart- 
ment in connection with each of our 
different places. We are in the 
market to buy the cuts of mills for 
spot cash, and grade and receive 
same as fast as produced in a fair 
equitable manner. We are in the 
market to supply our customers with 
dry, well-made, assorted stocks at 
prices based on cost of production 
and shipped from saw mill to the 
factory. 

Extending to our competitors 
and customers the compliments of 
the season, we are 


Respectfully yours, 
GEO. T. HOUSTON & CO. 
Chicago, Ill., ie Se A. 
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We are in favor 
of Expansion.—_—_ 


ete 








We shall be more than pleased to share its benefits with those who by 
sending us their orders permit us to expand the 
territory covered by our 


Yellow Pine and Gulf Coast Cypress. 


ANY QUANTITY, DELIVERED ANYWHERE, AT ANY TIME, 
SUMS UP OUR FACILITIES. 
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RED CYPRESS PLANTS: § YELLOW PINE PLANTS: 
Bowie, Gibson, Whitecastle and Angelina, Carmona,’ Chester, Saron, 
Jeanerette, Louisiana. $2 Sharon and Rockland, Texas. 
NORTHWESTERN SALES OFFICE: GENERAL OFFICE: 
41 & 412 New York Life Bldg., ot ot 
KANSAS CITY, MO. WACO, TEXAS. 
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is a scarce article 
on the market today. 


DRY POPLAR 


WE HAVE 


(2 MILLION FEET ON HAND 


and don’t ask fancy prices for it either, and we beat ’em all on 
quick shipments. Write for prices. 


CINCINNATI. M. B. FARRIN. 
Anti-Friction Metals. 


BRASS CASTINGS —— GENUINE BABBITT’S METAL | 


BISMARCK TOUGH, CONTAINS NO LEAD. | 
HARD, som THISTLE ; C7» 
~>5) MEDIUM, GOOD. SHAMROCK, 


ALSO FIVE OTHER GRADES. 








EPPING _ CARPENTER CO. 
PITTSBURG,PA. 


C. P. MILLER & CO. 
WHOLESALE LUMBER 


Office, 1518 Monadnock Building 


Mills and Yards 
Merrill, Wisconsia 5”) CHICAGO 


Wile FULL ASSORTMENT OF DRY STOCK 


Pd BUFFALO 


Planing Mill 


EXHAUSTERS 


EPPING STEAM Dera 











LUMBER - wen 


Pro 
ion oa nent Type 


a E FREE, 


ate 
» FORCE CoO. 
: Buffalo, N.Y. 


CHICAGO: 
22 & 24 W. Randolph St. 
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JANUARY 7. 1899, 


For handling all kinds of 


Dust «« Shavings 


DUST COLLECTORS 


--AND-- 


BLOW PIPING 


g THE ALLINGTON 


~ & CURTIS 
MFG. CO. 


: Sane, E. S. Mich. 


CHICAGO, 
No. 15 N, Canal Street 


NEW YORK, 
No. 139 Liberty Street 


EAST CAMBRIDGE, MAS 
No. 29 Otis Street. 





aa a FILE WORKS. 


@pok MAR, 


Twelve Medals of 

AWARD GOLD MEDAL 

at International at Atlanta, Ga. 
Exhibitions. 1895. 


C. & H. BARNETT CO., Philadelphia, Pa. 
=a Bristol's Patent Stee! Belt Lacing 


Saves Belts. Adapted to all 


Special Prize, 





sizes and kinds 
of — 
.» SAMPLES FREE. 


READY TO APPLY . ee JOINT . oat: BRISTOL COMPANY, Waterbury, Conn. 


PaGE & LANDEGK LUMBER 60., 


HARDWOOD LUMBER. 


MILWACKEE. 


Saves Belts. 
» # Saves Money. 








6. 6. Mendel, JF. & Bro. 00. 


LOUISVILLE, Poplar, Cottonwood, 


KY. Quartered Oak and Boxes 


= - EXPORTER OF LOGS AND LUMBER - = = 
For prices on PINE Box SHOOKS write...E. MENGEL & CO., Bay City, MicH. 





MANUFACTURERS 
De, 
WHOLESALERS OF 


D’Heur & Swain 
Lumber @. 


SEYMOUR, IND. Indiana 


Hardwoods 











MANN BROTHERS, 


TELEPHONE, 
2278 MAIN. 





6 Wabash Avenue. 





Long=Leaf Yellow Pine. 


SHIPMENTS MADE DIRECT FROM THE MILLS. 


Car Material and Surfaced Heavy Building Timber Our Specialty. 
IN CAR LOAD LOTS ONLY. 


CHICAGO, ILL. 











